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| [ Song Life Plate | 

i SF —___—a 
TRADE MARK | 
: | 
| At the Fashionable Garden (ity Country Club || 
where Mrs. Fohn A. Drake entertained at luncheon, she , if 
chose Alvin Long- Life Plate as the table silver distingue. ; j 














She expressed her ; ; ; 
? “At our luncheon which was given recently at the Garden City Country 


appreciation as follows: : ' 
PP fe Club, Alvin Long-Life Plate was used at my request. I prefer it to the 


torre 
eerrer 


ware ordinarily used in the clubs and hotels, and the praise which the 


beautiful George Washington pattern received amply justified my choice.” 


uests in your own home, too, will note your trreproachable good 


|| taste when they observe your table set with the George Washington pattern 





Dula Rae Drake 


of Alvin Long-Life Plate, Mrs. Drake's preference. This and other (Mrs. John A. Drake) 
|| exquisite Alvin patterns are sold by leading jewelers in America. President, American Free Milk and Relief for Italy 


|| 7 ALVIN. SILVER COMPANY 
| : 20 Maiden Lane 


| NEW YORK 


Makers also of Alvin Solid Silver (Sterling) 






































Round Bowl Soup Spoon 
George Washington Pattern 





















—_—_$_————————————— 


° . (The illustration is adapted from one of our advertisements 
HE FACT that social leaders in New York which appeared in the Ladies’ Home Journal and other 


favor Alvin ( Long Life Plate ) will influence women’s publications. The spoon as here shown is approxi- 


mately three-fourths actual size.) 














people in your city to buy it. ALVIN SILVER COMPANY, 20 MAIDEN LANE, N. Y. 
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Interesting Early American Coffee Pot in the Clearwater 
Collection at the Metropolitan Museum of Art 











N interesting and historical piece of 
American silver was recently added to 
the Clearwater collection now on exhibi- 
tion in the Metropolitan Museum of Art, 
New York. A recent issue of Museum’s 
Bulletin describes this piece as follows: 
“Judge A. T. Clearwater has added to his 
collection of early American silver and lent 
to the Museum an unusual coffee-pot made 


if 





member 
family. 

“The Vernons were one of the remark- 
able families of the Colonies. Samuel Ver- 
non was a noted silversmith of Rhode 
Island, living with his son in a fine old 
Colonial mansion still standing at the corner 
of Mary and Clarke Sts. in Newport. 
3uilt in 1758 and first occupied by Metcalf 


of a distinguished Philadelphia 

















SILVER COFFEE POT MADE BY JOHN VERNON, NOW PART OF THE CLEARWATER 
COLLECTION OF EARLY AMERICAN SILVERWARE 


by John Vernon, a prominent New York 
silversmith, working there in 1789. It is 
13 inches high, and weighs fifty-four ounces 
Troy. The only decoration consists of 
reeding around the base and moulding 
around the top. Upon one side is hand- 
somely engraved the cipher A. M. B., upon 
the other the monogram M. E. Its size, the 
simplicity and elegance of its design, and 
the absence of ornamentation immediately 
create the impression that it is a noble piece 
of silver worthy of the occasion for which 
it. was made, as a wedding present for a 





3owler, a wealthy merchant, this house was 
sold in 1773 to William, the youngest son 
of Samuel the silversmith. An older son 
was a Tory, who because of his sympathy 
with the Loyalists was banished from New- 
port in 1776. Samuel’s other sons, how- 
ever, were ardent patriots, It is possible 
that the disloyalty of Thomas Vernon to 
the patriot cause led John Vernon, the New 
York silversmith, to include in his adver- 
tisement the following quaint sentence :— 
“‘Mr. Vernon’s plate may be known from 
English plate in that it has his initials 


I. V., and an American eagle’s head instead 
of the British Lion, stamped upon all im- 
portant pieces. It is of the best quality 
silver.’ 

“This coffee-pot bears Vernon’s patriotic 
mark as described in his advertisement, and | 
is exhibited with Judge Clearwater’s col- 
lection in Gallery 22.” 


The Carbuncle 











HE term carbuncle has come down to 

us from the Latin word “carbunculus,” 
a little coal. The ancient Latins found that 
when they held up a garnet to the sunlight 
it glowed like a little piece of live coal 
(carbunculus). But their human weakness 
to let their fancy run wild—just like 20th 
century humans—expanded on the fact, so 
that soon some early writers began to de- 
clare that the carbuncle threw out vivid 
colored rays in the dark. No sooner was. 
this unknown characteristic swallowed cred- 
ulously by,the public than the writers sprang 
one better on their readers. They declared 
that a carbuncle posing beneath layers of 
clothing could not have its rays suppressed, 
but its light gleamed through the textiles 
and disclosed the stone’s presence in spite of 
its covering. Sort of radium capacity made 
visible. To the ancients (having no specific 
gravity and chemical analysis and other 
scientific hindrances) the ruby and the gar- 
net were just one and the same thing—they 
played no favorites if the stones had the 
same color and sparkle; one was just as 
much carbunculus as the other. Come to 
think of it, perhaps that insuppressible all 
ray characteristic was what the first herald 
artist had in mind when he designed the 
carbuncle “charge” for the escutcheon and 
made it all rays like a snow crystal. 

Two other characteristics which those an- 
cient carbuncles had, and which seem to 
have died out in our degenerate stones, were 
that they had the power of warding off 
pest and eye maladies from the wearer. If 
they had retained those properties none of 
us could afford to go about rubiless unless 
we acquired the less expensive garnet; for 
while the protective powers have deserted 
the ruddy ones our pests are still with us 
and oculists and opticians remain a desid- 
eratum, as the ancient Romans would say, 
with their proficiency in Latin (which also 
many of us lack miserably). 

And still one more change in character- 
istics which has occurred in our garnets 
and rubies—they have lost their former 
equality, the garnet playing an altogether 
second fiddle to the ruby. We now see the 
pretty rays of garnet with contemptuous 
disrespect while we worship and revere the 
gleam of a ruby. And yet, not so long 
ago Mary Queen of Scots wore a garnet 
and its reputation has passed down in his- 


tory. 
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Beautiful Examples of the Goldsmith’s Art in the Treasure 
of the Cathedral at Bamberg 











Ls? month, Deutsche Goldschmiede- 

Zeitung had an interesting description 
of some of the goldsmithing treasures in the 
cathedral at Bamberg. We give hereunder 
part of this excellent article in translated 
form. 


“The Cathedral, * * * commenced to 
be built in 1004 under Emperor Heinrich II, 
who had selected Bamberg as his favorite 
residence. We can only undertake to give 
mention of the principal art creations of its 
treasury here. We will begin with the 
golden reliquary of Emperor Heinrich II, in 
which is said to be a piece of the Cross of 
Christ. According to Murr’s Merkwiirdig- 
keiten (‘Curiosities’), of 1799, it is of the 
best Arabian gold. We admire the neat, 
true style of our ancient masters. There is 
no sparing of precious stones. It was deco- 
rated with 36 small and 16 large gem stones 
of all kinds, accompanied by 28 large and 
many small, lovely pearls, which, in spite of 
their great age, have not ‘died.’ The in- 
terior, which holds the relics, is covered with 
a clear rock crystal. Around the same are 
attached the words: ‘En Cesar renitens 
Heinricus honore Christo Creatori dabit hoc 
tibi munus honori. In quo sancta crucis pars 
clauditur ac deus orbis. Redde vicem patrie 
donando gaudia vere.’ 

“No less fascinating is the altar-piece of 
St. Heinrich, namely, through the artistical- 
ly carved human forms taken from the Holy 
Bible. The artist was an adept at plastics. 
We see Adam and Eve eating the apple from 
the forbidden tree, We view Cain and Abel 
and note Abraham offering up his son Isaac. 
In the center of it all the Birth of Christ is 
brought to bear, under the Oblation of Jo- 
seph. The base and cornice of the altar- 
piece is coated with gold. Above we are 
confronted with the Crucifixion of the Sa- 
vior in wonderful repoussé work in silver. 
A unique curio is a large chalice of pure 
gold from the center of which rises a golden 
column on which one of the iron nails of the 
Cross of Christ is said to be fastened. The 
nail is upheld, on a silver-gilt base, by two 
kneeling angels of silver beautifully modeled, 
likewise of silver-gilt. On this foot are 16 
diamonds, a so-called diamond-cluster, 27 
rubies, 2 ruby-clusters, 1 emerald, 1 ame- 
thyst-bandelot, 13 amethysts, 5 sapphires, 1 
especially fine chrysolite, 2 chrysolite-ban- 
delots, 7 hyacinths, 11 Oriental garnets and 
three garnet scales; so that we see before 
us an entire exhibition of gem stones. The 
artist who created the piece deserves our 
acknowledgment on account of his con- 
genial treatment of the artistic plan and the 
high technical skill. Less ornate is the sil- 
ver shrine which is supposed to contain a 
thorn from the Crown of Thorns, and do- 
nated to the Cathedral, in 1728, by Herr von 
Rotenhahn. We would here call attention 
to the silver arm in which are the bones of 
St. Veit and St. Adelgunde. On the thumb 
is a black cock. Murr thinks that this relic 
originates from St. Otto, the true Bishop of 
Bamberg, and that the cock has been placed 
on the arm to entice the Wends easier to 
revere the relics. The Bishop greatly in- 








terested himsélf in the conversion of the 
Wends in Pomerania, and they formerly 
revered the cock as one of the sacred ani- 
mals of their war god. 

“But pleasure is awakened as one’s eyes 
strike the great golden cross, which also is 
said to contain pieces of the Holy Cross. It 
is over 1 m. high and over % m. wide and 
made of solid gold. On the border of the 
gold cross are the verses: Hoc insigne 
Crucis columenque prenne salutis Prefert 
Christe tui Pemuel monumenta triumphi. 
Tale sacros munus Hereman fabrefecit in 
usus, Damnatus voti tibi Petre sacerque 
Georgi. The golden cross that Emperor 
Heinrich presented to his wife, Kunigunde, 
is worked in gold on the front and in silver 
behind. In front is a golden medal with the 
image of the Emperor Vespasian, whose vic- 
tor’s head is crowned with a laurel wreath. 
On the rear side is the figure of an ox. A 
prominent art work also is the crucifix of 
rock-crystal with gold mounting and richly 
set with rubies and emeralds. The body of 
the Savior is made of gold. Another relic, 
the brainpan of Emperor Heinrich, is held 
up, in a gilt bowl, by two silver angels seat- 
ed on two copper-gilt pedestals, and covered 
by a crowned eagle. A tabernacle that en- 
closes the left jawbone of St. Heinrich is of 
silver-gilt; it has on its apex a sapphire 
large as a pigeon’s egg. Among the other 
gem stones is a remarkable agate, on which 
the resurrection of Christ is carved. On the 
crowns of Emperor Heinrich and his spouse, 
St. Kunigunde, are wonderful adornments 
that are honorable evidence of the old gold- 
smithing work. Thus the praying angels on 
the florid ornament and the bust of Pallas 
on the sapphire and chalcedony of the Hein- 
rich’ crown, * * * 

“Of smaller art works may be mentioned 
a reliquary on which the worship of the 
Three Holy Kings is carved most artistically 
in mother-of-pearl. The same can be said 
of the representation in silver-gilt of St. 
George in combat with the dragon. The 
statue, together with the horse, is about two 
meters high. Noteworthy is a romanesque 
candelabrum for the so-called Easter tapers 
of the XII century, which for size and rich- 
ness of form has scarcely ever been ex- 
celled. 

“Any goldsmith who will linger in this 
treasury will be captivated with the view of 
these preserved works in gold and silver of 
past days, and the conviction will be im- 
pressed that the old masters in the technical 
perfection of their works, in spite of the 
fact that they did not possess the expedients 
now at our disposal, are by no means behind 
us, and in creative fancy are much ahead 
of us.” 








Carl M. Sanders, jeweler and optician, 
who has been in business at Charleston, S. 
C., for more than two years, has closed out 
his stock, severed his business relations at 
Darlington, and moved to Brunswick, Md., 
where he is to become affiliated with the 
Baltimore & Ohio Railroad as an official 
watch inspector. 
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A University of Labor? 





[* the August issue of Le Moniteur ap- 

pears an interesting article by M. Labbé, 
Director of Technical Instruction, on the 
advisability of strengthening the industrial 
arts forces of France through the medium 
of newly organized universities. He says 
on this subject: 

“The essential idea of our project is the 
creation in all the most important of our 
industrial towns, and in Lyons particularly, 
of a university of labor. That is to say, a 
complete organization of the theoretical and 
practical studies conveniently graded and 
capable of offering to all workers, whatever 
their age, condition, or degree of culture, 
the means of completing their scientific and 
technical instruction and augmenting thus 
their professional worth.” 


In Lyons now they have already the 
principal elements to place such an organi- 
zation on its feet; there are: Lyons Central 
School, School of Physics and Chemistry 
School of Tanning, Superior School of Com- 
merce, several schools for technicians, such 
as la martiniére, for boys and girls; Mu- 
nicipal School of Commerce and Commercial 
Representation; Municipal Technical School 
of Industrial Design, for young women, etc. 
“But these schools ignore too much,” says 
M. Labbé, “and live by themselves without 
any regular relations. The hour has struck 
when they should be grouped and their ef- 
forts associated to make them more fruit- 
ful.” There should be a committee of di- 
rection, council of administration, for this 
University of Labor. The council should 
comprise three different elements: “(1) 
Administrative element, formed of repre- 
sentatives of the municipal and departmental 
administrations, and of the State; (2) the 
pedagogic element, composed of qualified 
personages (delegates of the academic au- 
thorities and the faculties, for example), and 
of representatives of the teaching personne? 
of the schools and the courses; (3) lastly, 
the industrial and commercial element— 
these the most numerous—grouping, with the 
workers and masters, chosen from the in- 
terested professions, representing the asso- 
ciations that have founded schools and 
courses, or have subsidized them.” The 
main purpose being to complete the appren- 
tice, qualify the worker, distribute superior 
technical culture, etc. M. Labbé’s expressed 
fear is that France will soon have to meet 
fiercer competition in the industrial arts and 
that she is lacking in general directors, each 
industry attending only to its own individual 
needs, whereas, in combination they should 
gain in efficiency if co-operating collectively 
as a cultural and commercial body in regular 
session. 

Now enters the question whether the same 
does not apply to the industrial arts of the 
U. S. A.? Whether we should not gather 
together our scattered forces into a com- 
bined organization to forefend against the 
industrial rivalry we shall assuredly meet 
with in the very near future. 








Make your merchandise or service actu- 
ally talk for themselves by means of the 
excellence of your display, and by the prac- 
tical presentation of what you have to offer 
in goods or effort. Anything worth-while 
will help sell itself if given a fair chance. 
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The Production of Platinum for the Year 1921* 





By Dr. George F. Kunz 











(Continued from issue of Oct. 25.) 
Platinum in Other Countries 
Albania.—It has been stated by Constan- 
tine A. Chekrezi, Commissioner from 
Albania to the United States, that platinum 
was discovered there very recently by Pro- 
fessor Saderholm of the University of 
Helsingfors, who was in Albania on a mis- 
sion for the League of Nations.’ 
Australia—The total Australian exports 
of platinum and osmiridium in 1921 are thus 
given in an official report: 


OSRNTIGNHT 56.65 6 8Giee cies 1,997 ounces 
Native platinum ......... 363 ounces 
PPAAP TANI caceseng: ois sepa laievevieness 84 ounces 


Queensland.—It has been very truly said 
that in prospecting for platinum or platinum 
metals the searcher should not merely have 
had experience in noting the presence of 
grains of platinum, osmiridium, etc., but 
should also have some knowledge of the 
formations in which platinum is likely to be 
present, that is to say that he should have 
some familiarity with the petrography of 
the platinum-producing regions. Unfor- 
tunately, the mere presence of platinum, 
however wel! established, does not suffice to 
make exploitation profitable, and this fact 
can hardly be determined without a con- 
secutive and costly test. Among the locali- 
ties in Queensland, Australia, which merit 
the attention of prospectors, are those in 
the neighborhood of Camarral, Canoona and 
Marlborough, near the coast and to the north 
and northeast of Rockhampton. In_ this 
region there is a great serpentine area; it 
is generally auriferous, and also contains 
chromite deposits, and thus the geological 
conditions seem to point. rather clearly to 
the presence of platinim. Other serpentine 
areas are at Kilkivan, Marodian and Black 
Snake, where in some of the lodes, gold, 
copper, nickel, cobalt and manganese are 
present, and the Fat Hen and Angella 
creeks, where the presence of platinum has 
been recently reported, are also in a serpen- 
tine and schist region. At Mount Pring 
near the port of Bowen, the presence of 
serpentine was determined some time ago, 
and as chromite seems to exist in the gravels 
of the watercourses, there may well be 
alluvial concentrates containing platinum. 
Other possible sources would be the Peak 
Downs copper mine at Copperfield, near 
Clermont, with its serpentine schist forma- 


tions, and the serpentines at Herberton, 
Koorboora and Watsonville in North 


Queensland as well as the Calliope and 
Mount Rainbow goldfields in the Gladstone 
district. The same holds good of the copper 
deposits at Mount Chalmers and Warminster. 
There is close te the latter a serpentine out- 
crop and in the mine a serpentinous slate 
is associated with the copper sulphides and 
oxides; the slates in both localities contain 
much baryte. Hence, it is quite probable 





* Reprinted from Méneral Industry, Vol. XXX, 
by courtesy of the McGraw-Hill Book Co., New 
York. 

1 Eng. Min, Jour.-Press, Apr. 1, 1922. 








that the platinum may be associated with 
the gold-area copper.’ 

Tasmania.—Of late years Tasmania has 
been one of the chief sources for osmiridium, 
almost all of it coming from alluvial de- 
posits. It has been established that its 
occurrence is ultimately related to the 
chemical and physical characters of serpen- 
tine rocks, but an imperfect knowledge of 
the deposits which undoubtedly exist has 
interfered with a profitable utilization of 
them, Serpentinized peridotite (olivine and 
bronzite) contain osmiridium, while it fails 
to appear in serpentine resulting from 
pyroxenites and gabbros. It does not seem 
to be finely disseminated, but to occur in 
irregularly distributed pockets along ‘the 
structural planes of the rock. This irregu- 
lar distribution makes it impossible to esti- 
mate the value of a given mass of rock and 
operates to discourage the erection of large 
plants for exploitation.’ 

The amount of osmiridium produced in 
Tasmania in 1921 was 1,751 oz., of a value 
of £42,935, or £24 10s. per oz. In 1920 it 
was 2,009 oz. valued at £77,114, or £38 &s. 
per oz.; and in 1919 it was 1,669 oz. worth 
£39,614, or £23 15s. per oz. 

Brazil—It has recently been reported that 
platinum has been discovered in the State of 
Parahyba do Norte, Brazil, on a mountain 
ridge three miles from the main automobile 
road leading from Campifia Grande to Patos. 
It is understood that a branch road could 
easily be constructed from the track line now 
regularly operating over this line, to the 
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who controls oné square league of territory 
and believes that this territory covers the 
platiniferous area. He reports that the 
platinum is in ferruginous rock, and that 
preliminary tests show that the rich ore 
yields as much as 38 grams per ton. 

Canada,—Gold- and _platinum-bearing 
sands have been discovered along the Red 
Deer River, about nine miles from the’ town 
of Erskine, Alberta, Canada, and claims 
are being staked out. An assay of material 
secured from a test pit sunk 25 ft. to bed 
rock showed the following averages. per 
cubic yard: Gold $3.96; platinum $1.75. 
The finding of platinum, in leaves or plates, 
at a depth of about 500 ft. in Douglas 
Channel mine, formerly known as the Drum 
Lummon, has been reported in the press, 
but no information has been secured as to 
the quantities obtained, nor has any con- 
lirmatory data come to hand, The British 
America Nickel Corporation, which began 
operating its refinery at Deschenes, Quebec, 
early in 1920, closed it down in 1921, :but 
expects to resume work there before Jong. 
Leaving out of account the product from 
Mond matte exported to Wales, on which 
no data have recently been issued, the 
Canadian production for 1921 amounted (to 
296 oz. Besides this there was produced 
of the allied metals 591 0z. of palladium and 
a total of 56 -oz. of iridium, rhodium, 
ruthenium, and osmium. From the alluvials 
of British Columbia, only 8 oz, was re- 
ported. The Ontario output was produced 
in part by the Deschenes plant refining Sud- 
bury matte, and was partly recovered; in 
New Jersey by the International Nickel'Co., 
treating residues from the Port Colborne re- 
lineries.' 

The total production of p'atinum and 
platinum metals in Canada is given as fol- 
lows for the years 1917-1920: 


CANADIAN PLATINUM STATISTICS (a) 


1917 1918 1919 1920 
ee ee ee aaa 05 SE Og 
Ounces Value Ounces Value Ounces Value Ovnces Vaiue 
Platinum production from alluvial ‘ 
MMR chien sae iain ea csiesis 57 $3,823 39 = $2,560 25 $2,150 17 $719 
Platinum recovered at the Ottawa 
BE IN Tied cca 5ko Oh bela diad pwin's 18 1,663 16 1,456 23 1,990 15 775 
Platinum metals recovered = from 
treatment of Sudbury mattes: 
DE eer 25 1,447 89 5,665 
RN o's dystealh av Mia edciesecetace 62 3,534 174 11,096 
PR IMEI aslo avelelaieva 6iriednce's pistes 20 1,249 
Platinum metals recovered in United 
States from treatment of Sud- 
bury mattes: 
MN cise d vn Uantird nde Newnes 971 659 sees 617 489 
pL 1,354 787 wee 762 739 
OE i555 000scdogeisaerueer’s 325 473 227 Sera 390 
Osmium, iridium and ruthenium... 77 winnie 102 
Imports of platinum as crucilles, 
WING PEPER nakcss.s ened esoewie $114,279 $31,140 $160,885 $125,977 
Exports of platinum in concentrates 
ne “OR: ROUEN 652 viaiccasacane 331 29,599 197 20,892 671 62,629 790 85,740 





(a) Annual Rept., Min. Prod. of Canada, Can. Dept. of Mines. 








place of the deposits. Until this shall have 
been accomplished, the present owner pro- 
poses to establish an extracting plant and 
have ore taken away by truck.’ The region 
of this deposit is owned by Dr. Freire, Jr., 


1B. Dunstan, “Platinum, Its Occurrences and 
Treatment,” Queens. Govt. Min. Journal.; So: Afr. 
Min. Eng. Jour., March 26, 1921. 

2 Queens. Govt. Min. Jour., June 15, 1921. 

“Comm. Repft., April 3, 1922. From Ccnsul C. 
R. Cameron, Pernambuco. 


Colombia.—The extent of the recovery of 
platinum in their deposits in Colombia is 
shown by the statement that in 1921 the 
Sovth American Gold and Platinum Co. 
produced 14,053 oz. of platinum and 4,501 
oz. of gold. This was accomplished by 
two of the dredges, operating at about 
three-quarter capacity. The output was 


1 Prelim. Rept. Min. Prod. of Canada, 1921, Do- 
minion Bur. of Statistics. 
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very notably larger than in the preceding 
year, 1920, when 6,967 oz. of platinum and 
1,520 oz. of gold were secured by the opera- 
tion of a single dredge. 
UNITED STATES IMPORTS OF PLATINUM 
FROM COLOMBIA 
(In troy ounces) 


Year (a) Quantity Value 
DEE ewe tows suses sea eee 5,503 $147,820 
er ror et rer a ‘ 6,627 219,128 
ne Pe rere ‘ 10,461 363,731 
SOB OR OEIC ee ene 12,387 398,657 
Lb ere rr panes 13,601 470,938 
| re rere orice 25,588 1,473,553 
NON 654655.044 0% 2000480008 21,278 1,536,422 
| SRO OOM RY TERI Ine 27,030 2,241,744 
SPN ohn 6e05seee wee 30,543 2,630,614 
RRO 6 x06 5040s e-aeience 26,046 2,303,111 
BELO) o iaWiesawwawewawies 29,853 2,880,887 
LE) oer 31,840 1,951,357 





(a) Fiscal year ending June 30. 
years. 


(b) Calendar 


Papua.—Osmiridium occurs in association 
with gold in Papua, formerly British New 
Guinea, and also in a free state. As was 
the case in Tasmania, the miners at first 
regarded it as worthless, for the mint 
authorities treated this alloy as a _ base 
metal, and objected to its presence in the gold 
bullion because of the defacement of the dies 
used in coining. The metal occurred either 
in a flaky form, or as granulets the size of 
small shot. Not long since a small con- 
signment, weighing about 2% lb., came to 
London from Papua, and was quickly pur- 
chased by the representative of an Ameri- 
can firm for £1,200, of course a much higher 
price than platinum commands, as iridium 
is much more valuable. The original dis- 
covery of the metal in Papua was made by 
some gold prospector who noted the presence 
of a bluish-gray metallic substance while 
washing the gravel from one of the river 
beds. A quick-witted engineer in the 
settlement when this was reported to him 
immediately divined that the substance was 
osmiridium, and urged the prospectors to 
return the next morning to the spot where 
they had found it. Heavy rains had fallen 
during the night and the swollen stream had 
washed away much of the precious gravel, 
but enough remained to realize a good round 
sum for the party when the osmiridium 
was marketed in London.’ 

Russia.—The recent official returns of 
platinum production in Russia under Soviet 
rule make but a sorry showing when com- 
pared with the state of things under the old 
régime. The following data has been com- 
piled from the Soviet journal Economic Life, 
and cover the production in 1921 up to the 
end of August.’ 





Weight? 

"a mn ‘ 
n 

rs uw 
m= e no 
- — a S 
Months 3 g ¢ 5 
av N & 6 

January to April (Econ. Life, 

SURE ee” Acsaassauee nose sat acs 31 2s 6046 
May (Econ. Life, July 3).... 1 6 85 48 
June (Econ, Life, Aug. 12).. 4 14 62 8 
July (Econ, Life, Sept. 15).. 2 23 37 26 
August (Econ. Life, Oct. 29).. 3 1 41 8&4 

Ce 11 37 «58 «50 


This gives 6,288 oz., which must be com- 
pared with an annual average of 172,000 oz. 





1 Min. Sci. Press, Nov. 12, 1921. 

2Comm. Repft., Dec. 26, 1921. 

3 The pood equals 40 Russian pounds, or 526.6637 
troy ounces; the zolotnik equals 13.1666 troy 
ounces, and the dolia one 96th part of this. 
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for the five years preceding 1914. The 
slowing-up began with the outbreak of the 
World War, for in 1914 it had already 
fallen to 157,000 oz., from which point it 
declined to 108,000 oz. in 1915, and to 79,000 
oz. in 1916, with a slight recovery to 98,000 
oz. in 1917. For the first six months of 
1918 only 13,000 oz. of platinum was pro- 
duced, but even this is twice as much as 
the output for the nine months of 1921 given 
above. 


In the period before the World War, ap- 
proximately 98 per cent. of the Russian 
platinum was refined in foreign countries. 
At the outset, the bulk of this work was 
done at the well-known English platinum- 
refining establishment of Johnson, Matthey 
& Co., Ltd. However, early in the eighties 
of the last century, this firm was to a cer- 
tain extent superseded by Heraeus & Co., 
of Hanau, Germany, and in 1909, they in 
turn yielded the first place to the Société 
Anonyme de I’Industrie du Platine, of Paris, 
and this became the great center of the in- 
dustry, remaining so until the beginning of 
the war. At this period France refined 90 
per cent. of the Russian output. As the 
possession of this monopoly was not favored 
by the Russian Government, a law was en- 
acted in 1913 forbidding the export of crude 
platinum; but in July, 1915, this exportation 
was again permitted, subject to an export 
tax of 30 per cent. ad valorem, and single 
lots allowed to be sent were restricted to a 
value of 500 rubles (about $250), according 
to the price established. by the State. An 
added restriction, proclaimed in February, 
1917, prohibited the importation of drawn 
and spun platinum, in order to favor the 
founding of domestic refineries, The price 
fixed by the Government in 1916 was about 
$80.30 an oz., and by March, 1917, the 
miners were not content with this and later 
sales were reported up to about $110 an 
oz. for crude metal, 83 per cent. fine.’ 

Union of South Africa—A possible plati- 
num source has been found in the north- 
eastern part of Cape Colony, which is known 
as the “Transkei,” in an area about 80 miles 
north of Queenstown, around the villages of 
Cala and Ingobo, where the rocks are of the 
Stromberg series, a part of the Karoo series. 
This area lies about 2,500 to 4,500 ft. above 
sea-level, on one of the flanks of the Brakes- 
berg Mountains. It is traversed by many 
valleys and gorges, water is plentiful, and 
the supply of native labor is abundant. The 
platinum recently found here occurred in cer- 
tain of the diabase dikes near Cala, in the 
native state, and alloyed with iridium and 
‘other platinum metals, as well as with an 
amount of native iron. No notable associate 
minerals were found, with the exception of 
one of a deep amber color, most probably 
zircon or topaz. Very little pyrite was 
present and there were no traces of chromite 
or the other minerals which usually accom- 
pany platinum. Assays and panning of 
material taken in various spots, sometimes 
many miles apart, showed on an average 
several pennyweight per ton. Most of the 
platinum is in very fine’ grains, but some 
nuggets up to three grams in weight have 
been found. Part of the dikes are soft and 
decomposed, and the deposits can be worked 
cheaply by concentrating the sands and 


LA, D. Lumb, “The Platinum Metals,’’ London, 
1920, p. 36. 
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passing the slimes over blankets, or else 
using oil-flotation, It is not uninteresting 
to note that about 180 miles to the north- 
ward are the Insiza norites, and other in- 
trusive rocks, recalling those at Sudbury, 
Ontario, Canada. 

The presence of iridium in the Rand gold- 
mining region of the Transvaal is said to 
have been known for many years, It oc- 
curred in the banket reef, and was some- 
times present in sufficient quantity in the 
mill black-sand concentrates to cause trouble 
for the gold assayers. No effort appears to 
have been made to extract the platinum 
metals in salable quantities until very re- 
cently. At the present time some osmiridium 
concentrate is recovered in the course of 
drilling operations in certain of the mines, 
and several ounces of the pure metals, 
iridium, osmium, ruthenium, platinum, and 
rhodium have been prepared in the Rand 
Mines laboratory. 


1E. M. Watson, “Occurence of Platinum in 
South Africa,” Eng. Min. Jour., Nov. 19, 1921, 

2 Communicated by Mr. R. C. Cooper at a recent 
meeting cf the Chemical, Metallurgical and Mining 
Society of South Africa. 


(To be continued.) 








Train the Public as Well as Students 
in the Arts 





66" PHE fact that art, just as law or re- 

ligion, is not merely individual, but 
a social function in the emotional relations 
of the national mind, demands that all mem- 
bers of a healthy community shall have some 
critical and appreciative knowledge of its 
arts, even if many possess no constructive 
knowledge. There is thus room, and, 
indeed, urgent need, for definite public in- 
struction in two distinct phases: the general 
knowledge and appreciation of art in the 
critical, sense, given to all young people as 
a part of their general education; and later 
the development of original creative art by 
design, with the continuance of instruction 
in craftsmanship. The appreciation 
of art and the creation of works of art are 
relative, both to the individual artist and to 
the community. In art education we 
have two main phases to consider: the indi- 
vidual development of an inherent talent to 
the benefit of the individual; and then the 
complete utilization by the community of the 
talent thus developed. We have at present 
a lopsided State [England] wherein much 
talent is developed, but remains unused be- 
cause there is not sufficient appreciation of 
it to cause employers to use such talent in 
their business. 

“There is no State encouragement to use 
art, but only to train it” (The U. S. A. 
does not yet aid in the training—Editor), 
“and there is little active municipal encour- 
agement in either direction. It is left too 
much to a few individual employers, who 
thus train a few individual artists. But if 
art is to be again great as a living social 
function, it must be encouraged socially, 
either by the State or by the municipality.” 
—W. G. Rarré. 








Few men fail because they are too well 
posted. Plenty fail, however, because they 
are not! 
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The Stone of the Hour—tThe Sapphire 


Whether you take the prevailing fashion from Rue de la 
Paix, Fifth Avenue, State Street or Market Street, you 
will come to the conclusion that sapphire set jewelry 
is the vogue. Sapphires—sapphires combined with 
diamonds—in white gold or platinum mount- 
ings — an irresistibly beautiful color combi- 
nation! The vogue of sapphires is sweep- 
ing the old world and the new— 
sweeping public demand into a new 
and profitable channel — sweep- 
ing a greater business  op- 
portunity toward the jewelry 
industry. For the up-to-the 
minute jeweler, the 
Sapphire is the 
Stone of the 
Hour. 
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Celebrate Quarter Century at Annual Banquet 











Members of Pawnbrokers’ Association of City of New York Dine at Hotel 
Astor and Hear Interesting Addresses 














The late William §. Gilbert, in his opera 
“Pinafore” told of the activities of “his 
sisters, his cousins and his aunts” but had 
he lived to be present at the enjoyable dinner 
of the Pawnbrokers’ Association of the 
City of New York, held at the Hotel Astor, 
Wednesday evening, Oct. 25, he, no doubt, 
would have amended his lyric to include 
“his uncles,” for he would have learned 
from the speeches made and the history of 
the organization, what an important part 
the pawnbroker plays in personal, civic 
and business life of the community and the 
esteem in which he is held in certain 
quarters. The affair, which marked the 
quarter century of the activities of this 
association or more, properly, 25 years of 
continuous administration of “Uncle” Benja- 
min Fox, the revered president of the body, 
was a success in every way, and not only 
reflected credit upon the officers and mem- 
bers and particularly upon the able commit- 
tee of management headed by Henry Sobel, 
but also upon the pawnbroking business 
in general, 

The dinner was held in the east ball room 
of the Astor Hotel and was preceded by a 
reception that lasted until nearly 8 o'clock 
during which the 150 or more members and 
their guests, became better acquainted and 
cemented old friendships, until dinner was 
finally announced and an excellent menu 
was discussed, 

At the head table, beside the toastmaster 
of the evening, Vice-President Joseph 
Sobel, and President Benjamin Fox, were 
D. B. Solomon, president of the Pawn 
Brokers’ Association of Philadelphia, Judge 
Morris Koenig of the Court of Special 


Sessions, Judge Franklin Taylor of the 
Brooklyn County Court, Judge W. C. 
Caffrey of the Municipal Court, Michael J. 
Sweeney, counsel for the Association, 
Henry DeForest, counsel for the Provident 

















BENJ. FOX, PRESIDENT 
Loan Co., Henry MacAlleenan, T, Edgar 
Willson, THE JEWELERS’ CircuLar, Charles 
Lang and Lawrence McGuire. 

In opening the post-prandial exercises, 
Toastmaster Sobel told of the occasion for 
the dinner, the progress that was celebrated 


79 


and paid a high tribute to the late Henry 
MacAlleenan, for all he had done for the 
pawn broking business and also paid a high 
tribute. to President Fox, under whose 
guidance the organization had developed the 
business in New York for a quarter of a 
century. He told of the visit President 
Fox had made to the pawnbrokers’ associa- 
tion of Philadelphia, the ovation given 
him and said they were glad to be able: to 
reciprocate and have with them the presi- 
dent of the association of the City of 
Brotherly Love. 

President Fox, who followed, outlined in 
brief manner the conditions which existed 
in the early days of pawn broking and the 
troubles the pawn brokers had to undergo. 
He read the names of the members who 
had passed away and the audience stood 
for a minute in silent tribute to their 
memory. He then went on and told of the 
development of the ethical side of the pawn 
broking business as a result of the work 
of the organization, paying a high tribute 
to the pawnbroker and his work in the 
community, 

He was followed by President Solomon 
of the Philadelphia association, who made 
a very graceful speech saying that their 
organization was but two years old but had 
already accomplished many reforms and 
hoped that they would be able to imitate 
the example of their New York brethren 
in the development of the business. 

Judge Franklin Taylor, who was counsel 
for the association before his elevation to 
the bench, spoke of the misconception both 
among laymen and lawyers as to the work, 
the function and the character of the pawn- 
broker and how this was being dissipated, 
and a similar tribute was paid by Judge 
Koenig who followed him, as well as by 
Judge Caffery. 

Among other speakers who highly com- 
mended the association and its work were 
Henry DeForrest, counsel of the Provident 
Loan Co., and Lawrence McGuire, an at- 











* 


Wace mesh 
yore 


~! 








MEMBERS OF THE PAWNBROKERS’ ASSOCIATION OF NEW YORK WHO ATTENDED THE BANQUET AT THE HOTEL ASTOR, ocT. 25 
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torney who 
members, 

Before the close of the meeting, Toast- 
master Sobel explained that they had hoped 
to have a member of the War Tax Elimi- 
nation Committee of the Jewelers of 
Greater New York to explain the work 
that was being done by them, but were dis- 
appointed. He outlined this work in brief 
and urged all the pawnbrokers to get in 
touch with their nominees for Congress and 
explain to them the necessity of removing 
the five per cent tax on jewelry and other 
special taxes. The circulars sent out by 
the tax committee were put in the hands of 
all the members present. 


represented many of its 








EXPORTS OF WATCHES 





Statistics of Shipments of Domestic Watches 
and Parts Sent to Foreign Coun- 
tries During August. 


Wasuinocton, D. C., Oct. 28—The Bu- 
reau of Foreign Commerce has just made 
public the statistics of domestic exports for 
the month of August and included in these 
are the detailed figures of the watches and 
parts of watches sent out from the United 
States during the month. The total value 
of the watches sent out during the month 
amount to $28,128 and the total value of 
parts of watches amounted to about $13,670. 

As far as watches are concerned, our 
principal customers were England, Canada, 
Mexico, Australia, New Zealand, Scotland, 
Honduras and Brazil, exports to the other 
countries running to but a few hundred 
dollars each. 

The full list of the countries to which we 
shipped these products are given as fol- 
lows: 

DOMESTIC EXPORTS OF WATCHES BY COUNTRIES 

DURING AUGUST 


Complete watches Parts of 
aA —, watches 














~ 
Countries Number Value Value 
Lo Peerrrr rer or ree $156 
ee Ce Cre 2 $68 are 
BWHECTIONE 6546000 00% ore re 600 
OS Pr rr 3,313 2,231 eave%s 
LO ee er 720 524 
Canada—Maritime prov- 
ee eee oe 585 3,272 79 
Quebec and Ontario. 2,041 2,184 11,336 
Prairie Provinces.... 137 1,933 1,496 
Br, Col. and Yukon. 11 215 3 
British Honduras...... 38 58 3 
GORSETIAIA 6 o:6.000si600% 61 123 eae 
err 174 ee 
TUNCOTOWUR Kio ic0s%a- 84 1:33 re 
er ee 17 143 ae 
MNIOON sis: osu sin wise 676 2,312 ‘ 
Newf’ndl’d and Lab... 18 14 
MPOCIDUGA: 496%080s060% 13 60 
oO A ee ee 5 35 whale 
SEMUE scisaie dasa Seueeis 72 72 zane 
Virgin Islands of U.S. 13 14 Saiee 
ME” saa usa ewd wanes 300 225 eae 
Ce Ore 96 88 dale 
OSU 5 62600s504"% 144 116 “ats 
ROeeEe Saweniseen-74a:% 15 17 ieee 
Philippine Islands.... 500 355 oeee 
WUBUTPOUE ons scenes - 3,888 3,100 ‘dial 
British Oceania...... 12 22 . 
New Zealatid.....s0++ 1,326 9,027 saat 
British South Africa.. 36 29 eee 
Other French Africa.. 18 19 Arey 
TGS a sceaweenes 14,315 $28,128 $13,670 
The Wales Co., a wholesale jewelry 
concern, has moved from the Security 


Mutual building of Binghamton, N. Y., to 
122 Chenango St. 
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Indorses Idea of Uniform Action on Silver- 


ware Week 


MERIDEN, Conn., Oct. 27, 1922. 
Editor of the JEwELERS’ CIRCULAR: 

The editorial “Why Not Uniform Trade 
Action on Silverware Week” in your issue 
of Oct. 25 meets with our hearty approval 
and is, we believe, a suggestion that should 
interest everyone in any way engaged in the 
making or marketing of silverware, both 
sterling and plate. 

The success that attended the efforts of 
this company to establish a “Silverware 
Week” last Spring would indicate that the 
same endeavor along broader lines should 
be productive of splendid results. 

The International Silver Co. feels that 
there is room for its fellow manufacturers 
and for the whole trade on the “Silverware 
Week” platform and would endorse your 
suggestion “to have the entire jewelry and 
silverware trades work together on a uni- 
form plan to establish in the mind of the 
public °a definite week as ‘Silverware 
Week.’” Very truly yours, 

INTERNATIONAL SILVER Co., 
W. G. Snow, Advertising Manager. 








DOMESTIC JEWELRY EXPORTED 





Figures Compiled by Government Show 
Value of American Made Jewelry 
Sent Abroad in August 
Wasuincton, D. C., Oct. 25.—The 
Bureau of Foreign and Domestic Commerce 
has just made public the statistics for 
August of the value of the domestic jewelry 


2xported during that month. The figures 
show that we shipped during August, 
platinum jewelry worth $800, gold 


jewelry, $21,451, silver jewelry, $1,950 and 
other jewelry valued at $28,124. As usual, 
Canada was our best customer in all these 
lines, England also taking a_ respectable 
amount of the total. 

The full list of countries to which we 
shipped these products are given as follows: 


F 
e ral 
an | 
= o 2 z 
g . 5 8 
S on) 
| = £& 3 
Countries 8 a = s 
Ay ao) n © 
TOA cciwetiseieceas. ones. veecaic cece Qeue 
PRO leiden ane eee eee $25 enme 
ee ee en em ee 5,221 
Canada-Maritime Prov. $50 SO -<xés 846 
Quebec and Ontario .... 19,262 $500 15,235 
Prarie Fred. .c0scd sve 117 989 1,971 
Br. Col. & Yukon... 223+ 1,453 461 384 
TROUMIEE, <cccicsccdcise Coe. enernes rere 97 
OE ee ee emda 92 
Mt ania cis ars oa Siora we 6/808 aa vine 599 
Newfoundland & Lab. .... «+++. 1,658 
ERNIE 5-55-diovaraielaieiaia Satie) ata iach 49 
WOMEN, cic fitsccnene 4466) veers re 93 
Trinidad and Tobago. .... COP dees wees 
Other Brit. W. Ind... ..6. ceoces awn 18 
CUR csic digo nes «as 800 aoe aewce 187 
Dominican Republic... .... sees waa 160 
ASGENEINIA 2c ccccscccs cece veces aiawie 160 
WN aieikcs pene sstke AWK i etake matic 241 
ED? iow aetna RCN eNee Sauer aaa 18 
CURR i ciewais yd se wess wv Ge? swta. ween 
Java and Madura.... .... Mendivikas | athe 742 
Hongkong '.....cccece cece a0 sane. ive “ 
WEDEE icons casseeeene oeee eeesieg eats 
Australia .occccccccce cove ae ee 





Total ......+++++ $800 $21,451 $1,950 $8,124 
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DEATH OF FRANK M. LYNCH 





Prominent Birmingham, Ala., Jeweler Passes 
Away Suddenly at His Home 
in That City 


BIRMINGHAM, Ala., Oct. 27.—Frank M. 
Lynch, aged 54, pioneer jeweler and citizen 
of Birmingham, died at his home, 3657 Cliff 
Road, Tuesday afternoon, after only a few 
hours’ illness. The funeral services took 
place on Thursday afternoon at 4 o’clock, 
and the interment followed in Elmwood 
Cemetery. 

Mr. Lynch was taken ill at his place of 
business Tuesday afternoon and went home, 
thinking he would feel better in a short time. 
Only a few hours after reaching home he 





THE LATE F. M. 


LYNCH 


died. His death is supposed to have resulted 
from heart trouble. 

The city of Birmingham is only 50 years 
old. Mr. Lynch had been engaged in the 
jewelry business here for the past 35 years, 
being one of the oldest jewelers in the city. 
He first entered the jewelry business here 
as an apprentice and for the past 25 years 
had been engaged in the business for him- 
self. His store in the First National Bank 
building on 20th St. was one of the best 
jewelry stores in the city. The business will 
be continued. 

The funeral services Thursday afternoon 
were attended by practically every jeweler 
in the city, many of them acting as pall- 
bearers. The pallbearers were, active, W. W. 
Westmoreland, Nathan Baker, H. T. Phil- 
lips, R. I. Rubenstein, J. A. Boatright, Bert 
Woodrow, J. W. Maynor, Edward Herzog, 
G. W. Higgins. Honorary pallbearers, C. J. 
Perry, W. F. Moughon, Reid Lawson, Dr. 
Ira Sellers, Edward Warren, Julius Jaffee, 
J. M. Rose, F. W. Bromberg, A. Ash, C. E. 
Carper, R. N. Jenkins, W. T. Hill, Langstom 
McCalley, W. H. Manly, Col. T. O. Smith, 
A. W. Smith, Thomas Bowron, Knox Flem- 
ing, R. H. Terrell, Dr. B. L. Wyman, W. 
M. Cosby and J. H. Eddy. 








J. W. Ray has opened a watch repairing 
establishment at 713 Sansom St., Philadel 


phia, Pa. 
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The News from England 











Gem Smuggling Increasing—High Prices Paid at Diamond Auction—New 
Diamond Diggings Fifty Miles from Johannesburg—Smallest Precision 
Watch—String of Pearls Lost 














Lonpon, Oct. 21.—The tendency for good 
stones to mount in price and the increasing 
preference now being shown for gems over 
national currencies for investment purposes 
has led to remarkable activity among gem 
smugglers on the continent, where the cus- 
toms officials on the various borders are 
having their work cut out to cope with the 
offenders. Reports of the ingenious meth- 
ods resorted to to get gems back and forth 
between such centers as Vienna, Berlin, 
Paris and Berne and the principal cities of 
Holland, continué to come to hand. Some 
of these reports obviously are exaggerated, 
but others are substantiated. On the Ger- 
man frontier, it is reported, activity among 
the would-be gem smugglers is particularly 
troublesome. The mark being worth less 
than the paper it is printed on, it is not sur- 
prising that many holders of paper marks 
prefer something more substantial for se- 
curity in the future. Good gems always 
will be worth their value when national cur- 
rencies are forgotten. 

The latest gem smuggling story comes 
from Sarreguemines (Alsace-Lorraine), 
where the customs officials, suspecting an 
innocent-looking traveler who had_ been 
making rather numerous trips back and 
forth across the border, found him literally 
“lined” with gems. The officials searched 
the traveler and found diamonds, emeralds, 
rubies, opals and sapphires worth around 
$125,000 secreted in the lining of his suit. 
More gems were found in a double lining in 
his grip. The traveler placed the value of 
the gems at $20,000, but jewel experts called 
in by the customs say he has under-esti- 
mated the value by about 600 per ‘cent. 

*k ok * 

The sale of diamonds at auction proceeds 
apace this side, and the prices obtained re- 
flect the growing value of the good stones 
in London. At the Debenham, Storr & 
Son’s bi-weekly auction a circular-cut dia- 
mond of 18 carats attracted considerable at- 
tention. It was put up for sale in due 
course, but was withdrawn at $8,400. 

x * * 

The cables from South Africa to the dia- 
mond trade here the past week have been 
carrying stories of the new diamond digging 
revival 50 miles from Johannesburg. The 
new Kaalplaats fields, it seems, have been 
opened up and already some 1,500 carats’ 
worth of diamonds valued at around $68,- 
000 have been obtained from the soil. Three 
thousand souls took part in the initial rush, 
a large number being women. Before the 
flag was lowered (the signal for claim peg- 
ging to begin) the crowd of diggers formed 
a line 2,100 yards long. 

x *k Ok 

What promised to be a wonderful find at 
the Bloemhof alluvial diggings has just turn 
out to be glass. Great excitement was 
caused by the discovery of the “greatest 
gem-stone in the world.” It was a lovely 
aquamarine blue and weighed 16,000 carats. 
It was found at the bottom of an alluvial 


claim and was very dirty when unearthed. 
3efore being sent to Europe for sale it was 
handed to experts for valuation. These peo- 
ple eventually delivered the bombshell that 
it was glass, not yet passed through the an- 
nealing process, and ventured the opinion 
that it was the product of an imitation gem- 
stone factory. How it got in the alluvial 
bed is the mystery the miners now are try- 
ing to solve. 
i 

An American claims to have had made the 
smallest precision watch in the world, the 
case (measuring slightly more than half an 
inch) being of platinum and encrusted with 
brilliants. The watch has just been com- 
pleted by a well-known firm in Switzerland, 
which says that only the most skilled watch- 
makers in Europe have been engaged on its 
construction, which represents years of in- 
tricate labor. 

+ * * 

A $17,500 rope of 71 pearls, worn around 
the wrist instead of the neck, was lost in 
London a short time ago. The owner, a 
wealthy Park Lane resident, wore the neck- 
lace in the form of a wristlet to the Gaiety 
Theater and discovered her loss later at the 
Waldorf Hotel. The pearls were of varied 
size and were strung in alternate formation 
—large and small and large again. Scot- 
land Yard is on the case and is watching 
pawnshops. 

x *k Ok 

Some acrobatic burglars paid a visit to 
Messrs. Courlanders’ jewelry store at Croy- 
don over the week-end and made off with a 
valuable collection of rings, brooches and 
watches. They made a hole in a show win- 
dow two feet in diameter, after sliding down 
drain piping to an adjoining corridor from 
neighboring premises in which they had lain 
concealed over night. 








Burglars Visit Store of W. C. Strickland 
Jewelry Co., Dothan, Ala., and Escape 
with Jewelry Worth $1,000 

BIRMINGHAM, Ala., Oct. 27.—The store 
of W. C. Strickland Jewelry Co., Dothan, 
Ala., was broken into some time during the 
early morning hours Monday and approxi- 
mately $1,000 worth of jewelry was stolen. 
There is no clue. Entrance to the store was 
made by prying a bar from a rear window 
of the building. 

The jewelry stolen consisted of a number 
of diamond rings, ladies’ wrist watches, 
men’s watches and fountain pens. The loss 
is not covered by burglary insurance. A 
large safe in the building showed evidence 
of having been tampered with, but had not 
been opened. 

Officers are of the opinion that a gang of 
thieves have been operating in Dothan for 
the past week. The robbery of the W. C. 
Strickland Jewelry Co. is the third of a 
series of robberies in Dothan. The other 
two were the Malong Grocery Co. and the 
Southern Grocery Co., 
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WINDOW SMASHER AT WORK 


Burglar Uses Padded Gavel to Break Glass 
and Obtains Diamond Rings Valued 





at $3,000 
PittspurcH, Pa. Oct. 28—Early last 
Wednesday morning an unknown _ thief 


broke the west side display window of the 
Palace Jewelry Co., 260 Fifth Ave, and 
stole eight diamond rings, reported to the 
police to have been worth $3,000. The rob- 
bery was committed some time around day- 
light, the section being one of the busiest in 
Pittsburgh, with no clue to the perpetrators. 

The thief, whether expert or amateur, 
used a padded gavel to aid him in breaking 
the window. The thief reached in the hole 
thus made and’ obtained the rings and 
escaped. A negro janitor, employed in the 
Farmers’ Bank building, just across the 
street, saw the hole in the window while 
on his way to work and notified the police. 

One of the strange things is that no one 
heard the crash of glass, and the probabili- 
ties are that the window was broken while 
a street car was passing. A newsboy found 
a diamond ring near the store and turned it 
over to the police. Pedestrians had appar- 
ently walked over it without noticing the 
gem. 

As this is the season of burglaries, the 
police department is engaged in issuing 
warnings to all concerned not to display 
valuable goods at night in show windows 
and to keep a sharp lookout for suspicious 
persons. The police want the merchants to 
co-operate with them in this respect. 








BANDITS ROB JEWELER 


Traveler Held Up in His Automobile and Is 
Shot in the Hip. as He Makes 
His Escape 


SEATTLE, Wash., Oct. 26.—Two_ bandits 
held up and robbed Sam Koski, traveling 
jeweler, of $8,500 worth of jewelry. Mr. 
Koski was returning from the small town 
of Black Diamond, where he had been dis- 
playing his lines, en route to Seattle. 

When within about a half mile of Ren- 
ton, he was flagged by a red light and upon 
investigation became suspicious, and was 
returning to his car for his gun, when one 
of the men who had flagged him opened fire 
from a 32 calibre gun and shot Mr. Koski 
in the hip, the bullet passing through a roll 
of bills in his pocket and through his right 
leg. 

Mr. Koski ran and was pursued by the 
bandits for some distance when they finally 
gave up the chase and returned to his 
automobile where they helped themselves to 
two cases of jewelry valued at $8,500, over- 
looking another case which was in the car 
and which contained considerable more jew- 
elry. 

At the time of the robbery Mr. Koski had 
a roll of bills in his pocket amounting to 
$1,200 and a 4% carat diamond ring on his 
finger. It was evidently this money and 
ring the bandits were after. Not being able 
to catch Mr. Koski they satisfied themselves 
with the two cases of jewelry. Mr. Koski, 
unaided, reached the Renton Hospital where 
he received medical attention. No trace 
has yet been found of the bandits or loot. 
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Lonpon, Oct. 20.—There has been a gen- 
erally quiet condition in business in this 
center during the past fortnight, which has 
shown its effect to some degree in the dia- 
mond trade. With the possibilities of a pend- 
ing general election, there does not seem to 
be much indication of other than a fair 
Autumn season. One good feature, how- 
ever, is the increasing price of all grades 
of gems, caused by a big demand for cut 
stones coming from the diamond centers 
at Amsterdam and Antwerp. In_ these 
centers at the present time a fair amount 
of business is being done by many foreign 
merchants who are visiting those markets. 
Manufacturing jewelers are buying for only 
their immediate wants, in order to carry 
out their direct orders and are very re- 
luctant to buy for speculation, as money at 
the present time is close. The only gems 
that stand a good chance of meeting a ready 
sale at the present time are medium sized 
small diamonds for mounting in bracelet 
watches. During the course of the month 
there was a better demand for “roses” 
ranging from 150 to 200 to the carat, and 
judging from interviews that have been 
obtained during the last few days, it is 
certain that manufacturers are endeavoring 
to their utmost to produce jewelry at a 
price that will come within the pocketbook 
of the public. Sapphires are attracting a 
fair amount of attention at the present time 
and sales of sapphires have been more brisk 
of late. 


AMSTERDAM, Oct. 19.—Although there is 
a general tendency towards a revival of 
conditions and a better outlook for future 
trade, as compared with six months ago, 
manufacturers in this center, as well as 
dealers in this market, have not felt the 
effect of reviving conditions strongly as it 
is very difficult to realize a substantial 
profit on their manufactured goods, they 
report. A considerable number of Ameri- 
can and other foreign merchants have been 
in this market of late, who in many instances 
were limited to certain prices and_ this 
handicaps transactions. Manufacturers here 
from their point of view are not discouraged 
even under the present political world 
conditions, which as everyone knows are 
not altogether too bright. They are of the 
opinion that the demand for diamonds not 
only will continue, but very soon prices will 
again be increased. Reports are reaching 
this market that with the commencement 
of 1923, the mines of the Debeers Co. will 
again be in operation. Though this may 
appear to many as a sign of a abundant 
supply of rough material, it is known in 
the trade that the London Diamond Syndi- 
cate adheres to its policy of regulating its 
output to the law of demand and a supply, 
a system which at all times has a stabilizing 
effect on the industry the world over. So 
far as the demand for cut diamonds is con- 
cerned it is noted that within the last four 
or five days inquiries have been made for 
high grade gems of large sizes. It is be- 


lieved that these diamonds are being pur- 
chased for the Chinese market, which 
recently became an active customer for fine 
quality diamonds. Orders have already 
been placed with Paris firms for supplying 
some of these diamonds. 

Paris, Oct. 21.—Business in this market 
is reported to be fairly good. During the 
course of the month there have been a 
number of foreign merchants, notably 
among them some well known American 
buyers, in this market on buying tours and 
they have been purchasing considerable 
quantities of diamonds and other gems. 
There is a brisk demand for light brown 
diamonds, in the small sizes and also for 
the medium quality mélée. During the past 
few months a considerable amount of busi- 
ness has been done here in large size dia- 
monds, coming from the Russian market. 
Many valuable gems, from antique designs 
were seen among the jewels offered for 
sale. As Jong as these jewels were circulat- 
ing in the market, it had a tendency to 
decrease the demand for the regular stock. 
Nevertheless the merchants here are very 
sanguine that the end of the poor business 
is now in sight and that as regular stocks 
become exhausted, prices of all grades of 
diamonds will be firmer, especially since 
there is not to be an abundant supply of 
rough diamonds. There is a_ tendency 
among manufacturing jewelers here to 
make the designs of diamond articles more 
in harmony with the costumes worn by the 
women. According to a French journal it 
is most interesting to watch the artistic 
styles of the jewelers here who are- har- 
monizing stones in earrings, necklaces and 
bracelets with the colors in gowns. 








GUNMAN GETS GEMS 





Desperado Enters Store of Toronto, Can., 
Jeweler and Escapes with Diamonds 
Valued at $4,000 


Toronto, Can., Oct. 26.—A particularly 
audacious robbery occurred at noon yester- 
day, when a gunman entered the store of 
the Ontario Diamond Co., 95A Yonge St., 
in the heart <f the downtown district, and 
at the point of a revolver compelled the 
clerks to hand him over 20 diamonds valued 
at between $3,700 and $4,000. 

On entering he drew a handkerchief part- 
ly over his face and pulling a revolver pre- 
sented it at J. V. Gould, sales manager, and 
Jesse Caplin, clerk, ordering one of them 
to stand still while the other brought him 
the diamonds displayed in the window. On 
receiving them he placed them in his pocket 
and backed out to the entrance still keeping 
the clerks covered with his weapon. 

When outside the store he rushed into 
the restaurant next door, which was full of 
people. He made his way through the 
crowd flourishing his revolver, passed 
through the kitchen in the rear, and reached 
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the street, disappearing among the passersby, 
hundreds of people being on the street at 
the time. The clerks at once gave the alarm 
and raised the cry of “Stop thief,’ and a 
close search for the robber was immediately 
set on foot, but without result. 

He is believed to be a young man and a 
foreigner and had evidently laid his plan of 
campaign carefully in advance. The safe, 
the door of which was unlocked, contained 
diamonds and jewelry to the value of about 
$60,000. Arthur Jacobs, proprietor of the 
store, was out of the city when the robbery 
took place. 


TWO SUSPECTS ARRESTED 


Men Charged with Holding Up Brooklyn 
Jeweler Are Identified by Him and 
Held in Heavy Bail 


Two men suspected of being members of 
a band of robbers who on Wednesday 
attempted to hold up and rob Herman 
Kamen, jeweler, 150 Wyckoff St., Brooklyn, 
N. Y.. were arrested last Thursday night 
and are now being held by the police under 
$50,000 bail each. The prisoners describe 
themselves as Arthur Axien and Nicholas 
Cireni, and following their arrest, were 
identified by the jeweler as two of the men 
who took part in the attempted hold-up. 
In the attempt one shot was fired and Mr. 
Kamen was injured in the arm. 

The attempted robbery occurred last 
Wednesday morning while Mr. Kamen was 
alone in his store. Shortly after the’ place 
had been opened, the two prisoners, it is 
claimed, walked into the place and began 
negotiating for the purchase of a piece of 
jewelry. While the men were talking, they 
removed their coats apparently to give them 
more freedom in the hold-up which they 
were about to commit. While talking to 
the jeweler, one of the men produced a 
revolver and ordered him to throw up his 
hands. He was then told to walk to the 
back of the store. While one of the men was 
trying to tie Mr. Keman with a piece of 
rope, a woman customer entered the place 
to inquire about a piece of jewelry which 
she had left to be repaired. 

As the woman entered, the jeweler saw 
his opportunity to free himself and began 
fighting with the bandits. The men appar- 
ently became frightened and dashed from 
the place and while running fired a shot, 
which it is believed was intended for the 
woman, but which missed her and hit Mr. 
Kamen in the arm. 

The men in making their escape jumped 
into an automobile which was_ standing 
opposite the store and raced away. An 
alarm was immediately sent out and the 
police, it is said, were given the license 
number which appeared on the automobile. 
It is through this number, it is alleged, the 
two men were finally taken into custody. 
Both men have been identified by the 
jeweler and according to the police they 
have confessed to the attempted robbery and 
hold-up. 

Another clew was a hat which one of 
the pair dropped in his escape. The men 
also left behind their overcoats and the 
police in looking through the pockets, found 
a scarf pin valued at about $50 which the 
bandits had taken out of Mr, Kamen’s 
necktie. 
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DEATH OF JOHN F. BRADY 


Widely Known Electroplater, Who Was Also 
the Head of the Warwick Sterling Co., 
Dies in Rhode Island Hospital 

ProvipeNnce, R. I., Oct. 28—John F. 
Brady, head of the electro-plating business 
at 71 Friendship St., which bears his name, 
and of the Warwick Sterling Co., silver- 
smiths, 36 Garnet St., died yesterday at the 
Rhode Island Hospital, after an illness of 
more than a year’s duration. He was a 
student of the scientific, as well as the prac- 
tical part of the electro-plating business and 
succeeded in developing numerous valuable 
improvements in methods in electro-deposit- 
ing the precious metals. 

In addition to his ownership of the electro- 
plating business and of the Warwick Ster- 
ling Co., he conducted the Flexograph Mfg. 
Co. at 45 Willard Ave. for about eight 
years, but sold the latter business about a 
year ago. A patent bookkeeping machine, 
which had not reached the marketable stage, 
was being perfected and developed by this 
syndicate. 

But it was as an electro-plater that Mr. 
Brady was more generally and better known 
in the jewelry industry, having established 
chimself in a small way approximately 30 
years ago, on Potter, now Garnet St. The 
business was a success in every respect, from 
its opening to the present time, which is 
shown by the rapid and consistent growth 
that in a few years warranted the building 
of the four-story structure at Friendship and 
Garnet Sts. in 1900, in which the establish- 
ment is still housed. 

Born in Salem, N. H., Aug. 16, 1863, Mr. 
Brady had little opportunity for education 
during his boyhood, but in later life he read 
and studied extensively, accumulating a 
large library, and overcoming his earlier 
handicaps. At the age of 20 he entered the 
employ of Craighead & Kintz at Ballard- 
ville, Mass., where he learned the electro- 
plating business under the direction of a 
very able instructor. ‘He came to Provi- 
dence in 1886 to accept a position with the 
old firm of William H. Robinson & Co., in 
the Enterprise building on Eddy St., which 
subsequently became Kent & Stanley, and 
later the Kent & Stanley Co., where he re- 
mained at the head of their plating depart- 
ment until 1893, when he began business 
for himself. 

William H. Robinson & Co. was one of 
the concerns whose plants were wiped out 
in the disastrous Aldrich House fire of Feb. 
14, 1888, and upon Mr. Brady devolved the 
task of organizing and equipping a plating 
and coloring department in the firm’s new 
plant that was considered the very acrge of 
perfection at that time. 

In 1893 he began business for himself and 
seven years later erected the firm’s building 
at Friendship and Garnet Sts. Soon after 
removing to his new plant, being one of the 
largest creditors of the manufacturing jewel- 
ry concern of F. A. Leonard & Co., which 
became bankrupt, he purchased that firm’s 
plant and equipment at auction and contin- 
ued the business, although changing its line 
to the manufacture of silverware and silver 
novelties and establishing the firm at 36 
Garnet St. In 1908 this business was incor- 
porated as the Warwick Sterling Co., of 
which Mr. Brady was the largest owner and 
treasurer. 
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Mr. Brady invented a duplicating sales 
registering machine about this time, and in 
July, 1918, began the manufacture of them 
under the firm style of the Hainer Book- 
keeping Co., which later was changed to 
the Flexograph Co. He maintained an ac- 
tive management of all three of these busi- 
nesses for about three years, when his health 
began to break and it became evident that 
he must curtail his activities. He accord- 
ingly disposed of the Flexograph Co. and 
some time later offered the Warwick Ster- 
ling Co. for sale, but because of the general 
business depression was unable to obtain 
what it was considered to be worth and so 
it has remained a part of his business estate. 

Some 18 months ago Mr. Brady suffered 
a nervous breakdown that removed him 
from active business management for some 
weeks, during which he made a long trip 
through the south. Upon his return he 
plunged into business again with a nervous 
energy that in a short time caused a reac- 
tion, and in Aug., 1921, he was stricken with 
a nervous collapse while on the street and 
had since been under medical treatment. 

Besides his widow, who was formerly 
Miss Marcy C. Dunn, of this city, Mr. 
3rady is survived by three daughters, 
Misses Mildred, Ruth and Helen Brady, and 
a son, George Brady, all of whom live in 
this city. 








HOLD ANNUAL MEETING 
Members of the Jewelers’ Protective Asso- 
ciation Gather at Providence, Hear 
Report and Elect Officers 


ProvipeNcE, R. [., Oct. 28.—The annual 
meeting of the Jewelers’ Protective Asso- 
ciation was held at 4:30 o’clock this after- 
noon at the room of the association in the 
Wilcox building, 42 Weybosset St., with 55 
members represented in person or by proxy. 
Reports of the secretary and treasurer 
showed that the association has gained in 
membership and in its financial balances 
during the past year and is in good pros- 
perous condition. 

William P. Chapin, Jr., presented the re- 
port of the executive committee giving de- 
tails regarding numerous arrests that have 
been caused during the past year of dishon- 
est employes in manufacturing jewelry 
plants of Providence and the Attleboros 
through the vigilance and investigations of 
the agents of the association. The report 
also described the systematic tabulation that 
has been kept of these cases. The commit- 
tee expressed appreciation of the co-opera- 
tion and assistance that has been received 
in every instance called for by the police de- 
partments of this and other cities in trailing 
suspects or in arresting offenders. 

The election of officers resulted as fol- 
lows: President and secretary, Woodward 
Booth; treasurer, William P. Chapin, Jr., 
of the Chapin & Hollister Co.; executive 
committee, Woodward Booth, William P. 
Chapin, Jr., Frederick C. Wilmarth, of the 
D. F. Briggs Co., North Attleboro, and 
Walter B. Ballou, of the R. Blackinton Co., 
Attleboro. 











Roy Collar and family are moving from 
Columbia City, Ind., to Fort Wayne, where 
Mr. Collar will open a jewelry store on W. 
Washington St. 
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DEATH OF A. T. CROSS 


Well Known Inventor and Pen and Pencil 
Manufacturer of Providence Dies in 
His Seventy-sixth Year 


ProvipeNcE, R. I., Oct. 28.—Alonzo 
Townsend Cross, inventor of the famous 
Cross stylographic and fountain pens and 
manufacturer of Cross pen and pencil cases, 
and other devices, and a former resident of 
this city, died yesterday afternoon at his 
home on Pleasant Ave., Wickford, R. L., 
where he had lived since his removal from 
Providence two years ago. Although he had 
been in ill-health for several years, Mr. 
Cross was confined to his home but little 
more than a week. 

In addition to holding patents on numer- 
ous inventions, Mr. Cross owned the first 
Providence-made automobile in this city. 
The steam-propelled vehicle, which the in- 
ventor designed and constructed in 1897, was 
successfully operated and attracted consid- 
erable attention when it first appeared in 
the streets of this city. 

Mr. Cross spent considerable of his life 
inventing practical devices and in perfecting 
old inventions. He had a plant at 53 War- 
ren St., this city, where were manufactured 
under the style of the A. T. Cross Pencil 
Co. the Cross pen and pencil cases, fountain 
pens, and stylographic pens. In Aug., 1914, 
the pencil business was sold to Walter R. 
Boss and has since been incorporated. 

3orn in Birmingham, England, Nov. 20, 
1846, Mr. Cross was the son of Richard and 
Jerusha (Townsend) Cross. He came to 
this country with his parents when a young 
boy and spent his early years in Attleboro, 
Mass., where his parents first made their 
home and where the young man was for a 
time employed in the jewelry shops. Later 
the family removed to Providence and soon 
afterwards began business for himself. 

Mr. Cross married [-meline Matthewson, 
of Providence, in 1878, and among those 
who survive him are his widow, a daughter, 
Mrs. Arthur B. Ladd; a son, Prof. Herbert 
R. Cross; a sister, a brother, a grandson 
and a great-grandson, all living in Warwick, 
RI. 








DEATH OF WILLIAM H. MOORE 





Philadelphia Jeweler Succumbs to Heart 
Disease After Forty Years in Business 


PHILADELPHIA, Pa., Oct. 25.—William H. 
Moore, a retired jeweler, died at his home, 
1919 W. Girard Ave., Saturday. Death 
was due to heart disease. Funeral services 
were held at his late residence Tuesday 
evening, Oct. 24, at 8 o’clock, by the Rev. 
J. T. Gray, a Methodist minister. The 
hody was then taken to Womelsdorf, Pa., 
for burial. He is survived by a widow and 
two sons. 

Mr. Moore, who was 70 years old, was 
a widely known jeweler in this city. He - 
was in business for 40 years. Two years 
ago he turned over the store at 1708%4 Ridge 
Ave. to his two sons, Walter and Elmer. 
He had not been feeling well for a week 
prior to his death. 

Deceased was born in Womelsdorf, Pa., 


and learned the jewelry business in Read- 


ing, Pa. Later he came to Philadelphia and 
started in for himself. 
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“Accessory-Jewels” an Important Addition 
to Realm of Finest Jewelry 


THE latest dress embellishments, called 

for want of a better name accessory 
jewels, are in reality the finest kind of true 
jewels used in a new way and for an excel- 
lent although an unusual purpose. Of 
course, there is always the copy of a new 
fashion, but the originals of all these hand- 
some girdles, clasps and ornaments are de- 
signed and constructed precisely like any 
other jewels. 

Perhaps it is the great size of some of 
these jewels that takes them beyond their 
class and gives them a new name. Their 
size and their fresh use together certainly 
make them the talk of the moment, as well 
as the aim of all modish dressers, for they 
comprise every possible type of fastening 
and hanging ornament and hat finish, and 
they are prepared to meet the call for ap- 
propriateness with costumes for any time in 
the day or evening. 


These new jewels include all manner of 
clasps. Clasps, buckles, buttons and huge 
brooches which surely go back to medizval 
times for their prototypes and to the Anglo- 
Saxon fibula and Scandinavian penannular 
brooch for their counterparts. They make 
a most interesting array and a valuable ad- 
dition to the jewelry case by reason of the 
variety they add to the regular needs and 
selections and through their own artistic 
worth. 


These large fastening jewels, grouped for 
convenience under the name of clasps, are 
used with the latest gowns, wraps, coat-suits 
and all manner of tailleurs, whether single 
frock or three-piece suit. They come in 
gold, studded with either the opaque or the 
transparent gem-stones,. enameled in deep, 
warm tones for the cloth or velvet gown, 
in platinum mounted with diamonds for 
evening wear, and with the colored gems 
and the gem-stones combined for daytime 
use. 

But the clasps comprise but a small part 
of these new accessory jewels. There are 
any number of gem-studded girdles as well 
and these are often mounted with a back- 
ing of contrasting velvet or heavy 
silk ribbon or backed by the dress material 
to make them still more closely an integral 
part of the costume. Sometimes the finish- 
ing studs or buckles on these girdles are de- 
signed to match both in pattern and gem- 
setting the brooch for the collar or clasp on 
the cape. But often they are distinctly sepa- 
rate or again they correspond in setting and 
form to the patterning and mounting seen in 
the hat ornament or bag top. 

One of the latest arrangements in match- 
ing accessory jewels is shown in the accom- 
panying illustration, Here the chatelaine 
watch and the long, looped neck chain are 
included in the set with the girdle, the bag 
and the ornament in the smartly new tri- 
corn chapeau. However, this would be a 
rather large group for the exact matching 
of the pieces, so the designer has very clev- 
erly blended the jewels by having the same 


gems. They are brown and red tourmalines 
and pieces of jasper, mounted in various 
shapes and sizes, in all of the jewels, but in 
each one in a different manner. 

Quite another arrangement was used in 
a jewel group where paired hatpins, cape 
hook and slipper buckles harmonized. The 
gown and matching cape-wrap was a soft 
pearl gray worsted and the accessory jewels 
were platinum-mounted pink corals. All 
the pieces were constructed on the very pop- 
ular three-cornered model, and, to be cor- 








ILLUSTRATION SHOWING MATCHING OF AC- 
CESSORY JEWELS 


rect to the last item, the earrings repeated 
this form in the series of three tiny sec- 
tions which were hung in graduated drops. 
The hat was one of the newst coiled turbans 
of squirrel fur and the gown material, and 
the pins made sharp-pointed plaques of color 
on either side of the head. 


Color plays a tremendous part in all of 
this season’s newest jewels, and in planning 
to use the jewelry as a costume finish it is 
the most important point in the choosing. 
3rowns in all and every shade, tone and 
tint, from those reddish or greenish in shade 
to the deepest seal tones and the faintest 
champagne tints are ruling supreme this 
Fall. This means that in every wardrobe 
there is included a gown for afternoon wear 
and a walking costume at least in some one 
of the favored browns. The range of the 
modish browns is so complete that the ques- 
tion of becomingness is easily answered, and 
as for the jewels the leading jewelers have 
seen to it that there is a splendid array of 
separate pieces, as well as sets of ornaments 
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ready to contrast or harmonize with the 
browns, light, dark or medium. 

Bronze velvet, trimmed with kit fox and 
worn with topazes set in gold, made one of 
the most exquisite blends yet seen, and for 
emphasis with a suit of that great favorite, 
the cinnamon brown, sapphires were used. 

THe RAMBLER. 








LATEST CUSTOMS RULINGS 





General Appraisers Rule on Gold and Silver 
Plated Arm Bands—Affirm High Rate 
on Silver Plated Desk Sets 


The Board of United States General Ap- 
praisers handed down decisions during the 
past week on the tariff classification of gold 
and silver plated arm bands, silver plated 
desk sets and amber beads. 

With regard to the arm bands, Judge Sul- 
livan finds that imported arm bands or 
sleeve holders composed of gold or silver 
plated steel wire, coiled into a compact 
spiral in the form of a spring with the ends 
soldered together, valued above 20 cents per 
dozen pieces, were more properly dutiable 
at the rate of 60 per cent. ad valorem, under 
Par. 356, Tariff Act of 1913, rather than at 
the rate of 15 per cent. ad valorem, under 
Par. 114, or at 50 per cent. ad valorem, 
under Par. 167, Act of 1913. This decision 
overrules the protests of D. C. Andrews & 
Co., of Boston. While applying to entries 
under the 1913 act this ruling, as is the 
case with all other rulings being rendered 
by the customs tribunals, will influence the 
classification of similar merchandise im- 
ported under the new tariff law. 


DESK SETS 


The silver plated desk sets were imported 
by the Marshall Wells Co., of Duluth. Duty 
was levied at the rate of 50 per cent. ad 
valorem under Par. 167, Tariff Act of 1913. 
The protestants contended for classification - 
under another provision of the same para- 
graph as manufactures of metal not silver 
or gold plated, dutiabie at only 20 per cent. 
ad valorem. In denying relief to the im- 
porters, Judge Fischer writes in part: 

“The proof is clear that the sets returned 
as silver plated are in fact silver plated, as 
shown by the analyses submitted by both 
the U/ S. Chemist and by the chemist em- 
ployed by the importers.” 

Certain other sets, classified as gold 
plated, were conceded by Government coun- 
sel as not having been gold plated. In- 
asmuch, however, as neither the record nor 
the invoice disclosed by item numbers or 
otherwise which of the sets were silver 
plated and which were of another character, 
the board was unable to grant relief as to 
these items. The entire protest is therefore 
overruled. 


AMBER BEADS 


Additional decisions by the General Ap- 
praisers holding imported amber beads, 
loosely strung for transportation only, more 
properly dutiable at 20 per cent. ad valo- 
rem, under Par. 357, Act of 1913, than at 
35 per cent. ad valorem, under Par. 333, 
Act of 1913, sustain protests of the follow- 
ing importers: Leo Krauss, Jacob Cohen, 
H. Wolff & Co., Ignaz Strauss & Co., Lewy 
& Co., A. Steinhardt & Bro., and Leonhardt 
& Brush, all of New York. 
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Platinum Wedding Rings 


A true conception of the quality and style in Wheeler Wedding Rings 
can only be gained by seeing and examining them. You will then: 
appreciate the artistic ability and infinite care expended in designing 
and manufacturing these rings; qualities which are characteristic of 
all Wheeler jewelry. 
The fine craftsmanship, so apparent in the hand engraving and superior 
finish, places the Wheeler rings above the commonplace into an atmos- 
phere of exclusiveness that is quickly recognized by the discriminat- 
ing purchaser. 
The diamond ring illustrated contains 21 fine diamonds. Its price 
is so low that it proves a ready seller wherever offered. 
In selling Wheeler Wedding Rings you are adding to your reputation 

£ - S gs y s ; I 
as a dealer in high class merchandise. 

ESTABLISHED 1652 
The Wheeler Trade Mark is your guarantee of 
on these rings quality and satisfaction 


TRADE MARK 
REGISTERED 


Wheeler wedding rings are also made in 18K white 
gold and 18K green gold in a variety of patterns. 


ayden'W.Wheeler& Co, Nc 


OFFICE AND FACTORY 


58 West 40th Street - New York: 
: Telephone Longacre 7300 
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Fight Against Discriminatory Sales Tax 





Reports from State Chairmen Show Widespread Interest in Campaign for Elimination of War . 
Excise Burden—Over Four Hundred Candidates Already Supporting Jewelers—Dinner 
in New York Attended by 225 Members of the Trade, Who Hear Expressions 


of Opinion on the Tax Question 














The nationwide fight against the’ war 
excise tax of five per cent. on jewelry sales 
and all other discriminatory taxes which 
was launched shortly after the convention 
of the A. N. R. J. A. in Cincinnati, O., last 
August, is now being waged in nearly every 
State in the Union, and the results reported 
at a dinner-meeting of the jewelers of New 
York city at Healey’s, 66th St. and Co- 
lumbus Ave., Tuesday evening, Oct. 24, were 
surprisingly encouraging. The Indiana Plan, 
so successfully carried out in that State, has 
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HUFNAGEL, 


PRESIDENT A. N. R. J. A. 


been adopted as the basis of a national cam- 
paign and the results thus far show that a 
total of over 400 candidates for congress 
have declared themselves against the dis- 
criminatory taxes, not only on jewelry but 
on automobiles, candy, etc. What the jewel- 
ers want and are fighting for is an equaliza- 
tion of taxes and ask no special favor for 
their own industry. 

The dinner was held under the au- 
spices of the War Tax Elimination Com- 
mittee of the Jewelers of Greater New 
York, and the guests of the evening in- 
cluded United States Senator Calder, Re- 
publican candidate for re-election, and five 
Congressional candidates. With the excep- 
tion of one nominee, they expressed them- 
selves as opposed to the present discrimina- 
tory taxes and ready to vote for repeal. 
The one Congressman who did not promise 
expressed his disanproval of the present tax 
plan and said he would vote against the dis- 
criminatory taxes as soon as a_ substitute 
means of raising the government revenue can 


be devised. About 225 attended the dinner. 

The activities were scheduled to start at 
6:30 p. M., but it was 30 minutes later before 
the jewelers were finally summoned to the 
big banquet hall on the fourth floor. More 
than 200 covers were spread on the long 
tables in the dining room and the speakers’ 
table was arranged on the east side of the 
room. At this table sat Victor A. Lambert, 
chairman, War Tax Elimination Committee 
of the Jewelers of Greater New York; 
Harry C. Larter, toastmaster, chairman 
Jewelers’ Vigilance Committee, Inc.; Meyer 
D. Rothschild, chairman, Jewelers’ War 
Revenue Tax Committee; William M. Cal- 
der, Senator and Republican candidate for 
re-election, State of New York; John J. 
Boylan, Democratic congressional candidate, 
District 15; Samuel Marx, Democratic con- 
gressional candidate, District 19; Herman A. 


Metz, Democratic congressional candidate, 
District 17; Ogden L. Mills, Republican 
Congressman and congressional candidate, 


District 17; Albert B. Rossdale, Republican 
Congressman and candidate for re-election, 
District 23; Hayden H. Butts, acting presi- 
dent, the Jewelers’ Security Alliance; Harry 
N. Clark, president, New York State Retail 
Jewelers’ Association; William T. Gough, 
president, Jewelers’ Safety Fund Society; 
C. W. Harman, president, Sterling - Silver 
Manufacturers’ Association; E. H. Huf- 
nagel, president, American National Retail 
Jewelers’ Association; Jonas Koch, presi- 
dent, New York Wholesale Jewelers’ Asso- 
ciation; Emil W. Kohn, president, Retail 
Jewelers’ Association of Greater New York 
and Vicinity; M. L. Korsunsky, president, 
Retail Jewelers’ Association of the Bronx; 
Walter H. Mellor, field secretary, American 
National Retail Jewelers’ Association; G. 
H. Niemeyer, president, National Jewelers 
Board of Trade; Ralph Roessler, chairman, 
Special Excise Tax Elimination Committee 
of the A. N. R. J. A. 

Following the dinner at 8:30 p. m., Victor 
A. Lambert, chairman of the War Tax 
Elimination Committee of the Jewelers of 
Greater New York, rapped for order and 
welcomed the jewelers and their guests. He 
then outlined the campaign which his com- 
mittee is conducting for the repeal of the 
obnoxious war tax. Mr. Lambert stated 
that 35 candidates from Greater New York 
had pledged themselves for the repeal of 
the tax. He then introduced Harry C. Lar- 
ter as toastmaster for the evening. 

Mr. Larter called attention to the fact that 
almost 150 years ago the famous Boston Tea 
Party was staged in Boston harbor in protest 
against taxation without representation. He 
pointed out that while the dinner for the 
jewelers was somewhat similar, it differed 
in that the jewelers were gathered to edu- 


cate congressional candidates on just what 
this excise tax means to the industry. 


ADDRESS OF MEYER D. ROTHSCHILD 


Toastmaster Larter presented as the first 
speaker, Meyer D. Rothschild, chairman of 
the Jewelers’ War Revenue Tax Committee, 
who is considered one of the foremost tax 
experts in this country. Mr. Rothschild out- 
lined the history of the jewelry tax leisla- 
tion and told his audience how the trade 
willingly and uncomplainingly paid the orig- 
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inal three per cent. tax which was imposed 
in 1917. “The jewelers had nothing to do 
with making this law, but they immediately 
busied themselves in formulating plans for 
the carrying out of the law. It was found 
that the government had not imposed a tax 
on diamonds and pearls. The jewelers ap- 
pointed a committee to go before the com- 
mittee on Ways and Means at Washington 
with a paragraph taxing every article the 
retail jeweler sells. Under the act of 1918, 
this paragraph in the law fixing the tax at 


5 per cent. was passed,” he stated. Con- 
tinuing the speaker said: 

“Now, that brings us up to the time when the 
new revenue act was under consideraticn. We 


had been promised and had every reason to 


believe that as soon as the war was over these 
special excises would be promptly repealed. In 
fact, in May, 1919, President Wilson, in a mes- 
sage to Congress, recommended the prompt re- 
peal of these excises on manufactures and sales. 
Well, nothing was done, as you know. When 
the Act of 1921 was under consideration your 
War Revenue Tax Committee, then headed by 
Mr. Larter, who was acting chairman, went to 


Washington and made what I am sure was @ 
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very strong and very thorough fight for the 
repeal of our excises. We were disappointed. 


Some excises were repealed, quite a number of 
them; perfumes and chewing gum and furs, valu- 
able furs, probably, many of them; sporting goods, 
musical instruments. Sut the tax on automo- 
biles and jewelry and on candy and a few other 
articles was left. * * * 

“I am quite sure that many members of the 
Ways and Means Committee felt that as the Gov- 


ernment needed a great deal of money, this 
$25,000,000 from our industry, possibly $100,- 
000,000 from automobiles and another 20 odd 


million from candy and so forth, could ill be 
spared and, therefore, on some theory, possibly 
that these industries were all so very prosperous 
and could readily get any price which they asked 
and pass the tax along, they passed us up and 
we did not get the relief.” 


Mr. Rothschild then discussed the eco- 
nomic side of the tax question, calling at- 
tention to the survey of the Harvard Bu- 
reau of Business Research, which for 1920 
and 1921 showed rather curious results. In 
1920, one of the bad years, the average 
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M. D. ROTHSCHILD, CHAIRMAN JEWELERS’ WAR 
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jeweler of the United States had an average 
overhead of 33.7 per cent. For that year his 
average net profit was 4 per cent., outside 
of the 5 per cent. turnover or sales tax. 
Therefore, the average of all the jewelers 
of the United States was a 1 per cent. loss 
that year. 

In 1921, with very increased rent, very 
often increased wages for help, decrease in 
sales or turnover, the overhead or average 
operating expense rose to 43.5 per cent., 
apart from the sales tax. The average loss 
that year was 6.6 per cent., besides which 
he paid the 5 per cent. sales tax, which in- 
creased his loss to over 11 per cent. 

Mr. Rothschild touched upon the reactions 
which the jewelers are constantly getting 
when they apply for equal taxation. Some 
of the men in Washington say that people 
ought not to buy diamonds and pearls, but 
at the same time forget that perhaps several 
hundred thousand people get a livelihood out 
of the sale of these articles. Another re- 
action which the jeweler is confronted with 
is that the lawmakers believe that in times 
of peace these special excise taxes should 
not be continued, but at the same time main- 
tain that the government is in need of money 
and it would not be feasible or possible to 
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relieve the jewelry trade of this burden at 
the present time. Continuing, he said: 

“We say if this taxation is unfair in time 
of peace it should be removed, no matter how 
much trouble it will give Congress to find the 
me2ns to find the revenue to replacé the revenues 
which may be lost through this act of justice. 
That is, after all, what we are asking for, what 
we are fighting for, and we will continue to 
fight for it until we win out, and that is the 
proposition that no industry should be penalized 
by having an unusual or discriminatory burden 
placed on it in times of peace. In war times we 
did not stop to take the matter so seriously; we 
did not stop to discuss with Congress the justice 
of taxing our industry and not taxing fine Paris 
gowns and wonderful hats and fine furniture or 
hundreds of other things which certainly were 
not as essential as watches, clocks and wedding 
rings. We did not stop to discuss these things 
in time of war; we paid. 

“But we are now at peace. We are now in a 
position where we have a right to ask every 
Congressman who expects us to support him what 
his opinions are, and when he has given us those 
opinions and we find on one side a man who 
frankly and fairly agrees to help us out to vote 
and work for equal taxation and on the other side 
a man who may not, for the best possible reasons 
which are satisfactory to himself, see his way 
clear to do so, we must or we probably will, as 
we are interested in this question, on Election 
Day work and vote for the man who promises us 
a fair deal, 

“Now, just one word in conclusion. Greater 
New York has 23 Congressmen, more Congress- 
men outside of New York State than any State 
in the union except Pennsylvania and Ilinois, as 
many Congressmen as 12 of the smaller states. 
Just think of it. Now, you men of Greater New 
York, when you go from dinner tonight, want to 
get on the job. This is not a question of ‘letting 
George do it.’ Your War Tax Committee has 
done everything that it can do properly and de- 
cently to convince Congress that this burden 
should be taken off. We have not succeeded. 
We do not think it has been our fault. We have 
done our best. But we advise you and advise 
every man here who feels that that $500 or 
$1,000 or $20,000 or $50,000 which he has paid 
the Government last year and the year before last, 
which he could not coilect from his customers, 
because he had loaded his prices as high as he 
possibly could, and then made a loss—if you are 
not willing to continue these amounts year after 
year, there is only one thing for you to do and 
that is to take off your coats and get out and 
work.” 


Toastmaster Larter introduced as the next 
speaker, congressional candidate John J. 
Boylan, who said he was heartily in favor 
of the jewelers’ program and would work 
for the repeal of this tax. 

Congressman Ogden L. Mills, who is a 
candidate for re-election in the 17th District, 
was the next speaker. He is a member of 
the Ways and Means Committee in the 
House. After he had made a few prelimi- 
nary remarks and had been told that the 
jewelers were fighting for the repeal not only 
of the 5 per cent. tax on jewelry but all dis- 
criminatory taxes, he out!ined his position by 
first pointing out that the special excise 
taxes cannot be repealed if thereby a deficit 
is caused. What is necessary is to find a 
substitute, and until he knows that substitute 
he felt he could not give a definite pledge. 

Congressman Mills said he recognized the 
unfairness of the tax against the jeweler 
which he cannot pass on to the consumer. 
He pointed out that no one is going to de- 
fend the original schedule of objects selected 
for the excise taxes or the rate at which 
they were taxed. “There was no logic in it 
—it was perfectly fantastic and any man can 
ridicule it,” he said. In conclusion he added: 

“Now, what you business men have got to 
do—you are embarked on this definite tax 
reform program. I wish you success. I 
wish you all luck. May I suggest to you 
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at the same time that you bend all your en- 
ergies as business men and taxpayers to see 
that the government steadily pursues a policy 
of economy and retrenchment, because there 
is nothing more important in the economic 
life of the country today. 

“In so far as I am concerned, as soon as 
the situation permits, I will vote to do away 
with all of the remaining war taxes, yours 
included. If it is impossible to do away with 
them, I will do my best to devise an equitable 
substitute, but I am unable, because I see the 
possibility of not being able to keep the 
promise, to give you an unqualified pledge 
tonight.” 

ADDRESS OF HERMAN A. METZ 


In introducing the next speaker, Toast- 
master Larter pointed out that it was only 
fair and right to allow Congressman Mills’ 
opponent in the 17th District to address the 
Herman A. Metz was thereupon 


meeting. 


VICTOR LAMBERT, CHAIRMAN IN NEW YORK 


presented. He told the jewelers that in his 
opinion the government has many ways of 
reducing expenses, and as one, suggested that 
the Volstead act be amended and a tax on 
beer and light wines levied. 

“If they are going to tax business, if we 
have to have a business tax, tax it all alike, 
do not single out certain ones. If we have 
got to have a sales tax, tax everything. But 
[ am against the sales tax, if it is going to 
be a pyramiding tax, if it is going to tax the 
little man against the big fellow who makes 
big money,” he said. 

The next candidate presented was Samuel 
Marx, who is running for Congress on the 
Democratic ticket in the 19th District. 

Mr. Marx said that he is opposed to this 
tax in the first place because he happens to 
have to pay it himself. He is in the auction- 
eering business. 

Mr. Marx suggested that the government 
sell all excess merchandise and raise money 
to release taxation in that way. He was 
also in favor of amending the Volstead Act. 
ADDRESS OF PRESIDENT HUFNAGEL OF THE 

A. N. R. J. A. 

Toastmaster Larter next introduced Ed- 
ward H. Hufnagel, president of the Ameri- 
can National Retail Jewelers’ Association. 
Mr. Hufnagel gave a brief resumé of what 
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was accomplished at the last meeting of the 
national association in Cincinnati. He told 
of the organization of the special excise war 
tax elimination committee under the leader- 
ship of Ralph Roessler, secretary of the In- 
diana association. Continuing, he said: 


I believe the reports that Mr. Roessler will give 
you from the States will indicate that the trade 
is behind the movement 


But let me say that the trade would never be 
behind the movement if we did not have an or- 
ganization that could plan it out and send out 
the instructions to the various city, State and dis- 
trict men. It has meant a tremendous amount 
of work for Mr. Roessler. The work is being 
handled very creditably and I am sure it is going 
to have the desired results, 


Some of you men may not know just how to 
approach your Congressmen and Senators. Mr. 


Rothschild has written a booklet on that subject 
which any of you can have, and if you are not 
familiar with the question, before you see your 
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Congressman or your senatorial candidate, I 
should say by all means to read that carefully. 


* 7 * 
I do not want to take too much time. I just 
want to say that the national organization felt 


that this was one of the greatest issues before the 
jewelry business of the day. There are many vital 
problems, but we feel that this problem is so im- 
portant that we are bending our every effort at 
the present time to the exclusion of every other 
movement in order to get this tax removed from 
the business. We are organized in almost every 
State in the Union. 

The time is short between now and election. 
It is a political fight and the tax question is the 
issue, not light wines and beers. Do not consider 
that as a political issue. It has no place in com- 
parison with this fight on the tax question. Just 
make that the one big thing and go right to your 
men and say that we are going to make this the 
important question. They are either wth us or 
against us, and on the same basis we will be with 
or against them. 


Following Mr. Hufnagel’s remarks, Toast- 
master Larter presented as the next speaker, 
Ralph Roessler, originator of the tax cam- 
paign and chairman of the special excise 
tax elimination committee of the American 
National Retail Jewelers’ Association. Mr. 
Roessler’s address and his report to date ap- 
pear on page 91d. 

While awaiting the arrival of Senator 
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Calder, Toastmaster Larter suggested that 
every retail jeweler within hearing of his 
voice become a member of the A. N. R. J. A. 

As Senator Calder had not arrived when 
Mr. Larter finished his remarks, he pre- 
sented Harry N. Clark, president of the 
New York State Retail Jewelers’ Associa- 
tion and chairman of the Empire State com- 
mittee in the tax fight. This speaker out- 
lined just how New York State was organ- 
ized for the campaign and paid special com- 
mendation to Victor A. Lambert, chairman 
of the committee for Greater New York, and 
his efficient secretary, Laurence Gardner. 
His report appears on page 105. 


While Mr. Clark was making his address, 
Senator Calder entered the room and took 
his seat at the head table. Mr. Clark stressed 
the injustice being done to the jewelers and 


other merchants who are still laboring under 
the excise taxes. He urged a stronger or- 
ganization in the trade and expressed the 
hope that every man in the hall would write 
to his congressman asking for the repeal of 
this tax. Mr. Clark cut his address short 
so Senator Calder could speak, as the sen- 
ator had to leave for Syracuse in a short 
time. 
ADDRESS OF SENATOR CALDER 


Before introducing Senator Calder, 
Toastmaster Larter informed the Republican 
candidate that this meeting was held for one 
purpose, that being the discussion of the 
elimination of the discriminatory excise taxes 
on the jewelry and other industries. Senator 
Calder said in part: 

I offered an amendment to the bill to take the 
tax off pianos, but that got through. We got all 
that tax off. I expect in time we will take all 
these taxes off and in lieu thereof have a sales 
tax, placing everybody on the same basis. 

Now, of course, gentlemen, let us tell each 
other the truth—of course, you are not going to 
have a bill passed taking the tax off jewelry per 
se. T mean you are nct going to have a bill passed 
just eliminating jewelry. You never could get 
a bill of that kind through * * * What we 
have to do in Washington is to insist and you 
gentlemen must help, for revision, further re- 
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vision of our entire revenue laws. That un- 
doubtedly must come at the reconvening of the 
new session. I shall urge the President immedi- 
ately after the 4th of March to have an extra 
session of Congress to take up the question of the 
further revision of our entire revenue laws. And 
when we do that I have not any doubt at all, 


-gentlemen, that then it will be possible to make 


this fight. 

Now, you have all these promises here and the 
gentleman at my left showed me them. I have 
always felt that your business, the clocks and 
watches, it was an outrage to tax. The rest of 
the things may be considered as a luxury in a 
sense. Well, so are victrolas and many other 
things, cosmetics, and many other things, just as 
much as watches and jewelry generally. But 
what you must be prepared to do when we take 
up the general revision of the internal revenue 
laws is to come down to Washington with all the 
force you possess. 

+ * * 


During his talk the speaker asked how 
much had been raised last year on the tax 
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in the jewelry trade and was informed that 
it amounted to $25,000,000, but was quite sur- 
prised to learn that the jewelers themselves 
are compelled to pay this out of their own 
pockets because they cannot pass it along to 
their customers. As a result of this, the 
speaker was told the jewelers have been 
losing money. After receiving this informa- 
tion, Senator Calder continued by saying: 


If you tell me you lost money in 1920 and 
1921 I believe you, because yours is the kind of 
business that when depression comes heavy losses 
are made. But you are a great industry and em- 
ploy thousands of men and women and are en- 
titled to just the same consideration as pianos are. 
3ut I think I would go on the theory, gentlemen, 
from now on, of not tying up your proposition 
with the question of a general sales tax. Fight 
it out, because there is a very great opposition to 
that. I would vote for it. If I had my way I 
would vote to exempt all incomes of less than 
$10,000 a year from all income tax. I would ex- 
empt them and make the maximum tax upon in- 
comes not more than 35 per cent, 33 or 30 per cent. 
The reason of that is this, because when you ar- 
rive at the 30 per cent point, then you get a point 
where men will take their money out of active 
business and put it in tax exempt securities. 

Gentlemen, we are facing this, we have got to 
study carefully our whole system of taxation. The 
present system is a burden in many respects, and 
usually all of these income taxes, all of these 
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sales taxes after all get down to the people that 


use the article. We are going to have a very 
considerable amount of money to raise for the 
next 20 years. We are not going to get back 


in the lifetime of anyone here, in fact, ever again, 
to the pre-war costs of Government, and that we 
cannot do unless we reduce salaries, in every 
line; and while we have these heavy debts, while 
Eurppe is in a cond ‘tion that she is, she has got 
to take a generation to get back where she was 
before, and until we cancel our heavy obligations 


we are not going to get lower costs of Govern- 


ment or lower taxes. If these things are un- 
just we must learn some other way to get the 
money. 


But we must begin again and study the whole 
subject and next year pass a bill of this character 
and in that bill take care of you, and when that 
time comes, as a member of the Finance Commit- 
tee, because I am going to be there next year, I 
promise my best to take care of you. 


* * * 


At the conclusion of Senator Calder’s re- 
marks, Toastmaster Larter informed the 
speaker that he did not want him to leave 
the room with the impression that the jewel- 
ers are seeking to get an individual bill be- 
fore Congress to eliminate only the tax on 
jewelry. He assured the Senator that the 
jewelers’ program and platform is the elim- 
ination of all unjust, discriminatory excise 
taxes. On hearing this, the Senator said 
that the jewelers are following the right 
course. 

After Senator Calder had left the room, 
President Harry Clark, the previous speaker, 
concluded his remarks. 

About 11 o’clock, as every one was leav- 
ing the place, Congressman Albert B. Ross- 
dale, Republican candidate for re-election in 
the 23rd district and engaged in the jewelry 
business at 87 Nassau St., New York, ar- 
rived. Although many of the jewelers had 
left the room several of them returned to 
hear Congressman Rossdale. He expressed 
his regret at being unable to get to the dinner 
earlier but stated that owing to the neces- 
sity of attending other meetings he had been 


delayed. 
In giving an expression of his opinion on 
the tax question, Mr. Rossdale said: 


I took a particular interest in the bill as a mem- 
ber of the 67th Congress, and I believe that I 
am the only jeweler in Congress. Like you, I 
am in the jewelry trade, and there were reasons 
why I should want to do something to take away 
the 5 per cent tax on jewelry. I fought that 
thing not only on the floor of the House but in 
the committee, because legislation is fashioned and 
shaped in committee. I am the man that got the 
5 per cent tax off pianos and musical instruments. 
In my districts there are manufactured 60 per 
cent of all the musical instruments manufactured 
in the United States. I got that item off and I 
went before the committee to get it off jewelry 
and I found a state of mind that was hostile to 
this particular industry. I believe that all these 
small taxes ought to be taken away. But in the 
minds of so many farm bloc advocates, men who 
come from agricultural districts, who know noth- 
ing of other things outside of legislation in their 
own particular agricultural matters, they feel that 
ours is the acme of luxury. 

But this question goes wider and_ further. 
There ought not to be a tax on any particular in- 
dustry that does not cover them all. I was up 
in Canada in December as a guest of the Hearst 
newspapers to study the'sales tax. Before I went 
to Canada I did not believe in a sales tax. After 
a week of study and close scrutiny of the sales 
tax as it is applied in the Dominion of Canada, I 
am firmly convinced that if we applied it here we 
could do away not only with the iniquitous in- 
come tax, but we could do away with all of the 
so called nuisance and the so called luxury taxes. 

Before I conclude I want to explain to you 
why I did not sign up on a questionnaire. I re- 
ceived some 150 different questionnaires from 
various organizations. I do not know whether 
every candidate has signed all of them or some 
of them. I have signed none of them. I am 
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That the fight against the unjust dis- 
criminatory five per cent. jewelry tax and 
all other similar discriminatory taxes is 
bringing results, unexpected even by the 
most optimistic, is shown in the following 
reports from the National Chairman and 
the chairmen of the various States. The 
time allowed to get the work accomplished 
was short for so great a task, and it has 
been due to the splendid co-operation ‘in 
every section that Chairman Roessler is now 
able to submit such encouraging details of 
the work. In his address at the dinner in 
New York, Tuesday evening, Oct. 24, he 
outlined what has been accomplished. The 
more detailed reports from the various 
State Chairmen show just how the fight is 
progressing in the various States throughout 
the Union. 

Message from President Hufnagel 

In commenting upon the progress of the 
work, National President Hufnagel said: 

“Since the executive committee of the 
American National Retail Jewelers’ Asso- 
ciation met and took action on Sept. 1, 
Ralph Roessler, chairman of the Special Ex- 
cise Tax Elimination Committee, has been 
extremely busy organizing jewelers through- 
out the United States into an aggregation 
of workers who have for their object the 
repeal of the Excise Taxes imposed upon 
the jewelry business. 

“It is conclusive evidence from the facts 
which follow that the work has been effi- 
ciently handled and also that State and local 
chairmen who have co-operated in this mat- 
ter have done noble work. There are many 
instances of sacrifices having been made by 
busy jewelers who have gone out of their 
way and taken a considerable amount of 
time away from business to help in this 
fight. 

“The results of the campaign are such 
that we can look for a repeal of these dis- 
criminatory taxes in the near future and 
our hearty thanks are due to all of those 
who have participated in the work. This 
is another indication of what accomplish- 
ments can be achieved through organized 
effort. It will be remembered that in less 
than 60 days practically every congressional 
and senatorial candidate has been appealed 
to and in a majority of cases has committed 
himself to vote for a repeal of this war 
measure. 

“Again I say, there is nothing in the cate- 
gory of legitimate desires that the jewelers 
may wish for but what they may have if 
they will work in unison and through their 
organization. The time is not far distant 
when the industry as a whole will act to- 
gether in all constructive plans for better- 
ing trade conditions. All that is needed is a 
generous disposition and the elimination of 
selfish interests, working under able leader- 
ship.” 

Robert M. Shipley, a member of the Na- 
tional War Excise Tax Elimination Com- 
mittee, writes to Chairman Roessler as fol- 
lows: 


Letter from Robert M. Shipley 
“Wichita, Kans., Oct. -16, 1922. 
“Mr. Ralph Roessler, 
“Marion, Ind. 
“Dear Mr. Roessler: 

“You have asked me for a few remarks. 
Of course, the feature of this campaign that 
impresses me most forcibly is the masterful 
method in which you personally are build- 
ing this national organization which you 
have so quickly built up. With your leader- 
ship, if you have the proper co-operation, the 
idea cannot fail. 

“In my opinion, the great benefit will be 
the educational value. No real American, 
particularly an American stateseman, can 
fail to support this movement when he un- 
derstands the unfairness of the present law. 

“When the candidate thoroughly under- 
stands the present taxation as it affects our 
business, his sportsmanship is challenged, 
his sense of fair play aroused, and he cati 
no more ignore our situation than he would 
sit in the grand-stand and ‘stand for’ a rot- 
ten decision. 

“From a personal study of the effects of 
this tax, | am convinced that it is a most 
dangerous menace to the future of the 
industry. Not only does it affect us in 
permitting unfair competition with other 
industries appealing to the same consuming 
public, but it requires additional overhead 
operation to keep the records required by the 
Government, and in its demoniacal unjust- 
ness is forcing the jewelers to a feeling of 
antagonism toward our National Govern- 
ment. 

“This law is sowing the seed of poor citi- 
zenship among our trade, a distrust and dis- 
regard of government which will undermine 
the morals of our industry, and create a nu- 
cleus of public opinion which our lawmakers 
should never allow to be created. 

“Yours very truly, 

“Rogpert M. SHIPLey.” 


A Word of Praise from William H. Bindt 


William H. Rindt, Richmond, Ind., mem- 
ber of the National Committee, in comment- 
ing on the work, said: 

“Someone has said that leaders are only 
ordinary men with extraordinary determi- 
nation. 

“The ‘extraordinary determination’ and 
enthusiasm shown by our various State and 
district leaders, particularly the secretaries 
and presidents of our State associations, 
who are so generously lending their time 
and giving their full measure of energy and 
ability in their perfect co-operation with our 
Special Tax Elimination Committee in the 
grand national plan for the elimination of 
unjust taxation, as originated and so ably 
conducted by our National Chairman, Ralph 
Roessler, Marion, Ind., is most grati‘ving to 
our committee and your national officers, 
and as one of them it is my pleasure and 
pride to congratulate you upon your splen- 
did achievements. 

“In times of peace, as well as war, there 
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are slackers. In every constructive effort 
there are those who are willing and anxious 
to share and enjoy the fruits of victory but 
who do not, and will not, contribute to its 
success. While all will be benefited alike, a 
few must carry on the work. A few must 
work while many sleep. It is to these ag- 
gressive, unselfish, tireless workers that we 
extend our congratulations and shout en- 
couragement to carry on with persistence 
and enthusiasm this splendid effort to a vic- 
torious conclusion.” 


Report of Chairman Roessler 
The report which Chairman Roessler sub- 
mitted at the dinner, which was held at 
Healy’s in New York, Tuesday evening, 
Oct. 24. 


What few words I have to say will deal with 
the absolute results, because the other gentlemen 
have fully outlined the principles for which we 
are fighting. And when I say ‘“‘fighting,’” we 
are fighting, it is a real fight, and it is an inter- 
esting fight and it is a fight that requires every 
ounce of energy that is in all of us, but it is 
a fight that I feel at the present time ‘is going 
to be very successful. 

I might just very briefly outline the program 


as originally started in Indiana and give the 
probable inspiration of that program. I think 
Mr. Larter will remember this occasion. Pree 


vious to the Indiana Convention I had received 
from Mr. Rothschild a copy of four questions on 
a little piece of yellow tissue paper, very unim- 
posing so far as looks were concerned, but they 
appealed to me as very sensible and logical and 
rather seemed to hit the spot. 

We have in Indiana a man whom no doubt 
you men have heard of, a great many times, 
Senator Albert Beveridge, or rather ex-Senator 
Albert J. Beveridge. He was United States Sena- 
tor for 12 years and is now up for reelection 
and a man, regardless of politics, with very 
progressive ideas. I thought Albert Beveridge 
would be a good man to try this questionnaire 
out on. This was previous to our convention. 
I sent him the four questions embodied in a 
letter and was rather surprised to get an instant 
and immediate response, a very favorable an- 
swer. This I presented to the State’ Convention 
at West Baden and, following Mr. Larter’s talk, 
I pledged Mr. Larter personally that Indiana 
would deliver 100 per cent on that question- 
naire. Mr. Larter has been my inspiration. I 
think he will back me up on that. Indiana did 
deliver it. We had 27 Congressmen, or rather 
27 candidates, I should say, for Congress and 
the Senate and we received 27 replies. Of the 
27 replies we received only three that were op- 
posed to our proposition (applause). 

This work was submitted to Mr. Rothschild 
and he very heartily endorsed it and suggested 
that it be presented in a presentable form to the 
national donvention at Cincinnati, At that time 
letters were coming, I had not received the full 
number of letters when that correspondence took 
place; however, I bent every energy to have a 


100 per cent report for the convention. And at 
Cincinnati the last letter came in care of the 
hotel where the convention was held. It was 


from the present Congressman and candidate for 
re-election in my own district. It required 14 
letters and telegrams to bring results from him, 
but we got them all right. We made a 100 per 
cent report for Indiana. This plan was printed 
in book form; it was dubbed “The Indiana Plan.” 
Of course, we had to put “Indiana” on it some 
place, you know; we are proud of Indiana any- 
way. And it was presented and accepted by the 
convention. 

Now, why they chose me to go on with this 
work I do not know. Any way, I was chosen 
to go ahead and try to organize this thing na- 
tionally as we had done in Indiana. Our plan 
was completely outlined, very similar to the plan 
used in Indiana, practically the same plan, in fact 
three thousand sixty-eight page books contain- 
ing the complete plans, correspondence, copies 
of arguments used and so on were sent to all 
States, 

The first requirement naturally was to find a 
man in every State in whom we could instill the 
same enthusiasm that was put in the work in In- 
diana. That was very essential. One man or 
one commttee could not handle every State, but 
it was the concentrated efforts of all of the com- 
mittees, all of the State chairman and all of the 
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men under the State chairmen that were required 
to put this thing over, a finished proposition. 
This work was ertered into, it was possibly 10 
days after the national convention. That was 
after the first of September. Letters were gotten 
out to all the presidents and secretaries of all the 
State organizations, naturally appealing to them 
first. Had we not had a little bad luck in one 
State, in two weeks’ time we could have had 
every State in the national association working 
100 per cent. We met with a little reluctancy 
in one State, but after making a personal appeal, 
putting it up to a number of the most prominent 
jewelers in that Statey as a matter of loyalty, not 
particularly to an association but to their trade, 
to the men in the same business in which they 
were engaged, we succeeded in obtaining one 
very enthusiastic worker, and today we have 
every State in the National Association enthu- 
siastically working on this socalled Indiana plan. 
We have every State in the union with the excep- 
tion of Nevada, New Mexico, Arizona and Wyom- 
ing. We have two States in the union, Arkansas 
and Montana, not very strong in association work, 
but which we expect to take up the plan just the 
same as the other States have taken it up, if 
not as association work, as work for the trade 
and for the good of the profession. Throughout 
we have carried out the idea that this was an 
educational program, it was a program’ that to 
be effective must come from the individual, not 
from a committee. 
_ _ * 

Now, you understand that was said in a gen- 
eral way of all committees. Of course, we must 
have our committees or our directing work and 
all that, but I am getting down to the funda- 
mental operation of the campaign. Under the 
direction of the large committee every State 


was urged to subdivide into districts. The sug- 
gestion was made that congressional districts 
would be much more effective because there 


would be no crossing of effort. And in the ma- 
jority of States they have done that very thing. 


* * * 


Now, we found wonderful response. I cannot 
tell you what it has meant to the national com- 
mittee to receive the response that we did re- 
ceive in all the States. I cannot say some of the 
States, I must say all of the States. Of course, 
some States are very much larger than others 
and more important than others, due to the popu- 
lation and number of candidates and the pres- 
tige of certain candidates, members of certain 
committees, and so forth; but nevertheless the 
spirit was there throughout the entiré work. I 
do not like, as chairman of the national com- 
mittee, to pick on any special States for com- 
mendation, but I cannot pass over the wonderful 
work of Mr. Clark in New York, Mr. Gardner 
in New York city, and the assistance that I know 
has been rendered by Mr. Bald of Buffalo and 
Mr. Hufnagel, the national president. It has 
been an inspiration to all other States. Their 
wonderful program that they have outlined and 
consistently carried out, their divisional districts, 
chairmanships, the activity in getting out letters, 
the intelligent way of handling all responses and 
reporting them in such a way that the national 
committee could gain the information that was 
desired and that the campaign was desired to 
produce, it certainly does bring great credit on 
Mr. Clark and his worthy assistants. 

Another State which has done wonderful work 
is Illinois. We have a wonderful organization 
in the State of Illinois. Mr. Lavy, of Chicago, 
has practically cleaned up the State, so to speak. 
Twenty-five districts, 25 chairmen, publicity of 
all descriptions, I think some 1,800 jewelers in 
the State; letters from the individuals to the 
Congressmen and everything carried out to the 
nth degree. And, of course, in every State 
where the work has been put in the results have 
been proportioned to that work. 

I would like to take them up State by State 
and give you an idea of what is being done in 
each State, give you the grand totals and call 
that a report. I might say, though, that in 
some States the work was started a little late. 
It took a little organization work to get the men 
really enthused. It took time for them to get 
their sub-help enthused enough to go ahead with 
the work. In some cases reports are just now 
coming in. I received a telegram tonight from 
one State that had not made a previous report, 
so I can only say that this report is very incom- 
plete, but it presages a wonderful report before 
electon. I think you will agree with me. 


At this point, Mr. Roessler gave a report 
of the work in each State, commenting on 
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the able work of the various chairmen, but 
as this information is completely covered 
elsewhere in this issue, that part of his 
speech is omitted. 


Continuing, he said: 


Now, I want to give you just a summary of 
the entire work to date. We have received a 
total up until tonight,.and nobody knows how 


much it will be tomorrow, of 404 answers. We 
have received of the 404 answers 315 who 
pledged for the repeal of the tax. Of the 404 


we have 15 opposed. Of the 404 we have 16 
that are this way or that, evasive, unwilling to 
commit themselves, 

Now, gentlemen, I think that is the bulk 
of my report. It is figures mostly. It may be 
interesting and may not be, but in my mind, to 
my way of thinking, before this week is out we 
will have 500 candidates and of the 500 (candidates 
I predict 450 favorable. Now if we can 
keep that up another week we are going 
to have a majority that will be overwhelm- 
ing. Figures talk, and I think that when 
we finally present our plea, when Mr. Roths- 
child presents the plea as it shouid be presented 
to Congress and to President Harding, if you 
please, I cannot see failure. I am mighty proud 
of the chairmen of the different Statés and of 
the support they are giving. It is wonderful 
and it is a compliment to any organization or 
any individual. They are enthusiastic, they are 
earnest, they believe in what they are working 
for, and I tell you, men, we cannot lose. 


State Reports 


Alabama 

Chairman A. L. Hipp, Bridgeport, Ala., 
had worked only one week at the time he 
submitted the following report. There is 
every reason to believe that encouraging re- 
sults will be obtained in time for election. 
He writes National Chairman Roessler, on 
Oct. 14, as follows: 

“IT have written O. W. Underwood, Tom 
Heflin, and Ed. Almon, all. good friends of 
mine and all are in the U. S. Senate, and 
House and also candidates for re-election. 
1 have talked to Hon. Ed. Almon on this ex- 
cise tax question and he is much in favor of 
it being repealed, 

“T am very much encouraged over the out- 
look for the elimination of the excise tax. 
All that I have talked to are very much in 
favor of the same thing. The automobile 
clubs and various other organizations will 
line up with us in this fight. 

“You make any suggestion to me that you 
think will help me in my work in getting the 
jewelers in Alabama lined up.” 

California 

Armand Jessop, San Diego, a member of 
the National Tax Elimination Committee and 
in charge of the fight in California, writes 
Chairman Roessler, under date of Oct. 14, 
as follows: 

“Yours of Oct. 10 just arrived. The field 
in California is being very well cultivated. 

“Previous to the recent primary election, 
every candidate for office received the ques- 
tionnaire, some received several letters, oth- 
ers were seen personally with good results. 
Ten answered favorably, two answered nega- 
tively, three were evasive, and 19 have not 
replied to date. 

“In one instance, our State field secretary 
was able to turn the scales against an evasive 
candidate, and elect a favorable one, much to 
the surprise of the one defeated. 

“Out of 11 districts, only two men have 
any opposition, and these two districts are in 
able hands. The districts without opposition 
must be handled carefully. 

“I believe every jeweler in California will 
write at least one letter, educating his can- 
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didate. Every district has a chairman, who 
will forcé the program, and by the date of 
election they will know all about the jewel- 
ers’ sales tax. 

“The work is progressing vigorously. I 
presume you will keep us posted as to how 

















A. L. HIPP 
Chairman of the Alabama Committee 


We shall 


they vote, when the time comes. 
be keenly interested.” 


Colorado 


Fred F. Syman, Denver, is chairman of 
the Colorado territory. Writing to National 





FRED F. SYMAN 
Chairman in the Colorado Territory 


Chairman Roessler, he enclosed a copy of 
the letter which he had sent out to all con- 
gressmen running for office in Colorado. 
Two favorable replies have been received 
from congressmen thus far. He reports as 
follows: 

“There are no senators to be elected from 
Colorado at the coming election. I had a 
personal interview with William N. Vail, 
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congressman from this State, and whom I 
am sure will be re-elected, also wrote him a 
letter, and he assured me that he would co- 
operate with us and try to eliminate this tax. 
I will send you a copy of the letter as soon 
as I receive it. 

“I feel sure that if all States will get busy 
and work'on this proposition that we will be 
able to get legislative measures through that 
will equalize this obnoxious tax. 1 am also 
working with the Retail Bureau of this city, 
and will try to work this through the Retail 
Bureau throughout the State.” 

Connecticut 

Frank M. Todd, Bridgeport, chairman, re- 
ports that nominations were not made in his 
State until very recently, but that letters are 
now out te all candidates. 

Delaware and Maryland 

G. M. Fisher, Salisbury, Md., chairman, 

reports that no recent reports have been re- 





FRANK M. 
Chairman in 


TODD 
Connecticut 


ceived from congressmen, but will have a 
majority by election. 
Florida 

Nathan Weil, Jacksonville, chairman, re- 

ports that letters are out to all candidates. 
Georgia 

H. C. Viele, Augusta, chairman, reports 
that the election is over in Georgia, but edu- 
cational work is being done with all senators 
and congressmen. 

Illinois 

Albert G. Lavy, chairman, reported as fol- 
lows, on Oct. 17: 

“We appointed captains in each of the 25 
congressional districts and they in turn got 
after the candidates. They were kept con- 
stantly advised of results and received car- 
bon copies of all letters sent to candidates 
and total results for the State. 

“We also kept a publicity list of about 56 
names which consisted of men affiliated with 
the trade organizations and the different 
trade publications. 

“We were liberal in the use of postage and 
wrote as many as two and three letters to 
candidates who did not make, on first an- 
swer, a Satisfactory reply. We did not count 
the expense as any feature other than to do 


93 


all that we could to obtain desired results. 

“At this writing, the results in the State 
of Illinois, with two candidates from each 25 
congressional district and with six candidates 
at large, making a total of 56 candidates, is 
as follows: 31 candidates have replied sat- 





G. M. FISHER 
Chairman of Delaware and Maryland 


isfactory; 8 candidates have replied fair; 3 
candidates have replied unsatisfactory; 14 
candidates have failed to make any reply. 
We understand that there are 4 absent from 
home and 3 sick, which leaves a net number 
of 7 candidates who received our letters and 
who ignored us. 





A. G. LAVY 
Leader of the Fight in Illinois 


“These answers are classed as follows: 


Democrats 
SAUMACONN sick ciwicnceanewace 21 
i iidaprnasacieenesannns 1 
IE cna cenedeedeaes 0 
SE viiicthosaipendeeceus *6 
REA iuciia x ssinadede ceases 28 


*1 sick and 2 absent. 
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Republicans 
Sey ETC | a es as ee 
MORENO eee ict. One® eatin 7 
Unsatistactory . ........ 3 
OE 1) | er Cee ee ene ee *8 
AC) 2 RRS ee Rea ea . 28 


*2 sick and 2 absent. 

“There were only the 16th and 22nd dis- 
tricts in which both candidates failed to 
reply. In all others some candidate replied. 

“In nine of the other districts only one 
candidate failed to reply. 

“Only one candidate at large failed to re- 
ply and his name is Richard Yates. His 
name will be broadcasted throughout the 
State among the 1,800 jewelers. 

“We find that the Democratic candidates 
are more responsive to our appeals than are 
the Republicans. Especially is the Republi- 

















L. MAJOR 
Chairman of the [Jowa Committee 


can candidate seeking re-election very evas- 
ive and non-responsive. 

“As to the complexion of the politics of 
the candidates, we find as follows: 

“Democrats—22 respond satisfactorily and 
fair; none respond unsatisfactorily ; 6 Dem- 
ocrats failed to make any reply. Of these 
six we understand one is sick and two are 
absent. Both of the absent ones live in a 
strong Democratic district and are not mak- 


ing any fight for election. Seems a sure 
thing for them. Total, 28. 
“Republicans—17 respond _ satisfactorily 


and fair; 3 respond unsatisfactorily; 8 Re- 
publicans failed to make any reply. Of 
these eight we understand that two are sick 
and two are absent. Three of them live in 
strong Republican districts. Total, 28. 

“We believe that the collective efforts 
made in all States where a campaign is be- 
ing waged .will prove mighty effective, even 
if some of our candidates lose at election. 
Much good is bound to follow, as we have 
educated all of them and made them under- 
stand our demands for repeal of the 5 per 
cent. excise tax on jewelry. If every State 
went at the job the same as we have our 
next congress will be pretty well educated 
cn the subject.” 
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Indiana 
Ralph Roessler, Marion, chairman, sub- 


mitted complete reports of the work done 
Answers from all candidates, 
three entirely 
advises that he 


in Indiana. 
with all but 
Congressman Vestal 


satisfactory. 
“will 





JACOB YOUNG 
Chairman in Louisiana 


make every effort to secure equal taxation 
for all business and to vote to repeal any 
discriminatory taxes on business.” 

Congressman Will R. Wood says, concern- 
ing the excise tax: “I hope I will have the 
opportunity to oppose it and defeat it next 
year.” 

Congressman Fairfield: “It is not Ameri- 
can.” , 

Congressman Hickey: “I did everything I 





HENRY SILVERSTEIN 
Chairman in Kansas 


could to relieve your business from any un- 
just taxation.” 
Idaho 
J. T. Laughlin, Boise, chairman, tele- 
graphed, Oct. 23, the first answer from Idaho. 


Iowa 

L. Major, Perry, chairman, wrote Chair- 
man Roessler, on Oct. 20, as follows: 

“I wish to let you know we are working 
your tax plan in Iowa. Sent letter and ques- 
tionnaire to all candidates for the senate and 
house in the State, 24 in all. I received fa- 
vorable replies from six, evasive answers 
from two, and have written them again. 
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Have just sent second letter to all candi- 
dates who did not answer, also enclosed the 
questionnaire and stamped, self-addressed 
envelope. And will wire them if answer is 
not received promptly. 

“T have asked chairman in districts where 
candidates failed to answer to go after them. 

“Have received a number of encouraging 
letters from jewelers over the State who 
are helping in every way possible. 

“Find list of candidates and 
dresses enclosed. 

“Just received a favorable reply from W. 
D. Boies, of Sheldon, Iowa., 11th district. 
He promised to help us all he can.” 


their ad- 


Kansas 
Henry Silverstein, chairman of the Kan- 
sas drive, reports that the two representa- 
tives from the 8th district have written let- 





MATSON TINKER 
Chairman of the work in Maine 


ters, copies of which were sent to Chairman 
Roessler. They are W. A. Ayers and Rich- 
ard E. Bird. Both are in harmony with the 
fight. He expects a 100 per cent return 
from Kansas. He has put other important 
matters aside and is giving most of his time 
to the work. 


Kentucky 

G. F. Geiger, Louisville, chairman, reports 
that the work has gone forward without 
delay. He writes as follows: 

“T have been away sick for several days, 
but the work has gone forward without de- 
lay. Enclosed herewith is a list, giving the 
names of the men to whom we wrote let- 
ters, urging them to see the candidates in 
their district, giving thier names, samples of 
letters and questionnaire, with the request 
that they return their answers to us imme- 
diately 

“T think it would be well for you to fol- 
low up our letters, showing just how im- 
portant it is for them to work fast. Will 
keep you advised as we hear from them. 

“Your enthusiasm and system of opera- 
tion is certainly an inspiration to us all, and 
we trust you will get favorable action.” 


Louisiana 
Jacob Young, New Orleans, has accepted 
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the chairmanship of the work in his State, 
but has submitted no report as yet. 
Maine 

Matson Tinker, Portland, chairman in that 
State, has reported to Chairman Roessler 
as follows: 

“Maine is working under very different 
conditions than most States, as our election 
occurred in early September. 

“In this connection, I can state that one 
of our senators and several congressmen 
are opposed to all forms of special taxation, 
and from reports and past letters from the 
others I feel that they are not actively op- 
posed to the repeal of this and other excise 
taxes. We are not willing, however, to 
leave a stone unturned to secure the repeal 
of these special taxes. We have, therefore, 
taken the matter up with the State Automo- 
bile Association through its president, and 
have, I think, an excellent prospect of ob- 
taining their co-operation. 

“This will give a body of men who can 








LOUIS S. SMITH, 
Chairman of Massachusetts Committee 


bring sufficient pressure to bear on our con- 
gressmen to at least give us the benefit of 
proper consideration and a square deal. 

“J might add that Senator Hale is strongly 
opposed to this tax, and I quote from a let- 
ter to me under date of Sept. 23, in reply to 
a letter regarding this same tax. 

“*Personally, I do not like the 5 per cent. 
tax on jewelry and would like to see all of 
these luxury taxes cut out.’ It only remains 
to add that this was not idle talk, as Sena- 
tor Hale was one of the few who voted to 
substitute the Smoot Bill for the Adminis- 
tration Tax Bill. 

“Maine does not intend to be behind in the 
present tax movement, and you can count 
on us for any work that comes our way.” 


Massachusetts 


Louis S. Smith, Beverly, chairman, re- 
ports as follows: 

“Massachusetts sent out 
Sept. 20 to 33 candidates. 

“Eighteen very favorable replies have 
been received. Two replies are unfavorable 
and I have written again. 


its first letter 
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“One letter was returned as the postal 
authorities could not find the candidate. 

“October 14 a letter was sent to all who 
have not replied asking for a reply by Oct. 
20 and telling them they will be counted 
against us’ if they do not reply. 

“Senator Henry Cabot Lodge. sent an es- 














M. H. BELL, 
Chairman in Michigan 


pecially good reply Sept. 25 and says in 
part, ‘Am very glad to answer the questions 
you enclosed, which are really answered by 
the record of my votes in the Senate.’ 

“Rhode Island will be tackled just as soon 
as I can get a definite list of the candi- 
dates.” 

Michigan 


M. H. Bell, Kalamazoo. chairman, reports 


i Sn 





E. M. SCHWENKE, 
Leader in Minnesota 


27 candidates of whom 14 are pledged for 
the repeal of the tax. 

Senator Townsend states: “I think the 
time is about here when we can remove all 
special taxes that do not apply to every class 
of business alike.” 
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Minnesota 


E. M. Schwenke, New Richland, chair- 
man, in his first report gives six favorable 
replies. Congressmen Newton, Keller, An- 
derson, Schall and Senator Nelson are all 
favorable. 

Missouri 


W. E. Pennell, Trenton, chairman, tele- 
graphs as follows to Chairman Roessler: 

“We hope to have Missouri 100 per cent. 
pure. Out of 32 congressional and two 
senatorial cahdidates we have replies from 
17. Many more out in the State campaign- 
ing and we expect to hear from them in 
the next few days. Am wiring all who have 
not answered. Am mailing complete re- 
turns from these candidates to you. Miss 
Crow, our secretary, is putting out an in- 
tensive campaign from her office that is pro- 
ducing results. I am sending from my office 
25 to 50 letters every day to candidates and 
chairmen of the different districts urging 
replies to our questionnaire or a statement 





W. E. PENNELL, 
Chairman of Missouri Territory 


of some sort from the candidates. The Kan- 
sas City retailers and wholesalers under the 
chairmanship of C. P. Woodbury of the 
Cady & Olmstead Jewelry Co. have answers 
from all their candidates excepting Senator 
Reed. The St. Louis retailers are using their 
influence toward getting answers from their 
candidates in their districts. We are put- 
ting forth every effort to put Missouri over 
and am at your service for any work you 
want done.” 
Mississippi 

A. Weiler, Greenwood, chairman, because 
of a late start has not sent in a report, but 
they are working and good results are ex- 
pected. 

New Hampshire 

Arthur De Montigney, Nashua, is chair- 
man. He reports that New Hampshire is 
divided into districts with an active chairman 
in each. Answers of all candidates have 
been obtained. 


Nebraska 


In Nebraska Ed. B. Fanske, Pierce, is 
leading the fight, which is progressing very 
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satisfactorily. In fact, Secretary Fanske is 
more than pleased at the results so far. 
State President Fenton B. Fleming and Na- 
tional Vice-President “Joe” Mazer have both 
been of great assistance in the work. Four- 
teen letters were sent out and from the first 
appeal, six answers were received and all 
were favorable. A second letter was sent 
out to the eight that had not answered and 
all replied but one and of these three were 
favorable. One was against and two were 
indirect and were answered by the secre- 
taries of the candidates, for at this time it 
is hard to find the candidates at home, fo. 
most of them are on campaign tours. To 
date, Nebraska has 10 favorable pledges out 
of the 14 and and hope to receive four more. 
Only one answer, so far, is positively 
against. 
New Jersey 

The report of the New Jersey State chair- 

man of the Special Excise Tax [limination, 





ED. FANSKE, 
Chairman of the Nebraska Committee 


submitted by Chairman Richard P. Hartde- 
gen, is as follows: 

“After receiving several letters from the 
national chairman, Ralph Roessler, the ex- 
ecutive committee of the New Jersey Retail 
Jewelers’ Association decided that the sec- 
retary should be appointed State chairman 
and werk jn conjunction with the president, 
Jean R. Tack, and Conrad J. Brotherly, 
member of the executive committee. As the 
work has progressed, there was found little 
necessity of conference between the three, 
for the State chairman has found it possible 
to carry on most of the work. The activi- 
ties have been as follows: 

“After studying the booklet entitled “The 
Indiana Tax Plan, and after thoroughly fa- 
miliarizing myself with the contents of the 
different letters from the national chairman, 
I began to work as follows, using the letter 
on page 6 of the ‘Indiana Tax Plan’ with 
some variations and changes: I addressed 
a personal letter to every candidate for the 
Senate and Congress, and, in addition, the 
one hold-ever for Senator. To two of these 
letters interesting replies received. 
One particularly from Mr. Frelinghuysen 
and the other from Mr. Cahill. In all, there 
were seven favorable answers received, with 
the questionnaire properly filled in. In two 


were 
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instances, responses were received in an- 
swer to this letter asserting the candidates 
felt kindly toward the repeal of the excise 
tax, and in one case, that of George Seger, 
he mentioned that in all his recent speeches 
he had favored the abofishment of the ex- 
cise tax and the adoption of the general 

















A. DE MONTIGNEY, 
Leader of the fight in New Hampshire 


sales tax in its place. These two, however, 
did not answer the questionnaire and have 
since been addressed in a letter, a copy of 
which is attached hereto, thanking them for 
their stand and requesting them to return 





WILLIAM 6G. 
Head of North Carolina Committee 


FRAZIER, 


the questionnaire properly filled in. The 
one non-committal response received was 
that of Mr. Bacharach, of the second con- 


gressional district. He has been readdressed 
in a letter, which for its greater part was 
copied from a letter suggested by Mr. Roth- 
child, copy of which is also enclosed. 

“To those candidates who have not an- 
swered our letter, a second letter has been 
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written, which was drafted from the letter 
shown on page 8, ‘Indiana Tax Plan’ 
There has not been time for an answer on 
these letters, but it is our plan to send tele- 
grams to every one of the candidates who 
have not answered within three or four days, 
calling their attention to these two letters 
and requesting them to answer immediately. 

“In furtherance of the excise plan, we 
designated our October monthly meeting as 
excise tax meeting and sent to every retail 
jeweler in New Jersey, which number about 
670, a bulletin on excise tax, calling their 
attention to the meeting and the work being 
done by the excise tax committees, national 
and State. This was followed by a second 
bulletin with a return postal card. These 
two bulletins brought favorable results, as 
our meeting last night showed an attend- 




















RICHARD P. HARTDEGEN, 
Chairman of New Jersey Committee 


ance of about 90 per cent. increase over 
that of our ordinary monthly meetings. 

“A report was submitted to the gathering 
by the State chairman mentioning the in- 
formation he received by ‘the national chair- 
man as to the progress made by the other 
States. This was foilowed by a very en- 
lightening talk by Conrad J. Brotherly, 
a member of our executive committee. 

“A bulletin is being sent out today (Oct. 
26) to every retail jeweler in the State, 
showing a list of the candidates who have 
responded favorably and those who have 
not, with a request that every jeweler in 
the State address all the candidates with a 
personal letter, urging them to answer the 
questionnaire which was sent to them by the 
State chairman. This attachment should 
reap a goodly harvest. In addition to this 
bulletin, it is our plan to send out a final 
bulletin just before election, which will give 
the last data as to who has responded favor- 
ably and who has not. This will give the 
necessary information and the jewelers will 
undoubtedly vote accordingly. 

“This concludes the work as performed 
thus far, not including every minor detail, 
but giving a fair account, nevertheless.” 

New York 


Harry N. Clark, president of the New 
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York State Retail Jewelers’ Association, is 
directing the campaign in the Empire State. 
He has reported relative to a series of 
meetings in New York State. He says: 

“As you kno-v, we have set up a series 
of meetings in New York State. Starting 
from Syracuse on Tuesday, October 3, I 
met Mr. Mellor in Buftalo, and’ we called 
on most of the jewelers in and around that 
city, finishing with a meeting that night. 
Oct. 4 was spent doing personal work among 
the jewelers in Erie county. 

“On the 5th, Mr. Mellor and I drove to 
Jamestown, touching practically all of the 
jewelry stores from Buffalo to Jamestown, 
with a meeting at Jamestown in the evening. 
Then on to Binghamton, where we held a 
meeting on the night of the 6th, proceeding 
on to Syracuse on the 7th. 

“We went to Rochester on the 9th, calling 
on the jewelers in that territory and holding 

















HARRY N. CLARK, 
Chairman of the New York State Committee 


a meeting at the Powers Hotel in that city 
in the evening. Then to Syractse on the 
10th, Utica on the 11th, Albany on the 12th, 
Poughkeepsie on the 13th, according to 
schedule, 

“If you are familiar with the geography 
of New York State you will see that we 
were in touch with nearly every con- 
gressional district in the State. 

“The meetings which I attended were very 
successful, and very well attended. There 
were candidates present at most of them, 
and they spoke enthusiastically in favor of 
our cause. 

“A special effort has been made to call 
out all the jewelers to meet with us at these 
district meetings. We have continually 
urged that jewelers should not only see 
their congressional candidates or write to 
them personally, but also should get in touch 
with their fellow jewelers who are not as 
thoroughly awake to the proposition as they 
themselves, and see that those jewelers send 
their letters in. We have also urged that 
the jewelers’ families, their employes and 
their families, and all voters who are in any 
way dependent upon the jewelry business 
for their support, should lend their enthu- 
siastic co-operation, not only by sending in 
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their letters, but by urging their friends and 
others with whom they have influence to do 
likewise. I surely believe that the repre- 
sentatives from this State have already be- 
come thoroughly familiar with the fact that 
the jewelers have a War Excise Tax Elimi- 
nation drive in full swing. 

“A day or two ago we sent out a letter 
to all jewelers in New York State request- 























AL. J. SARTORI, 
Chairman of the Washington State Com. 


ing them to give our candidates a shower, 
not of presents, nor yet of roses, but of 
letters, either urging them to sign the ques- 
tionnaire and return it, or, if the candidates 
have already done this, congratulating them 
and telling them of our hearty approval of 





E. R. ABRAHAMSEN, 
Chairman of the Ohio Committee 


their attitude. My thought in this is that 
it is important that our candidates should 
know our views, even though they are of 
like mind. After election some of them will 
be our representatives, and when the mat- 
ter comes up in Congress they will be more 
thoroughly informed as to the condition of 
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’ affairs in their respective districts. * * *” 


The following is a synopsis of the results 
obtained in the drive up to the present time: 


Number of congressional districts...... 
Number of congressional candidates....115 
Favorable replies received.............. 82 
CF CUT hi oa sc cicesccevicns 2 


North Carolina 
In North Carolina, William G. Frasier, 
Durham, is the chairman. He has been hard 
at work for some time and has his State 
well organized. His last report showed 16 
favorable answers and he is out for a hun- 
dred per cent. return. 


North Dakota 
William J. Hey, Fargo, chairman in this 
State, reports that the campaign has been 
started in earnest. Letters have been sent 
out to all jewelers in the State to go after 

















WILLIAM NELSON, 
President of South Dakota Association 


their candidates and .the candidates have 
also been. written. 
Ohio 
FE. R. Abrahamsen, Cleveland, is chairman 
in this State. Exceptionally good organiza- 
tion work has been done in Ohio, as this is 
a very important State. So far, 14 favor- 
able answers have been received. Congress- 
men Norton, Gahn, Cole, Himes and others 
are all favorable to the repeal of the tax. 
Oklahoma 
Arnett, Edmond, is chairman in 
Oklahoma. Excellent work has been done 
in Oklahoma. Out of 16 candidates, 12 have 
sent in favorable replies. 


W. F. 


Oregon 

Frank A. Heitkemper, Portland, is leading 
the fight in that State. He writes National 
Secretary Roessler as follows: 

“I am sure you know the Oregon Com- 
mittee is on the job. We have sent out 
our first letters to all Congressional nomi- 
nées and have received favorable replies 
from all in the 3d District, the one consisting 
of the city of Portland. I have had no 
replies from nominees in the Ist and 2nd 
Districts but hope to have them soon. !f 














November 1, 1922. 


The Buyers’ 
Directory 



















THE JEWELERS’ CIRCULAR 








aX WS AX WAX AS OX AS BBS VA VA FA VA 


BUY FROM THE CUTTERS 
















oe 
~~ 
= 
- 
J 
vs 














Wee )\@) 


\WA Yen Wad Wa Wea \WA \WA \wa Nd Yee Dud lie 








Concerning Price, $1.00 


The Jewelers’ Circular 
° Publishing Company 
41 John Street New York 











It is impossible to cut an Aquamarine thin . 
and retain its BRILLIANCY. Ry Satstara = ARR 


Lacking BRILLIANCY an Aquamarine has of Gold and Silver 
absolutely no merit. ware-Clocks-Bronze 

Hence, an Aquamarine cut too thin is prac tablets-Ornamental 
tically unsalable, and therefore expensive at any ny 
price. 17 West 42nd Street New York City 


ormerly wth Tiffany and Company AN 








American Gem & Pearl Company 


6 West 48th Street, NEW YORK 
LONDON PARIS 
26 Helbern Viaduct 44 Rue Lafayette 


We fill mail orders promptly. Advise 
FROM MINES TO MARKET us of your needs in the stone line, precious 


and imitation. Stone seal engraving, en- 
crusting, and lapidary work, and at prices 
surprisingly low. 


Kroner, Hyman & Co., Inc. 


f No. 51 Maiden ne, New Yor 
ENU UNQUESTIONABLY ~— the } i —— 
finest scientifically produced § 


m4 4 
PEA s. ARL pearls in the world. y | C R OI SSANT 
rade-Mar 
FRANK C. OSMERS ? - 
2 West 47th St., New York, N. Y. ? 
N ECHL THES Telephone Bryant 5523 : 
SBD DSBS AAA AV VV goqwwwvses SF sssees 4 
































The oldest and cheapest. 
The Lifetime Watch. 


Me 834 ligne—15 and 16 first 
quality Rubies. 


Silver, Platinum - plated, 
imitation platinum. 


Prisms: Their Use and Equivalents MONNIN CO switzeRLANs 





























Attention—Manufacturers 


ONYX RING STONES 


Furnished for Any Size 
Diamond 
EARRING STONES 
ONYX and AMBER BEADS 
THE DOUBRAVA CO. 
61 Beekman St. New York 


BUY 
CUT 
POLISH 
SELL 


TRADE MARK 


A book containing a more extended knowledge on this 
branch of refraction than is contained in works on 
ophthalmology. Price, $2.00. 


THE OPTICAL PUBLISHING CO. 
11 John St., New York 


A. & S. ESPOSITER 
33 35 West 46th Street — EXPERT LAPIDARIES 
NEW YORK We are always in the market for fine rough 
Tele. Bryant 4787 gem material. 






























t 





























November 1s 1922. 


we do not hear within a reasonable time, 
will start the follow-up letters, and am sure 
we will have Oregon’s nominees completely 
on record within a short time.” 


Pennsylvania 
W. F. Sellers, Altoona, is chairman and 
wonderful work has been done throughout 
this State by its energetic leader. Thirty- 
four favorable and two evasive answers 
have been received to date. Charles Hamp- 
ley, R. D. Garman and Wm. Sutton, secre- 
tary, have charge of the Philadelphia dis- 
trict, while J. Clare Crawford is taking care 
of the Pittsburgh side of the State. 
Senator D, A. Reed writes: “Our present 
system of taxation is unfair and inequitable 
and has been dictated largely by the idea 
of imposing taxes where fewest voters are 
to be sacrificed.” 
South Dakota 
In this State Carl R. Damuth, Redfield, 
is chairman. The work is actively progress- 





W. E. AVERY, 
Chairman of Scuth Carolina Committee 


ing with both Mr. Damuth and W. D. Nel- 
son, president of the State association, en- 


gaged. Answers are now ccming in, and 
100 per cent. is apparent. 
South Carolina 
W. E. Avery, Columbia, is chairman. 


Meetings have been held and work is un- 
der way, but no definite answers have been 
reported, 
Texas 
W. D. Armstrong Brownwood is chair- 
man. Latest report shows work being done 
but no answers as yet. 
Tennessee 
B. W. Akers, Knoxville, chairman, re- 
ports that letters of explanation and ques- 
tionnaires have been sent to all candidates, 
of which there are 14. All jewelers have 


also been written. The State has been 
divided into districts and chairmen ap- 
pointed. Five favorable replies have been 


received. 
Utah 
C. R. Pearsall, Salt Lake City, is chair- 
man in Utah. Letters have been sent to all 
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candidates with one favorable answer to 
date. 
Vermont 
W. S. Preston, Burlington, is chairman. 
He telegraphs two very favorable answers 
to questionnaire. 
Virginia 
D. F. Russow is chairman of the drive in 





0. F. RUSSOW, . 
Chairman of Virginia Committee 


Virginia. He has reported 15 candidates 
favorable thus far and will turn in a 100 
per cent. report. 
Washington 
A. J. Sartori, Spokane, is chairman. Mr. 
Sartori and Secretary Talcott are both ener- 





Ww. L. 
Leader in West Virginia Campaign 


JONES, 


getically pushing this work and should make 
a very encouraging report before election. 
West Virginia 

W. L. Jones, Martinsburg, reports to Sec- 
retary Roessler: 

“We are after them. Had a lot of circu- 
lars printed and sent to the jewelers of the 
State with a complete list of the candidates. 
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We sent enough that every jeweler could 
have one to send to each candidate, as we 
wanted to flood them. 

“Parkersburg put on a campaign and got 
up an endorsement of my circular letter and 
got every jeweler and workman to sign it. 
This was sent to all the candidates in the 
district. It should bring results. I have 
asked at the same time that Wheeling, 
Huntington, Charleston and Bluefield do 
likewise. Have not heard from them, but 
hope to tomorrow. 

“I have written personal letters to nearly 
every candidate, and those who have not an- 
swered as I think they should, I have written 
again, 

“Am doing all I can and hope for results.” 

Late reports from West Virginia show 
10 favorable replies. 


Wisconsin 
National Secretary Anderson as chairman 
reports as follows: “Since the report of 














A. W. ANDERSON, SECRETARY A. N. R. J. A. 
Chairman of the Wisconsin Committee 


Oct. 14 two candidates have been personally 
interviewed by our committees. Both ex- 
pressed themselves as in favor of removal 
of the excise tax on jewelry, but for 
political reasons did not want their stand 
made known at the present time. One of 
these men is absolutely sure of re-election, 
being a member of Congress now. 

“Two candidates not sure of election have 
expressed themselves in favor of the re- 
moval of the tax. 

“Another candidate, Mr. H. H. Peavey, 
Washburin, on the Republican ticket for 
Congress in the 11th District writes: 

““My position and vote when in Congress 
will be on a basis of justice and’ equaliza- 
tion between the several industries.’ 

“As he is sure of election we are trying 
to get a more definite reply from him. 

“At the present writing four candidates 
for the House, all of whom are sure to be 
elected, have given favorable replies. There 
are eleven districts in Wisconsin and none 
of the candidates in the remaining seven 
districts have stated that they would NOT 
vote for the remaval of the tax. We con 
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old only to the better class 
O Jewelry shops 


At last—the W.W.W. GUARANTEED PEARL NECKLACE! 
' Like W.W.W. GUARANTEED RINGS, they are sold only to the legitimate retail 


*, Jeweler—never to the department store or mail-order house. 
* 
a 


*, Back of this promise is the integrity, the well-known reputation of a house with 


*. whom you have done business in the past, or know about, because of the 


7 firmly established W.W.W. Ring line, nationally known and advertised. 


*. , 

ae * The W.W.W. Pearl proposition is as novel and different as the W.W.W. 
Warner, *. Ring line. Why not mail the coupon today. It will cost you nothing, 
ea © but will tell you in full why it is to the interest of every good 


Please send me, a oe Jeweler to feature W.W.W. GUARANTEED PEARL NECK- 
once, comple of the un- a LACES. 


usual .W Pearl 
Necklace Guarantee, printed 16) 


in color, and a un.que leaf- + 
eed — Rd the % ‘ ‘ 

.W.W. earl Necklace prop- Whi W ] & W 
osition will increase my Pearl % te, 1 e arner 
Necklace sales. Also explain in % : : 
regard to the patented combination * “Makers of W. W. W. Guaranteed Nationally Advertised 
jewel-case box, which you say is so ~~ Ri ” 
pap nme or Re women, and which is such cS mgs 
a great sales aid. ~ Buffalo, N. Y. 
PC cb ckhouenevebbas de wah ee RRS ees Sk eoR ~ 
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fidently expect to get at least one more 
favorable reply. 

“Of the Senators, one, Hon. Irvine L. 
Lenroot, has written that he believes all the 
remaining excise taxes will be removed at 
the session of Congress beginning next 
March. 

“Committees appointed to meet, if possible, 
with the candidates for the Senate and 
House, will make every effort to effect such 
conferences within the next few days.” 





The Tax Fight in Greater New York 

Following is a report of the results ob- 
tained in the fight being carried on in the 
Metropolitan district. 


The reports of Chair- 





LAURENCE GARDNER, 
Secretary of the Greater New York 
Committee 


man Lambert and Secretary Gardner out- 
line the campaign to date: 


Report of Chairman Lambert of the War 
Tax Elimination Committee of the 
Jewelers of Greater New York 


At the instigation of Harry N. Clark of Syra- 
cuse, president of the New York State Retail 
Jewelers’ Association and chairman in charge of 
the tax elimination campaign for the State, the 
writer was prevailed upon to call a luncheon meet- 
ing to which a representative group of retail 
jewelers from Greater New York were invited to 
discuss the matter of forming a committee for the 
city, to wage the campaign for the elimination of 
the war excise taxes. 

The personnel of the committee was finally made 
up with the following members: 

Hugo Falkenstein, Joseph P. Hartnett, Albert 
Kohn, M. L. Korsunsky, Victor A. Lambert, 
Prentice Luckey, W. G. McDougall, Alfred Morrell, 
and T. Edgar Willson. 

On account of the shortness of time before 
election day it was decided to secure a secretary, 
who would take active management of the cam- 
paign. 

On Sept. 28 another meeting of the committee 
was held and the writer was chosen chairman 
and W. G. McDougall was made treasurer. 
waurence Gardner, who had formerly been in the 
trade for several years as secretary of the National 
Jewelers Board of Trade and with Albert Lorsch 
& Co., Inc., was elected secretary. Mr, Gardner 
started in to plan the campaign immediately after 
his appointment and the committee has had several 
meetings to supervise and discuss the problems and 
results of the work. 

The secretary’s report will give you an outline 
of the campaign and show the results so far ob- 
tained. Our drive will continue up to election 
day, and although the number of congressmen and 
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candidates who are being approached is large, 
we are very confident that excellent results will 
be obtained. We need the co-operation of all 
jewelers in Greater New York, and we urge them 
to write to the three candidates in both their home 
and business districts. ; 


Report of Secretary Gardner of the War Tax 
Elimination Committee of the Jewelers 
of Greater New York 


After the organization of the committee a meet- 
ing was held on Oct. 3, at which final plans for 





W. D. ARMSTRONG, 
Chairman of the Texas Committee 


the campaign were submitted and approved. These 
plans also included a financial campaign as the 
committee was without immediately available funds, 
and on Oct, 5 an appeal was sent to the retail 
jewelers of Greater New York describing the pro- 
posed campaign and urging the jewelers to send 
their contributions to W. G. McDougall, treasurer. 





NATHAN 
Chairman Florida Committee 


WEIL, 


Immediately following this appeal, letters and 
quest onnaires were sent to the 69 congressional 
candidates in the 23 districts of Greater New 
York and the one congressman in District 20 who 
is not a candidate for re-election but will serve 
in the House until March, 1923. 

These letters were shortly followed up by a 
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letter-pamphlet to the retail jewelers, which gave 
them full instructions as to how they could co- 
operate with the committee. The pamphlet also 
showed four maps outlining each district in 
Greater’ New. York so that the jewelers could 
locate their’ respective districts at a glance, and 
by ‘referring to a list in the pamphlet, determine 
the candidates in both their home and business 
districts to whom appeals might be directed. The 
map pamphlets were sent out again a few days 
ago and another appeal made to the 3,500 jewel- 
ers in Gréater New York to get in touch with their 
congressmen candidates, 

The office of the committee has been following 
up very closely its appeals to the candidates. As 
many as five letters have already been written to 
some who did not reply, and our efforts are now 
showing good results from some of the delinquents. 
Each unfavorable response is being answered at 
length and with great care, and the stands of 
several of the candidates have been turned from 





Cc. R. DAMUTH, 
Chairman in South Dakota 


unfavorable to satisfactory responses. Within a 
few days the candidates who have not responded 
will be bombarded with special delivery letters, 
telegrams, telephone and personal calls with what, 
we hope, will be good results. Up to the date of 
this report the results are classified and tabulated 
as follows: 


PUUINOUE eos Ni dec war eewew te cae 40 
Pairiy Satistactory cc.0c «oc cevces. 4 
LO, Ee ere 12 
eee ee 14 
These results are recapitulated as follows: 
In Not in 
Office Office 
laine Te ele 
Dem. Rep. So. D RS DR S&S 
Favorable ....... 18 11 11 5 7 0 13 4 Il 
Fairly Satisfac- 
Ue ££ 2 2} OF Cok Svs 
Unsatisfactory .. 2 5 5 02 0 23 £=5 
No Answer..... 2. 6@ &@6@2 43 02 § 


In order to maintain the interest of the jewelers 
and to bring them in touch with the candidates 
and their views, a dinner meeting at Healy’s 
Restaurant was held in New York on Oct. 24. 
This proved to be a very opportune and success- 
ful affair. 

This committee needs the co-operation of all the 
jewelry establishments of Greater New York, as 
well as their financial support. Our task is a big 
one and we belisve that our friends will realize 
its importance and help us to make our campaign 
the success that it must be. 


STANDING OF CONGRESSIONAL CANDIDATES, 
GREATER New York DiIstTRICTS 


DISTRICT 2— 
*John J. Kindred (D), Favorable. 
Frank E. Hopkins (R), Favorable. 
Peter J. Flanagan (S), Favorable. 
DISTRICT 3— 
George W. Lindsay (D), Favorable. 
*John Kissell (R), Favorable. 
William W. Passage (S), Favorable. 
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Santa Clous 
ee) comings 
Sharp’s Jewelry Store 
HEMINGFORD NEBRASKA 




















Put the Christmas Pictorial, 
the Suggestion Booklet, or 
both in every home in town 


COST IS SMALL—RETURNS LARGE 


Immediate Action Gives You Exclusive Right 


THE PICTORIAL 


Wouldn’t you pay a stiff price to have one 
thousand people come into your store to look 
over the gifts you offer for Christmas? 


But, since you cannot MAKE one thousand 
picked customers come in to see you, the next 
best thing to do is to send your goods into 
their homes for them to look at. 


You can do it with the Christmas Pictorial. 
In it you will have 16 pages cram full of season- 
able jewelry gifts, all pictured, fully described 
and carrying retail prices. 

For the small price of $50 you can buy this 
business getter for mailing to the homes of 
your prospects—1,000 of them. Smaller quan- 
tities, less price. You buy from us at cost all 
wrapped and ready to address. ' Postage lc. 


This big issue is now on the press. You can 
be the exclusive jeweler in your city to use it. 
You cannot afford to miss this chance. You 
must outdo the hardware and department 
stores who are bidding for Christmas business. 
Make the people in your city think of you and 
of jewelry for Christmas gifts. 

Now is the time to push for business. Write 
or wire for the exclusive right. Give quanti- 
ties desired, as time is short. 


THE GIFT 
SUGGESTION BOOKLET 


Do you remember the little Gift Suggestion 
book we issued last year?) One half million 
copies were purchased and mailed out by 
jewelers everywhere. It was a tremendous 
success and the same jewelers are using it 
again this year. 


This year’s book is a beautiful improvement 
over its predecessor. There will be 24 pages 
of suggested jewelry articles—for him and for 
her—attractive pen sketches will illustrate 
several articles on each page. Beautiful illus- 
trations will make the whole a thing of great 
value in bringing business. 


For nine dollars you can buy 1,000 copies. 
Envelopes to match, $3.00 per thousand. For 
one cent each you can mail them. Think 
of it! 


These books will soon be ready for delivery. 
They are sold only to one jeweler in each 
city. On the front cover your name will 
appear. Be the exclusive jeweler to use this 
book—reap the harvest. 


But you must write or wire immediately. 


THE NORRIS, ALISTER-BALL CO. 


Blue Book Store Headquarters, 58 E. Washington St., Chicago 
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DISTRICT 4— 
*Thomas H, Cullen (D), No reply. 
Dominic E. Picone (R), Favorable. 
George L. Geifer (S), Favorable. 
DISTRICT 5— 
Loring M. Black, Jr. (D), Favorable. 
*Ardolph L. Kline (R), Favorable. 
Louis Weil (S), Unsatisfactory. 
DISTRICT 6— 
Charles I. Stengle (D), Favorable. 
*Warren I. Lee (R), No reply. 
Mina Ezkenazi (S), Favorable. 
DISTRICT 7— 
John F. Quayle (D), Favorable. 
*Michael J. Hogan (R), Favorable. 
Henry Fruchter (S), Favorable. 
DISTRICT 8— ‘ 

* William E. Cleary (D), Favorable. 
*Charles G. Bond (R), Unsatisfactory. 
David P. Berenberg (S), Favorable. 

DISTRICT 9— 
David J. O’Connell (D), Favorable. 
*Andrew N. Peterson (R), Favorable. 
Wilhelmus B. Robinson (S), No reply. 
DISTRICT 10— 
Emanuel Celler (D), Favorable. 





A. WEILER, 
Chairman of the Mississippi Committee 


*Lester D. Volk (R), Fairly satisfactory. 

Jerome T. DeHunt (S), Unsatisfactory. 
DISTRICT 11— 

*Daniel J. Riordan (D), Favorable. 

Joseph B. Handy (R), Unsatisfactory. 

Walter Dearing (S), No reply. 
DISTRICT 12— 

Samuel Dickstein (D), Unsatisfactory. 

Louis Zeltner (R), No reply. 

*Meyer London (S), No reply. 
DISTRICT 13— 

*Christopher D. Sullivan (D), No reply. 

Murray Firstman (R), Favorable. 

Abraham Lefkowitz (S), Unsatisfactory. 
DISTRICT 14— 

David H. Knott (D), Fairly satisfactory. 

*Nathan D. Perlman (R), No reply. 

Jacob Panken (S), No reply. 
DISTRICT 15— 

John J. Boylan (D), Favorable. 

*Thomas J. Ryan (R), No reply. 

Leonard Kaye (S), Favorable. 
DISTRICT 16— 

*W. Bourke Ccckran (D), Favorable. 

John C. O’Connor (R), Unsatisfactory. 

Jessie W. Hughan (S), Favorable. 
DISTRICT 17- 

Herman A. Metz (D), Favorable. 

*Ogden L. Mills (R), Fairly satisfactory. 

Harry DeVoe (S), Unsatisfactory, 
DISTRICT 18— 

*John F,. Carew (D), Favorable. 

Albert E. Schwartz (R), Favorable. 

3enjamin Howe (S), Fairly satisfactory. 
DISTRICT 19— 
Samuel Marx (D), Favorable. 
*Walter M. Chandler (R), Unsatisfactory. 
Philip Zausner (S), Unsatisfactory. 
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DISTRICT 20— 
Henry Frank (D), Favorable. 
fIsaac Siegel (R), No reply. 
Fiorello H. LaGuardia (R), Unsatisfactory. 
William Karlin (S), No reply. 
DISTRICT 21— 
Royal A. Weller (4), Favorable. 
*Martin Ansorge (R), Favorable. 
Frank Crosswaith (S), Favorable. 
DISTRICT 22— 
*Anthony J. Griffen (D), Favorable. 
Charles F. Connolly (R), Favorable. 
Ernst Bohn (S), Favorable. 
DISTRICT 23— 
Frank Oliver (D), Unsatisfactory. 
*Albert B. Rossdale (R), Favorable. 
Salvatore Ninfo (S), No reply. 
DISTRICT 24— 
James V. Ganly (D), Favorable. 
*Benj. L. Fairchild (D), Favorable. 
Philip Umstadter (S), Favorable. 





*Congressman not up for re-election. 
*Congressmen who are candidates for re-election, 








Tax Fight Dinner in New York 


(Continued from page 91c) 








mindful of the oath of office. I have not only 
read the Constitution of the United States, but I 
have studied it. I do not believe a representative 
in Congress, who has regard for his oath of of- 
fice, will sign his rights away to legislation, will 
sign them indiscriminately. I have not hesitated 
to give a firm expression of opinion in writing 
upon any great and important question. My stand 
on this tax bill I have not only made _ publicly 
but.in writing. But as a legislator, I do not want 
to confuse that in various other questions. In 
order to keep clear of entanglements, in order to 
have that fitting and proper regard for my oath 
of office, I have refrained from signing any of 
them. 


Following Mr. 
meeting adjourned. 

The whole affair was run off in an orderly 
and businesslike manner and a great deal of 
credit is due to the efforts of the War Tax 
Elimination Committee of the Jewelers of 
Greater New York, Jewelers’ War Revenue 
Tax Committee, and several other organiza- 
tions in the industry, and likewise to Laur- 
ence Gardner, who was untiring in his efforts 
on behalf of those who attended. 


Rossdale’s address, the 
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Interest Increases in Games of Chicago 
Jewelers’ Bowling League 


Cuicaco, Oct. 27,—The Chicago, Jewelers’ 
Bowling League played their seventh series 
of games at the Mohawk Bowling Alleys last 
night and interest in the series seems to 
increase with each game played. Four 
series will be played during November and 
play will then be suspended until Jan. 4. 

The team representing C. Borchers & 
Son are now leading with a record of 18 
games won and 3 lost. The standing 
of the other teams is as follows: A. Quint 
& Co., 14 won, 7 lost; Norris, Alister-Ball 
Co., 13 won, 8 lost; S. C. Becken Co., 9 won 
and 12 lost; Olsen & Ebann, 8 won and 13 
lost; C. & E. Marshall Co., 8 won and 13 
lost; Otto Young & Co., 8 won and 13 lost; 
D. E. Newman, 6 won and 15 lost. 

Highest individual average score for the 
entire series was made by R. Kriske, of 
C. Borchers & Son, who averaged 183 for 
the 21 games. 

The highest team score during the series 
was made last night by the team repre- 
senting A. Quint & Co., in the first game 
when they rolled 964. 








Imports and Exports of Platinum During 
August 


Wasuincton, D. C., Oct. 28.—Figures 
just compiled by the Department of Com- 
merce, showing the imports and exports of 
platinum and allied metals during the month 
of August, indicate that the total value of 
the unmanufactured platinum brought in 
during the month was $491,075, and the total 
value of the platinum ingots, in bars, etc., 
was $334,134. The value of the imports of 
iridium, osmium, etc., in combination with 
platinum, amounted to $55,087. During the 
month we exported crude, scrap and old 
platinum valued at $1,506, while the manu- 
facturers of platinum, except jewelry ex- 
ported, were worth $3,197. The figures are 
as follows: 


IMPORTS 


Iridium, 
Osmium, Etc., 
and Native Com- 
binations Thereof 
with Platinum 

is 


Platinum 
Unmanufactured 


—_A._._____—, 


Vases, 
Retorts, Etc., 
for Chemical Use 

satanic 


Platinum, Ingots, 
Bars, Etc. 
— 
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DESIGN PATENTED 











DEVICE PROTECTED BY FIVE PATENTS 


KING’S NEVERLOOS PINS 


Are a classic in mechanically efficient sim- 
plicity. Beautiful new designs mounted 
on the very newest sales-making display 
cards, printed in soft gray tone, in a se- 
lection package will be sent charges paid 
upon request. Please mention Jobbing 
preference. 
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Refraction of the 
Kye 


By Gustavus Hartridge 
F.R.C.R.A. 





A Manual for Students 





275 pages, 107 illustrations and sheet of 
test types. 





Price, $2.75 





THE OPTICAL PUBLISHING CO. 
11 John Street :: 33 $$ New York 
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Annual Meeting of N. E. M. J. & S. A. 








Many Important Subjects Considered at Gathering in Providence— 
Directors Elected 











ProvipENcE, R. I., Oct. 28.—The greater 
necessity of cost accounting, a more general 
support of the jewelers’ and silversmiths’ de- 
partment at the Rhode Island School of 
Design and a review of the work of the 
tariff committee in connection with the pres- 
ent tariff law were among the important 
topics considered at the annual corporation 
meeting of the New England Manufacturing 
Jewelers’ and Silversmiths’ Association held 
this evening at the Turks Head Club, this 
city. The reports of officers and committees 
and the election of directors completed the 
business. 

The members and guests, to the number of 
upward of 150, assembled in the lounge 
rooms of the club about 6 o’clock and for 
half an hour renewed acquaintances and dis- 
cussed pertinent topics informally. Dinner 
was served at 6:30, during which an instru- 
mental trio rendered an excellent program. 
Seated at the president’s table were Presi- 
dent Edgar C. Docherty, Manager Wood- 
ward Booth, Secretary Morgan W. Rogers, 
Vice-President Frank L. Baker, Past Presi- 
dents William T. Chase, Henry Wolcott, 
Theodore B. Pierce and Henry G. Thresher, 
and Maurice J. Karpeles. 

Among the guests were Past Presidents 
George H. Holmes, Everett L. Spencer and 
Harry M. Mays; Horace M. Peck, secre- 
tary-manager of the Manufacturing Jewelers’ 
Board of Trade; Augustus F. Rose, director 
of the Jewelry and Silversmithing Depart- 
ment of the Rhode Island School of Design; 
Col. Frank M. Graham and H..C. Hoyt, of 
the Gorham Mfg. Co.; William H. Mason, 
of THe Jeweers’ Circucar; Robert B. 
Carr, of The Manufacturing Jeweler, and 
Arthur W. Davis of The Keystone. 

It was 8 o'clock when, after the cigars 
had been lighted, President Docherty called 
the meeting to order and welcomed the large 
number in attendance. He stated that the 
meeting, being the annual stockholders’ ses- 
sion, would be devoid of any addresses and 
would be confined to a consideration of the 
work of the association and its committees 
during the year just closing, and an outlin- 
ing of work for the coming year. 

Then followed the reading of the minutes 
of the last annual meeting by the secretary, 
Morgan W. Rogers, and the report of the 
treasurer, Newton P. Hutchison. The lat- 
ter showed the association to be in a flour- 
ishing condition numerically and _ having 
good substantial balances in the regular and 
special funds, notwithstanding unusual ex- 
penses of the past year. 

Ludwig J. Roehr, reporting for the nomi- 
nation committee consisting of Donald Le- 
Stage, Samuel M. Einstein, George F. Saw- 
yer and Ralph K. Stone. presented the fol- 
lowing nominations for the ensuing year and 
they were declared elected: Vice-presi- 
dents, Frank P. Daughaday, of Freeman- 
Daughaday Co., Chartley, Mass.; Frank L. 
Baker, of Paye & Baker, North Attleboro, 
and Clarence J. Roehr, of the Bassett Jewelry 
Co., Providence; secretary, Morgan W. 
Rogers, of Parks Bros. & Rogers, Inc., 


Providence; treasurer, Newton P. Hutch- 
ison, of Hutchison & Huestis, Inc., Provi- 
dence; directors for three years, Edgar M. 
Docherty, of Wm. C. Greene & Co., Provi- 
dence; Wallace K. Kenyon, of The Webster 
Co., North Attleboro; Ellis W. MacAllister, 
of Irons & Russell Cc., Providence; Paul 
B. Paris, of Cohen & Rosenberg, Provi- 
dence; Walter L. Rice, of Whiting & Davis 
Co., Plainville, Mass.; Archibald Silverman, 
of Silverman Bros., Providence; George N. 





EDGAR C, DOCHERTY, PRESIDENT 


Steere, of Payton & Kelley Co., Providence, 
and Ralph K. Stone, of Markham & Stone, 
Providence. 

According to the by-laws these directors, 
with the remaining members of the board, 
will meet within 10 days, organize and 
elect a president of the association and 
manager of the office. 

At this point a pleasing digression was 
made when Past President William T. 
Chase, taking the floor, presented Past Pres- 
ident Theodore B. Pierce, who retired a year 
ago, with a handsome silver water pitcher on 
behalf of the association as an expression 
of the association’s appreciation of the 
faithful and efficient services performed by 
him during the years 1920 and 1921. 

President Docherty then read his annual 
address, in which he visualized the work of 
the association during the past year by re- 
viewing the reports of the various commit- 
tees, with the exception of the tariff com- 
mittee, in detail. The tariff committee’s re- 
port was presented by Manager Booth, with 
addresses by Past President Henry G. 
Thresher and by Maurice J. Karpeles. 

In his address President Docherty said 
in part: 

ADDRESS OF PRESIDENT DOCHERTY 

Upon the whole the year just closing has been 


a busy one for this association principally through 
the work involved by the consideration of the tariff 
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question. While business conditions have not heen 
of the best with many of the manufacturers there 
have been comparatively few bad failures ex- 
perienced and most of the firms have maintained 
such a force as to be in readiness to resume 
activities as soon ag the inevitable return tide of 
business hegins to flow. 

In direct sequence arises the thought of the re- 
lation of costs to prices and the activities of the 
association in connection with cost accounting 
methcds. More members of our industry are to- 
day giving careful thought to, and are putting 
into effect sound methods of cost accounting than 
ever before. This is due in part to the growing 
intensity of competition, in part to the increasing 
cost of production, but in very large measure to 
the propaganda carried on by your association 
for several recent years in the interests of sound 
cost methods. Our cost accounting committee has 
over a term of years by means of meetings of 
manufacturers, correspondence, interviews and the 
publication of a series of pamphlets aroused the 
interests of many manufacturing jewelers in this 
subject who formerly were more or less indifferent. 

You will probably be interested to know that 
the campaign of your association for sound cost 
methods has attracted much attention and received 
much commendation outside of New England. Our 
files are replete with letters from other jewelry 
making centers asking for our booklets and testi- 
fying to their value. This year your commit- 
tee has issued another pamphlet entitled ‘‘What, 
How, Why?” It is in fact a succinct and practical 
application of the principles of cost accounting laid 
down in former publications of the association. 

The fact that the association campaign for sound 
cost methods has struck a responsive chord and 
produced results is frequently evidenced by facts 
brought to the attention of the committee and the 
officers of the asscciation. Your industry is today 
on a sounder basis because of the campaign con- 
ducted by this association. There is, however, 
work yet to be accomplished which can only be 
achieved through co-operative efforts. Appeals 
have heen received at the office even recently for 
the association to continue its efforts until the 
industry as a whole, realizes the vital necessity 
of a producer determining his selling prices on the 
basis of absolute knowledge of cost. I believe that 
this request is rooted in reason, for never before 
in the history of manufacturing has the subject 
of cost accounting been of such importance as it 
is today. 

Competition grows more keen year by year and 
as competition increases with clearer scrutiny of 
prices in the market, the necessity for reducing 
the cost of production becomes more evident. Exact 
knowledge of all the elements of cost is a pre- 
requisite to the reduction of cost and to safe and 
sane fixing of prices. Fortuitous circumstances 
may for a time delay the logical result of unsound 
cost figuring methods but not even long-continued 
luck can prevent the operation of the law «f cause 
and effect. While our association is innecent of 
any desire to dictate to anyone how to run his 
business, I do not hesitate to affirm that the neces- 
sity fer sound cost accounting methods is bound 
to become more and more evident as time passes 
and that the manufacturer who ignores the claim 
of the subject upon him will sooner or later learn 
to his sorrow that he has made a mistake in not 
keeping in touch with the necessities of modern 
industry and trade. 

As a means of stimulating interest in the matter 
of cost methcds 1 recommend that group meetings 
of manufacturers be held from time to time in 
the association office or elsewhere for the purpose 
of informal discussion of qvestions that arise in 
connection with cost methods. On such occasions 
one or more of those present could be selected to 
outline the methods employed by his concern, and 
the subject thrown open for round table discussion. 
There are certain pertinent items in the recom- 
mendations already made to our industry by the 
association which in the name of our committee on 
cost accounting, I desire at this time to emphasize. 
They are as follows: 


1. Every manufacturer, however small his 
business may be, should keep his books by the 
double entry method. 

2. Accounts should be so classified and sub- 
divided as to show clearly the cost of direct 
materials, the cost of direct labor, the cost of 
manufacturing expenses or overhead. Produc- 
tive or direct labor should be kept separate from 
non-productive labor. Administrative and selling 
expenses should be kept separate from manu- 
facturing expenses. 

3. Manufacturing expense should be applied 
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on the basis of direct man or machine hours. As 
a matter of fact in the case of a very large 
majority cf our members, the overhead should 
be based on direct labor. 

4. Given the proper classification of accounts, 
by checking up the regular intervals, 
the manufacturer ascertain the correct per 
centage to labor for 
books can be so 
as to prove what percentage of overhead 
to apply. 


books at 
can 
apply on 
expense. In 
kept 


direct overhead 


other words the 


SCHOOL OF DESIGN 


I feel that this is an appropriate opportunity 
to call your attention cnce again to the jewelry 
and silversmithing department of the Rhode Island 
Schocl of Design. Our industry has a great asset 
in the trade school being conducted by that institu- 
tion. It is acknowledged by qualified judges to be 
unsurpassed by any jewelry trade schools the world 
over. The new jewelry building occupied by that 
department is entirely modern in all its appoint- 
ments and the teaching staff is of the best. 

Your association by the granting of scholarships 
and the presentation of medals for excellence of 
work express its appreciation of the work 
that is being done there. The equipment of the 
school was provided by a fund among the 
jewelers of this city and vicinity through this as- 
sociation. Put in order to make the institution ot 
the largest possible benefit to our local industry 
the manufacturers should give it their hearty 
support. 

I earnestly recommend to all of our members 
who have not already done so, to visit and inspect 
the jewelry and silversmithing department of the 
Rhode Island School of Design and to keep in 
touch with what is there being accomplished to 
supply our factories with trained workers. 

One of the needs of our industry is for a de- 
velopment of the apprentice system. Yet in the 
Schocl of Design classes are being conducted in 
the several branches of our craft and by supplying 
the and young men for classes the 
manufacturers will at one and the same time in- 
crease the actual labor supply and help to develop 
a school which with proper backing from the 
industry will become in time to this region, all 
that the great trade schools of Europe are to the 
jewelry making centers in England and in 
many. 


seeks to 


raised 


boys these 


Ger- 


TARIFF 

A very great quite beyond appraisal, 
has been rendered the industry during the last 
year by the association through its tariff committee. 
I have sometimes wondered and have had very 
serious whether the industry cr even the 
majority of the members of our association under- 
stand or appreciate the importance and value of 
our tariff work to the New England industry. 

The work is done quietly, yet efficiently. No 


sery ice, 


doubts 


trade paper or publicity is sought. The results 
alone have been the aim and results have been 
realized. But our membership ought to know 


that many are the industries that find it necessary 
to expend very large amounts of money for services 
in no way superior and frequently decidedly in- 
ferior in efficiency to that which our industry re- 
ceived through the tariff work of the association. 
The difficulties which have confronted our com- 
mittee have been very great and the results at- 
tained constitute a testimonial to the thoroughness 
and sagacity of their efforts.” 

At the conclusion of the president’s ad- 
dress Manager Booth gave a detailed report 
of the work of the tariff committee and its 
connection with the present tariff provisions, 
following which Past President Henry G. 
Thresher, chairman of the tariff committee, 
spoke at considerable length upon the fact 
that notwithstanding the present tariff has 
been written it was necessary for the jewel- 
ers of New England to be eternally vigilant 
respecting it and its enforcement. Mr. Kar- 
peles, chairman of the foreign relations com- 
mittee, also made extended remarks concern- 
ing the tariff as well as regards existing 
conditions in the different jewelry centers in 
Europe. 

Included among those at the tables were 
the following: 

Eugene T. Abbott, John F. Allen, J. Staf- 
ford Allen, Earl H. Ashley, E. M. Abbott, 
Harry Blacher, Stuart D. Brown, Samuel 
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3rown, Thomas H. Bride, Frank L. Baker, 
Woodward Booth, Edwin E. Bullard, E. H. 
Brown, A. L. Bottomley, L. H. Bosworth, 
Frank R. Budlong, Frederick A. Ballou, 
William P. Burke, Albert H. Congdon, Jr., 
Arthur L. Cobb, George W. Cheever, T. S. 
Curtis, P. J. Cummings, George W. Con- 
ley, Patrick H. Conley. 

William T. Chase, George H. Cahoone, 
William P. Chapin, Jr., Horace F. Carpen- 
ter, Edgar E. Craddock, Robert E. Carr, 
William Clough, Joseph G. Doran, James 
A. Doran, Harry T. Daughaday, Bertram 
J. Drabble, Edgar M. Docherty, Arthur W. 
Davis, Matthew T. Dunn, Richard Ekelund, 
Ralph H. Earle, George Fife, Sigmund 
Fischer, Frank KE. Farnham, E. G. Flint, 
Jr., Maurice L. Fox, Alfred W. Fletcher, 
George Ford, Ernest L. Fuller. 

Frank M. Graham, E. L. Gilmore, Mil- 
ton Goldberg, Andrew Morris, Irving L. 
Hodge, H. E. Hull, J. P. Howes, E. J. 
Hirschman, H. C. Hoyt, L. J. Hellman, 
George H. Holmes, G. A. Hood, H. D. 
Hough, Raymond M. Horton, John M. How- 
ard, L. Henry Jurgens, Oscar R. Johnson, 
Maurice J. Karpeles, Nathan Kaufman, 
Frederick V. Kennon, William L. King, 
Donald Le Stage, William T. Lind, Samuel 
B. Levy, J. H. Lancor, J. F. McGreen, Rob- 
ert Moon. 

Harry M. Mays, William C. S. Mays, El- 
lis W. MacAllister, William H. Mason, W. 
S. Metcalf, S. J. McMillen, Andrew Morris, 
J. H. A. Moulthrop, Charles C. Mackey, 
William McCulland, Edward I. Mulchahey, 
C. O. Mathewson, W. A. Ormsbee, Chris. 
W. O’Brien, Henry Payton, Charles H. 
Perry, Horace M. Peck, Paul B. Paris, 
Theodore B. Pierce, Carl Payne, Albert A. 
Remington, Morgan W. Rogers, Ludwig J. 
Roehr, Clarence J. Roehr. 

George C. Rueckert, Augustus F. Rose, 
Howard B. Rice, W. H. Roland, Walter L. 
Rice, John C. L. Shabeck, John Silverman, 
Everett L. Spencer, W. M. Simmonds, 
George F. Sawyer, H. C. Starkweather, 
Frederick Schwinn, Archibald Silverman, 
Vincent Sorrentino, Harold E. Sweet, Jo- 
seph Solinger, George N. Steere, Henry G 


Thresher, H. B. Whitaker, Earl B. Wil- 
liams, Alfred Walker, Ernest E. Weller, 
W. A. H. Wells, P. O. Wilmarth, Henry 


Wolcott, William Whytock, James Wallace, 
W. A. Wallace. 


SCHOOL OF DESIGN 


Referring to the remarks of President 
Docherty in his annual address, Augustus 
F. Rose, director of the Jewelry and Silver- 
smithing Department at the Rhode Island 
School of Design, in an interview with THE 
JeweLers’ CircuLar correspondent imme- 
diately following the meeting, said: 
department at 
ome ot 


THE 


The jewelry and silversmithing 
the School of Design is unquestionably 
the finest, if not the finest, of its kind in the world 
and the manufacturing jewelers of Providence and 


vicinity should awaken to the value that it is 
an asset to their industry. Not only is that de- 
partment educating young men in the art of the 


jewelry industry through designing, but it is also 
developing them in the practical knowledge of 
jewelry tools and machinery and actual jewelry 
making. Several of the manufacturing jewelry 
concern have materially assisted the school by 
annual scholarships and several have offered ma- 
terial prizes for competitive designs for certain 
lines of jewelry. The students have in every 
instance entered heartily into the competitions and 
with very excellent and satisfactory results. 

At the present time Saturday classes have been 
opened in toolmaking, designing, stone-setting and 


November 1, 1922. 





engraving to which young men are entitled to 
become members. But to de so must be with the 
consent of the manufacturing jeweler employing 
the applicant. Classes are held for four hours 
each Saturday morning and are supported entirely 
special State appropriation for vocational 
training. Put a boy to join one of these classes 
must be an actual employe of some jewelry concern 
and by the consent of that employer the young 
man may enter the class without any expense what- 
ever to the employer, except whatever arrangements 
he may make with the boy regarding the fore- 
noon cff to attend the class. 

Already the number of students for the classes 
in toolmaking and designing has nearly reached 
the limit for which the schocl has acccmmodations. 
But in the stonesetting and engraving classes the 
response has not been so gcod and the number of 


by a 


students in each of these classes is far below 
what is the minimum for successfully conducting 
them. Here is an opportunity fcr the manu- 


facturers to have their apprentices or shop boys to 
receive four hours’ :nstruction weekly under capable 
instructors in the very best possible environments 
in practical training fcr which young men in 
many other industries are paying considerable 
sums. 

The manufacturing jewelers hereabouts have very 
liberally contributed to the fund from which the 
department was equipped but to receive the prac- 
tical returns for their investment an interest and 
co-operative spirit must be shown by them or the 
department will never attain the high standard of 
efficiency and results that it is capable of. In no 
way can the manufacturers lend greater assistance 
to the schcol’s jewelry department and at the 
same time he benefitting themselves than to send 
their young men to these Saturday classes. 

While, of course, I do not speak authc ritatively 
I greatly fear that there are. additions to 
the engraving and stonesetting classes within the 
next ten days or so, it will hardly be feasible to 
continue these branches with the limited number 
that is now enrolled. 


unless 








Members of Buffalo Retail Jewelers’ Associa- 
tion Hold Monthly Meeting 

3UFFALO, N. Y., Oct. 30.—Concerted effort 
toward the elimination of abuses in the 
jewelry and kindred trades, in conformance 
with the code of ethics adopted by the 
national association at the Cincinnati con- 
vention, and concerted advertising, were the 
principal topics of discussion before the 
regular monthly meeting of the Buffalo Re- 
tail Jewelers’ Association held in the Lafay- 
ette Hotel on the evening of Oct. 26. 

The following committee was appointed 
by President rank Ehrenfried to work out 
schedules for procedure and report at the 
next meeting on Nov. 16: Gustave Frisch 
(chairman), Alfred O. Bald and Charles G. 
Oelheim. It was decided that the Decem- 
ber meeting would not be omitted but would 
be held probably a week earlier in order 
that it would not interfere with the Christ- 
mas business. 

The absence of many of the leading mem- 
bers of the association was deplored and 
plans were adopted to make the regular 
monthly gatherings more interesting as an 
incentive to obtain larger attendances. At 
the next meeting Charles G. Oelheim, of the 
Leininger-Oelheim Co., will speak on the 
“Evidencing Values of Records in the 
Jewelry Business” which will be followed 


by a constructive round-table discussion. 
Speakers will be arranged for at every 
meeting. 








Wendell & Co., 25 W. 45th St. New 
York, are sending to the retail jewelers 
throughout the country from their three 
factories, a very attractive folder announc- 
ing the “Wendell Pearl” which is now being 
made exclusively for the firm under a new 
formula. 
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TRADE CONDITIONS 


Trade with the retail jewelry merchants of 
Evansville has been very good during the whole 
of the month of October, and the retailers are look- 
ing for it to continue good the balance of the year, 
and say that in their opinion the trade during the 
holidays will show an improvement over that of last 
year. General trade conditions in this section are 
gradually improving and collections are a great 
deal better than they were a year or so ago. Re- 
ports from the rural communities are more en- 
couraging and farmers are spending more money 
now than they have at any time since the close of 
the world war. Taken as a whole, the general 
trade outlook is better than it has been at any time 
during the past year. The railroad car shortage 
is delaying shipments some, according to the re- 
tailers and wholesalers and they do not look for 
material improvement in the situation along this 
line for some time to come. 





Theodore Bitterman, of Bitterman Bros., 
retail jewelers of 202-204 Main St., has re- 
turned from a business trip to Chicago. 

Carl Stocking, who operates a retail 
jewelry store on Outer Division St., has 
returned from a business trip to Rockport, 
Ind., where he formerly resided. 

T. C. Basye, retail jeweler at Rockport, 
Ind., was a business visitor in Evansville a 
few days ago and reported that trade in 
his community has been coming along all 
right for several weeks past. 

Herman Vollmer, well known retail 
jeweler at Princeton, Ind., who has been 
an active figure in association work in 
Indiana for a number of years, was a re- 

cent business visitor in Evansville. 

Chris Hewig, traveling salesman for A. 
Bitterman & Son, wholesale jewelers at 202- 
204 Main St., reports that his trade on the 
road is unusually good just now and that 
he is expecting a larger holiday trade than 
he enjoyed last year. , 

Moses Gans, who for many years was vice- 
president and general manager of I. Gans 
& Co., wholesale and retail jewelers, which 
concern was sold to Raphael Bros., has re- 
turned from a business trip on the road and 
reports he finds a gradual improvement in 
trade. 

The retail jewelers of Evansville are look- 
ing for an increased trade during the first 
three weeks in November due to the fast 
running races that will be staged at Dade 
Park here from Nov. 8 to 18. Some of the 
fastest running horses in the country are 
being entered for the meet and it is ex- 
pected that the races will attract a great 
many shoppers to Evansville from the tri- 
State territory. 

Reports from Vincennes, Ind., Washington, 
Ind., Jasper, Ind., Petersburg, Ind., Prince- 
ton, Ind., Boonville, Ind., Cannelton, Ind., 
Tell City, Ind., and many other towns in 
southern Indiana state that Fall trade has 
been quite active and that it has in fact 
shown considerable improvement over the 
corresponding months of last year. Dealers 
as a rule are expecting a very good trade 
during the Christmas holidays. 

Ideal weather has prevailed in this section 
during the past two months and this has 
enabled the musse! diggers along the lower 
Ohio. Wabash and White Rivers to continue 
their operations and as a result a great 
many shells have been gotten out, that have 
been shipped to the various pearl button 
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factories in southern Indiana and southern 
Illinois. The shell operators will continue 
busy the balance of the year or until cold 
weather sets in. 

J. Harry Poole, for many years operator 
of a pearl button factory at Rockport, Ind., 
reports that the button factories in his 
section are still being operated on steady 
time and many of the plants have sufficient 
shells on hand to keep them busy for several 
months to come. 








Canada Notes. 


G. M. Cochrane, jeweler of Milestone 
and Rouleau, Sask., is succeeded by W. A. 
Cochrane. 

E. Evans Co., Ltd., of Toronto, has been 
incorporated to manufacture and deal in 
badges and jewelry, with $40,000 capital. 
The provisional directors are Charles B. 
Nasmith, Robert Fennell and Joseph L. 
Shannon. 

Rixon, Lacy & McCarroll, Ltd., has been 
incorporated to carry on business as jewelry 
manufacturers and jobbers, with $40,000 
capital, The provisional directors are Ar- 
thur W. Rixon, William C. Lacy and 
Thomas A. McCarroll. 

Out-of-town jewelers calling on the To- 
ronto trade recently included J. W. Phillips, 
Caledon, East; R. J. Rutherford, Fergus; 
J. S. Smith, St. Catharines; E. V. Kinsey 
Paris, and George Hynds, Acton—all of On- 
tario; E. Feder, Sydney, N. S., and E. J. 
Vickery, Neepawa, Man 

Rubies are reported to have been found 
by A. A. Neil, school teacher, of Drayton, 
Ont., in a rock on the banks of the Cones- 
toga River. Sixty rubies or more were re- 
leased by splitting up the stone, with many 
more remaining in the unbroken portions. 
The Ontario Mines Department is disposed 
to be sceptical as to the gems being rubies, 
giving the opinion that they are more proba- 
bly garnets. 

G. R. Stevens, Canadian Trade Commis- 
sioner, in a report concerning trade oppor- 
tunities in British Honduras, says: “Jewelry 
imports are so small as to be negligible. The 
British Honduranian miss or madam does 
not load herself with adornments in the 
fashion of the other West Indies. A cer- 
tain amount of first-class jewelry business 
is done, largely of a mail-order nature, with 
London and New York. There are no 
jewelry shops in the colony, and the sta- 
tioners show a few cases of more or less 
standard articles. Some bijouterie business 
is done, but rather more in bric-a-brac and 
domestic decorations of a cheap nature. 
This trade is too indeterminate for detailed 
comment. Ecclesiastical ornaments and 
services constitute the largest import of this 
class, and a considerable supply of shrines, 
scapulars, crucifixes, and similar articles 
are bought in New Orleans.” 











Pacific Coast Notes 





FE. B. Finseth, Placentia, Cal. has sold 
out his jewelry business to R. H. Hahn. 

The C. E. Penington Jewelry, Co., River- 
side, Cal., has sold out the business to Phil 
Lucius. 

George F. Rothe, of San Francisco, has 
rented one of the small stores in the Daniel 
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R. Stafford building, in Redwood City, Cal., 
and will conduct a jewelry store there, 

Talcott Bros., Olympia, Wash., have com- 
pleted plans for remodeling and enlarging 
their store. 

The firm of Stryker & Matthews 

Clatskanie, Ore., is remodeling its jewelry 
store and is building an addition. 
_ Charles Peterson,.who has been conduct- 
ing a small jewelry store at Juneau, Alaska, 
has packed up, preparatory to moving to 
another locality. 

S. C. Harmony and R. H. Hahn have 
taken possession of the E. B. Finseth 
jewelry store and optical department, which 
they recently purchased at Placentia, Cal. 

An auction sale, conducted for the bene- 
fit of the creditors of J. T. Chalstran, Corn- 
ing, Cal., has realized $4,200 net and this 
sum has been divided, pro rata, among the 
creditors, 

Charles Weinshenk, of Charles Weinshenk 
& Son, who is in Washington, sends an 
interesting account of the engagement of 
Paul Neuffer Jr., jeweler and popular mem- 
ber of the younger set of Oyympia, Wash. 
The fiancée of Mr, Neuffer is Miss 
Catherine Richards of Tenino, Wash. Ac- 
cording to present plans, the wedding will 
not take place until Spring. Mr. Neuffer is 
managing the store, long established in 
Olympia. His father has retired and is liv- 
ing in southern California. The firm name 
is Paul H. Neuffer & Son. 
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Joseph S. Haydel, one of the popular 
salesmen of Hausmann, Inc., was married 
on Oct. 23 to Miss Anna Gans, of this city. 
The bride and groom are spending their 
honeymoon over the lake, 

Francis French, who has been connected 
for some time with W. E. Taylor Co., Inc., 
in office work, has been appointed as travel- 
ing salesman for the same _ concern 
and has already left on a trip which will 
take him through Mississippi, Alabama, and 
Florida before returning. 

Hausmann Inc. is very busy just now in 
the factory making college rings and pins 
for the private schools of the city. The 
concern has also made three plates for the 
Austrian minister, which are to be put in 
pictures to go one to Gen. Pershing, one to 
Col. Moffet, and one to Commander Mac- 
Nider of the American Legion convention. 








Held up at the point of a gun, John T. 
Clements, proprietor of a jewelry store at 
571% W. Main St., Meriden, Conn., was 
robbed of three diamonds rings valued at 
$200.00 at 6:30 o’clock last Thursday night. 
The robbery was committed by an unmasked 
bandit who escaped in an automobile after 
being pursued some distance by the police. 
Returning to the store to claim a pin he 
left to be repaired about three weeks ago 
the bandit, who appeared to be about 25 
years of age, asked to see some diamonds 
for a brooch. When the proprietor placed 
the jewels on a show case, the man grabbed 
them and holding the proprietor off with a 
gun fled from the store and entered a wait- 
ing automobile. 






























Enos P. Zane has been succeeded in busi- 
ness at Christiana, Pa., by Grace M. Hirst. 
Watchmakers are as busy as beavers in 
the Pittsburgh district and virtually all of 
them are behind anywhere from four to six 
weeks in their work, on account of the large 
amount of repair work being offered. 

Some of Pittsburgh’s jewelers will put in 
window displays next week featuring Red 
Cross Sunday, Nov. 12, which is roll-call 
day here. Several thousand dolls are to be 
used in this work in order to bring home 
vividly the task the organization is perform- 
ing in its work toward the soldiers, and also 
in the nursing and disaster relief divisions. 
Many jewelers will participate in the drive 
here. 

The creditors of Morris Goldstein, bank- 
rupt, have received word to the effect that 
George K. Ferrall, as trustee of the estate, 
has filed an accounting showing $1,653.17 in 
hand for distribution. The trustee has also 
filed a petition for leave to sell some small 
open accounts, or abandon the same if they 
are worthless, also for permission to settle 
other small claims. The matter will come 
before the creditors at a meeting to be held 
before Watson B. Adair, referee in bank- 
ruptcy, in room 23 in the St. Nicholas build- 
ing, 450 Fourth Ave., on Nov. 13, 1922, at 
10 a. M., at which time, after the accounts 
of the trustee shall have been passed upon, 
the time and amount of dividends on the 
accounts of the creditors will be decided. 


The members of the Retail Credit Men’s 
Association last Monday night gave a recep- 
tion and dinner-dance at “The Pines” to the 
newly elected president of the organization, 
L. Sondheim. On Monday noon A. W. Hep- 
ler, of W. W. Wattles & Sons, read a paper 
before the credit men’s round table in the 
Kaufmann & Baer Co. dining room on the 
subject “A Look Forward and a Glance 
Backward.” Mr. Hepler is the chairman of 
ihe credit educational committee. John R. 
Jackson, of the John M. Roberts & Son Co., 
was the chairman of the invitation commit- 
tee at “The Pines,” which arranged the re- 
ception to Mr. Sondheim and is also active 
in the work of the organization. J. C. Gil- 
lespie, of Gillespie Bros., also was a mem- 
ber of one of the committees. 


No small amount of interest was caused 
last week by the announcement that Henry 
Terheyden, president of the Terheyden Co., 
had bought the Hanon estate property at 
410 Sixth Ave. for $49,100, at which price 
it is considered one of the best bargains that 
has been revealed in Pittsburgh in many a 
day. Considering that property ‘is being held 
at $5,000 a foot on Smithfield St., this price 
was not considered out of the way for a plot 
with 20 feet front and 60 feet deep. The 
rear of the present Terheyden store is not 
far from the back of the new purchase, with 
the store, however, in a much better loca- 
tion. It was thought by some that this 
move on Mr. Terheyden’s part meant chang- 
ing the present location, occupied for more 
than half a century,. but it does not. Mr. 
Terheyden simply took the property as an 
investment. It adjoins the Sixth Ave. en- 
trance of the Davis Theater, while the Ter- 
heyden store is on the s¢ ith side of the main 
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entrance to the theater on Smithfield St., in 
this city. 







TRADE CONDITIONS 


The way in which local jewelers are stocking up 
for the Christmas holiday is the best of evidence 
in their belief that the season will be a good one 
for trade. The evidence that people have money 
to spend is found in the sales of diamonds and 
pearls. Even the repair business is brisk, some of 
the Eee keeping their watchmakers at the bench 
for hours in the evening to get out the work. 





W. W. Appel, of W. W. Appel & Son, 
has returned from a business trip to New 
York. 


The usual half-holiday will be observed 
here on Armistice Day, Nov. 11, when a 
big demonstration will be held. 

The traveling salesmen who visited the 
local trade last week reported a decided im- 
provement in business among the jewelers. 

C. F. Reisner, of the traveling sales force 
of the H. S. Meiskey Co., returned last week 
from an extended business trip through the 
south. 

Sixty-five men in the master carpenter’s 
department of the Pennsylvania Railroad at 
Northumberland last week presented a 
beautiful gold watch to their retiring fore- 
man, Charles C. Linton. 

IE. H. Keller, jeweler, last week visite 1 
New York on business, spent a few days in 
Lancaster and then left for a trip to Pitts- 
burgh, Altoona and Latrobe, Pa. At the 
latter place he will visit his son, Rev. H. E. 
Keller, of St. Vincent’s Seminary. 

In a testimonial published last week rela- 
tive to the Congressmen from this district, 
Hon. W. W. Griest, signed by many promi- 
nent citizens, the jewelry trade and oculists 
are represented by Dr. George R. Rohrer, 
oculist; F. K. Sener, Hamilton Watch Co., 
director ; George R. Weber, jeweler; Albert 
and Edwin Rosenstein, Novelty Co., and H. 
M. Musser, manufacturer. 

Local jewelers say that there are in Lan- 
caster, outside of jewelers’ stores, several 
million dollars’ worth of diamonds, the per 
capita value being estimated at approximate- 
ly $16. The figures are based on the average 
of the jewelers’ sales. The girls are credit- 
ed with wearing $900,000 worth, and mere 
males the balance. Of the amount owned by 
the women, one-half, it is claimed, are 
owned by working girls, showing that wo- 
men are paid good wages in Lancaster fac- 
tories. 

Captain H. H. Barnhart, Harrisburg; E. 
J. Rankin, Philadelphia, and H. A. Goddard, 
Lancaster, representatives of the Federal 
Veterans’ Bureau, have been engaged locat- 
ing places for ex-service men now in train- 
ing in Lancaster, a large number of whom 
are at the Bowman Technical School. Last 
week Albert Boldt, Reading, Pa., entered 
this school as a student. Wallace L. Doug- 
lass, Chillicothe, O., having finished at the 
school, left on Oct. 28 to take a position in 
Youngstown, O., with the Brotherhood 
Watch & Jewelry Co. T. J. Owens,, of 
Heeren Bros. Co., Pittsburgh, paid a visit 
to the school on Oct. 25, having formerly 
been a student there. 
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Meyer Greenbaum, who for many years 
conducted a jewelry store at Chester St. and 
Ashland Ave., Northeast Baltimore, now 
occupies a new site at 2200 E. Monument 
St. The store with its appointments is one 
of the most attractive in a rapidly growing 
section of the city. 

Their property having been saddled with 
increased city taxation as high as 35 per 
cent., a number of jewelers in the down- 
town shopping district have organized and 
joined hands with other merchants in an 
effort to have their reassessments reduced. 
With various forms of taxes, state, city 
and national, burdened upon them the jewel- 
ers have determined to fight the issue 
through to a finish. 

Accused of obtaining a diamond pin, 
valued at $44.50, and $15 in cash from 
Oscar Caplan, jeweler, of 620 E. Baltimore 
St., Albert Bartholomaei, 5104 Whiteford 
Ave., was held in $300 bail for action of 
the Grand Jury by Magistrate J. H. Stan- 
ford in Central Police Court Friday. Ac- 
cording to the testimony before the magis- 
trate Bartholomaei is alleged to have given 
Mr. Caplan a check which was found to 
be worthless. The accused was arrested by 
Detective-Lieutenant E. J. Dunn. 

The handsome bronze statue of the late 
Prof, Alexander Agassiz, naturalist, has 
been completed at the bronze foundries of 
the J. Arthur Limerick Co. and is now on 
public exhibition in Preston Gardens, 
Pleasant and St. Paul Sts. The statue is 
considered one of the finest pieces of bronze 
ever produced in this country, having been 
executed for Harvard University. The 
statue was designed by Paul W. Bartlett. 
It stands six feet high and was cast in 
metal sent to this city by the management of 
the Calumet-Hecla copper mines, in which 
Professor Agassiz was interested years ago. 

Harry Edward Freund, national organizer 
for the National Jewelers’ Publicity Asso- 
ciation, was here last week and delivered an 
effective address at the Hotel Emerson. 
Many city jewelers and a number from 
various towns in Maryland were present 
and heard what Mr. Freund had to say. 
His talk was a_ straight-from-the-shoulder 
address. Mr. Freund’s address was de- 
signed to show that the jewelry business is 
an essential industry and that articles of 
jewelry should not be burdened by unjust 
and discriminatory taxation. The meeting 
was held under the auspices of the Jewelry 
and Kindred Industries Board of the Mer- 
chants’ and Manufacturers’ Association. 
“There is a general opinion prevailing in 
Washington among legislators that the 
jewelry business is useless and that any 
money spent in a jewelry store is thrown 
away,” Mr. Freund said. This, he declared, 
is an utterly erroneous impression. He 
pointed out that wedding rings are essential 
and that watches are especially necessary 
in the business life of today. Mr. Freund 
was accorded a warm welcome by the local 
jewelers. 








Francis J. Zoch has moved from Mont- 
gomery to Morristown, Minn. 
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Joe Kline, representing M. H. Shiman & 
Co., New York, called on the trade in this 
city recently. 

J. A. Merrill, representing eastern manu- 
facturers, was a recent visitor in this city, 
calling on the trade. 

Isaac Bolton, jeweler of Port Orchard, 
has just remodelled his store and put in an 
up-to-date new front. 

The Jay DeRoy jewelry stock was sold 
recently to R. Lindenburg. Mr. DeRoy will 
remain in the store as manager. 

Horace Allen of the Pacific Coast offices 
of the Oneida Community, Ltd. Co. was a 
recent visitor calling on the trade. 

E. W. Sultan, representing S. A. Perkins 
& Co., has just returned from a trip through 
eastern Washington, Idaho and Montana. 

Ray Sonnerburg has accepted a position 
with S. Friedlander & Son. Mr. Sonner- 
burg was formerly with the Smith Jewelry 
Co. 

J. SinClair, jewelry auctioneer, has just 
returned to this city from Wenatchee where 
he put on a successful sale for John Rolin, 
jeweler, of that city. 

C. E. Taylor recently arrived from Custer, 
S. D., to enter the Seattle Watchmaking 
School. Mr. Taylor is the son of E. R. 
Taylor, jeweler, in Custer, S. D. 

Mrs. S. A. Huson, who for the past 10 
years has had a jewelry concession in 
Rhodes Bros. store, is retiring from busi- 
ness and expects to give up her location 
about Nov. 15. 

Mr. Dillinghorn, representing the Frank 
Mfg. Co., of Boston, and Mr. Goldsmith 
of Adolph Goldsmith & Sons, diamond 
merchants of New York, called on the trade 
in this city recently. 

C. W. Wentworth, jeweler, from Ritz- 
ville, Wash., was a visitor in Seattle last 
week. Mr. Wentworth came to meet his 
brother who is returning from Yokohama, 
Japan, on the S. S. President Jackson. 

Wm. Davis, son of the veteran jeweler, 
of Great Falls, Mont., will finish his 
training at the Seattle Watchmaking School 


the first part of December and will then’ 


take his place at a bench in his father’s 
store in Great Falls, Mont. 

Carl Domes, salesman for the Seattle 
branch of A. I. Hall & Sons, has just re- 
turned from his six weeks’ trirp through 
eastern Washington, where he_ reports 
business is very satisfactory considering the 
poor crops in the wheat districts. 

Out of town jewelers in this city buying 
goods for the holiday trade were Mrs. 
D. D. Day, Sedro Woolley, Mr. New of 
the Miller Jewelry Co. Everett; J. J. 
Richards of Richards’ Jewelry Co., Tacoma; 


M. McCiain, Bremerton; R. L. Averill, 
Lynden, Wash. 
Ed Sultan, representing Joseph Mayer, 


Inc., and S. A. Perkins & Co., lines is now 
calling on the trade in Alaska, and accord- 
ing to a cable just received from Mr. Sultan 
he will be stalled in Juneau until some time 
in November, as the Alaska boats are now 
off their Summer schedule. 

Miss Sarah Silverman, daughter of S. 
Silverman, a Third Ave. jeweler, was re- 
cently united in marriage to Benjamin 
Bridge who is connected with Schwabacher 
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Bros. Mr. and Mrs. Bridge left for a 
honeymoon trip through eastern Washington 
and upon their return will reside in this 
city. 

Hurling a rock’ through a plate glass 
window in the Thomas J. Carroll jewelry 
store at 323 Pike St. recently, a_ thief 
reached inside the window, scopping up a 
handful of diamond rings valued at well 
over $1,000 and made his escape just as the 
patrolman appeared on: the scene. The 
stone used to break the window was 
wrapped in a newspaper and broke a clean 
hole, about eight inches square. 

Among new students in the Seattle 
Watchmaking School are Charles Kane, 
Chauncey Duncan, Wm. L. Card, Peter 
Johnson and Robert MacCauley, of Seattle. 
Students from out of town who have 
recently entered the school are Clyde 
Sellick, Sioux Falls, S. D.; Robert Free- 
man, of Yakima, Wash.; James Howard, 
of Boise, Idaho; Henry L. Finney, of 
Niles, O.; John W. Hastings, of Coos Bay, 
Ore.; Bert Haskins, of Livingston, Mont., 
and Forrest C. Norton, of Grandville,. 
Wash. 

The firm of Weisfield & Goldberg have 
moved to new and larger quarters one door 
east of their former location. Four years 
ago this firm started in the jewelry business 
and during that length of time they have 
repaired over 20,000 watches. Weisfield & 
Goldberg have now taken as a junior 
partner in the firm, Louis Weisfield, who 
has for the past eight years been with S. 
Friedlander & Son. In addition to their 
new store the firm has added one of the 
largest street clocks in the northwest. This 
new electric clock has eight dials and has 
a Dennison gravity escapement. It was 
made by Joseph Mayer, Inc., of this city 
at a cost of $3,600. All fixtures in the new 
store were designed by Philip Petry, a local 
architect, and made in Seattle. In addition 
to carrying on the repair and jewelry busi- 
ness they have enjoyed in the past, Weisfield 
& Goldberg have now increased their busi- 
ness by going into the credit plan and will 
now be known as Seattle’s Credit Jewelers. 














Thomas J. Sullivan, Winter Hill, Somer- 
ville, has discontinued his business in that 
city. 

Lawrence Elliott, formerly of Kent & 
Elliott, Attleboro, is now in charge of the 
watch department of the Jordan, Marsh Co. 

C. W. Davidson, president of the Thomas 
Long Co., with F. Davidson, went to New 
York last week on a short business trip. 

Al Hershon and Miss Elizabeth Gerstein 
were married Oct. 22, and after the cere- 
mony went to Washington for their wedding 
trip. 

Louis Dinsfriend, engraver, has returned 
to this business after being in another line 
for some years. He is located in room 209, 
Jewelers’ building. 

F. H. Brennan, formerly with the Andrew 
J. Lloyd Co., is now with the Boylston 
Jewelry Co., where he is established in a 
first class optical department. 

Mrs, James H. Goss, wife of Mr. Goss, 
gold salesman, the. Smith, Patterson Co: 


105h 


underwent an operation at the Norwood 
hospital last week. The latest report is that 
the operation was successful and that she is 
making good progress. 

A charter of incorporation has been 
granted to Charles Thomae & Sons, Attle- 
boro, manufacturers of jewelry and novel- 
ties. The capital is $25,000 and the incor- 
porators are John H. Harmstone, Charles 
Thomae and Charles G. Thomae, all of 
Attleboro. 

James M. Wood, Fall River, narrowly 
escaped serious injury when his car, in which 
his wife and a friend were also riding, was 
run into by another car in Needham, He 
had the right of way when the car side- 
swiped his automobile. He was thrown out 
of his car but was only slightly shaken up. 
The other two in his car were not injured. 


Howard A. Martin, in charge of the 
silver department, Smith, ‘Patterson Co., 
has entered the ranks of benedicts. The 
bride is Miss Beatrice A. Mathews, daughter 
of Mr. and Mrs, H. V. Mathews, Allston. 
Mr. Martin is one of the most popular 
younger members of ‘the trade and the an- 
nouncement of his marriage is a matter of 
congratulation from his many business and 
personal friends. Foremost among those to 
wish him and his bridge every happiness are 
his associates at the Smith, Patterson Co. 


William J. Harber, New England repre- 
sentative of Enos Richardson & Co., while 
crossing Summer and Washington Sts., was 
knocked down by an automobile Oct. 26. He 
had just been into the Smith, Patterson Co. 
store and was making his way uptown, when 
a huge Packard bore down on him. He 
jumped to avoid this machine and in so 
doing came in front of another car. He 
threw himself onto the fender in an effort 
to save himself, but was severely bumped 
and dashed to the ground. A large crowd 
collected, and it was suggested that he be 
taken to the hospital, but he managed to 
regain his composure and was able to go 
home unassisted, although severely shaken 
and bruised. His agility and presence of 
mind undoubtedly saved him from a much 
more severe accident, if not actual death. 


Ernest Santosuosso, head of the diamond 
setting department of the Gold Land Jewelry 
Co. has returned from an extensive trip in 
Europe where he visited many jewelry 
stores in the leading cities for the purpose 
of getting new ideas from the designs dis- 
played there. He was royally entertained 
by the jewelers over there and every oppor- 
tunity was afforded him of studying the 
artistic mountings and settings which the 
members of the trade have designed. Many 
of them were works of art and Mr. San- 
tosuosso brought back with him numerous 
notions which he is now translating into 
creations of his own. In platinum jewelry 
he has acquired considerable renown as a 
designer. Among the cities visited were 
London, Paris, Amsterdam, Rome and other 
cities in Italy. He was away about three 
menths, 








Otto Offenhaeuser, a jeweler on Main St., 
Tarrytown, N. Y., has started to sell his 
entire stock of jewelry at auction. He has 
announced his retirement from the business. 
The Offenhaeuser store is one of the oldest 
in Tarrytown. Mr. Offenhaeuser intends 
to continue as an optometrist. 
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5400 
5400 
5400 
5400 
5425 
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5600 I 
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Patterns of Toilet Ware 
in Sterling Silver 


Notable from every standpoint—The largest, most finely perfected and highly specialized 
list of Patterns—-The most beautifully designed Toilet Ware ever offered to the Trade 


“Columbia” 


“Columbia’ 
“Columbia’ 
Columbia’ 


Line 
HMD 
HMG 


’ 
’ 


BF 


“Hellenic” 
AH “Hellenic” 
FAB 
HME 


“Hellenic” 
“Hellenic” 


FHB 
I 


HAL 
RAL 
RVV 


BK 
BL 
BU 


C47ER 
FDB 
HMK 
SS 


B4 


FAB 
HMI 


The 73 Patterns of Toilet Ware are made by the Wm. B. Kerr ‘Co. of Newark, N. J., one of the 


73 TOILET WARE LINES 


Butler finish . 
Hammered, Gray finish 
Hammered, gray finish, no 
Engine Turned, bright finish 
Silver with 18Kt. Green Gold 
Stripe, gray finish 

Engine Turned, Silver with 18Kt. 
Green Gold Stripe, gray finish 
Silver with 14Kt. Yellow Gold 
Stripe, gray finish 

Engine Turned, Silver with 14Kt. 
Yellow Gold Stripe, gray finish 
Butler finish 

Engine Turned, bright finish 

Engine Turned, brocade gray finish 
Hammered, gray finish 

Etched, gray finish 

Gray finish 

Engine Turned, brocade gray finish 
Engraved, gray finish 

Engraved, Engine Turned, gray finish 
Engraved, Engine Turned, gray finish 
Engraved, Engine Turned, gray finish 


shield 


French gilt finish 
Etched, gray finish 
Gray finish 


Engine Turned, gray finish 

Engine Turned, gray finish 

Engine Turned, gray finish 
Engraved, gray finish 

Engraved, Engine Turned, gray finish 
Engine Turned, brocade gray finish 
Hammered, gray finish 

Engine Turned, gray finish 

Butler finish 

Etched, gray finish 

Engine Turned, gray finish 

Engine Turned, brocade gray finish 
Hammered, gray finish 

Butler finish 


four famous plants of the Gorham Interests. 


A promise was made the trade last February—“New patterns will be brought out, standard estab- 
lished designs will be retained, and all Gorham Toilet Ware will be transferred to The Kerr Fac- 
tory for the purpose of consolidating and amplifying the lines demanded by the trade.” 
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4725 E 
4725 HMD 
4725 TT 
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6425 K10 
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6425 J13 
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‘Sharon” 


“Canterbury” 


“Flanders” 


C35DG“ Flanders” 


“Etruscan” 
“Genesee” 
“Genesee” 
“Mansfield” 
“Mansfield” 
“Beaumont” 
‘Beaumont” 
“Beaumont” 
‘Beaumont”’ 
“Hathaway” 
“Hathaway” 
“Hathaway” 


BABY 


This Announcement splendidly illustrates how this has been kept. 


We said we would promise better merchandise, better art, and better prices—and we have produced them. 


THE GORHAM INTERESTS 


Fifth Avenue at 36th Street, New York 


Engine Turned, bright finish 

Engine Turned, gray finish 

Engine Turned, brocade gray finish 
Hammered, gray finish 

Engine Turned, bright finish 
Engraved, Engine Turned, gray finish 
Engine Turned, bright finish 
Hammered and Chased 

Plain 

Engraved, Engine Turned, bright finish 
Gray finish 

Bright finish 

Engraved Wreath, bright finish 

Gray finish 

Hammered, gray finish 

Gray finish 

Engine Turned, gray finish 
Engraved, Engine Turned, gray finish 
Hammered, gray finish 

Gray finish 

Hammered, gray finish 

Engine Turned, bright finish 
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Butler finish 

Engraved, bright finish 
Hammered, gray finish 
Engine Turned, bright finish 
Butler finish 

Engraved, bright finish 
Hammered, gray finish 
Engine Turned, bright finish 
Butler finish 

Gray finish 

Engine Turned, bright finish 
Engraved, Engine Turned, bright finish 
Hammered and Chased 
Chased 

Hammered and Chased 
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HE fight that has 


The Great oe 
Fight Against nec oo y = 
the Tax J y 


more than a month to 
crystallize sentiment among the nominees for 
Congress in favor of proper taxation, is 
drawing to a close, but the work done, as 
may be seen from the reports from the 
various State chairmen, published in another 
part of this issue (on pages 91 to 105b) 
have produced results that cannot be termed 
otherwise than satisfactory; for not only 
have over 400 nominees for Representatives 
and Senators from various States been 
pledged to do the right thing on taxation, 
but, in addition, practically every candidate 
for Representative or Senator at the coming 
election, has been made aware of the strong 
feeling that exists among their constituents 
against the present form of taxation, which 
singles out single industries as subject to 
discrimination or penalty, leaving others to 
go scot free. It is most gratifying to know 
that a large number of candidates for Con- 
gress, who heretofore had not given this 
subject any consideration and had_ con- 
sidered the tax on jewelry, automobiles, 
candy and other articles as proper, now 
realize the injustice and unfairness of such 
excise taxes and are willing to do all they 
can to remove them and to collect our reve- 
nue, (if collect it we must from industry, ) 
on a basis that will apply equally to all 
tines of trade. 

The fact that the jewelers of the country 
have been thoroughly aroused on this tax 
question and that they, their families and 
employees intend to vote at the coming 
election not as hide-bound party men any 
longer—not as Republicans, Democrats, 
Progressives, Socialists or Prohibitionists— 
but purely as business men, and the fact 
that the tax question is the main subject of 
consideration in their minds, has been 
been brought home to the politicians in a 
most forceful and telling way. This has 
been done by the effective work of the 
Jewelers’ Excise Tax Elimination Commit- 
tee under its chairman, Ralph Roessler, and 
with the aid of the State chairmen appointed 
in various. sections of the country. 
The work done, particularly in certain 
States, has been truly wonderful, when one 
considers the short time which those in 
charge had and the limited means at their 
disposal. 

How much they have actually accom- 
plished and how far this will go in getting 
rid of the iniquitous jewelry tax, of course, 
cannot be determined at the present time, 
in fact, not even after election; but one 
thing we do know and that is that as a 
result of this work there is the strongest 
kind of a nucleus both in the present and 
in the coming House of Representatives, 
pledged to do all in their power to reform 
our tax legislation along the lines for which 
the jewelers have been working for many 
vears. In addition to those pledged will 
be a large number, who, for the first time, 
have had brought home to them the 
inequality of the taxation and the fact that 
the business men of the country are 
aroused as never before over the continua- 
tion of this war-time program in the days of 
peace, 

To the gentlemen who have devoted their 
time and effort in accomplishing this object, 
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the thanks of the entire industry are due 
and it is up to every jeweler, retailer, 
wholesaler, manufacturer and importer, as 
well as their families and employees to work 
throughout the few remaining days before 
election as never before in helping them put 
the finishing touches in this campaign. Every 
member in our trade should metaphorically 
take off his coat and work for his industry, 
at least to the extent of making the 
neminees of his own district, both for 
Senator and Representative realize where 
the jewelers and other businessmen stand. 

In this connection a perusal of the report 
of the various State chairmen and of the 
different organizations to be found in this 
issue will prove both profitable and instruc- 
tive to every man who makes or sells 
jewelry or is in any way affected by the 
tax sought to be abolished. 





Thanksgiving Day WING tto the fact 


Should Come 


1 Co that this year 
— sont Thanksgiving Day 
ovember comes on Thursday, 


Nov. 30, the jewelers and other merchants 
who particularly profit by the so-called 
Christmas and Holiday trade, will have a 
season of but 23 days—one of the smallest 
that they have had for a long time, because, 
the ordinary purchaser of holiday goods 
seldom, if ever, begins to give the subject 
serious consideration until after Thanksgiv- 
ing Day. That such should not be the case, 
both dealers and customers will agree in 
theory, but despite the strongest campaigns 
toward making people do their Christmas 
shopping carly, little effect is produced by 
any such effort prior to Thanksgiving. 
The only solution that we can see, looking 
towards an alleviation of this condition or 
prolonging in any way the _ so-called 
Christmas or Holiday buying season is, in 
the proposition often suggested but seldom 
acted upon, to designate Thanksgiving Day 
earlier than the last Thursday of the month 
of November. Merchants have talked about 
this for a long time, but as far as we can 


see, practically nothing has been done to 


change the custom of years. The celebra- 
tion of Armistice Day in the last year or 
so, has again brought up the subject promi- 
nently but outside of the few comments by 
the newspapers and their readers, we know 
of nothing definite that has been proposed 
toward accomplishing the change. 

As has been often pointed out, there is 
no essential reason why Thanksgiving Day 
should be celebrated on the last Thursday 
in November; in fact, it has not always 
been so celebrated in all States. It is a 
movable feast in any event and even now 
not tied to a particular date, only to a 
day of the week. It can be just as well 
and just as logically celebrated earlier in 
the month, as it can later, and the proposi- 
tion to combine it with Armistice Day, 
which in itself is a day of thanksgiving, 
not only to the people of the U. S. but to 
the world at large, seems to be logical and 
to have much to be said in its favor. It 
is true that in attempting to change a holi- 
day, such as this, there is a certain amount 
of sentiment to be overcome, but the 
sentiment is based on custom, not on fact, 
and the task of overcoming it should not 
be a hard one. But the public at large will 
do nothing in this way, because the public 
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at large does not realize that there is much 
to gain by the change. It is only the 
merchants of the country who can see the 
concrete benefit that will accrue by putting 
Thanksgiving earlier in the month and it 
is, therefore, the merchants of the country 
who must do the work of crystallizing senti- 
ment in favor of the change and convincing 
our legislators to the change. 

The jewelers, more than those of any 
other line of industry, would be helped by 
the long Christmas season and consequently 
it would be logical for the jewelers to take 
the initiative in any such movement. Under 
the circumstances it seems strange that the 
subject has not been more thoroughly 
discussed at the meeting of our trade asso- 
ciations. We suggest it as an important 
subject for action in the very near future. 





piamona ANOTHER jump 
ae Take of diamonds is to be 
S ump seen in the statistics 


for the month of August just released by 
the Department of Commerce. This shows 
the total value of the diamonds coming 
here in the month to have been $5,567,936, 
the largest figure for monthly importations 
recorded for some time. Of this, the value 
of the rough or uncut stones is given as 
$509,319, which is rather small for this time 
of the year but the value of the cut stones 
jumped to $5,058,617. 

An analysis of the figures shows that 
Antwerp again leads in the amount of cut 
stones imported, the importations from 
Belgium amounting to $2,636,975 as against 
importations from Holland, (chiefly Amster- 
dam) of $2,097,604. England still sends us 
a goodly amount, the August shipments 
amounting to $149,995 while France follows 
with gems worth $97,038. The remainder 
of the cut stones brought in consisted of 
shipments from Brazil worth $25,561, from 
Switzerland, $23,717, from Turkey, $19,916, 
from Germany, $3,497, from Canada, $2,619 
and from Austria, $1,695. 

The bulk of the rough or uncut, as usual, 
came from England, whose shipments credit 
her with the amount of $429,427 while direct 
shipments from South Africa amounted to 
$44,399. In addition, we received rough 
from British Guiana worth $17,928, from 
Brazil, $13,740 and from Belgium, $3,825. 

The revival of the diamond market in 
this country is well manifest in the import 
figures for August but probably will be 
more strongly shown in the figures of last 
month as soon as they are issued. The small 
importation of rough bears out the conten- 
tion that has been made by our cutters in 
some time, that the fine quality stones 
required for this market are not only high 
in price but often almost impossible to obtain 
at least at the present time. 








Change in the ownership of the A. L. 
Schaefer jewelry store at Pendleton, Ore., 
has been made whereby Mr. Schaeffer has 
disposed of his business to H. E. Green. 
The retiring proprietor started in business 
at Pendleton, Ore., in 1909, coming from 
Walla Walla. He expects to take a rest 
for several months but eventually he ex- 
pects to move to his fruit ranch near 
Sunnyside. 
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Milton H. Wallenstein, of 87 Maiden 
Lane, has returned to this city after a three 
months’ pleasure trip spent on the Pacific 
Coast. 

Morris Rosenfeld, importer of diamonds, 
68 Nassau St., returned from Europe re- 
cently, after visiting the foreign diamond 
markets. 

D. C. de Lara, of the D. C. de Lara Co., 
diamond cutter, 262 Pearl St., sailed for 
Europe last Saturday on a business trip 
aboard the steamship Majestic. 

The business of the King Jewelry Co. was 
incorporated at Albany, N. Y., last week 
with a capital of $40,000. The incorporators 
are I, Greenbaum and R. M. and A. W. 
Brenner. 

Lee and Reginald Reichman, of Reichman 
Bros., Inc., importers of diamonds, 170 
Broadway, are returning to this country on 
the Olympic, after visiting the European 
diamond markets. 

H. C. Riefe, formerly with A. Wittnauer 
& Co. for many years, has joined the selling 
force of the Omega Watch Co., 21 Maiden 
Lane, and in the future will represent this 
concern in the southern States. 

A charter of incorporation was filed at 
Albany, N. Y., last week by Goldfine & Ger- 
berholz, jewelers, this city. The capital is 
$10,000 and the incorporators are D. Ger- 
berholz and M. and W. Goldfine.’ 

L. W. Sweet, Inc., 18 W. 18th St., ten- 
dered its employes a Hallowe’en party last 
Saturday. An enjoyable program was 
arranged for the affair during which time 
a band played and refreshments were served. 

A jury before City Court Justice Schmuck 
returned a verdict on Wednesday for $688 
against Albert Beiler in a suit of M. Rosen- 
thal & Son for a balance due on a diamond 
of 4.10 carats valued at $1,400. The de- 
fendant did not appear at the trial. 

S. Scheinberg, formerly representing the 
firm of Simson Bros., manufacturers of 
jewelry findings, this city, has severed his 
connection with that concern and in the fu- 
ture will represent Johnson Bros., manufac- 
turer of hand-pierced mountings, 121 W. 
21st St. 

According to an announcement made last 
week, the firm of Folkart & Friedmann, Inc., 
dealers in diamonds, 24 Maiden Lane, has 
been dissolved by mutual consent. The busi- 
ness has been taken over by Louis D. Fol- 
kart, former president of the concern, who 
will continue at the same address, where he 
will deal in diamonds and mounted jewelry. 

In the Jefferson Market Court, this city, 
today (Wednesday), Henderson J. Smothers, 
a porter employed by a well known Fifth 
Ave. silverware concern, will be arraigned 
on a charge of grand larceny. The prisoner 
is charged with stealing five cigarette cases 
from the concern, where he was employed, 
and when brought before the court on Fri- 
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day, Oct. 20, was held on $2,500 bail for 
further hearing. 

An involuntary petition in bankruptcy 
was filed in the United States District Court, 
this city, on Monday, Oct. 23, against Isidor 
Wolinsky, retail jeweler, 47 Chrystie St. 
The petitioning creditors were Isidor N. 
Schor, $320; Benjamin W. Hornwood, $177, 
and Julius Gordon, $180. In an order signed 
by Judge Hand on the same day the petition 
was filed, Lloyd Garrison was appointed re- 
ceiver under a bond of $1,000. 

The platinum market suffered a slight 
drop in price on Monday when the soft 
metal was quoted at $105 an ounce, which 
is $3 less than the price prevailing on this 
class of metal last week. Platinum con- 
taining five per cent. iridium is now selling 
at $113 an ounce, a drop of $3 over last 
week, while that containing 10 per cent. 
iridium is quoted at $121 an ounce. The last 
mentioned metal likewise suffered a drop of 
$3 an ounce. 

Jewelers and silversmiths particularly will 
be interested in the announcement of an ex- 
hibition of silverware of Georg Jensen, the 
well-known Danish craftsman, which opens 
tomorrow (Thursday) at the Art Centre, 
65 E. 56th St., and will continue until Nov. 
30. Mr. Jensen is famed throughout Eu- 
rope as a sculptor and worker in precious 
metals, and the examples of his craftsman- 
ship as shown here will no doubt be viewed 
with interest by our designers as well as by 
the public generally. 

Creditors of Joseph Blank, dealer in dia- 
monds and jewelry, 693 Nostrand Ave., 
Brooklyn, N. Y., instituted bankruptcy pro- 
ceedings against him on Monday, Oct. 23, in 
the United States District Court, Brooklyn. 
The petitioning creditors are Abe Blum, 
$100; Abraham Stern, $280, and Morris 
Kraut, $175. According to the petition, the 
jeweler has assets amounting to $3,500 and 
liabilities said to total $20,000. The same 
day the petition was filed, Morris V. Ely 
was appointed receiver under a bond of 
$2,000. 

A voluntary petition in bankruptcy : was 
filed in the Untied States District Court, 
Brooklyn, N. Y., last Wednesday, by the 
Brooklyn Optical Co., manufacturer of op- 
tical. goods, 320 Schermerhorn St. The 
schedules accompanying the petition list the 
concern’s liabilities at $9,261, which amount 
constitutes all unsecured claims, while the 
assets total $2,418, and consist of cash on 
hand, $11; stock in trade, $718; machinery, 
tools, etc., $1,304, and debts due on open 
accounts, $383. Among the largest unse- 
cured creditors are: James J. Hoare, $250; 
Newark Novelty Co., $114; Dupaul, Lock- 
hart Co., $100; Dupaul-Young Optical Co., 
$506; Kryptok Sales Co., Inc., $267, and 
Edward Atzert. $7.718. 

The many friends of Franklin A. Taylor, 
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president of the Gorham Co., will be pleased 
to learn that he has practically recovered 
from his serious illness of the Summer and 
is now recuperating at Virginia Hot Springs. 
Mr. Taylor was suddenly taken ill in Sep- 
tember while at Providence, where he had 
gone to attend a meeting of the directors 
of the Gorham Co., and subsequently went 
to his Summer home at Pine Orchard, Conn., 
where he remained for several weeks; re- 
turning a month ago to New York. Mr. 
Taylor’s letters from Virginia Hot Springs 
indicate that he is rapidly recovering and 
is quite himself. He expects to return in 
the near future to take up his work as 
president of the company, 


Several days ago the trade received its 
first notice of the second informal trade 
dinner which will be held by the National 
Jewelers’ Board of Trade, on Thursday 
evening, Nov. 23, at 6:30 o'clock at the 
Waldorf Astoria, As_ stated in these 
columns last week, the topic of this dinner 
will be the proposed new national stamping 
act which after being read will be discussed 
from the floor. In the notice which is being 
sent to the trade, attention is being called 
to the-fact that reservations for this dinner 
will be closed on Nov. 15 or before that 
time if the capacity of the room has been 
reached. All requests for tickets, which 
cost $4 each, should be sent to F. C. Backus, 
secretary of the Board, 15 Maiden Lane, 
and should be accompanied by a check made 
payable to the order of the National 
Jewelers’ Board of Trade. 

An attempt to rob Harry Sartoris, a 
jewelry broker at 2270 Broadway, last 
Wednesday night was thwarted when the 
broker battled with his assailant and in the 
fight, broke a window and then shouted for 
help. Although Mr. Sartoris had _ been 
struck on the head with the butt end of 
the robber’s revolver, he continued to fight 
and finally wrested the pistol from the man’s 
hand and put him to flight. The robber 
called at the broker’s place last Wednesday 
night and after ascertaining that the latter’s 
nephew was not at home and then brandish- 
ing a revolver, walked into Mr. Sartoris’ 
place and threatened him. The broker, be- 
lieving that the man wanted to rob him of 
some jewelry which he carried, began fight- 
ing with his assailant and at the same time 
called for help. A passerby heard the 
fight and seeing the man running from Mr. 
Sartoris’ place, pursued him in a taxicab. 
The man was finally overtaken at Amster- 
dam Ave., where the pursuer and the robber 
began to fight. The man, it is claimed, drew 
a knife from his pocket and slashed the 
pursuer’s hand and then fled nearly half a 
block. A few seconds later, Patrolman 
Higgins, connected with the W. 68th St. Sta- 
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tion, arrested a man who was running away 
from the scene of the commotion. The man, 
after being taken to the station house, was 
identified by the jewelry broker and also by 
the man who had pursued him. The pris- 
oner described himself as John McCord 
and is now being held on a charge of as- 
sault and attempted robbery. 

Edward N. Schenkein, 2 Maiden Lane, 
has returned from a trip to Europe. 

According to an announcement made last 
week L. Newman is now representing the 
Deman Chain Co., 162 W. 34th St., in New 
York city and the east. This territory was 
formerly covered by Barney P. Bernstein, 
who is not now connected with the Deman 
concern, 

Creditors of Herbert M. Kohn, of the 
Nataline Pearl Co., formerly at 15 Maiden 
Lane and now in bankruptcy, are being 
notified that a hearing on a request to grant 
Mr. Kohn a discharge in bankruptcy will 
take place on Dec. 1 at 2 Pp. M. in the Post 
office building in Brooklyn. 

Frank Lopez de la Russo, brother of 
Felix Lopez de la Russo, San Juan, Porto 
Rico, has just returned to this city from 
a two weeks’ vacation in Canada. He is 
now doing the buying for his brother and 
while here is making his headquarters with 
the Heart Jewelry Co., 15 John St. He is 
registered at the Hotel Astor. 

A radiogram was received yesterday morn- 
ing from the London correspondent of THE 
JEWELERS’ CIRCULAR to the effect that the 
Syndicate’s increase of five per cent on 
rough diamonds had just gone into effect. 
In the issue of THE JEWELERS’ CIRCULAR 
of Oct. 11 it was reported that the Syndi- 
cate was raising the price of rough dia- 
monds but the cables differed as to when 
the increase in price was to take effect. 
The first cables ‘indicated that the in- 
crease would go into effect when the next 
lot of rough was offered by the syndicate 
but the later cables indicated that the in- 
crease was then in effect. 

Involuntary bankruptcy proceedings were 
instituted on Monday in the United States 
District Court, this city, against Milton 
Lubin, wholesale and retail dealer in jewelry 
and diamonds, 598 Seventh Ave., this city. 
The petitioning creditors are Marion H. 
Heixas, who holds a claim for $300; John 
R. Lord, for $500, and Louis Halpern, also 
for $300. The same day the petition was 
filed, Judge Hand appointed Joseph H. Frier 
receiver under a bond of $10,000. Accord- 
ing to the order appointing the receiver, the 
jeweler has assets amounting to approxi- 
mately $20,000, which consists of diamonds, 
jewelry, fixtures, and outstanding accounts. 

A trio of masked bandits armed with re- 
volvers and knives last Monday evening at- 
tempted to hold-up and rob Sidney Glass- 
man, a diamond dealer in his office on the 
second floor of the building at 136 Essex St. 
The hold-up men failed when believing that 
Mr. Glassman was alone walked into the 
place only to find several other men there. 
On seeing the bandits, Mr. Glassman and his 
friends began fighting with their assailants. 
At the same time, two men in an adjoining 
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room heard the scuffle and while one yelled 
for help, another telephoned for the police. 
In a few minutes, a crowd was gathered 
around the building and while detectives 
were coming from the Clinton Street Sta- 
tion, Patrolman Frank Hagan, who was sta- 
tioned nearby, ran to the scene. Just before 
the patrolman arrived, the bandits attempted 
to make their escape and in doing so fired 
two shots which went wild. One of the trio 
while trying to get away was tripped by a 
passerby and as the man jumped to his feet, 
he drew an army bayonet from his coat and 
threatened the crowd. At this point, Patrol- 
man Hagan reached the corner of Essex and 
Rivington Sts. and with his club, beat the 
man into submission. After the arrival of 
the detectives, the prisoner was questioned 
and taken to the Clinton Street Station, 
where he gave his name as Benaro Caffaro. 











Employes of Carter, Gough & Co., con- 
tributed $21.85 toward the New Jersey fund 
for the Smyrna Emergency Relief. 


Charles E. Case, vice-president of the 
Merchantile Insurance Co., of New York 
city, was the speaker at the October meet- 
ing of the North Jersey Credit Men’s 
Association, held at the Downtown Club in 
this city last Wednesday evening. 

J. Austin Granbery, of the J. Austin 
Granbery Co., manufacturing jeweler at 
9-11 Kirk P!., returned from a trip through 
the middle west in the interest of his com- 
pany on Saturday. He reports business in 
the trade considerably improved. 

At the regular monthly meeting of the 
New Jersey Optometrical Society held in 
the Berwick Hotel here plans were con- 
sidered for a “Conservation of Eyesight 
Week” throughout New Jersey. 

Sidney T. Holt, formerly president of 
Holt’s, Inc., which recently became bank- 
rupt, is now in business in his own name, 
his store being on Cedar St., just off of 
Broad St. The store is in reality the back 
half of the old Holt, Inc., store, the front 
part, located on the corner of Broad and 
Cedar Sts. The bankrupt Holt, Inc., con- 
ducted a chain of jewelry stores throughout 
the northern part of New Jersey. 

Frederick Keer, president of the Broad 
St. Association, presided at a meeting of 
the association at which the Van Horn 
monument, which is being sculptored by 
Gutzon Borglum was considered. Under the 
terms of the gift, this monument must be 
placed in Military Park. Mr. Keer said 
that he had watched Mr. Borglum’s work 
as it had gone along, and that it will be the 
finest thing of its kind in the world. 

The Permanent Industrial Exposition of 
Newark has been unanimously endorsed by 
the board of directors of the Broad St. 
Association. The exposition had previously 
been endorsed by the City Commission and 
the Newark Chamber of Commerce. Resolu- 
tions passed by the association praised the 
enterprise of Louis V. Aronson, president 
of the Exposition company. Mr. Aronson 
is president of the Art Metal Works, 
whose factory is on Mulberry St. 

Upon complaint of Morris Stiegler, 308 
Fairmont Ave., Morris Straitman was sum- 
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moned to the First Precinct Court to face 
the charge that he had embezzled three dia- 
mond rings valued at $240, given him on 
memorandum to sell. The transaction oc- 
curred on August 24. Straitman denied that 
he got the rings on memorandum and told 
Judge Boettner they were bought from 
Steigler the same as any other goods. The 
judge paroled Straitman for the grand jury. 

Twenty members of the Newark jewelry 
industry and allied trades participated in a 
most enjoyable open golf tournament on 
Tuesday of last week. The event was held 
at the links of the Shackamaxon Country 
Club at Westfield, N. J. F. H. Croselmire 
and F. R. Scofield were in charge of the 
tournament. Among the prize winners were 
Joseph J. Fisher, of Fisher & Co., A. O. 
Burgess, of Ziruth & Burgess; Jerome Wiss, 
of Wiss Sons, Inc., and F. P. Scofield, of 
F. P. Scofield & Co. 











Fred, J. Dorn, the Genesee St. jeweler, 
and his family, have moved back to. their 
city residence from their country home at 
Crystal Beach, Ont. 

Louis Meyers, one of Buffalo’s pioneer 


jewelers, who occupies the store at 27] 
Main St., announces that his new establish- 
ment at 582 Main St., next door to the Hip- 
podrome, will be open for business on either 
Nov. 7 or 8. 

J. G. Dahlstedt, proprietor of the Mundie 
Jewelry Co., of 18 Webster St., North Tona- 
wanda, N. Y., participated in the “Dollar 
Day” celebration of the Webster Street 
Merchants’ Association on the occasion of 
the removal of the New York Central tracks 
from the street, for years a detriment to 
business, on Oct. 24. 








Items from Here and There. 





J. J. Stauffer, formerly a resident of New 
3ern, N. C., has opened a new jewelry store 
at 116 S. Queen St., Kingston, N. C. 

According to an announcement made last 
week, the business of the Sam A. Maurer 
Co., diamond dealer, Battle Creek, Mich., 
will be conducted hereafter under the style 
of Sam A. Maurer. 

Harry E. Stout has announced the formal 
opening of his new jewelry store at 315 S. 
5th St., Springfield, Ill. Mr. Stout’s new 
establishment is undoubtedly one of the most 
modern stores of its kind in central Illinois. 

F. M. Parker, Sherrill, N. Y., has pur- 
chased the jewelry business formerly con- 
ducted by the late E. E. Prentiss at Vernon, 
N. Y., and has already taken possession. 
Mr. Parker for a number of years conducted 
a similar business in Clinton. 

Seligman & Michaelscn, expert diamond 
setters and formerly connected with the 
Myer Jewelry Co. Kansas City, have 
formed a partnership with Mr. Kerr, a plat- 
inum worker, and have opened a shop at 417 
Bonfils building, Kansas City, Mo., where 
they will do diamond setting and platinum 
trade work. Mr. Seligman is a New Yorker 
and formerly conducted a place of business 
at 196 Broadway. 
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Question: Why Pay More? 


An analysis of the publications in the jewelry field 
proves the undisputable supremacy of The Jewelers’ Cir- 
cular. It clearly and convincingly demonstrates that The 
Jewelers’ Circular offers the greatest advertising value at 






- In one after another of this series of advertisements it has been shown 
that quality of circulation, quantity of circulation and the purchasing 
power of circulation are the important points for an advertiser to consider. 


The Jewelers’ Circular Rate’ 


$7.00 .per page, per thousand copies 
guaranteed circulation 














Seven Reasons for 
Jewelers’ Circular 
Supremacy 
1st —Lowest Advertising Rate 


per thousand circulation 


2nd—Largest Circulation 


guaranteed 10,000 copies 
a week 


3rd—Highest Quality Circulation 


all paid—at the highest 
subscription price 


4th —Greatest Purchasing Power 


practically all the rated 
dealers of the country 


sth —Most Thoroughly Read 


all the news—and first 


6th —Real Dealer Influence 


because of commanding 
trade position 


7th —The Prestige of Over a 
Half-Century of Service 


The Jewelers’ Circular gives greater circulation at a lower per thousand 
rate than any other paper. Over 100,000 more distribution yearly than the 


combined distribution of all six of the 
monthly jewelry journals. Circulation of 
the highest quality—by which is meant 
rated jewelers. Circulation that is guar- 
anteed—by which is meant something 
definite. In view of all this, is it possible 
to find any sound answer to the question: 


WHY PAY MORE THAN THE JEWEL- 
ERS’ CIRCULAR RATE PER THOU- 
SAND? 


*The minimum advertising rate of $7.00 per page per thousand 

circulation is based on page space being used each issue in the 

year. A somewhat higher price, but adjusted to the exceptionally 

low yearly rate, prevails for smaller: space and for pages run for 
a shorter period. 

















43% more individual advertisers and nearly 3 
times as many pages of advertising appear each 
year in The Jewelers’ Circular than in any 
other jewelry journal. 
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The Karpeles Co. is closing out its imita- 
tion stone business at 15 Aborn St. 

Samuel A. Baldwin has returned from a 
stay in Boston, Plymouth and on Cape Cod. 

Max Horn, formerly of Tower City, Pa., 
has started in business at 14 Dudley St., this 
city. 

The Industrial Trust Co. has discharged a 
mortgage of $3,000 against property of John 
H. Tuttle et ux. 


James V. Pasquantonio has been adding’ 


an extensive line of watches, clocks and 
silverware to his stock at Franklin. 

Harry Koinig, representing the Newport 
Optical Co., Brooklyn, N. Y., was a visitor 
in this city and vicinity the past week. 

The Nat Knasin Novelty Co. is the firm 
style under which Nat Knasin has started 
in business at 420 Broad St., ‘this city. 

The London Jewelry Store, 179-181 Main 
St., Pawtucket, is conducting a closing out 
sale preparatory to expanding its business. 

George B. Champlin and Mr. and Mrs. 
Ralph Hamilton, Jr., are in town again, 
having closed their country place in War- 
wick. 

The Smith Jewelry Store, conducted for 
several years at Franklin by the late Arthur 
FE. Smith, has been permanently discon- 
tinued. 

Mr. and Mrs. George H. Holmes have 
closed their country house at Warwick Neck 
and are at their home on Hope St. for the 
Winter. 

Mr. and Mrs. Harry M. Mays have closed 
their country place at Warwick Neck and 
have taken apartments in the Elmwood sec- 
tion for the Winter. 

A marriage permit was granted Hyman 
Troob last week at the City Registrar’s 
office. The name of the bride-to-be was 
given as Ida Gordon. 

The women employes of the Ostby & Bar- 
ton Co. have a strong bowling league of six 
teams, in which team No. 1 is leading, with 
15 games won and 3 lost. 

J. Robert Sweet, of the Providence office 
of the National Jewelers Board of Trade, 
visited Boston and vicinity last week, mak- 
ing revisions and reports. 

Laurence C. Martin has been granted a 
patent on an ophthalmic mounting, which he 
has assigned to the trustees of the Martin- 
Copeland Co., of this city. 

Herbert J. Astle, David Bernkopf, Wil- 
liam A. Viall, Walter H. Durfee, Charles S. 
Bush and Ernest W. Lakey have been drawn 
for duty on the November Federal petit 
jury. 

The case of the Hudson Wire Co. against 
Arnold C. Messler et al., which was’ on the 
calendar of the Superior Court for a hear- 
ing last Monday, was passed for reassign- 
ment. 

The Rueckert Mfg. Co. reports a largely 
increasing business that has necessitated the 
resumption of its East Greenwich branch 
factory, which has been closed for several 
months. 

Owing to the large number of employes 
wanted in its various departments, the Ostby 
& Barton Co. is keeping its employment of- 
fice open until 7 o’clock every evening to 
accommodate applicants. 
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Mr. and Mrs. Alfred B. Lemon and chil- 
dren returned last week to their home in 
this city, after spending the Summer and 
Autumn at Hillcrest, Thompson, Conn., the 
Summer home of Mrs. Lemon’s parents, Mr. 
and Mrs. Charles A. Russell. 

Woodward Booth, of the New England 
Manufacturing Jewelers’ and Silversmiths’ 
Association, and Harvey J. Flint are mem- 
bers of the Providence Lions’ Club, an 
organization formed the past week for the 
civic betterment of Providence. 

At the annual meeting of the Edgewood 
Yacht Club last Wednesday evening, 
George F. Sawyer, of the Improved Seam- 
less Wire Co., was elected vice-commodore 
and Harry Fulford, president of the Ful- 
ford Mfg. Co., was elected treasurer. 

In the civil session of the Sixth: District 
Court last Monday before Judge Rueckert, 
Young, Leonard & Harral Co. was awarded 
a judgment for $21.69 and costs against 
Lawrence Barr in a suit to recover a bal- 
ance alleged to be due on book account. 

Mr. and Mrs. Frederick D. Carr have re- 
turned from San Francisco, Los Angeles 
‘and Del Monte, Cal., after attending the gen- 
eral convention of the Episcopal Church at 
Portland, Ore., to which Mr. Carr was ap- 
pointed a deputy from the Rhode Island dio- 
cese. 

At the constitution of Roosevelt Lodge, 
No. 42, of Masons, in this city, last Friday, 
Edgar M. Docherty, of Wm. C. Greene & 
Co., was installed as Junior Warden, and 
Edward M. Wheeler, Providence manager 
of the National Jewelers Board of Trade, as 
Secretary. 

George H. Holmes, treasurer of the 
George H. Holmes Co., and William A. 
Viall, secretary of the Brown & Sharpe Mfg. 
Co., are members of the committee that has 
been appointed to nominate officers at the 
coming annual meeting of the Providence 
Chamber of Commerce. 

Walter R. Callender, of Callender, Mc- 
Auslan & Troup Co. (the Boston Store) ; 
Arthur Henius, of Henius & Co., Inc., and 
William A. Viall, secretary of the Brown 
& Sharpe Mfg. Co., were elected members 
of the board of managers of the Providence 
branch of the American National Red Cross 
Society at the annual meeting held last 
Wednesday. 

Among the members of the executive 
committee that are conducting the drive to 
raise $850,000 with which to erect a new 
Providence Maternity Hospital are included 
Frederick A. Ballou, treasurer of B. A. 
Ballou & Co., Inc.; H. Anthony Dyer, di- 
rector of Tilden-Thurber Co.; Walter S. 
Lederer; Frank W. Matteson, director of 
Gorham Mfg. Co.; Henry D. Sharp, presi- 
dent of Brown & Sharpe Mfg. Co.; William 
A. Viall, secretary of Brown & Sharpe Mfg. 
Co.; Arthur Henius, of Henius & Co., Inc. 

Among the jewelry buyers reported in 
this city and vicinity during the past week 
were the following: A. P. Dupuis, of Em- 
ery, Bird-Thayer Dry Goods Co., Kansas 
City, Mo.; H. W. Williams, of H. W. 
Williams & Co., Rochester, N. Y.; I. Fitzer, 
of the Globe Jewelry Co., Syracuse, N. Y.; 
Charles Davies, of Butler Bros., New York 
city; Sam Moser, of the New York Pre- 
mium Co., New York city; Herman S. 
Grebasch, of May & Malone, Inc., Chicago; 
Mr. Crowley, of W. A. Green & Co., Dal- 
las, Tex. 
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Charles Davies, of Butler Bros., was in 
the city last week placing orders. 

The Sykes & Strandberg bowling team is 
leading in the Attleboro Shop League. 

Lawrence Keeler, of McRae & Keeler, was 
in Boston last week attending the golf tour- 
nament. 

Dominick & Halff are moving into the 
Bibney building and expects to resume op- 
erations on Nov. 1. 

The Austin jewelry factory was broken 
into one night last week and a small quan- 
tity of jewelry stolen. 

The firm of Chas. Thomae & Son was 
incorporated last week under the Massa- 
chusetts laws with a capital of $25,000. 
The incorporators are Charles Thomae, 
Charles G. Thomae and John H. Harm- 


stone. 
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Carl A. Hemple, a former manufacturing 
jeweler, was a local visitor last week. 

The Bishop Co., Kennedy Co., Evans 
Case Co. and the T. I. Smith Co. are op- 
erating their plants on a 13 hours a day 
schedule. 

The Robinson Bros. Co., Plainville, has 
decided to discontinue business and will sell 
the buildings and plant at public auction 
on Nov. 9. 

The fire department was called out 
Wednesday to extinguish a small blaze in 
the part of the Sommer building occupied by 
the Evans Case Co. 

The machinery of the D. Evans Co. was 
sold last Thursday at public auction to 
Charles Rhades. It is believed that the 
business will be continued by the new pur- 
chaser. 

Announcement was made last Saturday 
that the firm of Sturtevant-Whiting Co. 
would continue in business under the man- 
agement of Louis Kurtz and George White. 
Mr. White, the new member of the concern, 
has been a member of the selling force of 
the Geo. L. Paine Co. for the past three 
years. Fred Brigham has retired from the 
firm. 

















Ralph E. Deuble and C. M. McCandless 
have just purchased the J. H. Young 
Jewelry Co., an old established business 
located at Jefferson and Calhoun Sts., Ft. 
Wayne, Ind. The business will hereafter 
be known as Deuble & Co. The stock taken 
over by the new firm will be substantially 
augmented and in every detail the new store 
will be made into one of the leading estab- 
lishments of its kind in the city. Both 
members of the concern have been engaged 
in the jewelry business for years. R. E. 
Deuble, senior member of the firm, served 
as manager of the John Brenner Jewelry Co. 
at Youngstown, O., for a period of seven 
years. Prior to that time he had been 
with the American Waltham Watch Co. for 
five years. C. M. McCandless, junior mem- 
ber of the firm, is a native of New Castle, 
Pa., and a graduate of the Bowman Tech- 
nical School at Lancaster, Pa. 
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WANTED | 
A SALESMAN 


Territory— The City of Chicago and 
the West—to call upon the wholesale 
jewelry trade. 


He must be popular not because he 
is a good mixer,” but because he 1s a 
good business man. 


The right man will look upon his re- 
sponsibilities with genuine PRIDE—the 
complete line of jewelry he represents 
justifies it. 

We do NOT WANT A CHEAP 
MAN. We would much prefer to find a 
man of talent and integrity who has a 
proper valuation of his own ability, in its 
relation to what we shall expect of him. 


CHAS. KELLER & COMPANY 


John and Nassau Streets 
NEW YORK CITY 
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Langhorne, Pa. 

Horace Thoman, Woodbury, N. J., who 
was operated on in the Methodist Hospital 
here on Oct. 20, is reported to be improving. 

Sol. Sickles, of M. Sickles & Son, 900 
Chestnut St., and his son, Morton Sickles, 
have returned home from a southern trip. 


Charles Rudolf, manufacturing jeweler, 
formerly of 725 Walnut St., has moved to 
Room 202, A. & G. building, 712-14 San- 
som St. 

susiness has picked up in Philadelphia 
during the last month and many jewelers 
are already predicting a shortage in certain 
lines of merchandise. 

The sympathy of his friends in the trade 
goes out to Edward, Foley, salesman for 
Charles Muth & Sons, 35% S. 8th St., on 
the death of his mother. 

Joseph Gomez Diaz, diamond setter, lo- 
cated in the A. & G. building, 712-14 San- 
som St., will moye to the new Goodman 
building, 733 Sansom St., in the near future. 

Arthur Aisenstein and Joseph Baltin, rep- 
resenting Aisenstein & Gordon, 712-14 
Sansom St., were on a business trip through 
Delaware last week. 

Fred Straub, jeweler, of 2722 German- 
town Ave., is making alterations at his store. 
With the completion of improvement Mr. 
Straub will have one of the most attractive 
stores in that section. 

John Enright, jeweler, of 3020 Kensing- 
ton Ave., who was married recently to Miss 
Mary Kelly of Norristown, Pa., has re- 
turned from Bermuda, where he spent his 
honeymoon. 

M. E. Means, who is the western Penn- 
Sylvania and Ohio salesman for H. O. 
Hurlburt & Sons, 813 Chestnut St., is in 
town replenishing his stock and will soon 
start on his final trip for the year. 

J. F. (‘Jerry’) Neill, secretary of the 
Sansom St. Business Men’s Association and 
former president of the Philadelphia Society 
of Optometrists, celebrated his birthday and 
40th wedding anniversary on Oct. 19. 

J. W. Ray, watchmaker, formerly with 
H. W. & I. Lichtenstein, on 11th St., has 
gone in business for himself at 713 Sansom 
St. His place at Lichtenstein’s has been 
taken by George Bowman, watchmaker, of 
Lebanon, Pa. 

A. J. Schroeder & Co., southwest corner 
of 52nd and Chestnut Sts., is making alter- 
ations at his store with the view of ob- 
taining additional floor space. The display 
windows are being changed and a new safe 
is being installed. 

William Grunwald, of Baker & Co., New- 
ark. N. J.; Leo Henle, of Sussfeld, Lorsch 
& Schimmel, New York, and Edward Renz, 
of the Pennant Watch & Supply Corp., New 
York, were among the salesmen who called 
on the trade in Philadelphia last week. 

F, Allen Barry, son of Fred Barry, of 
Ziruth, Burgess & Co., Newark, N. J., is 
on the jury which is hearing evidence in the 
case of Mrs. Catherine Rosier, on_ trial 
here on the charge of murdering her hus- 
band, Oscar Rosier, and his stenographer. 

Joseph A. Schmidt & Co. have started 
in business at 1332 W. Venango St. Mr. 
Schmidt, head of the firm up until recently, 
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was in the employ of J. E. Caldwell & Co., 
Juniper and Chestnut Sts. The new store 
is very attractive and in the heart of the 
Tioga business section. 

A number of local jewelers attended the 
wedding of Harry Liebowitz, on Sunday 
evening, Oct. 29. Mr. Liebowitz, who is 
the credit man for Aisenstein & Gordon, 
712-714 Sansom St., was married to Miss 
Jean Greene of this city. The ceremony 
was performed by Rabbi Marvin Nathan, 
and a reception followed. 

The Jewelers’ Club has planned a num- 
ber of events for this Winter. In the first 
place the board of directors has set aside 
every Tuesday evening as “Club Night” 
when members are invited to attend and 
have a chat, smoke, or play pool, billiards, 
cards or shuffle-board. Aside from the club 
nights there will be Monte Carlo nights, 
educational meetings and the big affair—the 
annual dinner. 

Jewelers in the Frankford section have 
decorated their stores with municipal and 
national colors for the celebration which the 
merchants are to have beginning Nov. 4, 
marking the opening of the Frankford Ele- 
vated Railroad. Jewelers and other mer- 
chants of this section say the opening of 
the “L” will result in developing their sec- 
tion of the city and are confident of a big 
increase in business. 

A beefsteak dinner, the second event of 
the Jewelers’ Club’s Winter program, was 
held at the club rooms, 931 Chestnut St., 
on Monday, Oct. 30 at 6:30 p. M. Because 
of the limited facilities the club members 
were allowed to invite only one guest. The 
members and their friends had a good din- 
ner and enjoyed the music and vocal selec- 
tions by Fred Yockel, a member of the club, 
who always shines at the annual banquet. 

Announcement was made last week by 
Bartley J. Doyle, president of the Jewelers’ 
Club and director general of the First An- 
nual Jewelry Fashion Show, of a meeting 
of the committee in charge of the show 
during the early part of January, 1923. 
Originally it was planned to hold the show 
at the Bellevue-Stratford Hotel, Oct. 25-26- 
27, but the committee decided to postpone 


it and it will now be held early in the 
Spring. 
Max FE. Gordon, of the firm of Aisen- 


stein & Gordon, 712-14 Sansom St., Mrs. 
Gordon and their two children had a narrow 
escape from serious injury on Sunday after- 
noon, Oct. 22, when an automobile driven 
by Dr. H. M. Speer, 727 S. 55th St., crashed 
into the rear of the automobile in which 
Mr. Gordon and his family were riding. 
The accident happened at 56th and Walnut 
Sts. Mr. Gordon was driving east on Wal- 
nut St. at 56th St. when the other automo- 
bile, coming north on 56th St., smashed into 
Mr. Gordon’s car. The jeweler’s car was 
thrown against a tree and badly damaged, 
but no one was injured aside from a bad 
shaking up. 

Ellen Bates, daughter of Hiram G. Bates, 
1818 N. Park Ave., widely known clock 
repairer, was married for the second time 
to Henry D. Sherrerd, of Haddonfield, N. 
J., by Judge Gorman. Mr. and Mrs. Sher- 
rerd were first married by James J. Mc- 
Cormick, deputy city clerk of New York 
city, on June 12. Hiram Bates, father of 
the 17-vear-old girl, kidnapped the girl from 
her home in Haddonfield, N. J., and brought 
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her to this city and had her held as a run- 
away. At a hearing before Judge Gorman 
she was discharged with the understanding 
that she and her husband, who is consid- 
erably older, would appear in court Oct. 24. 
When the couple came before the judge, a 
court officer produced a number of legal 
papers showing that they were legally mar- 
ried. Mr. Bates did not attend court. The 
couple were then re-married. During the 
week Mr. Bates learned that another daugh- 
ter, Helen, who is 20 years old, had eloped 
to New York and married Albert Leslie 
Gardner, a confectioner of Camden, N. J. 








Notes from West Virginia 


Frank Whiteman has bought the clock 
and jewelry repair shop of W. H. Parks at 
Middlebourne, W. Va. 

G. S. Kerner, who has conducted a jewelry 
stcre in Weirton, W. Va., has moved his 
store across the river to Steubenville, O., 
where he has larger and more modern 
quarters on 4th St, 

The watch offered by the Isadore Cohen 
Co., jewelers of Bluefield, W. Va., for the 
best essay written on “What a Chamber of 
Commerce can do for Bluefield” was won 
by Bernard McClaugherty, Jr. 

Dr. J. M. Powell, of Powell Bros., Frank- 
lin, Va., has so'd his interests in the busi- 
ness to his brother, Dr. Jordan Powell, The 
former retires to specialize in optometry and 
will take a post graduate course. 

The prizes of the H. Einsohn Jewelry Co., 
Welch, W. Va., for the best essay written on 
the subject “Welch and McDowell County” 
are attracting much attention. A $15 prize 
is offered to the high school pupil writing 
the best essay and a $10 prize to any pupil 
writing the best essay in the Junior high 
school. 








Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 
Week Ended Oct. 28, 1922. 

The U. S. Assay Office reports: 


Gold bars exchanged for gold coin.. $1,171,509.13 
Gold bars paid depositors 137,659.73 





errr errr rrr TCR see cr $1,309,168.86 


‘Total 


Of this the gold bars exchanged for gold 
coins are reported as follows: 


Date. Exchange. 
CT IS 6:05-6.2bsa sce reer eae EeHeNSED $351,128.11 
OC 28 ik ce cia nddoeeevertereesees 303,923.22 
COON 2S eakiawe tet ee acendeeceeeaee 217,162.32 
CRO DO eno o40see ceeaeeehes arc edn 72,052.29 
OE a i ihn-ck We LA RCR A RRO RPE 150,025.73 
i a a ere re cert een Tt i 77,217.46 

TOE ic ciain sete braces nkemewewers $1,171,509.13 








Market Prices for Silver Bars 


The following are the quotations for sil- 
ver bars in London and New York as re- 


ported for the past week : 
Domestic 


Selling Price Silver, 
Londen U. S. Gov't Standcrd 

Date Official Assay Bars. Price. 
Ot. 24 vivnces< 345 70 99% 
CME 2S satin 34 fa 70% 99% 
(ye ee 344, 69% 96 
ee 34% 695% 99%, 
7 ey. ae 34% 6914 991% 
ae | ae 34 5 69% 99% 
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Chicago Notes 


Charles Howe, of the E. L. Logee Co., 
left recently on a business trip through his 
eastern territory. 

J. L. Art, of J. L. Art & Co., returned 
recently from New York, where he spent 
several days on business. 

Steve Bridges, of Despres, Bridges & 
Noel, accompanied by his wife, spent several 
days last week at French Lick, resting. 

Louis Sigel, representing Hirsch & Op- 
penheimer, returned last week from a three 
weeks’ trip through Illinois and Wisconsin. 

Max Cohn, 1603 Heyworth building, re- 
cently returned to Chicago from a five 
weeks’ business trip through the northwest. 

Mrs. T. Webb, assistant buyer for Hill- 
man’s, returned last week from New York, 
where she spent a couple of weeks visiting 
the markets. 

William Holt, of the Holt Jewelry & Op- 
tical Co., Stillwater, Okla., spent the past 


weck in Chicago calling on the trade and: 


visiting with friends. 

Richard Goldsmith, of Goldsmith, Stern & 
Co., New York, spent several days here last 
week calling on the trade and visiting at the 
Chicago office of this concern. 

Ernest Block, Chicago manager for the 
Louis Stern Co., returned: last week from 
New York, where he spent a week attending 
to business and visiting with friends. 

William E. Grinnell, Chicago manager for 
S. O. Bigney & Co., returned last week from 
a 10 days’ business trip through the north- 
west and reports business good there. 

Oscar Olson, of Inch & Olson, Fort 
Dodge, Ia., motored to Chicago last week 
with his bride to spend a short honeymoon. 
While here Mr. Olson called on the trade. 

P. Malkinson has opened a retail jewelry 
store at 2436 W. Division St. Mr. Malkin- 
son is a watchmaker and had been asso- 
ciated with Rudolph Huebsch for some time. 

H. Tucker, of Tucker & Freedman, left 
last Saturday night for New York and 
Providence, where he will remain for a 
couple of weeks looking over the various 
lines. 

John G. Leiner, accompanied by Mrs. 
Leiner, spent the week-end at Woodstock, 
Ill., visiting with F. T. Ferris, and motor- 
ing to Harvard, Ill., to visit with E. F. 
Felbeck. 

Dr. A. H. Goulding, Sterling, Ill., spent 
several days in Chicago last week visiting 
the markets and purchasing goods for the 
jewelry store he is opening in connection 
with his optical business. 

Louis H. Green, Chicago manager for the 
Charles E. Hancock Co., and Harold K. 


Green, Chicago manager for the Dowd- 
Rodgers Co., returned last week from a 
business trip through the northwest. 

F. A. Pistorius has associated himself 
with Emil Braude & Sons and will represent 
them in Chicago, calling on the local trade. 
Mr. Pistorius formerly was connected with 
one of the large wholesale houses here. 

Herman Zeitz, 3262 Lincoln Ave. re- 
turned recently with his wife from a motor 
trip to Ypsilanti, Mich., where he spent 
three weeks visiting with relatives, resting 
and looking over some of his land interests. 

Leonard L. Marcus, who formerly was 
connected with the bookkeeping department 
of Roberts & Co., has entered into business 
for himself as a public accountant and audi- 
tor, and has opened an office in suite 1303-A 
Heyworth building. 

Nathan Katz, of S. & N. Katz, Baltimore, 
Md., passed through Chicago last week with 
his bride en route to California, where they 
expect to spend some time visiting and rest- 
ing. While in Chicago they called on many 
of their friends here. 

Albert Weiler, assistant buyer for the 
Bauman-Massa Jewelry Co., St. Louis, Mo., 
motored to Chicago last week with his bride. 
En route here they stopped off at Starved 
Rock and all places of interest, and while 
here he visited with many friends in the 
trade. 

Harry A. McDaniel, of H. A. McDaniel 
& Bro., Lebanon, Ind., announced to the 
trade here last week that he has completed 
arrangement with the heirs of his brother 
to take over their share of the jewelry and 
department store business of that city. Mr. 
McDaniel is now sole owner of both stores. 

Miss Evelyn Klee, who formerly was 
buyer for the J. P. Hess Co., of Fond-du- 
lac, Wis., for the past 12 years, was in Chi- 
cago last week buying stock for the new 
jewelry and gift store she is opening at 1309 
14th St., S. E., Minneapolis, Minn. Miss 
Klee is well known in the trade and her 
many friends wish her success in her new 
undertaking. 

Mrs. George Bynner announced last week 
the marriage of her daughter, Jessie, to 
George G. Bell, of Chicago. The wedding, 
which took place at the home of the bride’s 
mother, 6409 Ellis Ave., was a very quiet 
affair on account of the recent death of Mr. 
Bynner. After the ceremony the couple left 
for a honeymoon, to be spent in northern 
Wisconsin. and after Dec. 1 will make their 
home at Beverly Hills. 

A. H. Gustafson, of H. D. Vognild, 1564 
Milwaukee Ave., is confined to his home at 
1110 Newport Ave., on account of being hit 
and knocked down by an automobile at Clark 


and Addison Sts. Mr. Gustafson was walk- 
ing home on Addison St. when the automo- 
bile ran up on the sidewalk and struck him. 
It is believed by his doctor that no bones 
are broken and he is only badly bruised, but 
as soon as the swelling is down an X-ray 
will be taken. 

The remodeling of the jewelry and sil- 
verware department of the Milwaukee Ave. 
store of W. A. Wieboldt & Co. was com- 
pleted recently and all new oak fixtures were 
installed. The entire department was en- 
larged about three times its original size. 
The repairing department was also enlarged 
and greatly improved. Nathan Kahn, buyer 
for this concern, stated he is anticipating 
for a very large holiday business, and with 
the enlarged department that they have 
needed for some time he expects to make a 
wonderful showing. 

Hugh E. King, Heyworth building, ac- 
companied by Mrs. King, left last week for 
his regular Fall business trip to the Pacific 
Coast. On this trip business will be com- 
bined with pleasure, as Mr. and Mrs. King 
will sail from San Francisco, Nov. 15, on 
the steamship Maui for Honolulu, where 
they will remain a month. While in Hono- 
lulu, Mr. King will also visit the jewelry 
trade. He will return to Chicago about Feb. 
1. Before leaving on this extended trip Mr. 
King temporarily removed his office from 
the third floor of the Heyworth building to 
room 702. 

An eight-foot basket bouquet of chrysan- 
themums, roses and Autumn leaves was 
placed on the desk of William F. Juergens, 
president of the Juergens & Andersen Co., 
on Monday of last week by his associates 
and employes of the company. Mr. Juer- 
gens explained it was done in commemora- 
tion of a 68th anniversary, but not his own. 
On Oct. 23, 1854, Mr. Juergen’s father and 
grandfather established the business of Juer- 
gens & Son in a small room on Lake St. 
Three years later Sebastian Andersen be- 
came associated with the business under the 
name of Juergens & Andersen. The busi- 
ness was incorporated in 1893 as the Juer- 
gens & Andersen Co., under the manage- 
ment of sons of the original founders. 
Since that time Mr. Andersen has died and 
the business is now managed by William 
Juergens and H. Paul Juergens. The com- 
pany now occupies almost the entire third 
and fourth floors ef the Stewart building 
and is recognized nationally as one of the 
largest diamond and pearl houses in the 
country. 

Harry J. Giles, Wyoming, Ill, and his 
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bride are spending their moneymoon in Chi- 
cago. While here Mr. Giles is also looking 
over the market and making his Fall pur- 
chases. 

S. C. Powell and J. Lewis, of S. C. Powell 
& Co., New York, spent several days in 
Chicago last week. 

J. T. Montgomery, of M. A. Mead & Co., 
left last week for the east where he will 
spend a couple of weeks calling on the trade. 

The National Jewelry Mfg. Co. 5 S. 
Wabash Ave., has been succeeded by the 
International Buckle Co., according to an 
announcement made a few days ago. 

C. I. Josephson, Moline, Ill., stopped off in 
Chicago for a day last week en route home 
from the east where he spent a couple of 
weeks visiting. 

Henry Frantz, of Wm. Frantz & Co., New 
Orleans, La., spent a few days in Chicago 
last week on his way home from a visit to 
the eastern markets. 

H. J. Hagen, H. M. Eddy, and Charles 
Ellbogen, of the Stein & Ellbogen Co., left 
last week for their final trip of the year, 
after spending a week in Chicago getting 
their lines ready. 

The Palace Jewelry Shop, 321 W. Madi- 
son St., reported to the police that on Sun- 
day morning of last week thieves broke the 
glass window in their door and escaped with 
watches and jewelry amounting to $522.75. 

Alec Levin, Calumet, Mich., spent several 
days in Chicago last week negotiating for 
the sale of his store. Mr. Levin has been 
in the retail business at Calumet for the 
past 30 years, and when he disposes of the 
store expects to leave for California where 
he will remain during the Winter months. 

Charles Adams, representing _ Despres, 
sridges & Noel through Iowa, South Dako- 
ta and Nebraska, spent the past week in 
Chicago getting his samples’ in shape for his 
final trip. While here Mr. Adams let out a 
secret he had been harboring for some time, 
and that was his marriage to Mrs. Charlotte 
Kelling, of Chicago. The wedding took 
place in Chicago about a month ago. 

Frank Semmer, city representative of the 
Stein & Ellbogen Co., had quite an exciting 
experience one day last week when thieves 
attempted to drive away with his car and 
half of his jewelry line while he had it 
parked outside of the retail jewelry store 
of Otto Loven in Oak Park. Mr. Semmer 
was inside of the store showing his mer- 
chandise to Mr. Loven when he happened to 
look out of the window in time to notice 
smoke coming from his car. He ran out of 
the store and jumped on the running board 
of the auto just as the thief was driving 
away. He was wrestling with the bandit 
for a couple of blocks when suddenly the 
thief jumped out of the car and entered a 
large green touring car and made his escape. 

During the past two weeks a_ greater 
number of retail jewelers’ have visited Chi- 
cago markets than for a similar period in 
many months. Buyers from every section 
of the country have been here and as a 
result of their visits and reports of condi- 
tions locally a very optimistic feeling pre- 
vails concerning the Fall and holiday trade. 
Jobbers report good sales in every section, 
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only collections are slow, but it is confiden- 
tially expected that this feature of the trade 
will be quickly adjusted as sales by the re- 
tailers increase. The general impression 
of the trade here is that inability to get 
goods from the manufacturers will be the 
only thing to prevent a record business this 
Fall. 

Among the many visitors in Chicago last 
week were: J. Rabinovich, of Max Rabino- 
vich, Grand Forks, North Dak.; Edwin K. 
Resoner, Muncie, Ind.; Sol M. Maneli, of 
Maneli Bros., Detroit, Mich.; Harry C-. 
Scatterday, Akron, O.; M. Adams, of Adams 
& Kirkpatrick Co., Lamar, Colo.; A. Clark, 
of Clark & Kirkpatrick, Lamar, Colo.; W. 
E. Trein, Dixon, Ill.; B. A. Strickler, 
Salina, Kans.; Edward Kupper, Milwaukee, 
Wis.; Morris Levine, Houghton, Mich.; 
Wm. Holt, of the Holt Jewelry & Optical 
Co., Stillwater, Okla.; Henry G. Yahn, 
Joliet, Ill.; J. VanderZanden, Green Bay, 
Wis.; R. C. Smith, Manhattan, Kans.; W. 
H. Carey, Streater, I1l.; Clarence Speicher, 
of Speicher Bros., Kankakee, I[Il.; H. J. 
Harm, and wife, Albert Lea, Minn.; Henry 
sirkenbusch, Jr., Pekin, Ill.; Karl C. Koons, 
Beatrice, Nebr.; E. L. Thayer, of E. L. 
Thayer Co., Rockford, Ill.; Alex Levin, of 
the Levin Jewelry Co., Calumet, Mich.; A. 
G. Knapp and wife, of the Knapp Co., 
Oregon, Ill.; Oscar W. Heiserman, West 
Union, Ia.; U. L. Jennings, Watertown, 
Tenn.; August Meyer of August Meyer 
& Son, Grand Island, Nebr.; E. Moltz, of 
the Vail Jewelry Store, Valparaiso, Ind.; 
Albert ‘Brown, Lincoln, II. 











The Schwartzman Jewelry Co. has added 
another room to its quarters due to increased 
business. 

W. A. Gill and son, F. C, Gill, are on 
a buying trip to New York city and expect 
to be gone a week or 10 days. 

Meyer Hurwitz, of the Meyer Hurwitz 
Jewelry Co., East St. Louis, has returned 


from a_week’s buying trip to Chicago 
markets. 
A. D. Pattle formerly of the Hogan 


Jewelry Co., Granite City, Ill, has taken 
charge of the repair work of the Gradwohl 
Jewelry Co. 

Miss Hilda Chenot who has been with 
3auman-Massa Jewelry Co., for several 
years is now employed with the Schwartz- 
man Jewelry Co. 

W. A. Gill and W. A. Gill, Jr., and wife, 
have returned from a two weeks’ vacation 
and fishing trip to Granite Bend, on the 
Black River, Mo. 

Mr. and Mrs. James Small, of Little Rock, 
Ark., visited in St. Louis the past week on 
their honeymoon. Mr. Small is associated 
with the Arnold Jewelery Co. 

The McCoy-Weber Jewelry Co. is mak- 
ing extensive alterations in the interior of 
its store and reports it will be finished by 
the first of the coming week. 

3enj. H. Taff, formerly in the jewelry 
business on Cherokee St., is now manager 
of the watch repair department of the Meyer 
Hurwitz Jewelry Co. in East St. Louis, 

The local office of the Oneida Community, 
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Ltd., has been visited the past week by two 
of the company’s directors from Oneida, 
New York. Lou Wayland-Smith and E. 
Kinsley are pleased with the business out- 
look and with the general business conditions 
found in St. Louis and vicinity. 

An event of considerable interest to 
jewelers and lovers of table silverware was 
held in the Statler Hotel, Oct. 13 to 16, in- 
clusive, by the Oneida Community. The dis- 
play was in charge of L. A. McKown, of 
the factory. 

The St. Louis Jewelry, Clock & Silver- 
ware Co. has just issued its catalog for this 
year. It is of the usual size and is quite at- 
tractive. The men are out in the field and 
report a considerable improvement in busi- 
ness. A. L. Blankenmeister is traveling in 
Oklahoma ; F.. G. Dolson, Mississippi; Frank 
Georgenton, southern Illinois. 

Wholesalers in St. Louis and the jewelry 
trade in Illinois were treated to a surprise 
Oct. 25th by the news of the marriage of 
August Reher, of Pana, Ill., to Mrs, Susan 
Garrettson, of the same place. They went 
to Taylorville, Ill., to have the knot tied. 
Mr. Reher has been in the jewelry business 
in Pana for the past 50 years. 

Among the visitors in St. Louis the past 
week were: Horace Baxter, Trenton, 
Tenn.; J. W. Strain, Carrollton, Ill.; P. G. 
Simmons, Memphis, Mo.; L. P. DeRouss, 
Waterloo, Ill.; Fred Schaeffer, Carlinville, 
Ill.; S. L. Weiser, Winchester, Ia.; Luther 
Dutton, Parma, Mo.; W. W. Martin, 
Doniphan, Mo.; T. H. Edwards, Clarkson- 
ville, Mo. 

The Zerweck Jewelry Co. recently made 
a change in the management of the optical 
department of the store, which will here- 
after be conducted in the name of the firm. 
Dr. Phar, who has been with the jewelry 
company since its move into the new store 
has opened offices at 225a Collinsville Ave. 
An experienced optometrist will have charge 
at Zerweck’s. The Zerweck Golf Trophy 
for the clubs of East St. Louis was won 
this year by the Rotarians. The Lions held 
the honors for 1°21 and each year the name 
of the winning club. is engraved on the cup. 

There will be several people of the 
jewelry trade interested in the marriage of 
Edith Kennedy Mead to Dr. E. E. Condon 
about two weeks ago, which came as a 
complete surprise to friends of the couple. 
Mrs. Condon has been employed in the 
silver department of the Famous & Barr 
Co. and prior to her employment there was 
with the Hess & Culbertson Jewelry Co. 
and is quite well known to the jewelry 
loving people of St. Louis. Her father was 
associated with the Mermod, Jaccard & 
King Jewelry Co. for years prior to his 
death a few years ago. Just what plans 
the young couple are making for their 
future has not yet been disclosed. Dr. 
Condon is a doctor of Chiropractic. 








For the past 10 years Louis J. Satin, 110 
Bleecker St., Utica, N. Y., has conducted 
one of the foremost jewelry establishments 
in that city. Owing to the expiration of 
his lease he has announced his retirement. 
Mr. Satin has made his home in Utica for 
the past 15 years and is identified with sev- 
eral prominent fraternal societies. He has 
also been an active member of various civic 
committees. 
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The Terner Metal Specialty Co. has been 
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incorporated in Milwaukee with $10,000 
capital stock by Edward Meldman, 1324 
Galena St., Robert A. Hess and Monroe 
J. Morse. 


Louis R. Bunde, Jr., advertising manager 
of the Bunde & Upmeyer Co., jewelers at 
Grand Ave. and W.- Water St., Milwaukee, 
has been accepted as a talesman of the grand 
jury called in Milwaukee county to investi- 
gate charges of graft and corruption. 

Carelessness on the part of an autoist is 
said to have been responsible for the break- 
ing of a large plate glass window in the 
jewelry store of William Schwanke, 222 
W. Water St., Milwaukee, late Friday 
night, The broken window exposed a shelf 
of jewelry which detectives were detailed 
to guard during the night. 

Young men employed in Madison jewelry 
and other stores have been offered an oppor- 
tunity to learn more about the art of win- 
dow trimming and show card writing in a 
class soon to be started at the night 
continuation school in that city. Several 
young men have already signed up for the 
class. A small tuition fee is charged. 

John P. Hess, president of the John P. 
Hess. Co., and prominent business man of 
Fond du Lac, was elected a director of the 
Cole Savings Bank at a special meeting of 
bank officials called to fill a vacancy. Mr. 
Hess has been engaged in the jewelry busi- 
ness at Fond du Lac for about 20 years 
and is recognized as an able business man. 

Alfred Fuchs, jeweler at 1403 Green Bay 
Ave., Milwaukee, was elected a director of 
the Green Bay Avenue Advancement Asso- 
ciation at the annual meeting held last week. 
Mr. Fuchs is one of the most active retail 
merchants in that business section of Mil- 
waukee. The association promotes the civic 
and commercial development of that terri- 
tory. 

Stouthamer Bros., prominent Milwaukee 
jewelers, were among the prize-winning 
firms which competed in ther window dis- 
play contest of the Upper Third Street 
Commercial Association during the Harvest 
Week sales event last week. Jewelers in 
the Upper 3rd St. district generally partici- 
pated in this merchandising event and re- 
ported very satisfactory results in sales 
promotion. 

A number of Wisconsin jewelers visited 
Milwaukee during the past week as repre- 
sentatives of their local retailers’ association 
to attend the 22nd annual convention of the 
Wisconsin Retailers’ Association. The State 
associaticn embraces retailers in every line 
of merchandise. Charles H. Goodman of 
Kenosha was re-elected president; E. S. 
Berthiaume, Superior, and W. A. Tomek, 
Two Rivers, vice-presidents; H. C. 
Christensen, Racine, treasurer, and M. 
Slattery, Milwaukee, secretary. 

Milwaukee merchant and civic organiza- 
tions are overwhelmingly in favor of a plan 
now before the common council for the 
renumbering of houses and _ consequent 
renaming of streets where necessary. The 
Upper Third Street Commercial Associa- 
tion alone protested the proposed change at 
a meeting held this week, practically all 
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other organizations being in favor of the 
movement. The Lower Third Street Asso- 
ciation, of which Waldemar  Stecher, 
jeweler, is a director,- went unanimously on 
record as favoring the plan. 

Jewelers of Milwaukee generally are 
opposed to the movement which has been 
put under way here to repeal the Daylight 
Saving ordinance passed by the voters two 


years ago. Milwaukee, together with many 
other leading cities of the country, has 
been operating under the revised time 
schedule during the Summer months. Ac- 


cording to downtown jewelers, this plan 
has provided the employes and employers 
extra hours of daylight in the evening 
during the months of the year where out- 
door sports and recreation can be enjoyed. 
Opponents to the plan contend that it has 
a tendency to encourage lengthening of the 
working day. 

Bunde & Upmeyer, downtown jewelers, 
are displaying jewelry prizes which are to 
be awarded to maids of honor from Mil- 
waukee county attending the queen of 
Wisconsin and the queen of Milwaukee, to 
be selected for the coming Wisconsin Prod- 
ucts Exposition which will be held in Mil- 
waukee next month. The jewelry prizes 
include four diamond solitaire rings, valued 
$300 to $100; a platinum diamond bar pin 
valued $75; white gold wrist watch valued 
$55 and another $50; diamond onyx ring, 
$50; ‘coral diamond ring, $35; string of 
indestructible pearls, $25. The display is 
attracting unusual attention to the Bunde 
& Upmeyer display windows. 

Milwaukee jewelers are heartily in accord 
with the purpose of the Better Business 
Bureau, of the Milwaukee Association of 
Commerce, which has now started a move- 
ment to educate the public as to “what not 
to do” in the matter of investments when 
the government redeems War Savings 
Stamps in the near future. The bureau will 
try to prevent money sharks from fleecing 
the public out of this money. Oscar H. 
Morris, manager of the local bureau, has 
returned from Washington where. he at- 
tended the national convention. Local 
jewelers have co-operated with Mr. Morris 
in the past in preventing unscrupulous 
advertising and merchandising here. 











TRADE CONDITIONS 


Christmas signs are beginning to appear in the 
retail jewelry stores, and Christmas shopping has 
already begun. Jewelers are reporting gceods 
laid aside for customers, with small payments 
down, and the development of a brisker credit 
business on items intended as gifts. The win- 
dows of the jewelry stores reflect the season, 
with the appearance of novelties, and of mer- 
chandise particularly suitable for holiday buying. 





Krigel Bros., now operating a retail store 
at 4 E. 9th St., will soon open a second 
retail store, at 8 W. 9th St., about a block 
away. A. Krigel will give special atten- 
tion to the new store, Elias Krigel spend- 
ing time at the E. 9th St. establishment. 

E. O. Baumgarten, vice-president of the 
Hoefer Jewelry Co., spent a day in Rich- 
mond, Mo., recently, helping P. G. Smith 
get his new stock into shape and ready for 
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opening. Mr. Smith, who has been with 
S. J. Huey at Excelsior Springs for nine 
years, is now going into business for him- 
self. He is a watchmaker and optometrist. 

Among recent visitors to Kansas City 
were E. M. Maupin and Mrs. Maupin, Os- 
ceola; R. M. McRill, Bristow, Okla.; I. 
D. Simmons, Hominy, Okla.; E. R. Har- 
lan, Eldon, Ia.; George H. Gardner and 
Mrs. Gardner, Pawhuska, Okla.; H. G. 
Butterfield, Topeka, Kans.; J. G. McKee, 
Lexington, Nebr., and L. B. Kimball, El- 
dorado, Kans. 

The Jaccard Jewelry Corp. has one of the 
most impressive show windows seen re- 
cently. The keynote is the regal nature of 
the diamond, the fact that it is the gift of 
kings. A purple motif dominates. A cen- 
tral piece is a representation of a throne 
room, with a decorated canopy enclosing a 
picture of D’Artagnan, played by Douglas 
Fairbanks, kneeling before the king and 
queen, in the incident after he has returned 
the jewel in the nick of time to the queen. 
Two other placards, artistically designed on 
purple cards, tell of the royal favor in 
which diamonds have always been held. 
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A. P. Woods, a retailer of Kirklin, Ind., 
and Aaron Parsel, a retailer of Nobles- 
ville, Ind., were recent visitors to Indian- 
apolis. 

Harry Sebel, of the Sebel Co., Inc., job 
bers, has returned from five days spent in 
Chicago where he purchased a large addi- 
tional stock of watches and jewelry. 

Carl Rost, of the H. L. Rost & Son Co., 
retailers at Columbus, Ind., was in the city 
recently. He was returning home after 10 
days of intensive golf instruction at West 
Baden, Ind. 

Visitors from out of Indianapolis who 
were in the city looking at distributors’ dig- 
plays were W. H. Huckelberry, Arthur, Ill.; 
Henry Van Cleve, Ladooga, and Louis 
Otto, of the L. W. Otto Co., Crawfordsville. 

George McCain, of C. K. McCain, 
Kokomo, Ind., was a visitor in Indianapolis 
recently. He is optimistic concerning busi- 
ness in his city. He declares there is no 
unemployment there and the holiday trade is 
expected to be the best in years. 

Joseph E. Reagan, head of the Baldwin- 
Miller Co., was one of the chief figures re- 
cently at a big meeting of the local order of 
DeMolay, a society for sons and friends of 
sons of Masons. Mr. Reagan distributed the 
prizes for the last year’s athletic supremacy. 

The Harry O. Cobb shop in the State 
Life building held its opening this week. 
The store is one of the prettiest in the city. 
Recently the location on the fourth floor 
was changed in order to give the company 
more room. Mr. Cobb specializes in criginal 
mountings of all sorts in platinum and gold. 
To open the place in the new location he 
staged a jewelry fashion show. The display 
room is done in blue and white with a dia- 
mond room in ove corner and two private 
consultation rooms and a private office in 
the other corners. The patrens are able 
to see the workmen in another glass par- 
titioned room, working on the designing. 
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E. M. Sieglitz, Calexico, has been here on 
a short business trip. 


I. Tasem, Tonopah, Nev., is in Los 
Angeles on business, ‘ 

Clara B. Thomas, formerly at 850 Broad- 
way, has gone out of business. 

Louis Hyman, of Oscar Hyman & Bros., 
New York, is spending a few days here on 
business, ' 

E. L. Tiffany, Taft, has been spending a 
few days in Los Angeles for business and 
pleasure. 

J. Rosenkranz, dealer in diamond mount- 
ings, 714 Title Guarantee building, has gone 
to San Diego on a business trip. 

Louis S. Nordlinger, of S. Nordlinger & 
Sons, left Oct. 18 for the east on a pleasure 
trip. He is accompanied by his wife. 

Glenn L. Seitz, representing Benj. Lazrus, 
New York, has just returned from a success- 
ful business trip through the northern coun- 
tics of California. He was gone five or six 
weeks, 

M. E. Smith, formerly representing an 
eastern house, has joined the sales force of 
the Meyer & Talbott Co. and is now making 
a trip which includes San Diego and the 
Imperial Valley. 

C. G. Etter, of the sales force of the 
G. D. Davidson Co. is taking a week’s 
vacation. C. C. Ruthford has taken a posi- 
tion with this company as traveling railroad 
watch inspector. 

Harry A. Phillips, traveler for C. F. 
Sischo & Sons, is in Arizona on a business 
trip. Robert H. Gilmore, of the same com- 
pany, is making a trip through the southern 
part of this State. 

Ford Hathaway, formerly with, Walton & 
Co., when that concern was in business here, 
but who has since been conducting a jewelry 
store at Avalon, Catalina Island, has opened 
a new store in Pasadena. 

Henry Hartman, formerly in business 
here but for some time past with his two 
sons, Hartman Bros, Co., at Salem, Ore., is 
attending the horological school at Elgin, 
Ill., according to a report received here. 

Leonard S. Lee, who has been living on 
his ranch near Chino since he disposed of 
his jewelry business in Pomona, the first of 
January, has moved to Los Angeles and be- 
come engaged in another line of business. 

Brock & Co. has announced that John 
Wesley Hunt has accepted the office of vice- 
president and will be actively engaged in 
the interests of the company. Mr. Hunt 
has been associated for the past 23 years 
with Tiffany & Co., New York, and is al- 
ready well known to many of the concern’s 
friends through his years of association with 
that house. Mr. Hunt was formerly a resi- 
dent of Los Angeles. 

Armand Jessop, San Diego, member of 
the Special Excise Tax Elimination Com- 
mittee, has sent letters to the jewelers of 
California urging strenuous activity in ap- 
pealing to Senators and Congressmen to 
repeal the 5 per cent tax. His letters are 
accompanied by a copy of the letter sent to 
Congressman Everett Sanford by Ralph 
Roessler, chairman of the Special Excise 
Tax Elimination Committee. 

Louis G. Sherman, formerly window 
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dresser for S. Nordlinger & Sons and since 
then doing a general window-dressing busi- 
ness, is still confined to his bed as a result 
of an accident by which his leg was broken 
three months ago. The attending surgeon 
says it will be four weeks yet before the 
cast, which is a heavy one of cement, can be 
removed. Those who have visited him say 
he is remarkably cheerful, considering the 
circumstances. 

Another meeting of the Brock & Co. 
forces, comprising proprietors and employes 
to the number of about 45, was held recently. 
Mr. Brock presided and stirring addresses 
were made by Clem S. Glass, who has 
just retired from the firm, by John Wesley 
Hunt, Mr. Glass’ successor, by H. Victor 
Wright, secretary, and others, including L. 
S. Gilham and Mr. Cummings of the firm 
of L. S. Gilham & Co., in charge of Brock 
& Co.’s advertising. 

When Karl Zack retired from the manu- 
facturing business of Moss & Zack about 
a year ago and returned to Denver, his 
former home, he still retained his interest 
in the beautiful home until then occupied 
jointly by the Moss and Zack families. Mr. 
Moss has just bought Mr. Zack’s interest 
in the residence and become sole owner. It 
is Mr. Moss’ intention to reincorporate the 
business and in so doing will drop Mr. 
Zack’s name from the style of concern. Mr. 
Moss announces that he paid his former 
partner a liberal bonus for his interest in 
the home. 

The following out-of-town jewelers have 
been in Los Angeles recently: C. E. Miller, 
Van Nuys; Mr. Asher of the Asher Jewelry 
Co., Santa Ana; J. Posner, J. Howard 
Blanchard and R. H. Wilson, Ocean Park; 
M. E. Van Buskirk, J. Van Nornum, Long 
Beach; John Parker and M. D. Lipton, 
Huntington Beach; Charles E. Perham, San 
Pedro; C. W. Middleton, Pomona; George 
Kryhl, Mel Smith and P. M. German,-Santa 
Ana; A. J. Dutton, Anaheim; M. A. Stall- 
meyer, Fullerton; W. A. Truslow, Red- 
lands; George Bower, Upland; Mrs. H. 
Gould, San Bernardino; H. E. Wellman, 
Alhambra; Mr. Fredrick, Santa Barbara; 
E. L. Tiffany, Taft; E. A. Cosgrove, Colton, 
and E. M. Sieglitz, Calexico. 








San Diego, Cal. 





Maurice Wolfson, 228 Broadway, has 
gone out of business. 

Keith Nauman, formerly with Shreve & 
Co., San Francisco, has taken charge of the 
jewelry repair department in the Ernsting 
store. 

W. E. and F. Prince, recently from Mel- 
ford, Mass., have joined the forces of J. 
Jessop & Sons in the watch-making depart- 
ment. 

John S. Ernsting, of the Ernsting store, 
went to Los Angeles to play in the return 
golf tournament of the southern California 
jewelers. 

George Jessop, of J. Jessop & Sons, has 
been spending an outing of two weeks at 
Pine Hills, a popular mountain resort in 
this county. 

At the recent county fair in Balboa Park 
an attractive booth was maintained by the 
Brown Optical Co., at which they showed 
charts and optical instruments. 

The Ernsting Co. made a special window 
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display covering the $250 gold watch which 
had been awarded to Stanley Newcomb, a 
local Boy Scout, who won the first national 
prize in the safety essay contest conducted 
by the National Automobile Chamber of 
Commerce. The display included enlarged 
photos showing the boy in scout uniform. 
The watch came from the Tiffany store in 
New York city. Young Newcomb has com- 
ing to him a free trip to Washington as a 
part of his prize award. 








Portland, Ore. 


J. W. Davids, of Davids’ Jewelry, Inc., 
Portland, has gone on a business trip to 
Seattle. 

J. P. Jaeger, of Jaeger Bros., is now on 
a flying trip to San Francisco in the inter- 
ests of business. 

Paul F. Feldenheimer, buyer for A. & C. 
Feldenheimer, is spending five weeks in the 
east on a buying trip, but is expected home 
soon, 

N. Solomon and George Butterfield, Jr., 
of Butterfield Bros., went quail hunting just 
south of Portland on the opening of the sea- 
son, and got the limit allowed by law in a 
few hours. 

Al Fields, of Al Fields & Son, recently 
returned from Idaho, where he has been so- 
journing six months in the interests of his 
health. He is now feeling much better. As 
regards business, “It is fair at this time and 
a good holiday trade is expected,” says Mr. 
ields. This firm makes a specialty of fancy 
ring settings, wrist watcnes and designed 
jewelry. 

A small glass bowl on.a pendulum on dis- 
play in Aronson’s window, recently, con- 
tained $25,000 worth of diamonds, and was 
used as an advertising stunt for the Rivoli 
Theater of Portland, a moving picture play- 
house which is now showing “The Pink 
God.” Passersby were asked to guess the 
number of diamonds contained in the glass 
bowl and send their answers to the Rivoli 
Theater. 

Zell Bros. & Co., of Portland, are enlarg- 
ing their window space to give better op- 
portunity for a display of their goods. Their 
optical department is also going through 
some benefactory changes, and another fit- 
ting room is being added. A _ new street 
clock in front of the Washington St. store 
has been installed, where every one passing 
can see the correct time. J. S. Zell has just 
returned from a business trip to San Fran- 
cisco and other California cities. He re- 
ports business in San Francisco good and 
still better in Los Angeles. He stated also 
that he had also noted a decided increas2 in 
the business done by Zell Bros. Two new 
store employes have been added to the con- 
cern’s force. 











The Englewood, N. J., Press recently de- 
voted considerable space to an article about 
the business of M. Lebson, a jeweler of that 
city. Besides showing interior and exterior 
views of the Lebson stere, the article gave 
a brief historical sketch of Mr. Lebson. He 
went to Englewood, N. J., in 1907 and estab- 
lished the store that he now conducts. He 
is active in city affairs and is a member of 
the Board of Trade and a number of fra- 
ternal organizations and is also considered 
one of the leading merchants of that place. 
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THIS KAWNEER FRONT PAYS THE RENT 


The extra sales drawn into this store by the beautiful Kawneer Front brings 
enough added profits to pay for the entire store. If you plan to build or 
remodel let us show you how a Kawneer Store Front will make money for 
you. Wewwill gladly send you a Book of Designs if you will drop us a line. 
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of the month in Los Angeles. 

L. Halsman, former jobber of Portland, 
Ore., is here on a pleasure trip. 

Morris Mayer, of Mayer & Weinshenk, 
has just returned from his southern trip. 

H. Goodman, jewelry and trunk jobber, 
who was very well known to the trade here, 
has died. 

William Davidson is leaving shortly with 
Mrs. Davidson for a combined business and 
pleasure trip to Los Angeles. 

Albert Hansen, of Seattle, who has been 
visiting San Francisco, has left for a south- 
ern trip which will be cf some weeks’ dura- 
tion. 

The store of the North Beach Jewelry 
Co. on Stockton St., between Green and 
Vallejo, is being altered and redecorated in 
an attractive manner. 

Norbert Hoffman, of Eichberg & Co., dia- 
mond importers and cutters of New York, 
is making his first visit to the trade in this 
territory. He is accompanied by Mrs. Hoff- 
man. 

E. C. McKeen, Coast representative of 
the Waltham Watch Co., is in the east. 
John Morse, Coast representative of the 
Elgin National Watch Co., is still in the 
Pacific northwest. 

Harry Lipman, of Eisenberg’s, Inc., has 
left for his trip to Honolulu (T. H.), hav- 
ing had a great send-off at the boat from 
members of the staff, who used a lot of 
confetti, flowers, etc. 

Joseph T. Kielty, of Mayer & Weinshenk, 
sails on Nov. 1 for his Fall visit to the 
Hawaiian Islands aboard the Matsonia. J. 
Weinroth, of L. A. Giaccobi & Co., has left 
for the same destination. 

Charles Weinshenk, Jr., is touring the 
northwest in the interests of the firm of 
Charles Weinshenk & Son. Among other 
lines, they are showing sets of attractive 
jade beads at popular prices. 

Arthur Sudheimer, formerly of the San 
Francisco Jewelry Co., has come down from 
his ranch in Humbolt county, where he re- 
ports conditions as being very good. He 
plans to remain here during the holiday sea- 
son, 

David Goodfriend, of Goodfriend & 
Traube, is visiting the trade and reports 
business to be very good in Salinas, where 
the firm is doing business. Farmers in the 
vicinity are getting satisfactory prices for 
their sugar beets this season. 

Local wholesale and retail jewelers, many 
of whom are golf enthusiasts, are expressing 
satisfaction that Herbert Van Ness was the 
“runner up” in the jewelers’ golf tourna- 
ment at the Hill Crest Country Club in 
southern California. Mr. Van Ness won a 
prize. 

Retail jewelers calling on the trade re- 
cently include: Max Noack, Santa Rosa; 
Edward Giant, Vallejo; W. FE. King, Stock- 
ton; Herbert Rappe, Watsonville; Mrs. F. 
W. Bertram, Marshfield, Ore.; Henry Ball, 
Sonora, and Mrs. Ball; L. Meyers, Vallejo, 
and H. Ginsburg, Reno, Nev. 

A meeting of jobbers, handling Swiss 
watches, was held under the auspices of the 
watch committee of the Wholesale Jewelers’ 
and Silversmiths’ Association on Oct. 16. 


THE JEWELERDS’ 
A large gathering of jewelers and silver- 
smiths attended and there was a full discus- 
sion of matters pertaining to Swiss watches, 
in connection with the new tariff regulations 
as affecting this grade of merchandise. 

A meeting took place on Oct. 17 of manu- 
facturers’ agents, located here, who sell to 
the wholesale trade. It was unanimously 
voted to form an organization which should 
include all the manufacturers’ agents, sell- 
ing principally to the wholesalers and job- 
bers, on the Pacific Coast. A committee was 
appointed to draw up a constitution and by- 
laws, its members being John S. Adler, Al 
G. Bernard and A. V. Davidson. 

The first announcement has just appeared 
in Ye Hallson Weekly Herald of the en- 
gagement of Miss Mildred Huggins, the 
charming young daughter of A. W. Hug- 
gins, president of A. L. Hall & Son, to Mel- 
ville Radke. Miss Huggins is keenly inter- 
ested in the jewelry business and she has 
studied under able and willing teachers. As 
a consequence she is no mean judge of 
precious stones, especially diamonds. 

Granat Bros., one of the well-known San 
Francisco jewelry firms, are now doing busi- 
ness at their handsome new store, 160 
Geary St. All the jewelry and silverware 
lines carried by their Mission St. house are 
featured in their second store. On the open- 
ing day the store resembled a flower show, 
so beautiful and numerous were the tokens 
sent by members of the trade and customers, 
who seized the opportunity to “Say It with 
Flowers.” G. R. White will be the mana- 
ger in charge. The interior of the new 
store is beautifully finished in American 
walnut and brocade wall covering, in shades 
that blend with the walnut. Plate glass and 
mirrors are just sufficiently in evidence and 
the show windows are separated from the 
store by handsome leaded plate glass. The 
exterior is finished in marble and metal and 
there is a handsome canopy, extending over 
the sidewalk, which contains three clocks— 
one facing the street and the other two on 
the east and west sides—so that pedestrians 
coming either way can see the time. Since 
Granat Bros. started in business in San 
Francisco over 20 years ago, their business 
has been a matter of steady growth. Their 
factory output will now be devoted exclu- 
sively to supplying their own stores. Up- 
stairs, in the new Geary St. store, there is a 
special department for resetting stones, en- 
graving, carving, etc. 








As evidences of the popularity of amuse- 
ments in California, an announcement has 
recently been made that certain of San 
Francisco Chinese merchants, assisted by 
public spirited citizens of Los Angeles, are 
planning to construct a Chinese city near 
one of the Southern California beaches. 
This project will at the start employ a 
capital in the neighborhood of a quarter of 
a million to be expended in the construction 
of buildings and grounds, which are typically 
Chinese. No admission will be charged to 
the City of Peking, but tourists and native 
Californians will have no difficulty in ex- 
changing their good money for articles of 
Chinese origin. When the City of Peking 
is finished, visitors will be afforded an op- 
portunity to visit therein a real Chinese 
jewelry store completely stocked with the 
products of Chinese jewelers. 
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G. W. Stong, of Grand Junction, Colo., 
has sold his jewelry store to H. T. Sher- 
man. 

Lewis Rassmussen, of the W. W. Hamil- 
ton Jewelry Co., is on his way home from 
a trip through the north west. 

The Higgins brothers jewelry store at Ft. 
Morgan, Colo., soon is to be moved into the 
store building vacated by the McBride store. 

The Joseph M. Dean store at Trinidad, 
Colo., has been sold to A. Rossi, and ‘here- 
after will be operated as The Trinidad 
Jewelry Co. 

Dewey J. Holmberg is back with the 
Lewis Jewelers’ Supply Co., of Denver, 
after a year’s absence spent on the road for 
eastern firms. 

W. R. Ejisch, salesman for the Lehman 
Jewelry Co., recently returned from a road 
trip through Kansas, southern Colorado, and 
New Mexico and reports that business is 
good, 

Charles Wathen, Denver jeweler, who was 
taken sick while on a trip at Aspen, Colo., 
and later operated on, is recuperating in a 
Denver hospital and soon will be at his 
place of business. 

Herbert G. Fisher, for 20 years secretary 
of the Edward Lehman Jewelry Co., Den- 
ver, is recovering from a serious operation 
at St. Lukes hospital, Denver, and expects 
to be back at work in the near future. 

P. H. McBride, Ft. Morgan, Colo., has 
moved into his new store which is one of 
the prettiest jewelry stores in Colorado. 
Oak fixtures with tile floors and tile trim- 
mings give the store a unique appearance. 

G. C. Dabney, Brighton; Paul Miller, of 
the Miller Jewelry Co., Boulder; Mrs. A. 
M. Friedland, Trinidad; J. C. Wehrman, 
Brighton; Henry Curtis, Littleton, and 
Harold E. Rosencrans, of Gardner-Rosen- 
crans Co., Longmont, were in Denver on 
buying trips last week. 

W. W. Hamilton, Jr., son of W. W. 
Hamilton, owner of the W. W. Hamilton 
Jewelry Co., who has achieved fame in col- 
lege athletic circles in the west, gave his 
father more cause to be proud of him re- 
cently when he starred in several of the 
Colorado College football games. 

Sam L. Wells, watchmaker, formerly of 
Denver and later with the old Johnson 
Jewelry Co., Colorado Springs, has been in 
the State hospital at Pueblo, Colo., for more 
than a year. In a recent letter, Mr. Wells 
said that he is almost well and soon will 
be able to return to an active life. 

The Lewis Jewelers Supply Co. is pros- 
pering under the new ownership of Paul 
Huber, formerly of Casper, Wyo. James E, 
Lewis, one of the former owners, now is 
retired. George Robinson, also one of the 
former owners, has opened a new watchmak- 
ing and manufacturing plant in the Jacob- 
son building. 

George Kissick, of the H. W. K. Co., 
Attleboro, Mass.; Harry J. Hildebrand, New 
York; F. L. Pettee, of the Waterbury Clock 
Co.; W. F. Drexmit, of the Keystone Watch 
Case Co.; S. Kresser, of the Ideal Watch 
Case Co., New York, and O. E. Samuelson, 
of the Towle Mfg. Co., all called on the 
Denver trade last week. 
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HERE is no more at- 

tractive department in 
a salesroom than a well se- 
lected stock of clocks that 
chime quarters on melodi- 
ous bells such as are 
contained in the rich beauty 
of our grandfather and 
mantel chime clocks. 

It reflects the discrimin- 
ating buyer and the char- 
acter of the house who have 
them on sale. 
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The Herschede Hall Clock Co. 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with Tus 


Jeweers’ CircuLar regarding any advantageous 
device or plan which they are utilizing in cen- 
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The Business Man and His Trade 


Association 





By G. W. Hafner, Manager, G. W. Hafner, Inc., Auditors and Industrial Engineers 

















N ana'ysis of the reports sent out by 

mercantile agencies leads to the very 
definite conc:usion that, while some business 
failures may be accounted for by lack of 
capital, unwise credits, extravagance and 
fraud, the vast bulk, the overshadowing 
majority of business mortality is caused by 
this one thing alone: Lack of adequate, 
accurate and complete information relative 
to business facts. 


BLIND BUSINESS 

This is the canker which is gnawing at 
the vitals of business! This is the dread 
white plague of commerce! This is the 
thing that saps the energy and wastes the 
frame of industry! This: That every busi- 
ness man has methods of his own, which 
he knows in his heart to be insufficient, yet 
jealously holds to and attempts to justify; 
that every merchant and manufacturer bases 
his conclusions and forms his judgments 
upon information which, except in rare 
instances, cannot be depended upon; that 
the days which should be given to perfect- 
ing business operations are passed in guess- 
ing at facts, or in mourning over lost profits ; 
that business men blind themselves to the 
great, changeless and inevitable truth that 
there is but one way in which to form any 
just conclusions of whatever nature, and 
that is upon a basis of proven facts. 

You cannct juggle with economic forces. 
Facts must be faced. Efficiency must 
characterize the performance of your organi- 
zation, Analysis must prevail instead of 
guesswork. Tradition must be abandoned 
in favor of knowledge. A clever lawyer 
may be able, by juggling of words, to per- 
suade a jury that two plus two make five; 
a writer may be able to make his public 
believe the ~eehgpapel: a physician may be 
able to convince a perfectly healthy patient 
that he is ill; on the business man who does 
not secure and use the right sort of informa- 
tion can deceive no one, not even himself, The 
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business fails, and he pays the penalty. If 
he makes a mistake, he cannot hope to con- 
ceal it by tuck or cleverness. Luck is always 
on the side of knowledge. 
REMEDY FOR BUSINESS FAILURES 

Now, the remedy for this condition lies 
in the ability to sce the facts of your own 
business, and of business at large, in their 
true light. And the most important and 
far-reaching cause of successful enterprises 
is this same ability. To be able to buy and 
sell—but what purpose does buying and 
selling serve, if no profit accrues from the 
transaction. To be able to compete—but 
what is the use cf such competition as affords 
you no return on your investment. To be 
able to maintain an organization—indeed, 
what is the use of staying in business, if 
you do not accomplish that for which the 
business was established. But to be able to 
see the facts of business is to gain control 
of your affairs, whereby your buying and 
selling is put upon an exact scientific basis. 

3esides, in your business, you want to very 
often he able to see in the dark—to forecast. 
That’s the great gift of all to a business 
man—to be able to judge, on a basis of 
proven information, what the probable out- 
come of any undertaking will be. But at 
any rate, we want to see, no matter in what 
way, so only we can see things as they 
really are. Very few men in business have 
been able to do this, as witness the chagrin, 
the disappointment, the financial loss immedi- 
ately following July, 1920, when prices went 
on the toboggan. If you will believe it. we 
should soon make industry and commerce an 
entirely different field of endeavor, if we 
could get but a little—ever so little—of the 
Dervish’s ointme>t in the Arabian Nights, 
not to show us the treasures in business, but 
the facts of it. 


KNOWLPNCE VERSUS GUESSWORK 
Marketing will never be raised to its 
rightful place, until we are able to know 
more about the facts of demand and supply. 
Take the rubber tire business, for instance. 


It has gone through a most disastrous two 
years, on account of overproduction and 
excessive stocks, ali of which might have 
been avoided had there been a comprehensive 
knowledge of such stocks. The candy indus- 
try is in a like predicament; one large 
manufacturer of confectionery being caught 
with a stock of sugar valued at $3,000,000 
when the break came in July, 1920. 

In some industries these things are fairly 
well known, and considerable progress has 
been made toward providing a scientific 
basis upon which to proceed. But these are 
in the minority. A census of marketing is 
as much needed as is a census of manufac- 
turing, and the time will undoubtedly come 
when we will know the volume of business 
in each locality by commodities, and perhaps 
separately far the different channels of 
distribution. This will give the knowledge 
needed for laying a scientific basis. 

\hat we need is “sta: dards” in business. 
There is one, and only one, best way to 
proceed under any conceivable set of condi- 
tions, and this best way should be developed 
and become the standard. You are familiar, 
of course, with the progress that has been 
made in determining the best method of 
grading wheat and cotton, and developing 
the use of standard sizes, standard grades 
and standard containers. Much the same 
method is required in dealing with operating 
and sales performance and with expense. 
Every trade greatly needs a standard ex- 
pense classification. When the business man 
can know, both in manufacturing and mar- 
keting, what a good man can turn out, 
what business a good salesman can produce, 
what should be expected from each square 
foot of floor space, what pulling power may 
be expected from each dollar’s worth of 
advertising, and what the standard of expense 
is for each item, or group, he will be in a 
position to conduct his business more 
efficiently and establish selling prices more 
intelligently. This will insure the largest 
returns to himself and the best possible con» 
ditions for the industry as a whole, 
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Domestic Cabinet Work Solid Mahogany 
Height 12% in. Width 26% in. Depth 7% in. 


MANTEL CHIMES and STRIKES 


In Many Styles—For Delivery From Stock 


Lmported and Domestic 
Manufacture 


Our complete line includes; Tubular and Rod Chime Hall Clocks; Mantel Chime and 

Strike Clocks; Wall Regulators with Chime, three-quarter 
strike and half hour strike Movements; French Clock Sets; Cuckoo Clocks; 400 Day Clocks; 
Alarm, Office, Kitchen and Novelty Clocks. They are of the celebrated makes of Kienzle, 
Hamburg-American and Bauerle Clock Companies, known on the market by the trade- 
marks illustrated. 





Our new Clock Catalog will be gladly sent to any responsible Jeweler upon request. 


Geo. Borgfeldt & Co. 
16% Street & Irving Place 


New YorR 
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Storekeeping Department. 





DEVELOPING THE HIGHEST GRADE OF BUSINESS 
INTELLIGENCE 

Now, it is evident at once that the way 
to set these standards is through research, 
Research is commercial scouting. Its duty 
is to map out the business field systematically 
and suggest points of attack. It stands back 
of the firing line, ready to supply information 
regarding plans to be followed, and the prog- 
ress operations should make. You cannot 
hope to win merely by the willingness to buy 
and sell, You must know the conditions of 
buying and selling. For you market and 
trade and expense analyses are as important 
as the mere mechanics of buying and selling, 
You should be aware of the relation of your 
business to the industry as a whole. You 
must find new markets, make changes in 
old policies and revise old methods to suit 
new conditions. 

And it is just here that your trade associa- 
tion comes in—it should play a large part 
in this new advance. From the standpoint 
of the necessities of the individual situation 
of every business man, you cannot afford to 
be without a plan by which to determine the 
facts of your own business. But there is a 
larger view to be taken of this subject. 
Co-operation is ithe keynote of the times. 
On every hand business men with a com- 
munity of interests are joining hands to do 
those things together, which separately iney 
are either powerless to accomplish, or can 
effect with only partial success. 

The day has passed when the individual 
business man could stand alone. It was not 
long ago when trade associations could not 
live becavse of mutual jealousies, That is 
no longer the case. Now business men are 
coming to look upon their industry as a 
whole, They have discovered that they don’t 
live alone. Individuals are learning that, 
irrespective of how well their own business 
is conducted, they cannot succeed in the long 
run, unless and until the entire industry is 
put upon an efficient basis. Business men 
today realize that confidence must be centered 
in business as a whole, and not merely in 
the individual concerns. They are beginning 
to understand that what hurts one hurts all; 
that business as a whole finally regulates 
their individual endeavors, their individual 
profits, their individual successes. 

Your trade association is the most effective 
means you can possibly employ for develop- 
ing the highest grade of business intelligence. 
The broad knowledge that results from 
having always available assembled figures 
from many sources, and covering a wide 
area has come to be recognized as an essen- 
tial factor in the proper control of business. 
And the supplying of information, for the 
purpose of forming a composite picture, and 
the use of this picture as a background 
against which to compare an individual busi- 
ness, requires genuine co-operation between 
many persons, and it involves a definite and 
proper function on the part of your associa- 
tion. 
of information and help if you really want it. 

THE BUSINESS MAN’S CLEARING HOUSE 

There is a persistent notion still prevalent, 
throughout industry and trade, that business 
as a whole bears no very close relation to 
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How to Sell More Clocks 








Proper Window Displays and Special Demonstrations Bring Big 
Results in Sales—Easy Response to Sales Efforts Obtained in 
This Line 

















oA HARDWARE salesman who works 

the north side of Chicago for one 
of the big jobbers dropped into the office the 
other day for a short little chat with the 
editors,” says the Hardware Salesman in its 
September issue. 

“As usual, we editors get a lot of 
ideas every time one of our readers pays 
us a visit. We talked about everything, from 
the way the trout were biting up in Wis- 
consin to the railroad strike, and most every- 
thing in between. He told me about a plan 
for selling alarm clocks that seemed to be 
a winner. 

“T asked him why it was that such a 
little effort would sell so many clocks for 
the retail dealers. He said: ‘Why, don't 
you know that there isn’t one family in 10 
that has a decent clock in the home—most 
everybody needs, either a new, or another 
clock. When they see a good display, many 
people will walk right in and buy one. I 
know of nothing that responds so readily to 
sales effort.’ 

Every Home a Prospect 

“Now, I had never thought of it in that 
way. But the more I thought of it the more 
I came to his way of thinking. And then 
I remembered that battered old veteran of 
a clock that shatters many a pleasant dream 
of mine about seven A. M., six' days a week. 
(Sundays, we play golf and don’t need the 
clock to wake us up.) 

“This old clock has certainly seen better 
days. One leg has dropped off, and a piece 
of a match has taken its place. The bell is 
tarnished, and you should hear it ring. 
Sounds like the approach of the fire depart- 
ment. And it is as temperamental as an 
opera singer. Today, it will be five minutes 
too fast; tomorrow, 10 minutes slow. But, 
somehow or another, that clock remains on 
the job. When T think that I need a new 
one, I am not handy to a store. When I 
am passing the store, I don’t think of it. 

Every Family Needs One More Clock 

“T asked half a dozen people, here at the 
office, what kind of clocks they had at home. 
With one exception, none could remember 
when they had bought a new clock. All 
admitted that their clocks answered about 
the same description as mine. It seemed 
unanimous that the average family needs at 
least one more clock, and that practically 
every family could use from one to three 
alarm clocks. T have taken notice in sev- 
eral homes where I have visited. Most of 
the clocks are stopped. Many of them have 
long since ceased being anything but orna- 
mental. Nearly all of the alarm clocks seem 
to bear mute evidence of the. fact that they 
have suffered many a fall from the dresser 
or table, or perhaps suffered an encounter 
with a playful baby. At any rate, a large 
number of the clocks should be replaced. 

“The above account of what I learned 
about the condition of alarm clocks in 


various homes may seem out of place in 
this magazine but it is my idea to show 
you that there will always be a big demand 
for clocks, and that any of your customers 
whom you can induce to make a special dis- 
play of alarms will always find plenty of 
customers willing and ready to buy. 
“One thousand two hundred clocks were 
placed on sale in the Emporium at St. Paul. 
The window display was maintained for only 
one week, and during that week over 800 
clocks were sold—over 133 clocks per day. 


High Priced Clocks Sell First 


“The startling part of the sale was the 
fact that the highest price alarms sold first 
—the cheaper grades, particularly the 98- 
cent variety, sold last and slowest. The ex- 
perience of this store shows that we are 
making a mistake in pushing the cheaper 
grades of clocks, and passing up the better 
class of clocks, which are the ones that 
actually give the best values, regardless of 
the higher prices. Too many merchants 
buy a few of the cheap clocks and then com- 
plain that the people these days only want 
the cheapest clocks obtainable, when, as a 
matter of fact, they will select the better 
clock if they are given an opportunity to 
see the best grade along with the cheap 98- 
cent variety which so many drug stores seem 
to be intent upon selling. 

“Clock displays are easy to make and take 
up little room. A suggestion from a job- 
bers’ salesman, that will help a merchant 
make an interesting clock display, will often 
close a nice order. 

“One salesman writes that he has had a 
nice business on clocks simply by demon- 
strating a clock in every store, and suggest- 
ing to all the clerks that they demonstrate 
a clock to every customer that comes in the 
store, no matter what he originally intended 
to buy. This salesman tells us that he has 
been able to have every clerk in several 
stores say to every customer: 

“Oh, by the way, I’ve got a new clock 
I want to show you.’ 

“The customers usually explain that they 
don’t want to buy a clock. Of course, the 
salesman assures the customers that it is 
perfectly all right if they don’t buy a clock, 
but lets them know that he thinks it is a 
good clock, and worth looking at. The 
clock is demonstrated, and in a surprisingly 
large number of instances a sale is made. 

“Now some merchants claim that they 
never try to force their customers to buy 
anything that is not asked for, but this is 
the wrong idea, and one that is robbing the 
old cash register out of many a _ good, 
healthy ring. Customers appreciate this at- 
tention, whether they buy or not. . . . 

“It is almost a dead certainty that half 
the customers who come into any store are 
good prospects for clocks. If the dealer can 
just get that idea over to his customer, he is 
sure to enjoy an increase in clock business.” 
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Mauser and Luger 
Pistols and Rifles 


Mauser Pistols 


25 Caliber Auto- Dealer's Price List Price 
matic Pistols .. $10.50 $16.00 
25 Caliber Vest 

Pocket Model... 10.00 15.00 poiieis Price List Price 


32 Caliber Automatic Pistol....... $11.00 $18.00 
Cal. 7.63 Mauser Combination Pistol 
with Wooden Holster 3% in. barrel 25.00 35.00 
Cal. 7.63 Mauser Combination Pistol 
with Wooden Holster 5% in. barrel 30.00 45.00 


Imported Mauser Ammunition )..167's price nase tin 
PTT TIE TITEL T TTT eT TT. $32.50 per 1000 $45.00 
Poe eT TTT ETT TTT TTT TTT Tee ye 35.00 per 1000 50.00 

weer Tyrer TTT Te eT Tee 45.00 per 1000 60.00 




















Luger Pistols 


Dealer's Price List Price 


Luger 7.65 M/M 35-inch barrel..... ... $19.10 $27.50 
Luger 9 M/M 8-inch barrel............. 43.50 55.00 
Rifle Stock complete for above.......... 10.00 12.50 


Imported Luger Ammunition 











Dealer's Price List Price 
ee re $45.00 per 1000 $60.00 
Es 686. KO 0064 K00 on c0eds 55.00 per 1000 70.00 
Holsters Field Glasses 
wets “tages — High Grade Army Imported Field 
Mauser Holster, Glasses. Complete with carry case, 
either caliber.... $ 7.20 $1.25 limited stock available. 
Dealer’s Price............ $10.00 
Luger Holster... 18.00 2.50 ee 16.00 
i ee 99 
= Stoegerol 
‘ 7 Army and Navy 
Mauser Rifles Gun Oil Simson Precision 
iM Model as illustrated Dealer’s List noma gd Watch “s . 
barrel Pine Ware Seocx...... 600 000 | [Dena ey Makes Use. == | 22 Caliber Rifles 


1906- af Model. Same as above 
Plain Walnut Stock. Round barrel, 50.00 70.00 


1906-F Model.Walnut Stock to muz- 


vent, Lubricant and 


Rust Preventive. 7 a 
ce 











zle 20-inch round barrel.......... 65.00 85.00 oa. Price d 22Calibre Precision. Cham- 
Rifle Cartridge, 6,5, 7,8 M/M or ‘Sto - oO co ecce per doz. bered for short and long rifle. 
30/06. Dealer, $75.00 per 1000, List, $90.00 per 1000 3 OUNCES ist Price Walnut Stock. 24-inch barrel $6.50 $10.00 














B10 2s sce per can. 


A. F. Stoeger, 606 5 West Forty-Ninth St. New York 


Sole Authorized and Licensed Importer for the United States 
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Address Delivered by Carl J. Greve, Manager I. E. Staples, Portland, Ore., Before the 
Recent Convention of the Oregon Retail Jewelers’ Association 
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i you are the highbrow, he never can 

make the jump. You either have got 
to come down, or go up; but there must be 
a level, a common meeting place of those two 
minds, before you can gain the confidence 
of a man and he is willing to do business 
with you. 

Of course, to impress a person to such an 
extent that you can gain his confidence you 
have to show sincerity. [ think the most 
discouraging thing that can happen to any 
sale is when a customer realizes that some- 
one is trying to “kid” him about it, is trying 
to flatter him. Sometimes it is the only 
thing to do; but flattery can be given in 
such a tactful way that the customer will 
never suspect that it is flattery. 

The best way, I think, to create sincerity, 
or create an impression of sincerity on your 
man—or lady, as the case may be—is to 
think straight. Concentration plays a very 
important part in making the sale. 

I think that most of you gentlemen here 
meet the retail customer personally, except 
perhaps, Mr. Jaeger. This is a case that 
happens once in a while. One of the most 
happy things for a customer to say when he 
comes into your store is, “Mr. Jaeger, I have 
$300 for a diamond, and I would like to 
have your judgment on what to buy.” That 
happens many times. When you have such 
a customer it is almost impossible for any- 
one to go to the showcase and pick out any 
but the best. I am confident that the men 
of the jewelry fraternity are of such calibre 
that when it is left up to them, they will 
give the best value possible. But when 
people come in and try to pit their judg- 
ment against the jeweler’s, they cannot win 
out. If they admitted they did not know 
anything about diamonds, or whatever they 
wanted to buy, the jeweler would immedi- 
ately be put in a frame of mind where he 
wants to give them the best possible for 
their money. The reason people do not win 
out is that they will not permit the jeweler 
to give them the advice they are entitled to. 

That only illustrates the point of sincerity. 
Think sincerely in your mind when you are 
waiting on a customer. Now, for instance, 
he is a laboring man, and you think a 16- 
size, 17-jewel watch would be one that 
would give him good satisfaction, and would 
not take more money than he could pay. 
You are thinking that as you look through 
the showcase, and the mere fact that you 
are thinking that makes him get the drift 
of it. Have you ever gone into a room 
where someone has been discussing you, 
perhaps adversely, and you immediately felt 
that sensation of knowing that they had 
heen talking of you? That is the impression, 
whatever it is. On the other hand, if you 
have in your mind the thought that you have 
an old watch there that you can slip over 
on to him, it is almest impossible to do it. 





Whatever your feeling is in the sale, it is 
contagious. I do not know what it is, 
but I know that is a force that works. 

Then, of course, another way to impress 
your customer is forcefulness. When a 
man asks you pointblank about the quality 
of an article you are selling, or what he 
can expect from it, you must be in a posi- 
tion so that you can tell him exactly. There 
is no line of merchandise in the world that 
is so blind as jewelry; and when a man 
asks if this article will give him satisfaction, 
you have to be able to tell him, and have 
to tell it in such a forceful manner that he 
will never question but that you are telling 
the truth. But if a man asks you about a 
watch, and says, “Is this a watch that I 
can put in my pocket, and when [ carry it, 
will it give me satisfaction,” if you are at 
al! doubtful about it when you sell it, it 
is not so much what you say as much as 
the way you say it that impresses your 
customer. 

After you have interested your customer, 
after you have created enough interest so 
that he comes into your store, after you 
have partially gained his confidence, you 
have the mountain yet to climb. You all 
realize that you have shown articles to 
customer hundreds of times; they see the 
watch, or the bracelet, or whatever it may 
be that they like; and you find at the last 
minute that it is at a price entirely out of 
the question with them. After all, there is 
a great majority of people who are not rich, 
and the price many times cuts a great figure 
with them. You can easily satisfy their 
whims and fancies, but whenever the price 
is named, you are completely out of their 
register. Probably the best way to handle 
that is somewhere along in the sale not to 
mention the price but get an idea of what 
price they are able to pay. Of course, if you 
are sure that the man is financially able to 
buy what appeals to him, why then. it is like 
what the astronomer said when the visitor 
called on him and remarked, “You go pretty 
deep into astronomy here, don’t you?” He 
said, “The sky’s the limit.” When a man is 
financially able, it is nice to paint a little pic- 
ture of the beauty of that diamond, and the 
happiness of the person who gets it, and work 
on the sentiment and all that. Many times 
it makes a sale where nothing else will work. 
But when you tell that to a man and find 
that he cannot pay more than $10, you have 
sown your seed on very sandy ground in- 
deed, especially if your deduction is correct 
that he may not be financially able to pay 
the price that he would like to. 

It is a very good idea to get some inkling 
about what price he wants to pay. Now, a 
thing that I have found that helps a great 
deal, is that a certain place in the sale there 
comes a time when you can almost tell that 
the question of price is coming up in the 
customer’s mind. If you present it to him 
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at just the right moment, and explain to 
him in a tactful way—not making it the 
first consideration, but explaining that there 
are some nice watches made at $25, $50, and 
$200, and laying them out on the counter— 
you can find out just about what he wants 
to pay, for instinctively the man will reach 
to the one about the price he wants to pay. 
If he had $50 in mind he will reach towards 
the one for which he can pay $50; and if 
you are a good salesman, you will put over 
one for $75. 

I think a mistake that a great many of 
us make in making a sale is in getting too 
many ideas in the man’s mind to consider. 
I do not think there is a gentleman in the 
audience that would put one of each article 
he carries in stock in the window. He will 
take one line and feature it. When a man 
asks for a watch, do not show him every 
brand of watch. Specialize on one line, and 
present a solid front in selection, that he 
can do something with. 

Another thing that I have noticed many 
times in making a sale—not so much myself, 
because I have schooled myself against it— 
is that salesmen many times want to talk 
to the customer about themselves. That 
is the kingpin of all “boners,” to let your- 
self enter into the sale, or talk of your in- 
terests. When you start telling the man 
what a fine home you have, it only gets 
him away from the proposition. Many times 
it is necessary to talk him away from the 
proposition. . If you see he is a little bit 
troubled about the array of goods there, 
does not know just what to say, and is very 
much confused; if you take this man on a 
little trip some place else, but in his own 
territory, and talk about him, he will soon 
be in the mood to buy. But talk about him. 
You are a fine fellow, and to yourself the 
most wonderful man in the world; but don’t 
tell that to him, save it and tell it to your 
wife when you go home in the evening. 
When you are selling the customer, tell him 
what a fine fellow he is. Talk about his 
proposition. He is not so anxious about 
you, 

In closing, there are many times situations 
that come up that it is impossible to cope 
with. JI do not think that any salesman, 
or any man that is selling merchandise, ever 
bats a thousand per cent. No matter how 
good you are, you are going to lose one once 
in a while. There is one thing that a man 
must have, and that is resourcefulness. When 
one line of argument does not do, change 
your tactics. 

Of course, we cannot treat them all alike. 
Every man presents a different problem. I 
know one time not long ago I had an in- 
stance where a young fellow and his sweet- 
heart, I believe, came in to buy a wrist 
watch. They were very much on the order 
of those who stand back about this far (in- 
dicating), very timid and bashful. It was 
impossible to find any subject that was com- 
mon to them and to myself. They wanted 
to buy a wrist watch, and I was thoroughly 
convinced that that young man had the 
money to pay for it. They looked at several 
watches. I tried several ways to get their 
ideas on the kind of watch they wanted, and 
so forth. Finally there was one word dropped 
that led me to believe that they wanted a 
white gold watch. It is not the general 
impression that white gold is popular, but 
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OUR WORKMANSHIP AND QUALITY ARE UNSURPASSED. 
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Two New Vases in Hawkes Crystal Glass __ |i 
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Fast sellers that will boost your profits \¢ 
{) 
, 
Your crystal stocks are not complete without these two new q 
Hawkes designs. You are losing sales to every discriminating ° 
home-lover if you cannot show them. q 
— ' , (\ 
They will stimulate your gift business. When a customer 
asks for an artistic, practical gift at low cost, these Hawkes g 
creations are the answer. As on all Hawkes items, the dealer’s ( 
profit on these vases is large, very large. And the satisfaction ° 
and good-will of your customers mean something, too. i q 
_ : () 
Order a limited number at once and put them on display. 
They'll sell on sight. 
(} 
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, T. G. Hawkes & Company _ ¢::. 1% 
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}) . e yae. e 
4-in, $1.00 ea. net Corning, N. Y. . 
oy 6-in. 1.35 ea. net. ( 
J 8-in. 1.75 ea. net Pacific Coast Office: 140 Geary St., San Francisco, Cal. 9 
i 10-in. 2.50 ea. net. (" 
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Neatest Waldemar or Sautoir Pencil on the market. 
engine turned, chased or plain in Sterling Silver. 


Finished 
12K 1/20th, 


14K Gold filled and 1/10th Silver plate. 


We also make the largest 
line of lingerie clasps in the 
world—all sizes, shapes and 
designs. Made in 10K, 14K, 
10K 1/20th Plate and Sterling, 
brocaded, engine turned, en- 
graved, pierce lined and 
striped inlaid. Note lingeries 
Nos. 10 and 11. This is the 
newest pat. hinged Lingerie 
Clasp with a double hump. 
No rivets. Will firmly hold 
the thinnest piece of silk as 
well as the thickest lingerie. 


O. R. Johnson Co. 


Auburn, Providence, R. I. 
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ASK YOUR JOBBER FOR SAMPLES. 




























No. OA. Leather Telescope 








9-13 Maiden Lane, New York 








Rueckert Manufacturing Co. 


SAMPLE CASES 
TRAYS and TRUNKS 


Everything for 
The Jewelry Salesman 


162 Clifford St., Providence, R. I. 





No. 2172. Earring Case 


220 Post St., San Francisco 
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that seems to be: the most salable thing in 
the watch line. When I got this informa- 
tion, I simply selected the watch that the 
lady had looked at, walked around the 
counter, asked if ] might put it on her 
wrist, tore off the sales ticket, wrote out a 
sales slip, and told the genetleman that it 
was $50. And it worked. J am not telling 
you that you can do that evéry time, but 
with different men you have: a different 
problem, and you have to be resourceful 
cnough to figure out what is going to work 
on that particular man. 

I know many times J have had customers 
that were up to the closing; everything was 
all set. they were sure of the quality, they 
knew that that was what they wanted, but 
they just could not decide. In making a 
sale 1 think it is a great deal like climbing 
a mountain. You have to bring a person’s 
mind step by step up the side of the moun- 
tain, and when you get on the top you 
knock them either one way or the other; 
and sometimes it does not take much to 
throw them either way. If they are look- 
ing at a tray, take that tray and set it away. 
Many times just some little insignificant 
thing like that will close the sale immedi- 
ately. It is a peculiar thing; it is a ques- 
tion that to me is unfathomable. 

Every time I sell anything | try to analyze 
every step. Another thing I do very often 
is to go into other stores and make a pur- 
chase. Probably I will buy a certain ar- 
ticle, but if the man sells me, he will work 
for it. I like to go through the process of 
that sale with him, in a battle of wits, 
to see the arguments that that man will put 
forth. I especially like to analyze the sales 
arguments of a haberdashery salesman, | 
imagine that selling neckties is a great deal 
like selling a scarf pin, which is one of the 
hardest items we have to sell in the jewelry 
business. Usually a lady buys a scarf pin, 
and she has no idea as to what she wants. 
One of the best things to do in selling a 
scarf pin is not to show too many. You 
will find this true not only in selling scarf 
pins, but also in selling many other things. 
Many times I have sold an article, and only 


shown one article. Suppose a customer 
comes in and says, “I want a watch for 
Ralph. He is just graduating, and I want 


to get him a little present.” I say, “Now 
there is just what he wants,” and I show 
them a watch of the kind that appeals to 
boys of that age. The consequence is that 
they usually take that watch without looking 
through my stock of watches. By knowing 
people you know what they want and what 
they can pay. Give them what they want, 
and you will be ready for the next customer. 

By this going to a shop to have some one 
else wait on you, you many times pick up 
a point you can use very successfully in 
your own business. When a man_ pulls 
something new on you, remember it, and 
try it in your own business. And when you 
get a hard one, try it on him. 

When I was a youngster going to school, 
the teacher used to give us three words a 
day to Icok up in the dictionary. When 


we would report on them the next day, she 
would say, “Now, there is no use looking 
those words up 


unless you use them. If 
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you take a word and use it a few times, it 
is yours, It is the same with selling. 
Then, after you have gone through all 
those graduations of making the sale, there 
comes the crowning glory of business—suc- 
cess. Success can be placed as a percentage 
proposition. There are a certain number of 
sales you are qualified to make. Unless 
you can make this certain percentage of 
your sales, you cannot be successful. I do 
not mean that you have to make them all 
yourself, If a customer comes into your 
store, and one of your employes does it for 
you, it amounts to the same thing; but it is 
up to you to train your employes to do 
it just as well as you can, If a man has 
that attitude, that he trains his employes 
so that they can run the store without him, 
he is on the right track. A man should ar- 
range his affairs so that if he should want 
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to step out of town for a month or s0, 
his business will function just the same as 
if he were there. Of course, we know that 
for anything that moves itself there has to 
be motive power; and so there has to be 
a little energy in the business. That is 
usually exemplified in the form of the pro- 
prietor. A great deal of this power must 
be given to the ones around or it will never 
make his business grow. He must not make 
his business a one-man business. You can 
grow just as fast as you can when there 
are others to help you. 

A defirition of success that T read the 
other day is the best, | think. that T have 
ever seen. It is short and to the point, and 
was given by a college professor. He says, 
“Success in this life is doing work that you 
enjoy, and making a living at it.” That is 
about all there is. If you can get some pleas- 
ure out of your work, go down in the morn- 
ing, greet your employes in good spirits, meet 
your customers, see your store there, with 
the window displays, showcases full of beau- 
tiful merchandise, to see the brilliant gems, 
you are making a success. When you go 
to your store in the morning with that spirit, 
it is a pleasure to look at it, to meet your 
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customers, to say “Good morning,” and to 
meet the boys. Every man can build that 
up so that it is a pleasure to go to the store, 
and not a drudge. 

[THE END.] 





The Store of Hollister & Wilder, 
Westfield, Mass. 


LLUSTRATED below is the attractive 
store of Hollister & Wilder, Inc., 
Westfield, Mass. The store is 100 feet deep 
and 20 feet wide. The fixtures are of 
dark oak. The show windows, of which 
there are two, measure seven feet in length 
and four feet in depth. Every effort is 
made to make the most of the show win- 
dow, displays being changed regularly once 
a week. As a rule the displays are gen- 
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HOLLISTER & WILDER 


eral, comprising a well chosen assortment 
of attractive merchandise. 

The population of Westfield is about 
20,000, but this firm draws’ from seven 
or eight other towns. Besides distributing 
booklets, folders and other literature at 
different intervals throughout the year, the 


concern does a certain amount of news- 
paper advertising, and also distributes 
manufacturer’s literature, 


The business was incorporated 27 years 
ago. Nationally advertised cameras, ac- 
cording to the firm, constitute one of its 
most profitable side lines, 








lave the courage of your own convic- 
tions. After all, the other fellow hasn't 
the slant on the inside situation as you have, 
and results are not a vital matter to him 
whether they are good or bad. Advice is ail 
right to listen to and to measure and weigh 
carefully. But in the end, make your own 
decisions. You'll make some mistakes. But 
only a dead one is always right. Learn 
from your mistakes, but keep on doing 
things to the very best of your ability and 
judgment. 
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The Fitting Christmas Gift! 


This will be a “Betty 


Beads” Christmas. 

These quick selling neck- 
laces will bring profit to the 
dealer who has adequate 
stock. Six patterns and all 
the latest colors. 

Retail for $1.00 per strand. 

Send order today 
We ship at once 


Sold only to the retail trade direct. 


Ny < tty Read 
ot Betty Products Co. 
37 Edwards St., Hartford, Conn. 


New York Office: 
Condit & Rattey, 9 Maiden Lane 





This metal tag identi- 
fies the only genuine 
“Betty Beads.” 
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GREATEST 
BARGAIN 
EVER 
OFFERED 


No. 3002X —“Le-Flis” §& 
Power Genuine Prism Bi- 
aocular, French Make, very 
powerful, extra fine qual- 
ity thruout — retail value 
$45.00. Our rionesg” 





No, 3063X 





No. 3003X—Guaranteed 10K. Gold Filled Cable Temple Spectacles 
fitted with O-Eye size Periscopic Convex — all $4” 
es ee. UNNI INN 5 ss is nib 0 0 6 910 6 inn 0549069600 08590045 


NEW ERA OPTICAL CO. 


Write for Catalog and Save Money. 
123 W. Madison St. CHICAGO 








Ladies’ Beaded Hand Bags 


Very low, half the former wholesale price to dealers, 
to reduce a large stock. They wholesaled before at 
$5.00 to $7.00, now offered for $2.50 to $3. 50 mostly. 
Will send them on approval and selection. 
They are substantially hand made, in mesh style of 3/0 size seed 
beads, all colors and designs, over velveteen, silk lined, silk draw 
—~ finishing beads at bottom, 6 by 9 to 7 by 1@ inches sizes. Try 
memo. now. Also various Weven Bead Neck Chains which all 
indie like—5, 7 and 9 beads wide. 


ne AGATES 


All colors and shades, red and 
white stripe and black and 
white prevailing. Beautiful for 
Jewelers’ Show Windows. 
readily. All folks lowe agates. 
2 to 4 inch, polished. Low priced 
at 25 cents up. Sent on ap- 
proval. 


Elk Teeth, Precious Stones. 
Most beautiful Scenic and Moss 
Agate Jewelry in the world. 
Price list free. 38th year. Every- 
thing wholesale. 


DLW. Stilwell "sober 

















CALIF. GOLD COINS 


Charms, Scarf Pins, 


Society’s Latest Fad 


Worn by many of 
New York’s 400 


Two A Samples $2.06. Price List 
on Request 


D. N. ROSE & CO. 


Whol I J I. 


TULSA, OKLA. 





Keep Me Smiling 
Our Trade Mark 
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Three Things Newspaper Advertising Accomplishes for Jewelers 





Written Expressly for The Jewelers’ Circular by A. Stanley Keast 




















The man who has a thing to sell 
And goes and whispers down a well, 
Is not so apt to gather dllars 
As he who climbs a tvee and hollers. 
—Selected. 
Con: SISTENT ard carefully prepared 
newspaper adveftising serves any num- 
ber of useful parposes as applied to the 
retailing of jewelry, chief among which 
are these three: 
1. It keeps your store in the eyes of 
the public. 
2 It brings new customers into your 
store. 
3. It creates new desires on the part of 
customers and points out new 
methods of satisfying them. 


Not a day passes that you do not meet a 
certain number of people to whom you are 
afforded the opportunity of showing your 
wares, or of telling them the news about 
your store. Others are probably reached 
through the medium of effective window 
trims. Have you ever stopped to figure, 
however, that there are hundreds—perhaps 
thousands—who never pass your store, who 
know only in a vague sort of fashion that 
you are in business at all? Do they know 
of the excellent line of jewelry and silver- 
ware you happen to carry in stock? Do 
they know you are ready, willing and 
equipped to cater to their needs? Do they 
know, furthermore, that your prices are 
more reasonable, because you are satisfied 
with a smaller percentage of profit? 

Except in sparsely settled sections few 
jewelers find it expedient or profitable to 
spend much time away from their stores, 
indulging in word of mouth advertising re- 
garding their service or their wares. In 
the larger cities such a program for pro- 
moting publicity would prove as foolhardy 
as it would be unprofitable. Much as the 
jeweler might desire to meet in person every 
resident in his home town, such a pro- 
cedure for obvious reasons would be quite 
out of the question. 

There remains, then, but one sensible way 
of telling the general public the news about 
your store. There is but one medium by 
which every man, woman or child can be 
kept informed as to what is transpiring in 
your establishment from day to day, and 
that is your local newspaper. It voices your 
opinions regarding your merchandise; it 
states prices—in short, it tells them all you 
want them to know about your service or 
your goods, 

A jeweler once wrote to the editor of a 
city newspaper asking him to explain the 
theory of advertising; to state what effect 
it had upon the public; and how it would 


help his business. Permit me to quote in 
part the editor’s reply: 


‘Advertising is the motive power of 
industry. It is one of the great arts 
that by observation and study has been 
developed into a_ highly specialized 
science. It is news—news of a mer- 
chant’s activities; of the invention of 
new articles and improvements on old; 
of prevailing prices on all commodities ; 
news by which the progress and activi- 
ties in all lines of human endeavor is 
carried to the vast public. It is a care- 
fully planned method by which a 
merchant brings his wares to the atten- 
tion of possible customers. Without it 
the people would rest in ignorance of 
a multitude of devices made for their 
comfort, pleasure, health, protection and 
general geod. Without it industry 
would dry up and cease to exist. 

It has so much to do with our prog- 
ress and well-being, that certain States 
have enacted laws against its misuse. 
It is the means of communication 
between the individual and his fellow- 
men, 

There-are many ways of advertising, 
but that universally recognized as the 
best and most effective is through the 
medium of a progressive newspaper, 
where it stands shoulder to shoulder 
with the record of current events of the 
world, 

Here a score of merchants in the 
same lines make their announcements 
and display their wares, that the readers 
may organize their purchasing and con- 
serve their time by going from page to 
page, instead of from street to street, 
or from city to city. In this way it 
answers tens of thousands of questions 
daily, and proves a mighty cyclopedia 
of commercial information. By adopt- 
ing the plan of advertising in the daily 
paper, a merchant is thus placed in 
communication with the clientele of the 
particular newspaper at an expense that 
is only a fraction of that required to 
make an individual appeal, and in the 
most effective manner known to man.” 


This editor, in his reply, has given the 
applicant for information a plain, unvar- 
nished statement of facts regarding the 
efficacy of newspaper advertising, never 
once stretching the truth or side-stepping the 
issue. Any authority on advertising, or 
user of large advertising space in the news- 
papers will vouch for the accuracy of his 
remarks. 

Time was when all advertising was looked 
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upon as more or less of a gambling 
proposition, Merchants were not averse to 
fabricating, or resorting to misrepresenta- 
tion, so long as they were not found out. 
“The end justified the means,” according to 
the reasoning of perverted minds, so what 
did it matter if they fooled the public 
occasionally. Thanks to the vigilance of the 
Associated Advertising Clubs, and local 
clubs of advertising managers, this variety 
of advertising is fast becoming extinct. 

The jeweler who would play safé is 
admonished to guard his advertising from 
“wood-alcohol” or “fusel-oil” poisoning, 
insisting all the while that his copy savor 
of truthfulness and sincerity,—100 per cent. 
plus, Not a few jewelers have gone to the 
wall in the past because they thought only 
of today’s profits. Their chances of ultimate 
success were sacrificed by their attempts to 
do business either without advertising, or by 
running advertisements that did not measure 
up to the truth. The jeweler who builds 
for the future is the type of man who 
believes in gaining the respect and confidence 
of the people in his community, and is will- 
ing to appropriate a portion of his earnings 
to accomplish this result. 

There is a bit of serious humor in a 
quotation I happened across lately which 
reads as follows: “When a man loses his 
watch he advertises for it; when he loses 
his head he stops advertising.” The Ameri- 
can -Printer is quoted as saying in a recent 
issue that in the old days people used to sit 
and hope that it would rain; now they 
irrigate. By the same token the jeweler who 
stands idly by hoping that business condi- 
tions will improve, can help materially to 
stimulate buseineess in his own community 
by a judicious use of advertising space in 
the newspapers. Advertising is equally as 
efficacious in multiplying sales for the 
jeweler as irrigation is conducive to an in- 
crease in crops for the agriculturalist. It is 
an open secret that in every period of busi- 
ness depression the jeweler who advertises 
is the last to feel the pinch of hard times, 
and the first to recover. 

No jeweler can excuse his failure to ad- 
vertise in his local newspaper on the ground 
that he knows nothing about the science of 
advertising. Most papers employ men to 
take charge of that detail, at no additional 
expense to the advertiser. Furthermore, 
manufacturers are constantly sending litera- 
ture to jewelers containing offers of free 
electros, copy, and sample ads, I know this 
to be the case, because I see their letters, 
and sometimes take advantage of their 
offer of free electros. A decade ago people 
would simply ask for an alarm clock. To- 
day they demand some particular type of 
clock, and refuse to accept a _ substitute. 
Whereas Smith was content to accept any 
old watch the jeweler palmed off on him, 
he will today insist on getting a _ trade- 
marked timepiece, any one of a number of 
makes he has seen advertised in the maga- 
zines or newspapers. This is not mere 
heresay, but an actual fact borne out by 
everyday experience in selling behind the 
counter. 

The Smiths no longer just buy,—they 
compare, and buy according to preconceived 
ideas of value and service. Advertising has 
taught them a new science—the science of 
spending. And the one oustanding medium 
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LOTUS BEADS 
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24 Inches 
in Length 


The featherweight bead with the most exquisite lustre 


By far the prettiest bead ever shown, has a rich satin finish and can be had in 


colors to match any gown. 


Will not fade, peel or wash off. Complete in satin 


lined box $6.00. Jewelers’ Circular Key 
Largest assortment of Genuine Garnet Jewelry in the 


Genuine Amber Beads 
Genuine Garnet Beads 
Genuine Coral Beads 


TREULICH & KLAA 


IMPORTERS 





United States 
Lotus pearl beads, indestructible, 40e. inch. 
Lotus pearl beads, wax Silled, 20c. inch. 
Jewelers’ Circular Key 
325 W. Jackson Boulevard 
CHICAGO, ILL. 





Solid Gold », 
14kt.White 
Gold Top 
Genuine 


These ads will appear in the K. of C., Colum- Hope Ruby 
bia, K. of P., Moose, Mason, Modern Wood- To Retail 


man Monthlies and Women’s Magazine. $25 00 
e 


All orders will be turned over to Retail 
Send usthe name 


Jewelers. 
Use a similar ad in your local lodge pro-| ¢¢ ihe nearest 
gram and newspapers. jeweler and the 
i ill be sent 
BUFFALO JEWELRY MFG. CO. | for" inspection. 
“The Mail Order House’’ 
Brisbane Building Buffalo, N. Y. 





Cut No. S. F. 





90% of the Business Men that fail come from the ranks of the Non-Advertiser. Play 
* Advertise. Write for our Free Cut Service. Svfo and 


SEND NO MONEY 


2 GENUINE DIAMONDS 4/100 Each 





FREE Witt *octiine or More” 


Surprise your WIFE 


ON THE NEXT ANNIVERSARY 
3 Genuine Diamonds 4/100 ea. 
looks and Wears 
Like PLATINUM 
| 20Kt. 


White Gold 


Hand Carved 
To Retail 


$25.00 


Real Platinum 
without diamonds 
same price. 

Insert this ad in your local papers. Cuts fur- 
nished without charge with one ring or more. 


WRITE for WHOLESALE PRICE 





J. 6177 














Coral Necklaces 


Graduated and Uniform 
Regular and Opera Lengths 


Pink, Red, White, White and Pink 
also 


Ox-Blood Coral Necklaces 


The Latest Vogue 


BORRELLI & VITELLI 


15 West 34th St. New York 


















SEND US YOUR SPECIAL ORDERS FOR 


EMBLEMS @ 
=> BADGES © 
Gwent MEDALS 


Fraternity Pins 
INTERBORO MEDAL and BADGE Co. 
J. JURGENSEN, Prop. 123 Fifth Ave... NEW YORK 
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Melville F. Richmond 


Flexible Diamond 
Bracelets and Broorhes 


Platinum Only 
334 Fifth Abenue, Pew Pork City 


Tel. Pennsylvania 2220 
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APEX WATCH CASES 


FACTORY TESTED 
APEX WATCH CASE MFG. CO., Inc. 


FULLY GUARANTEED 
82 Nassau St., New York 
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Retail Advertising Department. 





of advertising which continually influences 
their buying habits is the daily newspaper. 
Whether it’s at the breakfast table, on the 
street car, in the store or at the fireside, the 
daily newspaper is the Johnny-on-the-spot 
salesman. (And I am not paid by any 
newspaper to say this). This argument 
brings before you the problem of cultivating 
the potential sales and good-will value of 
the Smiths in your neighborhood and city. 

To begin with, do you know the Smiths? 
Do they know you? Do they know the 
character of the merchandise you have to 
sell? Are they “sold” on you and your 
service? Bear in mind, please, that to the 
Smiths who never heard of you, you 
don’t exist! The safest, most expeditious 
and most economical method of getting 
acquainted with the Smiths is through the 
advertising colwmns of your daily paper. 
They can’t be reached over the back-yard 
fence, or oa the street corner any more. 
But they will be impressed with your store, 
your mode of doing business, your repair 
service, or any other feature connected with 
your business, if you will take the trouble 
to keep them informed through the medium 
of printers’ ink. Just as the average indi- 
vidual is interested in any proposition that 
means a saving in dollars and cents to him, 
in like measure will the general public be 
influenced by your advertising if you can 
demonstrate to them that you will give 
value for value received. Try it, and see 
if this doesn’t ring true. 


The inventor can patent a new machine 
or article of commerce he has brought to a 
state of perfection, and the Federal Law 
will protect him in the manufacture and sale 
of the commodity. With the jeweler, how- 
ever, it’s different. He can’t patent his 
business, nor can he prevent it from becom- 
ing the rightful property of anybody who 
can get it away from him. But he can 
insure it against piracy, competition, or dry- 
rot, by prudent and forceful newspaper 
advertising. Personally, I have never known 
a jeweler who believed in steady, truthful 
and educational advertising to fail, providing 
he practiced what he believed. If anything, 
he would in all probability have to enlarge 
his quarters, hire additional help, and buy 
in ever-increasing quantities to take care of 
the resultant increase in sales. 


Better business is but the logical outcome 
of continuous advertising. It follows just 
as surely as day follows night, or as 
harvesting follows the planting of the seed. 
Too many jewelers, nowadays, are content 
to let “good enough” alone, to use a col- 
loquialism, depending on friendship or past 
performances to bring them in a livelihood, 
instead of going after business. They figure 
that they are so well known, and their 
business so firmly established in the 
community, that the public needs no urging 
to patronize them when in the market for 
jewelry. True, this feeling of false security 
may carry them along for a season, but 
friendship and former patronage usually 
runs down at the heel when stacked up 
against educational advertising copy, and 
wide-awake buesiness methods. 

The public may admire Jones, the jeweler, 
as a man, and manifest a willingness to 
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trade with him, but they won’t call him on 
the ’phone, or drop into his store daily for 
tips regarding his merchandise or service. 
They look to him to take the initiative in 
this respect, and if Jones is really desirous 
of winning their patronage, he’ll do well 
to “hot foot” after it, via the newspaper 
route. Jones’ stock of jewelry may be 
superior in many respects to that of his 
competitors; his sales people may be more 
courteous and efficient; and his prices may 
be such that none could accuse him of 
profiteering, but if he has failed to acquaint 
the public with these facts he has no one 
but himself to censure if business is poor. 

A noted authority on modern merchandis- 
ing methods is quoted recently as saying 
that failure in business is largely due to 
three things: bad location, neglect to find 
out the exact percentage of gross sales any 
store can afford to pay for rent, and a refusal 
to advertise. No longer can we bank on 
the familiar saying about the world making 
a beaten path to the door of the man who 
who makes or sells a better article than his 
neighbor. That saying had its origin way 
back in the days when pennies were worth 
more than minutes, and there were not so 
many just-as-good or nearly-as-good articles 
on the market. 


Once you have become a convert to the 
efficacy of newspaper advertising, don’t get 
the notion into your head that you can 
stampede people into your store clamoring 
for your merchandise the very next day 
after your advertisement appears in the 
paper. Advertising does not always operate 
in this fashion. Be assured, however, that 
you can play upon the harp of “favorable 
impression” so often that at the moment of 
action, that action on the part of prospects 
will operate to your advantage. In this 
connection it might be well for the jeweler 
to remember that year ’round advertising 
pays best. There is little satisfaction to be 
derived from running a single advertisement, 
or a brief campaign of advertising. The 
results are too short lived for the amount 
of money expended. Some jewelers, having 
tried the experiment and finding it did not 
bring them the volume of sales they had 
expected, arbitrarily concluded that adver- 
tising did not pay. There would be just 
as much sense in arguing that because they 
carried fire insurance on their stock and 
fixtures and never had a conflagration, it 
was useless to pay out money in fire insur- 
ance premiums any longer. 

It is a failing common with many jewelers 
nowadays (and I can mention the names 
of a goodly number of them) to reason that 
advertising need only be done at such 
seasons when business is good, as for 
instance the months of June and December. 
They forget that their overhead goes 
merrily on whether business is good or bad. 
Granting that every business has its off 
seasons, so to speak, it is indicative of busi- 
ness foresight and perspicacity on the part 
of a merchant to try to stimulate sales dur- 
ing the months of greatest business 
inactivity. 

Any jeweler who prides himself on being 
a successful merchant, and who is in close 
contact with the community in which he 
resides, should be able to find something 
interesting to offer to his townsfolk at any 
time of the year. In the last analysis the 
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jeweler counted most successful is the one 
who is constantly inviting customers into 
his store through the medium of carefully 
prepared. advertising copy appearing from 
day to day in the newspapers. 

Edw. H. Hufnagel, president of the 
A. N. R. J. A., said among other things in 
a recent article published in the Bulletin 
sent out by the association that “indirectly, 
the ideal of the jewelry trade is to educate 
the taste of the public ignorant of the 
technicalities of our product to an apprecia- 
tion of the finest and most wonderful 
adaptations of Nature’s gems and precious 
metals to utilitarian and decorative pur- 
poses.” In this connection, therefore, is 
there any better, quicker or cheaper method 
of instilling in the mind of the public a 
desire to buy and own good jewelry, than 
through the medium of the daily newspaper ? 
If there is, I’m ready to be shown, Per- 
sonally, I am so sold on the value of news- 
paper advertising space for the retail jeweler, 
that I would spend every cent of a limited 
advertising appropriation for this purpose, 
to the exclusion of every other form of 
supplementary advertising. 

Newspapers that feature well-displayed 
advertising from day to day, are to the 
shopper what the time-table is to the traveler, 
or the automobile blue book to the tourist. 
Busy people will study advertisements in 
the home or in the office with the same 
fidelity they would a time-table, and before 
they start on a shopping tour they have 
about determined where they are going. 
Furthermore. the newcomer or visitor to the 
city finds the advertising columns of a 
newspaper a reliable guide to follow, just as 
he or she finds the printed guide for tourists 
to points of interest a matter of information 
and time saving. In fact, the stores, specialty 
shops and theatres are points of interest to 
most tourists, and the non-advertiser is lost 
to strangers. 

The average individual who is out to 
make his income reach as far as possible 
these days, is about as partial to advertis- 
ing as Mr. Dooley was when he said: “What 
I object to is whin I pay tin or twenty cents 
f’r a magazine expectin’ to spend me avenin’ 
improvin’ me mind with the latest thought 
in advertisin’, to find more thin a quarter 
of th’ whole book divoted to lithrachoor!” 

In conclusion, if you entertain any doubts 
as to the efficacy of newspaper advertising, 
just bear in mind, please, that to those who 
never heard of you, you don’t exist. 





Prerequisites of the Best Industrial 
Artists 


66° HE true artist, in whatever branch of 

industry he is occupied, is the one 
who exercises a sound judgment in the se- 
lection from his store of knowledge; whose 
imagination is trained to the appreciation of 
the beauty of fitness in conception and ap- 
plication: who selects the material best 
suited for the requirements of the article he 
has conceived, and who makes use of the 
minimum of material to obtain the neces- 
sary strength of structure. In his decora- 
tion he selects the forms and colorings best 
suited to the means of production, and in 
his conception aims for the spirit rather than 
the realism of the subject.”"—W. H. Helm, 
in “Art Education for Industry.” 
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Every material dealer stocking V. T. F. Watch Glasses is 
a service station for you. There are more material dealers 
in the U. S. and Canada stocking V. T. F. glasses than all 
other makes combined, and their number is constantly 
growing. 


You can get the best watch glass in the world with the 
least effort and you will always find that effort worth 
while if it means V. T. F. 


HAMMEL, RIGLANDER & CO. 


Exclusive Importers 


NEW YORK, U. S. A. 
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The Horological Questionnaire 





Written expressly for The Jewelers’ Circular by Lester B. Pratt 














Autuor’s Note—Realizing that there is a scarc- 
ity of competent watchmakers employed or en- 
gaged in the jewelry business, this article is writ- 
ten at the request of the technical editor for the 
purpose of interesting the younger generation in 
the selection of watchmaking as an _ occupation. 
Among the mechanical occupations, watchmaking 
stands pre-eminent as a clean, profitable business, 
eliminating the monotonous routine of many other 
lines. The watchmaker has invariably been hon- 
ored as the highest exponent of human mechanical 
skill, and delicate precision instruments of every 
description come within the scope of the watch- 
makers’ ability. It would be impossible to operate 
our vast industrial system without the aid of 
accurate timepieces, Strictly speaking, the name 
“watchmaker” is a trade misnomer, as_ watch- 
making generally comprises the manufacture of 
watch movements. However, the name, ‘‘watch- 
maker,” in the jewelry business, is invariably 
applied to one who repairs watches, and a com- 
petent watchmaker or watch repairer should be 
able to make practically any part of the different 
kinds and models of watches now in use. 

If the remarks contained -in this article are “old 
stuff’? to the competent workman, we trust that 
it will be considered in the same spirit in which 
it is tendered, viz.: that of interesting and im- 
parting information to the beginner.—L. B. P. 





(Continued from Technical Issue of Oct. 4.) 


Question.—We will assume that a special 
job of wheel cutting is required, which will 
consist of a crown wheel, bevel winding 
pinion with winding and setting clutch to 
match. The teeth in these wheels are of 
three types; in the crown wheel, we have 
what is usually termed a “wolf tooth’; the 
bevel pinion has wolf tooth to mesh with 
the crown wheel and ratchet teeth to mesh 
with the winding and setting clutch, while 
the latter has ratchet teeth and the regular 
form of pinion teeth to mesh with the inter- 
setting wheel. How shall we proceed to 
make the above parts? 

ANSWER.—Many fine Swiss watches are 
fitted with winding and setting mechanism 
as described above. New material of this 
type is not always available and it is a de- 
cided advantage to be able to make such 
parts when required. Fig. 64 illustrates the 
three parts as they are fitted in a watch. 
Assuming that we wish to make these parts, 
our first step will be to make a rough sketch 
and jot down the dimensions and the num- 
bers of teeth required in each part. The 
dimensions and numbers given in Fig. 64 
are for a complete job that was made for a 


high grade movement. Four special pinion 
cutters will be required for the job; two 
sizes of “wolf” tooth, one regular pinion 
cutter and one very small ratchet tooth cut- 
ter, 

Question.—llow shall we proceed to 
make the cutters as required? 

ANSWER.—Let us consider a cutter for 
the crown wheel. In this case, we require 
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a wolf tooth for the edge of the crown 
wheel to mesh with the ratchet wheel, also 
a smaller wolf tooth to mesh with the bevel 
pinion. Our cutter blanks may be .625 in 
diameter by .060 in thickness, with hole to 
fit our arbor chuck. While the thickness 
from tooth to tooth is much less than .060, 
it is not wise to make the cutters too thin, 
as there is much risk of distortion in hard- 
ening. We will turn the blank to the proper 
dimensions and lap it smooth and of uni- 
form thickness throughout. 

The form of the wolf tooth may be 
formed approximately with a graver, if we 
compare the edge of the blank with the old 
crown wheel. We may form the wolf tooth 
quite accurately if we harden the crown 


wheel and insert it in the special tool holder 
which has been previously described in this 
article. In this case, the top or cutting edge 
of the crown wheel forming tool must be 
set exactly on “the line of centers,” and the 
center of the crown wheel must also be in 
line with the center of the pinion cutter 
blank. Then we may feed the crown wheel 
forming tool carefully against the cutter 
blank until the full form of the tooth is 
reproduced. 


Our next step will be to mill out the 
tooth spaces in our cutter blank, which may 
be done with a 30° angle cutter, making 
about 12 teeth in the cutter. 

For the present we may lay this cutter 
aside until they are all made up, then we 
may harden all at one time. 

Our next cutter will be for the upper 
part of the bevel pinion and the face of the 
crown wheel, which are identical in form 
and also are wolf teeth. For this cutter we 
shall require a blank of the same dimen- 
sions as the cutter we have just completed. 
After forming the edge of the blank as de- 
scribed, we shall harden the bevel pinion 
and use it as a forming tool, as in the first 
cutter. We will also mill 12 teeth in this 
cutter. 

The next cutter will be for the teeth in 
the end of the winding and setting clutch 
that meshes with the inter-setting wheel. It 
may be that we will have a cutter for this 
purpose in our lot of cutters; we may 
readily determine the proper form by com- 
paring the edge of the cutter with the teeth 
of the inter-setting wheel, which is identi- 
cally of the same form we require. If we 
do not have such a cutter we may make it 
as above described. In this case we may 
select an old wheel having the same dia- 
metrical pitch as the inter-setting wheel, 
which we may harden and use as a forming 
tool to reproduce the correct form. Then 
we may mill out 12 tooth spaces and the 
cutter is ready for hardening. 

Question.—How shall we proceed to 
make the small cutter to be used for milling 
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the ratchet teeth in the end of the bevel 
pinion and the winding and setting clutch? 

ANSWER.—It is obvious that we cannot 
use a large cutter for milling end teeth on 
such small diameters; if we cut a full tooth 
space with the large cutter, we would also 
cut into the opposite side of the pinion. 
Consequently, we must use a cutter of such 
size that will cut a full tooth space and 
also clear the opposite side of the pinion 
blank. 

In this case, our cutter may be made of 
steel rod, .125 in diameter by one and one- 
half inches in length. The angle of the 
ratchet teeth in this case is 30°; therefore, 
we may use our 30° angle cutter for milling 
the tooth spaces. With the rod held in a 
wire chuck, we may turn the end to a 30° 
angle and then mill out about 12 teeth. This 
will produce very fine teeth on the small 
diameter of .125. The end of the cutter 
may be stoned smooth; we do not cut teeth 
in the end. 

When milling the teeth in this cutter, it is 
a good idea to use a stop on the slide rest, 
simply to make all of the cuttings of uni- 
form length. This will obviate much of the 
risk of distortion when we harden the cut- 
ter. 

Question.—How shall we proceed to 
harden and temper the cutters? 

ANSWER.—Each of the large cutters 
should be heated to a full, cherry red, then 
plunged edgewise into cottonseed oil; the 
small cutter should be plunged into the oil 
lengthwise. We will not draw the temper 
on such small cutters when they are hard- 
ened in oil. 

Question.—How shall we finish the cut- 
ters for use in our milling job? 

Answer.—A slight amount of scale will 
form on the cutters when hardening; we 
may quickly remove this scale and also any 
slight burrs, by scratch brushing with a fine 
steel scratch brush. Then the large cutters 
should be lapped smooth on each side and 
we are ready for milling our new wheels 
and pinions. 

Question.—How shall we proceed to 
make the crown wheel blank and mill the 
proper number of teeth in same? 

AnSWER.—Referring to Fig. 64, we note 
that the main diameter of the crown wheel is 
.367, while the diameter of the ridge that 
meshes with the bevel pinion is .307, with a 
hole .170 in the center for the cap. The 
thickness over all is .034, 020 for the face 
and .014 for the ridge. We may. place a 
piece of Stub’s steel rod .375 in diameter in 
the lathe; face off one end and cut a disk 
of the approximate thickness, allowing am- 
ple stock for finishing to size. We must be 
quite sure that the steel is soft so we will 
not injure our cutters when we mill the 
teeth. We may anneal the steel by heating 
to a cherry red; then we sift sawdust on 
same, and the instant that sparking ceases 
we quench in water. This method leaves 
the steel very soft. Next, we shall lap one 
side of the blank flat and smooth. We shall 
require some method for holding the blank 
securely while turning to size and milling 
the teeth. We may use a cement brass about 
.375 in diameter and just long enough to 
provide ample clearance for our cutter. 
With the cement brass firmly secured in 
the lathe, we may face off the end, then we 
soft solder the wheel blank to the cement 
brass. 
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We may use a sharp “V” tool in the 
slide rest and turn the blank to the re- 
quired diameter, .367; and also the required 
thickness of face, .020. We may measure 
the thickness of the ridge, .014, if we dress 
a piece of metal to this thickness and com- 
pare it with the ridge. Likewise, the hole 
may be bored to the proper diameter, if we 
use a plug gage for comparison. The hole 
and the thickness of the blank need only be 
approximate, as the final fitting must be 
done after the milling, hardening and tem- 
pering are completed. 

Assuming that the blank has been turned 
to size, then we may proceed to mill the 
teeth. We note that the face of the crown 
wheel contains 38 teeth, and the ridge con- 
tains 34 teeth. With our index plate and 
latch in position, we may set up our wheel 
cutting attachment with the proper cutter. 
The point of our special cutter must be set 
radial with the center of the crown wheel 
blank. Then we may proceed to take a 
light cut clear through the blank. We may 
cut two teeth with this light cut and then 
observe the depth of the cut. We may 
readily determine when we have obtained 
the proper depth for a full tooth, then we 
may mill out the entire circle of teeth. It 
is a good idea to run over the teeth a sec- 
ond time for a very light finishing cut in 
order to obtain a perfect tooth. 

To cut the teeth in the ridge, we set the 
index on the circle to cut 34 teeth and pro- 
ceed as above described. In some winding 
mechanisms, the teeth on the ridge of the 
crown wheel are not cut radial with the 
center; they may be tangent with a circle 
of pre-determined size. We may approxi- 
mate this circle by holding a straight edge 
against the face of a tooth on the ridge and 
noting the diameter of the tangent circle. 
Then we may set our cutter spindle to the 
proper height above center and proceed to 
mill the teeth in the ridge. 

The circumferential speed of a pinion cut- 
ter should be about 260 feet per minute. 
Assuming that our cutter is .6 of an inch in 
diameter, it should run at about 1,700 r. p.m. 

With the tooth cutting completed on our 
crown wheel, we may remove the wheel 
from the cement brass and lap it flat and 
smooth, being very careful to remove all 
traces of soft solder. Then we may lay the 
wheel aside until we finish the other wheels. 


Question—How shall we proceed to 
make the bevel winding pinion? 

ANswer.—Referring to Fig. 64, we ob- 
serve that the main diameter of the pinion 
is .147, while the diameter of the ridge is 
102. The total thickness is .040, allowing 
025 for the face and .015 for the ridge, 
while the hole to take the stem is .060 in 
diameter. 

We may cut this pinion from a piece of 
steel rod slightly larger than the diameter 
of the finished pinion. Our first step will 
be to drill the hole for the stem, making it 
slightly undersize to allow for fitting. Then 
we may turn the blank to the required di- 
mensions and cut it off from the rod. 

In order to hold this blank while milling 
the teeth, we may turn a boss on the end 
of a cement brass, so it will fit, with no side 
shake, into the stem hole of our blank pin- 
ion. Then we may soft solder the blank 
on to the cement brass. Again referring to 
Fig. 64, we find that the bevel pinion con- 
tains 16 teeth that mesh with the crown 
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wheel, and eight ratchet teeth that mesh 
with the winding and setting clutch. With 
the index plate set for 16 spaces, we may 
set up the milling cutter, so that the point 
of the cutter is radial with the center of 
the blank pinion. Then we may proceed to 
mill out the tooth spaces in the same man- 
ner as we did with the crown wheel. 

Our next step will be to mill out the 
ratchet teeth, and in this case we shall use 
our small 30° cutter, mounted in a wire 
chuck. The end of this small cutter must 
be set so it will cut the teeth radial with 
the center. “Safety first” is a good maxim 
in this case, so we always use a stop on the 
slide rest to limit the travel of the slide. 
With this small cutter, we may cut a full 
tooth if we travel to the center of the blank. 
Then if we adjust our stop to that point 
we may cut all of the teeth quickly, with 
no risk of cutting into the opposite side of 
the blank. 

In order to obtain the proper circumferen- 
tial speed for such a small cutter we must 
run our cutter spindle at 7,800 r. p. m., or 
as near that speed as we are able to obtain 
with our outfit. In steel wheel milling of 
any kind, it is best to have plenty of oil on 
the work and cutter, in order to carry away 
the chips and also to keep the cutter from 
overheating and possibly drawing the tem- 
per. A good cutter may be very quickly 
damaged if it is heated enough to draw the 
temper while we are milling a tooth. In 
large milling machines, such work is kept 
“flooded” with oil; while we may not handle 
our small work in the same manner, we may 
at least apply oil as requfred to answer our 
purpose. 

Assuming that the teeth have been prop- 
erly milled, then we may remove the pinion 
from the cement brass, lap off the soft 
solder and lay it aside until we complete 
winding the winding and setting clutch. 

(To be continued.) 





Vibrations of City Life May Cause 
Removal of Observatory from Paris 
A COPYRIGHTED dispatch to the New 

York Times recently announced that 
the vibrations of gay Paris are putting the 
world’s greatest timepiece out of commission. 

The Paris observatory, which daily sends 
the time throughout the world by wireless, is 
now, Owing to the vibrations, incapable of 
calculating the time more closely than four 
or five hundrethes of a second. This is not 
exact enough and M. Baillaud, Director of 
the Observatory, recently presented to the 
Academy of Sciences a report on conditions 


and suggested that the observatory be moved 
from Paris. 








Uses “Time” as a Business Getter 





IME is an attraction to customers in in- 

dustries other than the jewelry trade, as 
was shown recently by a clothing store in 
Colorado Springs, which attracted attention 
to its entrance by using four clocks in a row, 
all indicating different times; one of Colo- 
rado Springs, another of Honolulu, a third 
of Washington and the fourth of Constanti- 
nople. The advertising effect of this collec- 
tion of clocks was said to have been very 
good. 
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[Answers are also solcited from our readers to the questions published on this page.] 
No attenticn paid to communications unless accomtanied by full name and address of the writer. 


Question No. 3875,—Snailing.—Will 
you kindly advise me how to do good snail- 
ing, such as we see on exposed winding 
wheels. I have a pivot polisher and have 
tried to do this work, but cannot produce 
as fine a snailing effect as I wish to—H. 
a 

AnsweER.—If you have a good pivot pol- 
isher and lathe, there is no good reason why 
you should not be able to produce a first 
class job of snailing. For all work of this 
kind, we would advise using bell metal laps 
and you will require laps of various diame- 
ter if you wish to duplicate certain work 
or match a particular wheel. In all snailed 
work you will observe that the little circles 
that extend from the outside edge toward 
the center are segments of a circle of defi- 
nite size; in this case, the size of the lap that 
was used for the work. You can determine 
this size of lap fairly close if you have an 
assortment of pian sizes. Some make 
their Japs from % to 54 in diameter; each 
size is 1/16 of an ” inch larger than the 
preceding one. To match a particular job, 
they compare the circles on the finish they 
wish to match, with one of the laps; one 
may easily determine which is the proper 
size to use. A steel wheel to be snailed 
should be polished bright. It does not have 
to be absolutely bright without scratches, 
but a polished surface will take and show 
up snailing better than a dull one. If the 
wheel to be snailed cannot be conveniently 
held in a wheel chuck, then it must be at- 
tached to a cement brass, but all of the 
shellac must be cleaned off in order to hold 
the grinding material. For snailing one 
may use oil-stone powder, flour emery or 
fine carborundum powder; the writer pre- 
fers the latter as with the different grades 
one may produce any desired finish. 

The pivot polisher must be raised slightly 
on one side, so that only one half of the 
edge of the lap is presented to the work. 
The wheel to be snailed must revolve slowly 
and the lap should travel about five times 
as fast. The most important thing to re- 
member about snailing is to keep the lap 
cross-filed and the edge only touching the 
work. Experience will teach you if you 
follow the above method, better than we can 
explain it. 

Question No. 3876,—Transfer Wax.— 
Please give me a recipe for making best 
transfer wax.—G. L. 

Answer.—There are so many kinds of 
transfer wax employed at the present time 
by different workmen, each of whom con- 
siders his the best, that we would hesitate 
to advance any formula of our own with 
the claim that it is the best. However, we 
will give a formula that is used by many 


engravers and we find that it is very satis- 
factory. Beeswax, 3 parts; tallow, 3 parts; 
Canada balsam, 1 part; olive oil, 1 part. 
This may be used not only for transferring 
engraved designs from one piece to another, 
but also to protect the surface of polished 
pieces while designing thereon with the 
stylus. 

Question No. 3877,—Caster.—How do 
jewelers cast rings, etc., in cuttle-bone, so 
as to obtain good impressions?—D. S. L. 

Answer.—Casting in cuttle-fish bone is 
especially suitable for small single pieces, 
such as a ring or a charm, as it can be 
done much more quickly than with the sand 
mold, and at the same time a smaller quan- 
tity of gold is required. A good-sized piece 
of cuttle-fish bone should be selected, sawn 
into two parts and each part rubbed flat 
on a piece of fine sandpaper laid on a flat 
surface. Some workmen use these two parts 
by placing steady pins through the two 
pieces so they will position properly when 
a double impression is required; for in- 
stance, where obverse and reverse sides of 
a design are required. Where one side only 
of a piece carries the design and the opposite 
side is flat, we may save our cuttle-fish 
bone by using charcoal for the gate or riser 
when pouring the gold. To make the char- 
coal gate, we simply saw out two pieces of 
charcoal about two inches square. These 
are wired together. Then we drill a three- 
sixteenths hole through, bisecting each half 
and also taper the hole at one end to facili- 
tate pouring the gold. Assuming that we 
wish to cast a 32° Eagle, we press the de- 
sign into the cuttle-fish bone until the 
surface of the bone and design are flush. 
Then we carefully remove the Fagle and 
place the charcoal gate over the design with 


the hole in the center of the pattern The 
two pieces are then wired together. Some 


workmen melt their gold on a charcoal block 
and then pour it into the mold. This is 
very bad practice, as the gold absorbs so 
much oxygen in this manner that we do not 
obtain the best castings. We may obtain 
the best results by melting the gold in a 
crucible, then, when we are ready to pour, 
we drop in a small piece of cadmium, which 
absorbs much of the oxygen and tends to 
produce a very clean and sound casting. 
Cast work, at its very best, can never com- 
pare with stamped or rolled gold but with 
designs that are to be chased or engraved, 
castings answer the purpose quite well. 
Question No. 3878—Broken Main- 
springs.—-Recently JI have had many 
cases of mainsprings breaking shortly after 
watches were repaired. In most of these 
cases, they were cleaning jobs and I would 
insert a new spring if the old one was set 
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to any great extent. As yet, I have made 
no charge for these come-backs, but they 
are coming pretty thick of late and I feel 
that I should get at least half price in such 
cases. Please state what you would advise 
in such cases —H. H. P. 

Answer.—What you should do is to try 
to find out what causes the mainsprings to 
break. As you have had quite a number to 
break, it appears that the fault lies with 
you. Nothing will cause a spring to break 
quicker than putting it into a barret with 
sweaty fingers or forgetting to oil it. A 
mainspring winder should always be used 
when inserting a new spring. As for charg- 
ing for a new spring, this is a very delicate 
question to handle. Many have made it a 
rule to make no charge for a spring in 
cleaning jobs that came back within two 
weeks. They do not make,a charge for a 
spring when they clean the watch, but sim- 
ply insert a new spring because the old one 
was set and they know that a good spring 
will enhance the timekeeping qualities of 
the watch and avoid “engine trouble.” Many 
of your customers will imagine, in such 
cases, that you did something to their watch 
that would cause the spring to break and 
most jewelers find that it is best in the 
long run to insert a new spring free of 
charge, as a customer’s good will is worth 
something. 

Question No. 3879.—To Polish Tor- 
toise Shell Goods.—A customer brought 
in some tortoise shell good and wants 
them polished so they will ‘look like 
new goods. Can you advise us how to do 
this work? We have tried buffing the pieces 
in the same manner as we do gold and 
silver goods, but, so far, we have not been 
able to do a very good job—G. & Co. 

ANSwER.—If the goods have been in use 
for some time, it is more than likely that 
they have become scratched, in addition to 
being dull in appearance. If such is the 
case, it will be necessary to grind out the 
scratches before any satisfactory polishing 
can be done. For this purpose, you will 
require some very fine powdered pumice- 
stone. All gritty particles must be re- 
moved. You can easily prepare such pow- 
der by obtaining the ordinary grade and 
“washing” it. Place about a pound of the 
powder in water and stir it thoroughly, then 
allow to settle for about two or three min- 
utes. The coarse particles will settle to the 
bottom, leaving the fine particles suspended. 
If we pour off the top part of the solution 
and allow it to settle for a few hours we 
may have some very fine powdered pumice. 
We may dry this powder in a pan over a 
water bath, then melt up some mutton tal- 
low and mix in enough of the fine pumice- 
stone powder to make a soft paste. This 
paste may be applied to a clean cotton lathe 
brush and with the lathe running at a me- 
dium speed, we may polish out the scratches. 
The surface thus produced will not be a 
fine polish; it will be rather a smooth sur- 
face with some luster; in fact, it will have 
very much the same appearance as dull fin- 
ished varnish on wood work. To produce 
a brilliant, high polish, we may use some 
subnitrate of bismuth with a small amount 
of oil and applied to a clean cotton buff. 
There is one point that we must pay par- 
ticular attention to, in polishing soft goods 
of this character. We must keep the work 
moving all the time we are polishing; 
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Workshop Notes Department 





otherwise the goods will soften and burn 
a small hole in the work that will require 
much time to remove. : 

Question No. 3880.—Silver Plating 
Without a Battery—ZIs there any way I 
can silver a small piece of metal without 
using a battery or the regular silver plating 
solution? H. L. 

Answer.—Of course you understand that 
the regular silver plating solution is the 
most efficient to use. However, for a small 
job or where you wish to resilver a worn 
spot you can get fairly good results with the 
following: 

Chloride of silver, 2 parts. 

Cream‘of Tartar, 2 parts. 

Water to make a paste. 

Clean your work thoroughly with soda sc 
that water will cling to it, which indicates 
that it is chemically clean. Then apply the 
paste with a clean cloth or sponge. Wipe 
dry and polish with a chamois or clean 
cloth. 

Question No. 3881.—To Clean Mother 
of Pearl Beads.—Please give us a method 
of cleaning mother of pearl beads. A. Z.C. 

Answer.—Mother of pearl beads may be 
cleaned in a soapy warm water solution to 
which a few drops of ammonia are added. 
Brush with an old tooth brush following the 
crevices that are filled with dust, powder, 
etc. If beads are stained, little or nothing 
can be done with them. Pearls that have 
become rough or lost their luster may some- 
times be repolished by a paste of sulphuric 
acid and rotten stone. Polish with a circu- 
lar felt buff on lathe or flat hand buff. If 
the beads are on a string and it is not desir- 
able to remove them, wipe each bead with a 
chamois or tissue paper slightly dampened 
with the ammonia water. Sometimes beads 
are worn so long that a regular crust has 
corroded between the pearls, powder and 
grease or other cosmetics; carefully scrape 
off with a piece of wood as much as possible 
before wiping. 

Question No, 3882.—Stamped Silver 
Articles.—We are using sheet sterling sil- 
ver, which we are pressing and stamping into 
various novelties, and we are having con- 
siderable trouble, due to the fact that 
breaks and cracks occur in the deep re- 
cesses. Can you advise us how to over- 
come this trouble? H. & H. 

ANnswer—Breaking and cracking usually 
indicate impure metal. Fine silver alloyed 
with fine copper, well annealed, should roll 
smooth without broken edges. If it will 
not roll with smooth edges, then it will 
not stand stamping and pressing. If the 
articles are pressed very deeply, they should 
be relieved by pressing half the distance 
first and after annealing, they may be 
pressed to form. This method is advisable 
for all deep and difficult pressing. Many 
pressers use a piece of sheet copper pressed 
in the same die, and laid on the stamped 
piece, and give it a finishing stroke. The 
copper is annealed frequently to keep it 
soft. 

Question No. 3883.—Balance Truing 
Device and Cleaning Troubles—A few 
years ago a man by the name of Cunning- 
ham, Denver, Colo., made an adjusting index 
for balance truing calipers. Can you ad- 
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vise me where I can obtain same? Also, 
can you tell me why a watch, shortly after 
being cleaned, will give up the oil and the 
pivots have the appearance of rust? I clean 
with gasoline and ether, dry in sawdust and 
peg the holes, use the best oil, but in about 
three months the watch is in the same con- 
dition. W. E, B. 

ANSWER.—The balance truing device you 
mention was made by Frank R. Cun- 
ningham of Denver, Colo., who was the most 
brilliant watchmaker this country ever pro- 
duced. The truing device is not on the mar- 
ket to our knowledge and we do not know 
where you may obtain same, 

Regarding your cleaning troubles; we 
would advise you to use pure benzine or 
gasoline for cleaning. When you start 
cleaning, peg out the holes before scrub- 
bing, with pegwood and oil, then clean care- 
fully, dry in sawdust and finally peg out 
the holes with dry pegwood. Spin all the 
pivots in the lathe and polish them a bit 
with diamantine and oil on boxwood slip. 
We feel quite sure that some of the old 
gummy oil has been’ left on the pivots and 
is the source of your trouble. Finally, just 
to be sure the trouble is not with the oil 
you are using, try another brand of oil, 
You never can be certain about watch oil, 
unless you happen to be a chemist and can 
analyze it. One of the large watch com- 
panies had all kinds of trouble with poor 
oil several years ago, 








To Improve Mother of Pearl 





sorPHE power of opal to absorb fluids and 


thereby to show a more intense play of. 


color has long since been known, but so far 
it has been impossible to make the thus 
acquired effect a lasting one. With the 
advance in the process of drying the stone, 
automatically becomes again pale. More- 
over, turquoises are influenced by moisture, 
chiefly perspiration, mostly, however, dis- 
advantageously. They darken afterwards, 
sometimes becoming green and spotted. Less 
well known, though, is that mother of pearl 
can be treated similarly and improved. 

As mother-of-pear! is of lime formation, 
consisting of nothing but little scales of lime, 
superimposed on one another, absorbs color 
(especially when it is prepared with alcoholic 
solution), it becomes easily possible, by 
saturation and laying on color, according to 
the required play of color, to advantageously 
affect mother-of-pearl otherwise unavailable 
for certain purposes on account of lack of 
color or bad color. Before the coloring 
operation the pieces of mother-of-pearl must 
be placed in a weak lye solution (one part 
pure white potash to 10 parts water) at 45 
to 40 degrees Celsius for about an hour; 
then rinse in clean water and dry, when 
the coloring can commence. As the colors, 
in penetrating the mother-of-pearl, darken 
considerably of themselves, only the very 
lightest of color tones are used. For blue 
tones a small quantity of anilin blue is used 
in 100-150 times the quantity of spirits, ac- 
cordirg to the depth of tone desired, or one 
part pedigo-carmine [sic] reduced in 20 times 
the quantity of boiling water. 

Green color tones can be arrived at with 
a solution of anilin green in a hundred times 
the quantity of spirits; violet with a mix- 
ture of one part fuchsin, %4 part anilin blue 
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in a hundred times the amount spirits; yel- 
low tones in a solution of anilin yellow in 
an equal proportion of spirits. With red 
tones one must take into consideration 
whether they are to be scarlet red, vermilion 
red, blue, red or any other, and we can 
sometimes use small proportions of eosin, 
fuchsin, or additions of saffron in 100 pro- 
portions of spirits, Also by laying on colors 
unusual scintillating or iridescent color tones 
are obtained. Moreover color mixtures can 
be laid on the rear side that do not pene- 
trate but act only as coating.” — Deutsche 
Goldschmiede-Z eitung. 





Recent Publications 





“Radio for Everybody’’—Cloth, 344 pages. 
A popular guide to practical radiophone recep- 
tion and transmission and to the dot-and-dash re- 
ception and transmission of the radio telegraph, 
for the layman who wants to apply radio for his 
Pleasure and profit without going into the special 
theories and the intricacies of the art. By Austin 
C. Lescarboura, managing editor, Scientific Amer- 
ican, Published by the Scientific American Pub- 
lishing Co., Munn & Co., New York. 

THE whole world is intensely interested 

_ Just now in radio and consequently the 
timeliness of the book entitled “Radio for 
Everybody” will be appreciated. There are 
many volumes on this subject at the present 
time varying in price and bulk, also in nature 
of their contents. The volume by Mr. 
Lescarboura is of interest to the beginner 
who intends to build or buy a radio set, as 
well as to the radio fan desirous of learning 
more about this great natural mystery. The 
author makes no pretense at such elabora- 
tion or profundity as may be wanted by the 
radio genius but for the average everyday 
individual, the little volume will be found 
very serviceable. 

Time may not be far off, in fact, when 
retail jewelers will sell radio equipment 
just as some sell talking machines and it 
is well to store up a little knowledge on 
this subject. Many already have wireless 
time receiving sets. 

The interesting chapters include the fol- 
lowing: 

“The elements of radio reception and 
transmission,” “Radio-phone broadcasting— 
what it is and what it means,” “Dot-and- 
dash broadcasting,” “From market news to 
time signals,” “Receiving equipment and the 
interception of radio waves,” “Operating the 
radio receiving set and mastering the tele- 
graph code,” “Making big sounds out of 
little ones, or the gentle art of amplifying,” 
“Transmitting the dot and dashes of the 
damped radio telegraph,” “The radio-tele- 
phone transmitter and C. W. telegraph 
transmitter,” “The unusual uses of radio 
or the application of radio to everyday 
business,” “How to construct simple radio 
receiving sets for radio-phone programs,” 
“The radio-telephone of today and tomor- 
row.” “Radio for Everybody” is profusely 
illustrated. R. F. N. 








A man walking past a graveyard in 
Scotland beheld an aged friend seated on the 
wall and evidently under the weather. “Good 
morning, Donald,” he said. “You seem to 
be suffering from a bad cough.” 

“Aye. mon,” said the old fellow pointing 
to the graves, “but there’s mony a yin ower 
there would be glad to ha’ it.” 
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RADLEY, with its increased facilities, can now accommodate all who wish to take advantage of the 
superior opportunities afforded by this greatest of all Horological Institutions, for learning watch- 
work and its kindred trades, Engraving and Jewelry. 


BRADLEY, by its straightforward methods of doing business and the ultimate results, has gained the foremost place in 
the hearts of the Jewelers in general, and for this reason if you broach the subject of which school to attend, nine times 
out of ten, the answer willbe “BRADLEY,” of course. Then join your forces with this Institution for a successful 
career. If you can make arrangements to enroll immediately, make the time as short as possible, as every day that you 
are not attending “BRADLEY” is money lost if you are really anticipating taking this course. Get one of our latest 
catalogues. It will interest you immensely. Address:—Bradley Horological, Peoria, Ill. 





—— 














The above half-tone, made March 3d, 1922, gives a good idea of the number of students at Bradley Horological, taking Watchwork, 
Jewelry and Engraving. The fame of this big school reaches out to all quarters of the Globe, and 
nearly every civilized country has been represented in its student body. 
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We manufacture real green 


Let us supply you with Sweeps, Polishings, Gold, Silver, —green gold—plates, wires, 
. and solders in 10Kt., 14Kt., 
Platinum and Plated Scraps. att. aan Ge endl and 
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soft platinum plates, 
solders and wires, also 


ium plainum | =~) MANUFACTURERS a 
Platinum and White Gold Wedding 
Ring Blanks. Fancy White Gold 


Mountings. Selections Sent on Request. 
5 So. Wabash Ave. 6s | (67-0 O18) 317-319 E. Ontario St. 


Purchasing and Sales Dept.: Refining and Manufacturing Plant: 


























Such as is here depict- 
edin genuine photo- 
graphic reproductions 


of a case repaired by our expert mechanics stands out 
as a beacon light in forceful blazonry in attestation of 
the high-grade work turned out by this house. For 
over 30 years we have specialized upon the complete 
restoration to original shape of seemingly worthless 
cases and have builded a reputation for superior work 
surpassed by no other watch case repair house in the 
country. Irregardless of how badly battered up a case 
may be, we restore it to its original shape speedily and 
accurately, and especially solicit work refused by other 
firms because of the difficulties incident to successful 


WATCH CASE REPAIRING 


Work by mail or express receives the same painstaking 
care as work brought in, and you can safely expect to 
receive the same courteous treatment which has for so 
wm J a io me apy ire = pease. Our — OURS IS THE HOUSE THAT 
2 right. e add only a fair and legitimate profit to the es 8 THE GOODS” 
AS IT REACHED US actual cost of the job. Wedon’t believein killing the | ; venaubbun 
goose that laid the golden egg—we expect you to come back, and so treat you accordingly. Every piece of workis absolutely guaranteed to be right. Send 
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today—NOW —for free circular and price list, or, better still, favor us with atrial order. You'll be glad to know us. Send for prices on special work. 


> BECKER-HECKMAN CO. Ciiiissroa) Sos ieee Bite 
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Making and Working Gilding Solutions 








OMETIMES a jeweler when worried by 

a sudden influx of work will install a 
plant in a hurry and as speedily wish he 
had not done so. If the start is right there 
ought to be no reason for regret afterwards. 

There is this to be said for an ordinary 
gilding bath that of all the solutions for de- 
positing metals it is about the easiest to 
manage. There is consequently no need for 
hesitation on this account on the part of 
any intelligent jeweler who has enough work 
to make an installation necessary. The pos- 
session of a gilding solution enables several 
kinds of operations to be done better than 
they can be in other ways. For instance, 
coloring can be done more quickly and 
cheaply in the gilding bath and with less 
trouble, but more certain results, than by 
the old methods, whether wet or dry. With 
an ordinary cyanide of gold and potassium 
solution it is possible by regulating the heat 
and strength of the bath to color gold or 
gilt jewelry to imitate either lemon, red, 
green Roman or English tints. If the bath 
gives a rich color at 180° F., it is fairly 
strong in gold. To get a paler tint take out 
one pint of the solution for each gallon, add 
one pint of pure water and work cold or just 
lukewarm and the coloring can be regulated 
from the palest to a fair gold color accord- 
ing to the heat up to 200° F. Work the so- 
lution without the addition of water up to 
this heat and a rich orange iridescent gold 
is deposited much approved by certain 
classes of people. 

The jeweler of the present day is lucky 
in that he can now buy everything necessary 
for an installation, whereas in days gone by 
his predecessors had to make many of the 
compounds used. Some of these are now 
manufactured and marketed by specialists in 
this line, who spend much time and money 
in patient research work before sending their 
goods out. Consequently their goods are 
very reliable if worked according to direc- 
tions given and satisfaction generally results. 
It is as well, therefore, for the jeweler re- 
quiring only a small plant to avail himself 
of the products of these expert firms and 
save time, trouble, and expense. 

The ordinary cyanide of gold and potas- 
sium solution is made by dissolving one 
ounce of the double salt in one gallon of 
warm water. Just a word about the latter. 
In some districts water is hard, impregnated 
with lime and other hardening matter. In 
others it is saline due to the presence of 
alkalis, salts of various kinds, etc. In a 
few districts iron is present, and in some 
cases far too strongly for the making of 
any good plating solution. The best thing 
to do with all these waters is to distil them. 
Failing that boiling them is a great help. 
Obviously, if untreated they cannot be ex- 
pected to give equally good results. Often 
plating troubles are only water troubles. 

Having dissolved the double salt, the only 
other addition necessary is half an ounce of 
pure cyanide of potassium to form free cy- 
anide, This is best if dissolved first in say 
half a pint of water. Too much free cy- 
anide is bad, especially when the solution 
gets weaker in gold as the deposit is apt 


to come up patchy and irregular. Most of 
the proprietary articles before alluded to 
are simply the double salt with an additional 
ingredient such as sodium phosphate ac- 
cording to the recipe favored. It is un- 
wise, however, to add anything to the salt 
as received from the maker on one’s own 
initiative, nor is it quite fair either. 

The writer has many recipes for gilding 
solutions but knows of nothing better than 
the simple one given, found by experience 
to be the best for general use. More can 
be got from this by manipulating tempera- 
ture and strength of the bath, together with 
such adjustment of current and use of dif- 
ferent anodes (to be explained) than from 
any other recipe, especially when dealing 
with small jobs. It is the best tempered 
solution there is, and so essentially the one 
for the jeweler operating on a small scale. 

After many years of experience with dy- 
namos of various makes and different kinds 
of batteries the conclusion is reached that 
for the gilding of small jobs nothing is quite 
so handy as the Daniel cell. The Bunsen 
battery is useful and a small one, say six 
inch, will generally do a lot of jobs without 
much trouble, but it is not so adaptable as 
the Daniel and probably not so economical 
for intermittent use. Of course, for regular 
batches of work keeping the vat going all 
the time there is nothing to beat a dynamo, 
but it is unwise to rush in and instal one 
of these for a small plant used once or 
twice in a day or perhaps, in a week. To 
a man starting in a small way the Daniel 
cell is a boon; the dynamo can come in 
when the flow of work demands it. 

The plating dynamo made today is, like 
the bath salts, the result of long experience 
and careful research, and again, the present- 
day plater, in comparison with his father’s, 
is a lucky man. The machine of today 
bought from a reliable firm is a thing of 
precision, economy, and certainty—which is 
what could not be said of earlier types, with 
any regard for truth. Small machines of 
three or six volt capacity, up to 12 and 20 
amperes can be had and these will be found 
most useful for the shop doing only little 
jobs in regular succession. To get value 
from a dynamo, however, steady regular 
employment is needed. 

With a Daniel battery the density of cur- 
rent can be regulated so nicely that on even 
a small job the coloring can be varied con- 
siderably from a lemon to a deep gold pro- 
viding the bath temperature is arranged to 
assist. A strong current will give a deep 
color and a weaker one will deposit a paler 
gold, that is, with a bath of the same 
strength and temperature. By raising or 
lowering the zinc rod in this battery the 
amperage can be reduced or increased as 
needed and this is a great convenience. 
Another good point about this battery is its 
constancy of voltage—a little over one volt 
being kept up for a long time. 

In all cases a gold anode should be em- 
ployed. At one time it was usual to have 
a platinum anode for small outfits, but the 
soaring price of this metal soon put it out of 
reach for this purpose. Some people use a 
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silver, and others a copper anode but the 
deposit can scarcely be called pure in such 
cases, and there is a liability to tarnish ac- 
cording to the amount of silver or copper 
deposited with the gold. With a solution 
weak in gold and containing plenty of free 
cyanide, this may be sufficient, not only to 
affect the color but to cause discoloration 
of the deposit afterwards which, not being 
a characteristic of gold, betrays the im- 
purity of the coating. This is not good for 
business and so should be avoided, by the 
use of a gold anode which will last a long 
time if taken care of. 

There are occasions, however, when the 
purity of the deposit not being of so great 
importance, a silver or copper anode may 
be of great service. For instance, in a very 
rich new solution the gold would be de- 
posited pretty nearly pure through an anode 
of either metal. Or in the case of a poor 
solution the color of the deposit is made 
deeper by the employment of a copper anode 
and a high temperature. This is a hint that 
has got many an operator out of trouble 
when such a job has been wanted quickly, 
and there has not been time to prepare a 
new bath or, perhaps, the wherewithal to 
replenish an old one. 

A silver anode tends to whiten the deposit, 
especially if the bath is poor in gold as the 
conductivity of both this metal and copper 
is higher than the more precious metal and 
the latter is consequently deposited not quite 
so fast. However, there are occasions when 
a paler deposit in coloring work is all im- 
portant and here is where the silver anode 
will help with attention to the other points 
previously referred to. Many firms use sil- 
ver anodes far too much in ordinary prac- 
tice and this is not to be commended, al- 
though on a pinch one may be of great 
assistance. In fact the change of anode is 
preferable to adding copper or silver salts 
to the solution, especially for the small bath 
which is called upon to do any sort of job 
at a few moments’ notice. Although these 
additions are recommended in some quarters 
it is best to keep such a solution as pure as 
possible, for by coloring with the anode 
most of the dissolved metal gets carried to 
the cathode and the bath is but slightly 
adulterated. 

After a time every solution begins to work 
slowly and then all but the experienced 
plater get puzzled. The causes may be 
either shortness of metal, or of free cyanide. 
In deciding which may be the root of the 
trouble it is necessary to consider how long 
the solution has been working, what it has 
then done and its original strength. Ob- 
viously, with an ounce of salts to the gal- 
lon, less than half of which will be metal 
and a heavy run of work the bath must soon 
get depleted. Generally this is what hap- 
pens, but the plater perhaps unwilling to 
face the heavy cost of replenishing tries 
more free cyanide and nearly spoils the bath. 

Too much free cyanide produces patchy 
and irregular deposits and therefore should 
only be added very slowly, a few grains per 
gallon usually being all that is necessary to 
right matters when wrong from deficiency 
in this respect. As cyanide is added with 
the double salt the safest and often the 
quickest plan is to add this in proper quan- 
tity straight away when there is the least 
suspicion it is required. Then additions of 
the cyanide are safer to make. 
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NOTICE 


Established 1858 





Over 64 years at this one business of RE- 
FINING and SMELTING gold, silver and 
platinum, puts us where we're qualified to take 
all the “‘guess” out of your refining problems. 
We know the value of scientific refining and 
prompt service; we know you can’t get it in 
bigger measure anywhere than you can get it 
here. If certainties like that appeal, “get in 
touch” today. 


We refine anything containng GOLD, 
SILVER and PLATINUM. Try us. 


Bullion Dealers, Refiners and Smelters 


L. Lelong & Bro., Inc. 


Halsey, Marshall and Nevada Sts. 
Newark, N. J. 
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is Guaranteed in our 


WELDED PLATINUM-ON-GOLD SHEET 


(White, Green or Yellow Gold) 


Stock Combinations 
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Special combinations to order. 
Our 18Kt White Gold is distinctly superior. Try it! 


R. & H. Platinum Works 


Refiners and Workers in Platinum, Gold and Silver 
La 709-717 6th Avenue, New York 
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For Wrist Watches 
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18 CRAWFORD ST., NEWARK, N, J. 
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The Origination of Invar 





NVAR and its analogists have acquired, 
in horological mechanics, extraordinary 
importance and fame, it is not without in- 
terest to know how they came into the field 
of adjustment, which they revolutionize 
today.—Our readers can inform themselves 
on this subject, says Leopold Reverchon in 
the Journal Suisse d’Horlogerie et de Bijou- 
terie, by a perusal of the following lines, 
reproduced from a scientific autobiography 
published by the Université de Paris, in its 
issue of May last. They will see what 
powerful and reciprocal aid can and should 
be shown by science and industry. They 
will also have the pleasure of appreciating 
the master writer, M. Guillaume, who al- 
ways conbines the useful with the agreeable. 
The standard meters made with the ad- 
mirable alloy of Sainte-Claire-Deville, plat- 
inum-iridium, were under the advantage 
of being very expensive and when a metal 
more within the means of laboratories was 
used, all dependability was lost. A brief 
investigation made in 1892 caused me to 
recognize the excellent properties of pure 
nickel and I would probably not have gone 
any further had it been possible then to 
obtain nickel without blow-holes. 

I nevertheless continued my researches. 
In 1889 John Hopkinson had discovered 
that an alloy of iron with 24 per cent. of 
nickel, chilled and then raised to the ordinary 
temperature, showed an increase in volume 
of about two per cent.; on the other hand, 
M. Benoit had found for an alloy of slightly 
different composition, an expansibility ap- 
proximate to that of brass. 

In 1896 a bar of an alloy of 30 per cent. 
of nickel had been supplied to the Bureau 
by the Société de Commentry-Fourcham- 
bault, with a view to the subsequent produc- 
tion of precision weights ; in this respect the 
alloy did not conform to our tests. In 
order to see whether it shared the irregu- 
larity, I determined its expansibility. It 
was about one third less than that of plati- 
num. For the first time, a meteorological 
fact, full of promise, presented itself and I 
at once proposed to M. Benoit to further 
pursue the study. He expressed himself as 
entirely favorable, but the limited endow- 
ment of the Bureau would not allow of 
my opening a credit. I went at once to 
see M. Henri Fayol, general manager of the 
Société de Commentry-Fourchambault and 
revealed my expectations and our dilemna. 
He only said, “What do you want for the 
continuation of your researches? We are 
with you.” And there thus commenced a 
collaboration that continues to this day and 
as a result of which, more than 600 alloys 
have been furnished gratuitously to the 
Bureau. 

Simultaneously with my researches, the 
Société undertook, outside of the meteoro- 
logical field proper, and under the direction 
of M. Louis Dumas, the study of the prop- 
erties of the alloys of iron and nickel, and 
in 1913, M. P. Chevenard instituted re- 
searches in a large scale, which served to 
make a deep impression on our knowledge 
of these alloys. 

As for myself, I have pursued, during the 
past twenty-five years, the meteorological 
study of these alloys in all the spare mo- 
ments left to me after the general program 
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of the work of the Bureau. Beginning with 
the Autumn of 1896, I have determined the 
minimum of expansibility presented by an 
alloy containing about 36 per cent of 
nickel and the extent of which is equal to 
about one-tenth of the expansibility of iron. 
At the suggestion of Marc Mury, the title 
invar was bestowed on this alloy. 

Subsequent studies have had for their 
object the examination into all the causes 
acting upon the expansibility of nickel steel ; 
it is thus that an immense number of 
measurements have enabled me to determine 
the effect of additions of manganese, carbon, 
chromium and copper; other researches led 
to my determination of the action of thermic 
or mechanical treatments and to the decision 
that in tempering invar, afterward harden- 
ing it by hammering, its expansibility is 
reduced until it is rendered negative. Sys- 
tematic reheating slowly restores the ex- 
pansibility which can thus be brought as 
near to zero as may be desired. A strictly 
non-expansible alloy thus becomes a pos- 
sibility. 

The applications of the abnormality in 
expansibility of nickel steel have been nu- 
merous. Even if on account of a slight 
instability, which nowadays has been elim- 
inated, the standards of reference had not 
been made of invar, there could at least 
have been made standards of measurement 
or of interpolation of great usefulness. 
Thus invar was employed in the process of 
measuring the geodetic bases, introduced 
by M. Jadevin, and consisting in the em- 
ployment of tense wires, by which the cost 
of a measurement was reduced to a fiftieth 
of what it was by the old processes, while 
retaining their accuracy and gaining enor- 
mously in mobility and in the possibility of 
utilizing the terrain. The first application 
was made in 1899 by M. Jadevin himself, 
in the course of his measurement of the 
meridian arc of Spitzbergen. In 1906, the 
Swiss Geodetic Commission, which had ef- 
fected in the Simplon groups a number of 
excellent determinations, wished to measure 
directly the distances between the two ob- 
servatories of Brigue and Iselle by way of 
the tunnel, and entrusted to me the super- 
vision of the work accomplished by three 
parties, under the direction of professors 
Gautier, Riggenbach and Rosenmund. 
Forty kilometers were measured in five days 
and nights, with an agreement to one mil- 
lionth. This success contributed materially 
to the determination of the method. 

An alloy containing 44 to 48 per cent. of 
nickel, possesses the expansibility of common 
glass, an essential pre-requisite in soldering 
it to glass. When I made the experiment in 
1897, I observed a copious release of gas, 
which interposing between the metal and the 
glass, prevented all contact; but after a 
prolonged annealing in vacuo the wires made 
from this alloy were found to be free from 
gas and since the year 1899, a beginning was 
made in their substitution for platinum in 
making the leading-in wires for incandescent 
lamps, whence the title platinite, conferred 
on the alloy of which they were made. The 
economic importance of their use for this 
purpose has been great. I do not believe I 
exaggerate in stating that they have made 
possible a saving of more than a hundred 
million francs as to platinum. And when 
we consider that during the late war <ll the 
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available platinum was reserved strictly for 
military requirements, it is possible to 
imagine the deplorable condition to which, 
in the absence of platinite, incandescent il- 
lumination would have been reduced. 

After my first publications, a Neuchatel 
watchmaker, Paul Perret, asked me for a 
piece of invar, which I afterward sent him. 
Having made of it a balance spring, he ob- 
served, in a watch with which it was equip- 
ped, that it ran fast when warm, I had 
already thought that the peculiar qualities 
of nickel steel should find use in watchmak- 
ing and had already constructed a clock 
with a compensating pendulum rod of invar. 
The study of the balance was in line with 
my ideas. 

We combined our efforts, and in the 
course of the Summer of 1897, we learned 
the alloys (28 to 45 per cent. of nickel), the 
thermo elastic coefficient of which is practi- 
cally nothing. The first compensating 
balance spring soon resulted. In the course 
of years, there has been manufactured more 
than fifty millions of them, dispensing with 
the employment of the compensating bal- 
ance, But for reasons too lengthy to recite 
here, this balance spring, which furnished 
an incomplete compensation, has only been 
employed in common watches. 

The existence of the secondary error of 
watches (lack of proportion between rate 
and temperature) had never been taught to 
me by my father and I have often thought 
of the great pleasure I should experience 
if I could furnish him the solution. I 
foresaw that it would be found in the na- 
tional employment of nickel steel and to 
bring it nearer to me I studied the paper 
that ’Yvon Villarceau has published in Vol. 
VI of the Annals de l’Observatoire de Paris. 
One evening, in the Spring of 1899 the com- 
plete solution came, all at once from an 
equation based on the existence of a 
quadratic negative coefficient in a category 
of nickel steels. 

Meanwhile two highly distinguished 
chronometrists, Paul D. Nasdin, at Lode, 
and Paul Ditisheim at la Chaux-de-Fonds, 
undertook tests with the new balance. Ex- 
pectations were fully realized, the secondary 
error was eliminated. The first official 
statements were made to the Neuchatel Ob- 
servatory, where Ad Hirsch achieved his 
brilliant career, and I experienced great 
happiness when he brought the knowledge 
of my work to the international bureau, 
to which he had predicted my admission, 
16 years previously. Since then the com- 
plete balance has greatly increased the per- 
fection of rate of numerous chronometers. 

For a long time I believed that the em- 
ployment of nickel steel had been fulfilled 
in compensation, But towards 1912, I 
foresaw that in adding nickel steel to large 
quantities of metal, such as manganese and 
chromium, there could be added, to the ab- 
normal elasticity, an alloy ensuring complete 
compensation, even in the chronometer, by 
the combination of a balance spring made 
from an alloy of a new character with a 
mono-metallic balance. These results have 
now been accomplished and horologists con- 
sider the advent of the new balance spring 
as revolutionary. 

My labors in connection with nickel steel 
have brought me into constant contact with 
the directors of a great industry. 
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KAS 


Er INERS and SMELTERS 


LD 


Precious Metals 


PLATINUM 


In all Degrees of Hardness 


Works: 


NEWARK, N. J. 
BROOKLYN, N. Y. 





Welded on Gold in all Ratios 
General Office: . 





24 JOHN STREET 
NEW YORK 








SEAMLESS WEDDING RING BLANKS 


Light, Medium, Heavy and Extra Heavy. 
2 m/m 2% m/m 3 m/m 


=00 


oy Yea 


144 


Made in 
- Platinum 
14K. & 18K. 
Yellow, 
Green & 
White Gold. 
Also in 
ALBADOR. 


Flat Square 
om Round 


— —" 
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3a 
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SEAMLESS SHANK RINGS 


(TIFFANY STYLE) 
(Patent applied for) 


ag? ; 


Made in 


Shanks ae » * All Platinum 
made ® ¢ +” All Gold 
Senmaiess sect %ect 14K. & 18K. 
not Cast. Yellow, Green 
Shanks keep and White, 
a .*. All Albador 
° nol e also 
ows * %cr Gold Shanks 
“act with Platinum 
and White 
Gold Settings. 


. 
a « ° 
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ACT 


American Platinum Works 


N. J. R. R. Ave. at Oliver St. NEWARK, N. J. 


NYES OIL 


for 50 years the Standard Lubricant 
for Watches and Clocks 


Buy of Your Jobber 















Gold, Silver 


and 


Platinum 
Refiners and Assayers 


B. 
709 Sansom St., Philadelphia 





T. 








HAGSTOZ @ SON 

















The MOE Diamond Weight Gauge and Calculator 


Calculates the weight of res nr a 
NEW PRICE $4.00 gs ory “set gata 


New Metric Books to use with your old Moe Gauge $1.75 each 
By Your Jobber or 


CHARLES MOE 35 West Adams st. CHICAGO 








C.W. BUTTS, Inc.*4 3%" 


aaieieaas 


Crowns, Pendants and Bows 


We make a specialty of white gold crowns and bows, and are 
prepared to make very prompt deliveries of same for bracelet watches. 











service. 


L. HAUSNER CO. 


The Material House 


“Quality and Service That Pleases” 





Glasses. 


Order from L. Hausner Co. to get results. 
Orders filled the same day received. 
We carry. a complete line of Watchmakers’ and 
Jewelers’ sa 4, Saporien, Findings and V. T. F. Watch 
Watch Crystals give satisfaction. 


Our complete stock with the help of our competent 
force, enables us to assure you prompt and accurate 


132 Nassau St., New York City 


Formerly at 49 Maiden Lane 


L. HAUSNER CO. 
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[Patents Granted by the United States. 
The United States Patents That Have Ex- 
pired and the Registered Trade-Marks.] 





UNITED STATES PATENTS 





Issue of Oct. 10, 1922 


1,431,336. VANITY CASE. 
Smitu, South St. Paul, Minn. Filed Feb. 
11, 1922. Serial 535,916. 5 Claims. 

The combination with a powder pad, of a com- 
bined case and holder therefor, comprising a back, 
a front piece, forming a pocket at the bottom of 
the article for partially sheathing said pad, a flap 


Tuomas WILLIAM 





to cover that portion of the pad projecting from 
said pocket, said flap being reversible to expose 
said projecting portion of said pad and to form a 
finger hold at the rear of the article, and an addi- 
tional front piece on said back forming an 
auxiliary pocket, above said pad holding pocket, 
said auxiliary pocket being normally covered by 
the unsheathed portion of the pad, but. rendered 
accessible by a forward flexing movement of said 
portion of said pad. 
1,431,339. SEPARABLE CUFF-BUTTON. Erick 
J. Swep._unp, Williston, N. Dak. Filed April 
25, 1921. Serial 464,296. 9 Claims. 
In a separable cuff button, two self-contained 
parts, a spring operable by movement of the parts 
toward each other to interlock the parts, and dis- 

















engaging means operable by movement in the lock- 
ing direction only to laterally tension said spring 





to allow of separation of the parts. 

1,431,388. COLLAR CLIP. Oscar J. V. FeErcvu- 
son, Seattle, Wash. Filed May 20, 1922. 
Serial 562,287. 7 Claims. 

A collar clip comprising a pair of oppositely 
disposed fasteners adapted to engage the two points 
4 2 
ene tH 
ES Naf 
v ly Fad 4 4 a 45 


of a collar, and a third fastener connected thereto 
and adapted to engage the bosom flap of a shirt. 


1,431,538. FOUNTAIN PEN. OLiver MITCHELL, 
Brookline, Mass. Filed Sept. 27, 1921. Serial 
503,584. 2 Claims. 


In a fountain pen, the combination of a foun- 
tain; a cup slidably mounted in the rear end cf 
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the fountain; a pipe longitudinally mounted within 
the fountain, open at its front end to the air and 
at its rear end communicating with the interior 
of the cup and with the fountain; a disk mounted 
for longitudinal movement upon the pipe at its rear 
end within the cup and in frictional air tight en- 
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gagement at its edges with the inner walls of the 

cup, the disk moving to open the passage from 

the fountain to the interior of the pipe upon rear- 

ward movement of the cup and to close the 

passage upon forward movement of the cup. 

1,431,629. CUFF LINK. Epwarp M. Butter, 
Croton Falls, N. Y., assignor to Stewart B. 
Butler, Croton Falls, N. Y. Filed Oct. 25, 
1919. Serial 333,198. 2 Claims. 

In a cuff link, the combination of cuff buttons 
having eyes mounted thereon, a metal tube having 
a hook attached to one end and adapted to de- 
tachably engage the eye of one of the cuff but- 
tons, a rod having a washer fixed to one end ana 





having a hook at the other end, adapted to detach- 
ably engage the eye of the other cuff button, the 
aforesaid washer being slidably mounted within the 
metal tube, and a spring resiliently bearing against 


the washer and against the other end of the tube, 

whereby to provide a resilient cuff link of at- 

tractive appearance in which the spring is -con- 

cealed and prctected by a metal tube, substantially 

as set forth. 

1,431,652. METHOD OF MAKING FINGER 
RINGS. SamueL M. Grossman, Chicago. 
Filed Feb. 14, 1921. Serial 444,683. 3 


Claims. 

The method of making a finger ring, consisting 
in, first, making the ring in two separate annular 
parts, one constituting the body of the ring, and 
the other the ornamental band therefor, second, 


providing the ring body with an annular channel 
having side flanges, third, applying the band in 
the channel between said flanges, and, fourth, 
causing the band to fit tight in the channel in the 
ring body by varying the diameter of one with 
respect to the other. 


1,431,689. JEWELRY GUARD. Leon J. Scutoss, 
Spokane, Wash. Filed April 22, 1921. Serial 
463,504. 6 Claims. 


In a device for preventing loss of jewelry, the 
combination with a body having an _ attaching 
shank, of a guard therefor including a stud se- 





cured to the body in spaced relation to the attach- 
ing shank and a locking member carried by the 
stud arranged to be moved into tight engagement 
with the material with which the body and shank 
is associated. 
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1,431,729. CLASP FOR NECKLACES AND 
THE LIKE. Mirron A. Fiscner, New 
York. Filed March 17, 1921. Serial 452,903. 
2 Claims. 

In combination, a casing having an axial hole 
at one end and an interior face inclined toward 
such hole; a carrier mounted to have longitudinal 
movement in said casing and provided with a bore 
in axial alignment with the hole in the end of the 
casing; clutching elements carried by said carrier 
and adapted to ride upon said inclined face and 





into the 
movable chain-connecting member having a shank 


to preject axial bore of the carrier; a 
and connecting means for a chain, said shank be- 
ing adapted to be inserted through the carrier 
bore; another chain-connecting member having con- 
necting means for a chain extending from the 
opposite end of the casing; a spring for normally 
forcing said carrier towards the interiorly inclined 
face and an operating sleeve connected with the 
carrier and extending forwardly of the insertion 
end of said clasp, whereby a squeezing between 
said forwardly extending sleeve and the opposite 
end of the casing may be effected by the fingers 
of the user to release the insertion member. 
1,431,734. SETTING FOR JEWELRY. Josepu 
Hyman, New York. Filed Feb. 10, 1921. 
Serial 443,758. 3 Claims. 
A metallic design carrying device adapted to 
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simulate a stone having a faceted back plate, and 
a front design carrying plate secured to the edges 
of the faceted back plate. 
1,431,752. CLOCK BANK. 
NINGTON and Joun R. 
Filed March 7, 1922. 
Claims. 
A clock bank having a manually operable shutter 
arranged for movement into and out of position in 


Wititiam DZD. PEnN- 
PENNINGTON, Chicago. 
Serial 541,863. 10 




















front of the clock face, coin-controlled mechanism 
controlling such movement, and means controlling 
the winding of the clock also controlled by said 
coin-controlled mechanism. 
1,431,753. CLOCK BANK. 
NINGTON and Joun R., 


WILLIAM 


PENNINGTON, 


D. PEN- 
Chicago. 








Filed March 7, 
Claims. 
A clock bank having a 


1922. 541,864. 11 


Serial 


socket for a winding 
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TRAVELER WANTED For Your Holiday Trade 




















Feature 

On January Ist, we will require the HAND CUT 
services of two energetic, experienced BAKELITE and GALALITH 
travelers, to carry on a liberal commis- Earrings Pendants 
sion basis, our complete gold ring lines Necklaces La Vallieres 
to the retail trade in the East and South. Six times lighter in weight than precious stones. 
— ‘ —_—. R : MADE IN ALL COLORS. ANY SHAPE. 
Correspondence will be: treated strictly sind acteamaittiinealiitien taimenineaiiedians Mille 
confidential. Address A. M., 6566, ORDER THROUGH YOUR JOBBER. 
care Jewelers’ Circular. ————— - ors 

Announcement 


DIXON’S 
Sand (Assay) Crucibles 


are the result of over ninety years’ 
experience in manufacturing crucibles. 
They are made with the same care 
and excellence that have made Dixon 
Crucibles the standard of excellence. 





V. CACACE takes great pleasure in announcing to the 
retail trade that he now has ready for immediate de- 
livery a wide assortment of 


14K Onyx Rings 


in black, green and sardonyx. 





Also an _exceptionally fine line of assorted cameo They have made a wonderful reputation in all assay 
brooches in 14K white and green gold, sizes 25M to work. Write for prices and Circular 77-AA. 
a or without white gold La’ Valliere for Made in JERSEY CITY, N. J., by the 

CR Sie: oe geame: Gay Joseph Dixon Crucible Company 
V. CACACE, 87 Nassau St. New York. N. Y. 2é Established 1827 9 ODS 











Novo Smelting and Refining Co. | | GRIMSHAW, BAXTER & J. J. ELLIOTT, L1. 


























269 Pearl Street, New York City 29/37 Goswell Road, London, England 
Cablegrams, Grimbax, Barb, London. 
Manufacturers of the celebrated 
PURE SHIP your Old Gold, NOVO London made 
PLATINUM | Platinum, Scrap, Filings, SUPREME “ELLIO 
PLATINUM.- | Silver and Silver Plate | pLATINUM ‘ 
IRIDIUM and if after Analysis, our SOLDER Chime Movements 
In All Degrees of F : : . ‘ A; 
meme sage ee ee CUR | er teny ee, Will forward on receipt of business 
in Plate Sheet or | Satisfactory, metal will be Median, card a copy of their High Grade 
Wire returned. ane: ieee English Clock Catalogue. 
Movements only supplied or clocks complete in richly 
REFERENCE:—Corn Exchange Bank (Fulton St. Branch), designed cases. 


New York City and satisfied customers 


Genuine Herkules Jeweler Saws The Protection Ring Guard 


3/0 2/0 Has No Points to Catch or Scratch 


6/0 5/0 4/0 0 1 1% 2 

$1.35 $1.35 $1.35 $1.35 $1.35 $1.10 $1.10 $1.10 $1.10 $1. 10 $1. 25 $1.25 EASY TO PUT ON 

; JesSen ° Made in 14K Yellow and White 
Gold 


P. 0. Box ‘ The Lion Safety Pin Clutch Co. | 
Lewgold Imports Syracuse, N. if |Pat. Feb. 20, 1917 $1 Nassau St., New York Pat. May 25, 1920 


KEITH~ LANDIS 
Electric Clock 


A ARTHUR JOHNSON MFG. CO. Inc 
ree saan masiloe eee 


KEITH-LANDIS CORPORATION, 
337 West Madison Street - Chicago 25 West 45th Street, NEW YORK 











Importers Direct 
from Manufacturers 





















































November 1, 1922. 





stem the interior bore of which may be adjusted 
in size so as to permit and prevent the insertion 
of a winding key. 
1,431,802. WALDEMAR BREAST WATCH. 
ALEXANDER Horvat, Farrell, Pa. Filed Dec. 
13, 1920. Serial 430,324. 3 Claims. 
As a new article of jewelry, a watch-container 
having a flat side provided with an opening to 
expose the face of the watch and also having a 


70 





curved side opposite to said flat side, and flexible 
members connected to said container and provided 
at their ends with clasps adapted to slip over the 
upper edges of the wearers’ breast pockets and to 
thereby suspend the said watch container between 


the said pockets. 
DESIGNS 


61,535. BELT-BUCKLE FRAME. Eart M. Davis, 
Rochester, N. Y., assignor to Hickok Mfg. 





Co., Inc., Rochester, N. Y. Filed Oct. 7, 
1921. Serial 506,197. Term of patent 3% 
years. 


61,536. BELT-BUCKLE FRAME. Eart M. Davis, 
Rochester, N. Y., assignor to Hickok Mfg. Co., 





Inc., Rochester, N. Y. Filed Oct. 7, 1921. 
Serial 506,200. Term of patent 3% years. 
61,537. BELT-BUCKLE FRAME, Eart M. Davis, 

Rochester, N. Y., assignor to Hickok Mfg. Co., 





Inc., Rochester, N. Y. Filed Oct. 7, 1921. 
Serial 506,201. Term of patent 3% years. 
61,538. BELT-BUCKLE FRAME. Ear. M. Davis, 

Rochester, N. Y., assignor to Hickok Mfg. Co., 





Inc., Rochester, N. Y. Filed Oct. 7, 1921. 
Serial 506,203. Term of patent 3% years. 
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{The following trade-marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and are published in compliance with Section 
6 of said Act.] 








Trade-Marks Registered Oct. 10, 1922 


Ser. 156,790. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) Hetsern-Stone Co., Inc., 
New York. Filed Dec. 16, 1921. 


Particular description of goods Watch Move- 

ments. 

Claims use since about July 1, 1916. 

Ser. 159,261. (CLASS 28. JEWELRY AND PRE- 
CIOUS-METAL WARE.) Leonarp H. Hers- 
Kovitz, New York. Filed Feb. 13, 1922. 

The word “Pearls” is disclaimed apart from the 
mark shown in the drawing. 


LEONARDO PEARLS 


Particular description of goods—Pearls. 
Claims use since July 1, 1921. 

160,095. (CLASS 27. HOROLOGICAL INSTRU- 
MENTS.) A. I. Goopman, doing business in 
the name of Goodman’s International Import- 
ing & Exporting Co., San Francisco, Cal. 
Filed June 8, 1921. Serial 148,835. 


Deal 


Particular description of goods—Watches. 
Claims use since Feb. 1, 1921. 





An Interesting Watch “Ad” of Civil 
War Days 








AN interesting example of advertising in 
the South in the Civil War times is to 
be found in the watch ad of Harris & Hoyt 
of Montgomery, Ala., reproduced herewith 
from the Montgomery Daily Mail of March 
15, 1864. This was just at the end of the 








WATCHES. 

UST received bv the subscribers a large jot of fine 

J GOLD WATCHES, manufactured the most 

celebrated makers. Known among the lot are a few 

of those weil known, made by Juies Jurgensen, 

noted througheut the world as being superior ve isy 

| Watch for time. Also, afew fine Rereatine Warours, 
| suitable for Physicians. HARRIS & HOYT, 





No. 44 Market street 
First Jewoyry Store below Montgomery Hall 


HOW WATCHES WERE ADVERTISED IN THE 
SOUTH DURING THE CIVIL WAR 


war and showed that even at this time and 
under the conditions which the south suf- 
fered, fine watches were still in demand and 
were worthy of being featured by anyone 
who had them. Particularly interesting also 
is the last sentence, which refers to the 
jewelers being able to offer a few “repeat- 
ing watches suitable for physicians.” 


The advertisement was found in an old’ 


copy of the Mail which was recently sent 
to Henry Freund & Bro., 68 Nassau St., 
New York, who are the present agents of 
the Jules Jurgensen watches referred to in 
the advertisement. 





151 





















































The Business Man and His Trade 
Association 





(Continued from page 127) 





our own individual concerns; or, at least, 
that it is something too big and too remote 
to be influenced by the wish and action of 
the individual business man, Nothing is 
further from the truth, What we should 
realize—what we have got to get into our 
heads—is that business as a whole is the one 
BIG BOSS; that business as a whole finally 
regulates the success of each individual 
concern; and that if those who want good 
business will only get together on some 
common basis of mutual understanding and 
co-operation they can win hands down. 

Apply this to your own trade association, 
and see what conclusions are reached. The 
machinery of your association can be set 
into motion in any direction you choose, and 
can be kept in motion by you and by you 
alone. The officers of your association can- 
not possibly break up tradition, habit and 
inertia, unless backed up by you. No matter 
how capable and well-intentioned the officers 
you elect may be, they cannot accomplish 
the big things to be done without an informed 
fearless and determined rank and file behind 
them,—and not very far behind them. In 
short, YOU are the master of the situation. 

Men with vision see in their association 
a picture of a complete and rounded example 
of a business man’s clearing house, or bureau 
of standardization. They have discovered 
that, in exchanging experiences, information, 
data, statistics, they get back a double re- 
turn, profiting both by the act of giving and 
by the act of receiving. 

A new spirit of co-operation in industry 
and trade, an instrument for gathering, 
analyzing, compiling and disseminating vital 
business information, and men with a vision 
for the use of this instrument; these are the 
things that make up any trade association 
worthy of the name; the things which cause 
any association of this character to be an 
especially vital and significant factor toward 
making American industry indisputably the 
most effective in the world. 








Following an illness of several months, 
Frederick P. Nourse, Cortland, N. Y., died 
recently at the Cortland Hospital. Mr. 
Nourse had been at the hospital for more 
than a week and had apparently been show- 
ing signs of improvement before he suf- 
fered a relapse. For sometime prior to his 
death, Mr. Nourse had been in failing health 
which was impaired primarily by rheuma- 
tism. The funeral services were held at the 
Grace Episcopal Church and burial fol- 
lowed in Lakeview Cemetery at Ithaca. Mr. 
Nourse was born in Danby, Tompkins 
County, Oct. 5, 1858. As a young man he 
learned the jewelry trade in Ithaca and 
in 1887, with Col. Uri Clark, he opened a 
store in the Wallace building, corner of 
Main and Court Sts., Cortland, N. Y. Five 
years later, Mr. Nourse purchased the inter- 
est of Col. Clark and continued the busi- 
ness until his death, Mr. Nourse was 
interested in a number of projects and was 
also active in Masonic circles. He was 
likewise a director of the Second National 
Bank. The deceased is survived by a widow, 
two sisters and four brothers. 
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wire lines. 


All inquiries will be held in strict confidence. 


Manufacturers, Attention! 


A salesman of proven ability, one commanding a substantial, established 
trade with jobbers and department stores, is now embarking in the commis- 
sion business with headquarters in Chicago and is open for several live- 


Will be in New York from Nov. 6 to Nov. 16 to entertain propositions. 


Address “‘R., 6806” care Jewelers’ Circular. 

















Announcement 













Paine Co. having purchased an interest. 


trade early in December. 


We beg to announce that the offer of the sale of the Sturtevant- Whiting 
Co. plant is hereby withdrawn. Mr. Geo. E. White, formerly of the Geo. L. 


The business will be continued as in the past. Mr. 


Sturtevant-Whiting Co. 
North Attleboro, Mass. | 








White will call on the 














By J E CONANT &CO - - - - Auctioneers 


OFFICE, LOWELL, MASSACHUSETTS 


TWO DESIRABLY LOCATED AND EXCEPTIONALLY WELL RENTED 
MANUFACTURING REALTIES 
ALSO IN ONE LOT AS A COMPLETE UNIT 


A MANUFACTURING BUSINESS 


The Robinson Bros, Company has decided to retire from business and herewith pledge their 
properties at Vlainville. Massachusetts, to the highest bona fide bidders at absolute public sale free 
from encumbrance. The two medium size manufacturing realties are well rented and are in an 
environment of good labor and living conditions and should prove attractive not only to the manu- 
facturer seeking a good location but to the investor as well. The manufacturing business was estab- 
lished at this location more than thirty years ago and is well and favorably known throughout the 
trade for its manufacture of jewelry findings—swivels and spring rings and bars—and will include 
the name, the books of business record, the lists of customers, the machine tools, the machinery 
and mechanical equipment, and hand tools and fixtures, the unfinished merchandise and the raw 
material, and will be sold in all its completeness in one lot. This manufacturing business offers a 
rare opportunity to anyone desirous of entering the manufacturing field, or an equal opportunity to 
the manufacturer who desires to enlarge his business in this line. The sale will take place upon 
the premises on Thursday the 9th day of November, 1922, commencing very promptly at half past 
one o'clock in the afternoon regardless of any condition of the weather. An illustrated and descrip 
tive catalogue in detail upon application at the office of the Auctioneers, where all inquiries must 
be made. Robinson Bros. Company. By A. G. Dibs. 
























Medical } 
Ophthalmology 


By Arnold Knapp, M.D. 510 
pages, with 32 illustrations. 
Chapter I, comprising 80 
pages, is devoted to the anat- 
omy of the eye and especially 
the ocular nervous system. 


Price, $5.00 


The Optical Publishing Co., 
11 John S., New York 


















BUYERS’ DIRECTORY 


Price One Dollar 
THE JEWELERS’ CIRCULAR PUBLISHING CO., 












11 John Street, New York 











